fen Cents a Copy 


Une Vollar a tear 
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Ti Tat 


An Indeendent Monthly Journal Devoted to the Interests of ‘the Jobbers 
and Manufacturers of Mill, Steam, Mine and Machinery Supplies 


Triple Convention Number 


National Supply and Machinery Dealers 
Association 
Southern Supply and Machinery Dealers 
ssociation 
American Supply and Machinery Manu- 
facturers Association} 
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Have Given Satisfaction 
For Forty Years 


Built in a sufficient variety of styles to lubricate 
properly every type of steam engine, pump, gas 
engine, air compressor, etc. 


Send today for catalog L-1. The information on lu- 
bricating devices contained in it will be valuable 
to you. 


WBRICATORG 
U.SiA 


| ¢ ri ins Their Efficiency Holds Over 

Half the World’s Trade 

er | 

| Makers of the DETROIT [UBRICATOR (OMPANY | 


‘‘Sandow”’ Sand Suction Hose 
‘‘Broncho”’ Regular Suction Hose 
“‘Arno”’ Oil Suction Hose 
‘‘Hontas’’ Heavy Duty Suction Hose 
‘“‘Phosphate’’ Suction Hose 
‘“‘Phosphate’’ Combination Suc- 
tion and Discharge Flexibles 
Hard Rubber Suction Hose 
Agricultural Suction Hose 


aR 


UALITY - 


Of 


Se Kight separate and distinet constructions of rubber, fabric 


of work and Reine and built to meet a known condition. 
Hach length made to order. If you use any kind of Suction Hose we can serve you to advantage. 
Also Rubber Belting, Hose, Packings and Special Molded Articles. 


| 
and friction; each built to take care of one particular class 


PROMPT SERVICE INQUIRIES SOLICITED 


THE CINCINNATI RUBBER MFG. CO., Cincinnati, Ohio 


“Our goods will wear out but they take their time about it” 


When writing to Advertisers please mention MILL SUPPLIES 
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Quick Sales-- Good Profits 
Satisfied Customers 


You secure all three when you supp'y your customers with 


LLEVS 


The demand for these dependable pulleys—already large 

is growing fast. This is due to the many dependable qualities built into 
every American Steel Split Pulley lightness, speed balance 
long life ease of adjustment minimum of belt slip. 


40 H. P. at 
2000 R. P. M. 
Bronze to east iron dises: petented auto- 


j Do you know a clutch that will 
transmit it and stay on the job? 
The M. & W. High Speed Friction 
Cluteh will. 
matic oiling; true balance and ececurate 
ik 


You will be supplied with an abundance of proof to give 
your customers data showing exhaustive tests by consulting engineers 
figures demonstrating qualities in actual service innumerable facts 
for personal demonstration that will make sales easier, 


And we will co-operate with vou at all times. 
} 


Wrive fe position 


THE AMERICA 
es PULLEY CO. 
4220-60 
WISSAHICKON AVE. 
PHILADELPHIA, U.S.A. 


adjustment these tell the story. 
; Branches at 
New York 
$3.35 Greene St. 
Chicago 
114-1168. Clinton 
st 


Other sizes for lower and higher powers 
nnd speeds. 


Catalog ‘‘C’’ on request Ma 
The Moore & White Co. 


2711 to 2741 No. 15th Street 
PHILADELPHIA, PA. 


LIMESTONE 


We have a small supply of 
LIMESTONE key rings, 
which we shall be glad to \W OOD 


send to dealers and users of SN p | | T 
4 


pulleys who send their re- 


quest on their own letter- 


heads. 


PULLEYS 


The Ohio Valley Pulley Works, Inc. 


(Nothing but pulleys for over 31 years) 
MAYSVILLE, KY. 


When writing to Advertisers please mention MILL SUPPLIES. 
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SATISFIED 


That Is What You Will Say After Trying 


C. D. RAILROAD UNIONS 


The Unions With the Brass Valve Seated Disc 
UNIONS THAT CANNOT LEAK NO GASKETS REQUIRED 


DURABLE, ECONOMICAL AND SAFE 
ILLINOIS MALLEABLE IRON Co., CHICAGO, ILL. 


[For Sale by C. J. RAINEAR & CO., Philadelphia, Pa.] 


Made of Heavy Pattern Air Manufacturers of a Complete Line of MALLEABLE AND 
Furnace Malleable Iron CAST IRON PIPE FITTINGS Write for Catalogue 


INE: Look ’em Over---They’re Perfect 


222 SPEED“ 


é i 
| ¥ And we stand back of them 100 percent. None but perfect 
spheres of best chrome steel —skillfully handled by experts—ever 
| leave by a reputation that is world- 
wice where bes are sed, 
, SELL AND Hoover Steel Ball Co., Aun Arbor, Michigan 
STAY SOLD! a = " ‘ Write for Catalog No. 4 
and price list. 
Ask for Handbook No. 67. 
The Chisholm-Moore 
Mfg. Co. 
CLEVELAND, OHIO 
Pioneer American D & S The Only Daveys 
Manufacturers W. O. avey ons in the Business 
Friction Board and Oak 
of time-tested, time-proven 
| 75 Ye ars QUALITY are back of 
every piece of goods bearing the DAVEY stamp 
Davey’s 
guarantee 
means 
satisfaction 
or your 
money 
back 
i 
| | 
You are assured you are giving your customers the BEST when you sell them DAVEY’S 
goods. You protect yourself, at the same time, against “‘kicks” and “sore,” dissatisfied trade. 
Try us with a sample order—your others will follow. 
bd 
W. O. DAVEY & SONS, 160 Laidlaw Ave., Jersey City, N. J. |] | 
LEIGH H. DAVEY, President Wm. O. DAVEY, Secretary 
| i 
L | 
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Although our plant is running to ca- 
pacity, and the output is being con- 
stantly increased, we are far behind on 
orders. 

Jobbers should, therefore, in view of 
present conditions anticipate their re- 
quirements as far in advance as possible. 


THE TOLEDO PIPE THREADING 
MACHINE CO. TOLEDO, OHIO 


NEW YORK OFFICE, 50 CHURGH STREET 
369 HUDSON TERMINAL 


S) 


AN ANNOUNCEMENT 


Our increasing eastern business has neces- 


sitated the moving of our New York office to 
larger and more commodious quarters at 369 
Hudson Terminal, 50 Church Street 


Mr. Clarence A. Popp, Eastern Representa- 


tive, is ready at all times to co-operate with. 
users and jobbers in any matters pertaining 
to ‘*Toledo” Pipe Threading Devices. 


=a 


No. 18B 
Imperial Grinder 


LARGE 
OR 
SMALL 

WE MAKE 

THEM ALL 


With More Than 750 Jobbers 


of Machinery, Mill Supplies and Hardware car- 


rving stocks of CLIZBE Grinders, we want no 


better proof of our claim that our grinders give 


More For the Money 
than any similar line of grinding machinery. 


Many jobbers and dealers in supplies and hardware 
have not realized the existence of the demand for 
moderate priced, power-driven grinding machines, but 
it is a fact that there is a reasonable demand for these 
machines in every town of over 4,000 population, and 
the dealer who docs not carry them in stock is omitting 
a profitable line. 


The Clizbe Line 


offers a wide variety of this class of machinery, cover- 
ing the requirements of every user of plain grinders. 


Our new 1917 Catalog will prove a wonderful aid in 
selling grinding machines. Its 96 illustrations and care- 
ful descriptions, without prices, make it a book you can 
put into your customer's hands, for him to make his 
own selection, Ask for a copy before you do another 
thing. 


Clizbe Bros. Mfg. Co. 


Plymouth Indiana 


a 


When writing to Advertisers please mention MILL SUPPLIES. 
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Pua CUPPLUES 


Seen Only 


EACH 
MARKED 
“NATIONAL” 


q As only through a certain type of telescope can we come to a 
knowledge of the wonders of the planets, so only through the 
use of “NATIONAL” Pipe will the pipe consumer learn the value 
of the many unique ““NATIONAL” Advantages. 

@ Through use of “NATIONAL” Pipe consumers will find advantages in service 
which hitherto had seemed impossible to even hope for. In short, “NATION AL” 
Pipe spans the gap between a practical ideal of pipe service and the realization. 

g “NATIONAL” Pipe is the realization of an ideal. , 
Look withthe user in theillustration at the firmament of “NATION AL” 
Advantages. Do you appreciate all that these imply? will 


6 When writing to Advertisers please mention MILL SUPPLIES. 
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50 YEARS 
EXPERIENCE 


GRAND PRIZE 
WINNER 


> NEW 
500000 


Q * NATIONAL” Bulletin No. 12 
-CHARACTERISTICS OF 

“NATIONAL” PIPE — in addi- 

tion to general specifications and other 

important information, contains a list of REASONS for the unique advantages of ** NATIONAL” 

Pipe. .\ copy will be sent free to anyone whose letter-head or position would indicate a legitimate use. 


LOOK 
readily identity “NATIONAL FOR THE ways pipe. 
material and as atnctl on to manu o and identity as indicated 
facturer and consumer alike, the prac MARK In addition, all size of 
tice of National Tube Company is to “NATIONAL” welded pipe ee in 
Ml in raised letters of good size on , «and under are subjected to a r le 
few feet of every length of kn g process known as Speller 
awarnoeo Welded pipe the name to les en the tendency to gwappep 
NATIONAL. (except on the corrosion, especially in the 
aller butt-weld size © form of pitting. This Speller- 
3 izing process is peculiar to 
which NATIONAL” pipe.to which 
ically feasible process Natior al Tube Com- 
butt-weld siz pany has exclusive right uy 
NA I [ONAL €“NATIONAL” pipe wa 
each bundle ot Name Rolled in (hi t possible award) at 
Whenwriting Raised Letters on Panama Pacific International 
ae or ordering tubular National Tube ven tion, 1915 tho 


Company Pipe 


NATIONAL TUBE COMPANY rricx BuitpING: PITTSBURGH, PA. 


DISTRICT SALES OFFICES 

Atlanta Boston Chicago Denver Kansas City New Orleans New York Omaha 
Philadelphia Pittsburgh St. Louis St. Paul Salt Lake City 

Pacific Coast Representatives: U.S. STEEL PRODUCTS CO., San Francisco, Los Angeles, Portland, Seattle 

Export Representatives: U.S. STEEL PRODUCTS CO., New York City 


When writing to Advertisers please mention MILL SUPPLIES. 
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ALY SUPPLUES 


SPLIT 
PULLEY? 


IT HAS A HISTORY-—READ IT 


They all turn to “The Reeves” as the infallible remedy when substitutes fail; and the 
remarkable fact is that it has always made good. Here’s another instance recently brought to our notice. 
A 48"x36" steel pulley of leading make was put on a line shaft as the main drive in a box factory. A 2L" 
belt was used (capable of transmitting 58% as much power as a pulley with 36" face should carry.) Within 
a few weeks the pulley became distorted and in eleven months the arms were bent badly, the face untrue, 
the rivets sheared and three arms broke near the hub. 

A 48"x36" "The Reeves” Wood Split Pulley was put on and did the work easily, but the steel pulley 
people insisted that they be given a chance to make good with a special, extra heavy pulley. The extra 
heavy steel pulley was put on and ran a short time under 21" belt, then a 32" belt (still 11% under the 
width of face) was put on and under this the special steel pulley lasted just four months when the arms 
were sprung badly, the face became oval and the pulley wabbled so it had to be taken off and the regular 
stock “The Reeves” put back on. ‘The Reeves’ is there to-day, will stay and give satisfaction as long 
as the shaft turns. 

You should save trouble and money for yourself and customer by installing ‘“‘The Reeves’? Wood Split Pulley to begin with, 
especially for heavy loads and hard service, It's the strongest, truest running and most dependable pulley manufactured. 


Ask for a copy of Bulletin P-125 giving the complete story. 


If there’s no stock of **The Reeves’ Pulleys in your city, we have an interesting agency proposition for you. 


REEVES PULLEY CO., COLUMBus, INDIANA 


Branch House, Corner Clinton and Monroe Sts., Chicago 


When writing to Advertisers please mention MILL SUPPLIES 
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THE WINNE 


Used in Every Shop Where Economy and Efficiency Are Practiced 


NY 


HE FILE YOU WILL EVENTUALLY USE— AS PERFECT AS WILL 
SAND ‘SKILL CAN MAKE-—-CLEAN, SHARP, STRONG TEETH. 


DELTA FILE WORKS Ga 


Philadelphia, U. S. A. "4 


Used In Every Shop Where Economy and Efficiency ‘ou 
Are Practiced 


DELTA 


When writing to Advertisers please mention MILL SUPPLIES. 
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VALVE ROD PACKING—INDESTRUCTIBLE WHITE SHEET PACKING 


Write for our catalog 


NEW YORK BELTING & PACKING COMPANY, 91-93 Chambers Street, NEW YORK 


Woodward, Wight & Co., aaa. New Orleans, La Vulean Supply Co., Cincinnati, Ohio. 

Hyman Supply Co, a w Bern, N. C.. and Wilmington, N.C Hi: a ke-Etter Co., Sherman, Tex. 

S. B. Hubbard Co., eksonville. F E ry Co., Marshall, Tes 

Miller Supply Co \ Thee Shean Co.,, ilveston, Tex. 

W. H. Neill Co., Louisville, Ky. Ben D. Schaad Little Ro k. Ark 

W ter Tips, Austin, Tex. Hoffman Hardware Co., Texarkana, Ark 

Georgia Supply Co., Savannah, Ga., and Jacksonville, Fla. Marion Hardware Co., Ocala, Fl 

Empire Machinery & Supply Corp.. Norfolk, Va Atlas Supply Co., Muskogee, Cushing. New Wilson, Ele« 
San Antonio Machine & Supply Co., San Antonio, Tex Bartlesville. Henryetta and Okmulgee. Okla. 
Cotton States Belting & Supply Co., Atlant a rhe Hendrie & Bolthoff Mfg. & Supply Co., Denver, Colo 


| | Ww | 
al The almost prohibitive cost of | Cc A L D E L L 
leather belting is causing all man- : F 
ufacturers to investigate the ad- Elevating, Conveying and Power 
vantages of fabric belting. This Transmitting Machinery 
is resulting in a largely increased | Has Been Recognized as Standard | 
| MADE iN SCOTLAND demand for for Years by the Majority of Users 
| “Helicoid” Conveyors 
| | | Elevator Boots 
ih Heads and Casings 
the solid woven cotton belting that possesses many | ome end Chains 
| special advantages over Leather, Rubber, Canvas Buckets and Bolts 
| and other kinds of textile belting R Shefting ; 
| Shaft Bearings 
| “Stani is the most flexible belt made and re- 
tains its flexibility under all conditions of service. 
- | Sprocket Wheels 
Is absolutely uniform in thickness and is uninjured Shas 
by extreme heat, grease il, gases, water, steam, etc papointy 
| 
“Stan 3elting is marketed through the supply 
trade on an exclusive agency basis Some lesirable Car Pullers 
Bag Fillers and Trucks 
Write for Circular “A”, wl 
id H. W. CALDWELL 
| 
Sian [ STANLEY & SON COMPANY 
BEL | CHICAGO 
YORK DALLAS, TEXAS 
5 urch St. 711 Main St. 
32-40 S. Clinton Street 1 yaa | 
| 
| | 
—— | MADE IN SCOTLAND | d — 
New York Belting & Packing Company 
Manufacturers 
= Belting, Hose, Packings, Valves, Etc. 
N every profession and in every business the successiul man today is the one 
who has made a study of his particular line. For nearly seventy years we have 
been studying, experimenting and manufacturing Rubber Goods for Mechanical Purposes, and = 
fcel justified in claiming to be Specialists i in this particular line. If you are having trouble with == 
vour Belts, Packing, Valves, Hose, ete.. why not come to us for help? We are sure we can be of 
we to vou. 
: A few of our specialties are TEST SPECIAL BELTING—COBBS PISTON AND 


United States Rubber Company, Toledo, Ohio 
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If you are in open ter- 
ritory -Mr. Jobber, we 
want to talk with you. 
We want you to know 
about the co-operation 
and service that go with 
the Cocheco line. It is 
a combination of goods 
and service that stand 
supreme, and we know 
will appeal to you. 


Young 


Three-quarters of a century of con- 
tinuous progress, making Cocheco 
Belting for the Power Plants of 
this Country — and many others. 


W'!: are proud of this reecord-—Mr. Jobber, and 
it should mean something to you too. We are 
old fashioned people up here in Dover—with old 
traditions and standards to maintain. Since 1842 
Cocheco has been made on the ‘“‘honor’’ principle — 
the best belt that ean be made from leather, at the 
lowest possible price for such a belt. Year after 
year we have made Cocheco in increasing quantities, 
putting into it every last bit of skill and thought 
and eare that was humanly possible. We have 
never once attempted to meet price cutters by cut- 
ting quality but have held rigidily to the Cocheco 
standard of quality. 


Belt buyers everywhere know that ‘“‘Cocheco” is an abso- 
lute guarantee of belting quality—that it is the best and most 
economical belting they can buy. 


This reputation, which we have been 75 years in building, 
is worth something to every dealer handling Cocheco Belting. 
It makes sales easy and “Cocheco’”’ quality assures freedom 
from complaints and from dissatisfied customers. 


Let us tell you more about our proposition. 


I. B. Williams & Sons 


DOVER, N. H. 


71-73 Murray St., 
NEW YORK, N. Y. 


14-16 N. Franklin St. 
CHICAGO, ILL. 


15’ Summer St., 
BOSTON, MASS. 


en writing to Advertisers please mention MILL SUPPLIES. 
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ALL SUPPLIES 


Alock at the Book. 


costs nothing saves much- 


The bo dh and the Bale 


Just the story of Cotton \Vaste—-what it was and what it is: 
Yours for the asking on your business letterhead, please. 
It will show pointedly how and what you can save on 


Royal Cotton Waste 


the wonder-waste 
of industry 


WHITE COLORED 


Baron King 
Count Marquis 
Czar Mikado 
Duke Prince 
Earl Rajah 
Emperor Sultan 


Twelve Distinct 
Grades 
Each Best For 
Its Own Work 


Select Yours from tke Catalogue 


Write for Royal Sampling Catalogue showing these twelve grades (Six White-——Six Colored 
of Royal Cotton Waste; or ask for samples of Royal Wool Waste 


Address Department No. 28 


ROYAL MANUFACTURING Ce 


GENERAL SALES OFFICES AND PLANT 


RAHWAY, N. J. 


New York Office—2 Rector Street Chicago Office People’s Gas Bldg. Pittsburgh Office—Oliver Bldg. 
St. Louis Office—Pontiac Bldg. LOOK FOR THE BRAND ON EACH STEEL BAND San Francisco Office—Wells Fargo Bldg 


When writing to Advertisers please mention MILL SUPPLIES 
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Tie Up With Quality 


Repeat orders carry with them more 
profit for the dealer than hard-fought-for 
sales. And repeat orders come from satis- 
factory goods such as “Ohio Brass’’ Valves. 


“Ohio Brass’? Radiator Valves 


beautifully finished and with workmanship 
and metal to match are a fit example of 
our strict requirement, ‘Quality First’’ 
the standard which the whole “Ohio Brass” 
line must meet. 


Constant advertising carries the mes- 
sage of ‘Quality First’’ to valve users and 
tells them to “buy Ohio Brass Valves from 
their Jobbers.” 


“Ohio Brass” Radiator Valve 
Hot Water Type Pat. 


The Ohio Brass Company 


Mansfield, Ohio 


First Line Defense and—The Fisher 


MERICA’S entrance into the world conflict will demonstrate, as never before, the 
importance of industrial preparedness. The successful prosecution of the war will 
depend largely on our ability to furnish adequate equipment for our forces on land 
and sea. The great manufacturing institutions of the United States will be taxed to the 
utmost to supply munitions of all descriptions. 


FISHER STEAM SPECIALTIES are standard in the leading industrial plants which will be 
called upon to meet this demand. Firms like United States Steel Corporation, E. I. du Pont de 
Nemours & Co., American Steel & Wire Company and Standard Oil Company have, individually, 
hundreds of Fisher Steam Specialties at work in their plants. With such companies nothing 
counts but efhiciency and quality. When they make Fisher their standard specification for steam 
specialties, it is only because they have discovered Fisher worth merits their business. 


FISHER STEAM SPECIALTIES will prove their efhciency in war as they have in peace. 


Fisher Governor Company 
318 Fisher Avenue, Marshalltown, Iowa 


When writing to Advertisers please mention MILI SUPPLIES, 
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INJECTORS 


and Engineering Specialties 


STEAM 


— = 
= =z 
TO 
BOILER 
WH DEALERS: Little effort 
| is required to sell Amer- 
The Line with ican Injector products. 
500 Oooo Represent a line that 
reflects credit on your 
Satisfied Users house. Write usaboutit. 
CATALOG ON REQUEST 


American Injector Co. 


Detroit, Michigan 


CHAPMAN BALL BEARINGS 


SAV 
95% 
LUBRICATION 


SAVE 
75% 
FRICTION 


This bearing has been on the market for fifteen years and 1s installed in over 
3,000 factories. 

A feature of special value to dealers is the interchangeable sleeve wedge, whereby 
one housing can be made to fit shaft sizes of a range of one-half inch. A stock of 
three sizes of CHAPMAN BALL BEARINGS in one or two styles of housings, 
with an assortment of wedges, will take care of all demands from 1 9/16” to 3”. 


We wish to add to our list of agents. 


TRANSMISSION BALL BEARING COMPANY, Inc. 
1050 Military Road, BUFFALO, N. Y. 


NEW YORK: Room 101, 30 Church St. Branch Offices: PHILADELPHIA: Bourse Building 
CHAPMAN DOUBLE BALL BEARING CO., Ltd., 339-35! Sorauren Ave., TORONTO, ONT. 


14 When writing to Advertisers please mention MILL SUPPLIES. 
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Beltine Advertising 


Boosts Your Whole Business 


ELTINE advertising is your advertising. - 
It is planned with only one purpose in 
mind, that of creating and maintaining 


profitable sales for BELTINE dealers. 


Everything is done in your name. All booklets 
and folders bear your imprint, our name not ap- 
pearing anywhere. By constantly placing your 
name before prospective buyers of BELTINE 
it advertises every branch of your business, 
brings you a reputation for high class and ex- 
clusive advertising methods and builds up valu- 
able good will. 


BELTINE advertising calls on your trade over 
and over again and delivers a vital message in 
unmistakable language, that rarely fails to inter- 
est, convince and sell your trade. 


The Beltine Company 


508 So. Dearborn Street, Chicago 


§ FORTY YEARS THE LEAD- 


MANY IMITATORS BUT 
= ER AND STILL FAR AHEAD 


NO REAL COMPETITORS 
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We Know Hov- 2758 
The Proper | 


EME A Few Good Territories Open 


CURES THE MOST OBSTI-— 
NATE CASE OF SLIPPING 


Salesman's 


Beltine 
VU lnsures 


our Belts 


BELTING 


We Convince Your Customers 
That They Should Buy BELTINE 


UR direct mailing campaign drives home the import- 
, J ant facts ina manner that commands respectful attention from every 

~ belt user. We appeal to your trade in your name with personal let- 
ters, broadsides, folders, booklets, mailing cards, trade paper advertising and 
other dealers’ helps that would cost you thousands of dollars to duplicate. 


BELTINE advertising is unique, interesting, convincing, compelling and 
unusually effective. It brings sure and protfiable returns. 


- MORE THAN DOUBLES | 
THE LIFE OF ANY BELT } 


THE BELTINE COMPANY 5 


4 
se 
| lA} A Scientific B | 
f the leading plants of Europe and 
i An adequate belt treatment naust de three things 
US 
UL 
O 
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The’ rale 
Black 
Walru | EL.ATKINS & COMPANY 
dn’t Need Oiling 
) 
We Will Build Up a LARGE and | 
PROFITABLE Business For You _ 
r* VERY plant in this country that uses belts ought to buy se 
< BELTINE, and we believe most of them will do so, when they are 
told about the merits of BELTINE. We believe that within a year a 
there will be more BELTINE sold in this country than all other belt dress- is: tetas 
ings put together. a 
We shall spare no trouble or expense to control the belt dressing market in your a 
territory. Why not get in line and get your share of this profitable business? a 
TY 508 S. Dearborn St., Chicago BMF Mail Your Inquiry Today 


| USED BY THE LEADING PLANTS BACKED BY THE MOST RIGID 

| OF EUROPE AND AMERICA GUARANTEE EVER WRITTEN 


ig Wi, 
sers please mention MILL SUPPLIES. 
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Beltine Has Sold On Its 
Merits For Forty Years 


test of actual service. Its merits are indeed 
self evident. 


BELTINE has been used continuously for forty 
years in the leading plants of Europe and 
America. Most of the original buyers still use it. 
There are accounts on our books that have 


bought BELTINE over fifteen years, without | 


ever having been solicited by any salesman. | 
Once a BEL TINE user always a BELTINE user. | 


What more eloquent testimony could there be of 
its sterling worth? What better guarantee as to its 
possibilities for profit to the wide-awake dealer? 


B ELTINE proves every claim under the 


Remember, we create the demand, we work hard to secure 
profitable sales for you through our intensive campaign in 
your behalf. That's the best way we know of to make 
permanent profits for ourselves. 


We are going to spend real money to help our dealers sell 
BELTINE. You can be one of them if you act quickly. 


The Beltine Company 


508 So. Dearborn Street, Chicago 


SES FACTORY OUTPUT Bp 


POWER BILLS § 
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CAST IRON PULLEYS 


XCEPTIONAL FACILITIES and 
years of experience in manufacturing 
enable us to meet every requirement 

of the trade for Cast [ron Pulleys. . 


\When properly made a Cast Iron Pulley 
possesses every quality essential to the 
make-up of an ideal pulley. The Cast lron 
Pulley is superior to other types because it 
is permanent and suited to a wider range 


of service. 


MACHINE MOLDED 


Our pulleys are commercially perfect, sym- 
metrical in appearance, accurately balanced, 
strong, true running, and from 3” to 72” in 
diameter are machine molded. 


STANDARD BALANCE 


Pulleys up to and including 36” diameter are 
balanced to perform standard transmission work 
satisfactorily at a speed not in excess of 300 
r.p.m., and pullevs 37” diameter and over at a 
rim speed not in excess of 3000 feet per minute. 


CAPACITY and SERVICE 


In addition to cast iron pulleys we make a 
complete line of sheave wheels, fly-wheels, con- 
veyor pulleys, cone pulleys and cast-iron drums 
and are equipped to furnish castings of all 
descriptions. 


Our large capacity, central location and com- 
petent organization insure prompt attention to 
your orders. 


Write for general catalog and price list, No. 17. 


PYOTT FOUNDRY CO. 


CAST IRON PULLEYS, SHEAVES axoF LY WHEELS 


(Incorporated 1897) 


328 N. Sagamon St., CHICAGO 
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HERE IS A MEDART PRODUCT for every transmission need. This means 


much to Medart dealers because it enables them to offer their customers com- 


plete outfits, effects a saving in freight charges and elimi- 
nates the possibility of misfits. 


The Medart line embraces everything required for the 
transmission of power by Belts, Rope Drives, Chain Belts 
and Gearing. Thirty-seven years of successful manufac- 
turing insures mechanical perfection of Medart products, 
and every article we turn out is covered by an absolute 
guarantee, which means free replacement or money refund- 
ed should anything fail to come up to our representations. 


WRITE FOR THIS BOOKLET 


It is an illustrated summary of Medart Power 
Transmission Equipment and will acquaint 
you in a general way with Medart products 


Medart Patent Pulley Co., St. Louis, Mo. 
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ROMPT DELIVERIES and active sales co-operation are features of Medart 

service. Our large stock and central location, coupled with unsurpassed pack- 

age car service and unusual transportation facilities enjoyed 

by the St. Louis market, enable us to make shipments on 

short notice, and our entire organization is trained to handle 
orders with promptness and dispatch. 


Our sales co-operation includes unusually effective di- 
rect advertising in the form of booklets dealing with special 
Medart products, and an engineering department that is 
prepared to work with buyers in solving transmission 
problems. 


OUR GENERAL CATALOGUE 


Contains fully detailed information of the most 
complete line of power transmission equipment 
manufactured bya single company. Write fora 
copy and full particulars of our dealer proposition 


Medart Patent Pulley Co., St. Louis, Mo. 


ESTABLISHED 1879 
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To Hold Old 


and to secure new customers it is essential that you 
serve them with the best product, for their purpose, 
on the market —a product for which no apology 
is necessary —a product backed by reputation — 
a product guaranteed without reservation—one 
whose qualities are proven by years of popularity 
on the market—not an experiment later to be dis- 
avowed. 


Such a product is Reliance Leather Belting. For 
26 years it has stood the test of service, and now 
ranks highest in the esteem of mill owners and 
operators. Reliance Belting is backed by the repu- 
tation and prestige of its manufacturers. A 
Reliance Belt needs no apology. 


Our Guarantee 


We guarantee Reliance Belting, without reservation, | 
to be made of choicest oak tanned leather, cut from cen- 
ter of whole hides, strictly short lap, pieces not exceeding 
50 inches in length from tip to tip. 


We hold ourselves liable at any time to replace or 
repair free of cost any Reliance belt that proves defective 
in stock or workmanship. 


Write for catalogue and literature on Reliance, 
Sea Lion (waterproof) and White Strip Belts. 


Chicago Belting Co. 


119 North Green Street 
New York CHICAGO, U. Ss. Los_ Angeles 


Cleveland San Francisco 
Rockford, Ill. : Seattle, Wash. 
New Orleans Portland, Ore. 
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WETITE 
PHOENIX 
IMPERIAL 


SIDE LACE 
- CUT LACE | 
ROUND BELT [iim 


NEW YORK LEATHER BELTING CO. 
NEW YORK CHICAGO 
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Are Your Salesmen Pushing 
The Specialty Lines That 
Show the Profit? 


AUTOMATIC AUTOMATIC SAFEGUARD 
CELLAR INJECTOR AUTOMATIC 
DRAINER WATER GAUGE 


Are Only Three of the Big ‘‘PENBERTHY” Line 


Ejectors Steam and Water Sump Pumps 

Oil Cups——All Types Dripless Air Cocks 
Grease Cups All Types Leakless Priming Cups 
Water Heaters Carburetors 

Valves Lubricators 


New Catalog No. 28 on request with prices 


PENBERTHY INJECTOR COMPANY 


Established 1886 
NEW YORK DEPOT: 


eer ee. DETROIT, MICH, U. S. A. CANADIAN FACTORY: 


WINDSOR, ONT. 
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Strong, 
Carlisle & 
Hammond Co., 
of Cleveland, want 
to talk to you today. 
This is what they have to say: 
“The Hyatt Roller Bearing is a satisfactory 
bearing. 


“The Hyatt Company has given very effective 
co-operation. 


“They have one of the best agency arrange- 
ments. 


“Cur salesmen are enthusiastic for the Hyatt 
Line. They push it for allit’s worth and they've 
taken the trouble to learn it intimately. 


“There are good profits in the sale of Hyatt 
Bearings.” 


HE HYATT ROLLER BEARING 
COMPANY boosts the sales of its 
agents in two big ways—by giving gen- 


erous engineering service to the trade 


Hyatt Roller Bearing Company 


and by thorough, intelligent advertising. 


Hyatt engineers comb the country for 
Hyatt applications. They help the con- 
sumer out of his bearing troubles, and 
then they throw his trade to the nearest 
Hyatt agent. 


The Hyatt Company advertises—directly 
and in trade journals. 


And it’s good advertising, too—the kind 
that brings you sales. 


The Hyatt Company and its agents are 
lined up for a big victory. 


If you're made of the right stuff, you'll 
want to be with us. 


Newark, New Jersey 
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Alexander Leather Belts 
Turn Wastes Into Winnings 


ALEXANDER 


Philadelphia 


Power Pumps | 
4 stand the “‘grind”’ is evidenced by 
| the fact that in a certain manufac- 
> turing plant, more than 125 Dem- 
“4 ing Triplex Power Pumps are now 1] 
in use. The purchases have ex- i} 
tended over a period of 15 years. 
i One of the pump rooms in the manufacturing plant using 192 page Power Pump Catalogue 
more than 125 De mir Tri iplex pds It is ““J’’, gives complete details. 
the laraest of tts kind in the arorld 
4 
CHICAGO, -? - Henion & Hubbell NEW YORK, - -_ RalphB. Carter Co. 
PITTSBURGH, Harris Pump & Supply Co. Pay DENVER, Hendrie & Bolthoff Mig. & Supply Co: 
BOSTON, - ~ Chas. J. Jager Co. PROVIDENCE, - - Chas. J. Jager Co 
—— 
26 When writing to Advertisers please mention MILL SUPPLIES. 
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“the journal of quality ” 


AN INDEPENDENT MONTHLY 
JOBBERS AND MANUFACTURERS OF MILL, 


JOURNAL DEVOTED TO THE INTERESTS OF THE 


STEAM, MINE AND MACHINERY SUPPLIES 


Founded in 1910 by Elmer Crawford 


CHICAGO, 


MAY, 1917 


Published on the first of each month by 


THE CRAWFORD PUBLISHING COMPANY 
Ellsworth Building, 53 Illinois 


7S Dearborn Street, Chicago, 
ephone Harrison 7315 


B.H.CRAWFORD-M« 
d Treasurer Vi 


COOPER, CARL W. 


Manager Se 


\.CRAWFORD, 
CLAY €, 


crelary 


Member 


Audit Bureau of Circulations 


EDITORIAL STAFF 


CLAY C. COOPER, Editor W. H. BURNELL, Associate Editor 


KASTERN OFFICE 


Telephone Cortland 4205 2307 Park Row Bldg. N 


ADVERTISING Advertising forms close 

preceding date of publication 

SUBSCRIPTION RATES 
a year. 


DISCONTINUANCES 


the yscriber. 


on 
Rates on app 


ip] 


United States, $1 


the 26th of each month 
lication. 


a year; to all other coun- 


is sent 
to have 
assume, 

to 


Jefore expiratte n ot 
The majority of our 
of MILL SUPPLIES unbré ken, and we will there 
notice to the contrary is given, that the subscriber de 

continue taking the magazine. Such notice should be sent pr 
ALL ee should be the order 


Crawfe Publishing Company. 


subscription, 
subscribers prefer 


tice 


tore 


made to 


Copyrighted ro17 by The Crawford Publishing Company 


THE WAR FOR HUMANITY 

The United States in the world’s to 
free all the people on the globe from the ruth- 
lessness of the few remaining autocracies. Let 
the privations be what they may, the vietory will 
he worth the price. Let every American citizen 
his mind of the thought that we 
into this struggle through generosity, « 


IS 


war 


clear are going 
primar- 
but face the 
knowing that we not only were forced 
fray because we were murderously 
but on account of the deep conviction 
or later would have 
us battle for our right to exist as a 
free and independent people. Instead of waiting 
for Germany to pick the time and place for the 
inevitable assault on the United States, we are to 
throw our great weight into the scales—trem- 


ily to aid any particular country, 
truth by 
into the 
attacked, 
that 
made 


Prussianism 
very 


sooner 


on the side of humanity, 
Prussian intrigues in Mex- 
ico and Central and South America ought to open 
the eves of the most ardent pacifist to the deep- 
seated dangers that confronted us. 


bling in the balance— 


justice and freedom. 


The unspeakable atrocities of the Turk have at 
last outdone in Belgium by the Prussian 
military clique, and there is nothing left for the 
police of the world to do but erush, not the 
man people, but the Hohenzollern dynasty and the 
vast military machine it has created. When that 
has been accomplished the German and Austro- 
Hungarian peoples will find themselves speedily 
at peace with all civilized nations. As for the 
Turkish government, its complete destruction is 
inevitable. There is no place for it either in the 
sun or in the shadows. 


been 


Ger- 


The price we are to pay is uncertain, but what- 
ever it may figure in privation, in dollars or in 
lives, it is certain to be infinitely less than it 
would have been in later years. The allies have 
been fighting our battles as surely as the sun 
shines, and behind the screen of British warships 
we have been at peace, profiting hugely by the 
sacrifices of our friends. That time has now 
and a still slowly awakening nation is 
preparing to do its bit. Once thoroughly aroused, 
with all the people and every governmental fune- 
tion coordinating, the United States as a nation 
will prove the bravery, the genius and the deter- 
mination that in an individual sense has given us 
our favored place in the sun. 


passed, 


There is no doubt the world is facing a shortage 
of food supplies, and it is up to this country to 
overcome this impending disaster, and to do it 
now. Once realized, really sensed, and the 
United States could drive this spectre of want to 
his death before frost time. Here is where every 
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man, woman and child, barring the kindergarten 
classes and the very old, can do his or her bit 
effectively. Cultivate own little garden 
intensively, give up your vacant land to others 
if you are too indolent or unable to cultivate it, 
and all will be well. 


your 


Do it now. It has been 
stated by authorities that if our people cultivated 
its acres one-half as intensively as did Belgium 
three years ago we could feed the world and have 
a vast surplus of food. If you city people do not 
own a lot, take from vour more fortunate neigh- 
bors a plot of ground for the summer, and instead 
of chasing a rubber ball around a golf course, 
gain health and strength and a tanned skin while 
producing food for yourself or those less for- 
tunate. 
is not enough 


To conserve the nation’s food resources 
become a produeer. It’s already 
being pointed out that men and money alone are 
not going to win this war, but that the final vietory 
will rest on the banner of the side able to produce 
food in the greatest abundanee. . We ean solve 
that problem beyond the shadow of a doubt, so 
let us shed our indolenee and pride with our coats 
and collars, and dig the world’s salvation out of 


the soil. Today’s the time, so go to it. 


JUST A WORD OF CAUTION 
Generally speaking we are of the belief that the 
business world as a whole is very likely to over- 
play its hand in the way of caution during the 
That fact 
could even be safely assumed were it not that dur- 


early months of our war preparations. 


ing the past two vears the experience of buyers 
has taught them they were perfectly safe in 
loading up with stock to any amount, and at any 
price that was being currently quoted. That 
means that the more reckless the buying the larger 
the profits have been. 

The conservative men in the mill supply trade, 
as a natural result, have made the least money. It 
has been almost impossible for a buyer to over- 
load, owing to the fact that less fortunate people 
all over the country were willing and anxious to 
take the surplus off his hands. 

The 


time will surely come when the manufacturer will 


This condition can not always continue. 


find himself overloaded with raw materials, and 
the distributors will have either in warehouses, or 
on order, a large stock of goods taken on at prices 
that are above current market rates. 

A large middle west manufacturer has ealled 
attention to a condition that prevailed during a 
temporary set-back in prices during the latter part 


of 1916. A dealer, who had been a heavy buyer, | 
was well stocked with this manufacturer’s goods, | 
had produets in transit, and had heavy orders in 
for future delivery. When this temporary break 
in prices came he wrote in in rather a frenzied 
way, and wanted to know what the manufacturer 
would do to protect him in case values continued 
He wanted to know if the manutae- 
turer would follow the price down. The producer's 


to deeline. 


reply was that he would take care of him exactly 
to the extent that the manufacturer was being 
taken care of by the producers of high grade steel 
and other materials entering into the product 

that is, not at all. 
however, the manufacturer stated that the cus- 


Owing to an oversold condition, 


tomer could ship back everything in stock that 
his works, turn baek all goods in 
transit, and cancel all orders for future delivery. 


came out of 


The dealer was informed that every pound of the 
product was being eagerly demanded by other 
The stiffened immediately 
after this, however, and the dealer stood pat on 


customers, market 
his stoek and his orders. 

It is very easy to run amuck on orders after the 
wonderful experiences of the past two vears, but 
there is at present only one line of safe business 
conduct for any corporation or company, and that 
is to carry an adequate reserve from the excess 
profits prevailing, to cover the inevitable losses 
that will occur when a slump in prices comes. 


PATRIOTIC MILL SUPPLY MEN 

That the mill supply men of this country, both 
manufacturers and distributors, are as loyal and 
unselfish as any class of business men in the 
world, there has never been a reasonable question, 
but if anyone ever had a doubt it was settled at 
the triple convention at Memphis last month. 
The three great mill supply associations there 
formally and unanimously pledged their plants 
and their stocks to the government. There was 
no quibbling, no reservations, no question of 
price, but a wide open pledge of service. There is 
We all know the 
eovernment will be just and even liberal, and that 
in united and universal service there is safety. 
Business men of the highest grade are being 
called by the president, and there is every evi- 


no question of confiseation. 


denee that their advice is receiving earnest con- 
sideration. The railroads, the banks, the miners 
of every metal, the packers, the manufacturers 


and distributors of every grade and class of 
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product are being mobilized to meet the critical 
situation. 

We are barely started in this great movement 
that is bound to weld our people together. For 
vears we have talked glibly of America as being 
the great melting pot of the world, but up to now 
the metals thrown into the furnace have failed to 
fuse. All is being changed, and today under the 
stress of war it is going to be a clean case of 
amalgamate or suffer the fate of all refractories. 
The dross is going to the dump pile. 


THE CASH PREMIUM 

It might easily be stated that the paramount 
issue at the Memphis convention of the three mill 
supply trade associations was the cash premium 
of 2 per cent for payment of bills in 10 days. This 
subjeet was discussed at the joint business session 
and was considered in executive session by both 
dealer organizations. 

It was asserted that because we are now experi- 
encing a seller’s market, a considerable number 
of supply manufacturers have taken advantage of 
the situation to reduce the cash premium to 1 per 
cent or to withdraw it entirely. This is working 
a hardship on the dealer beeause he is compelled, 
through long established custom, to give his eus- 
tomers the cash premium, and must of necessity 
sacrifice a part of his legitimate margin of profit 
when the manufacturer reduces or withdraws the 
cash premium. 

Both the National Supply and Machinery Deal- 
ers’ Association and the Southern Supply and 
Dealers’ 
resolutions requesting that manufacturers con- 


Machinery Association passed strong 
tinue the practice of allowing the cash premium, 
even if it were found necessary to raise prices im 
order to do so. This passes the buck to the manu- 
facturer and does not allow him much chance for 
argument. 

Admitting that the cash premium has been 
abused, which is one of the reasons why some 
manufacturers desire to see it abandoned, it is 
much too valuable as an index of eredit to be 
lightly dispensed with. Firms who religiously ob- 
serve the terms of the invoice when taking the 
cash premium should not be penalized for the sins 
of those who deduct the premium after the time 
for it has expired. 

Most of the dealers who spoke on the subject 
at Memphis urged manufacturers to take a firm 
stand and send back the buyer’s check whenever 


arm 
=> 


he attempted to take a cash premium to which he 
was not entitled. This would quickly discourage 
the abuse of the cash premium, without causing 
inconvenience and loss to the supply trade and 
without the necessity of abandoning an estab- 
lished and valuable trade custom. 


LET US REASON TOGETHER 

Thinking one thinks is foolish, thinking along 
false lines is destructive, and going through 
mental processes without logical conclusions is as 
futile as feeble-mindedness. It is certain that the 
vast majority of Mitt Suppuies’ readers are look- 
ing at the entry of the United States into the 
ereat war in a broadly conservative way, but that 
is not enough. You must exert vour influence 
constantly to aid your neighbor in- avoiding 
thoughtless actions that will in the long run em- 
harass the entire country. That means particu- 
larly along the lines of food and money hoarding, 
and opposition to universal military service. We 
certainly are our brother’s keeper, if he needs the 
help. The purchase of undue quantities of food- 
stuffs by the well-to-do is, at this time, a crime. 
The withdrawal of money from active cireulation, 
while a secondary evil, is fraught with danger. 
no doubt well intended, 
is a dangerous propaganda, as hoarding in war 
time is second nature. 


The ery of ‘*eeonomy,’ 


very day wasted by the little army men in 
fighting a selective draft of men for our national 
defense gives aid and comfort to the enemy, and 
but delays the inevitable. The chairmen of our 
inilitary committees in both houses, who are ob- 
structing the will of the president and the people 
on universal service plans, are little better than 
traitors and should be deposed without further 
delay. They are both egotists of the La Follette 
type, and should be placed where they can do no 
harm. Buy your food as you go, plant every 
vacant piece of land vou have, make honest per- 
sonal and income tax returns, spend your money 
where it will do the most good, cut out foolish 
expenditures, and keep your money moving in all 
legitimate investment ways. In so doing you will 
certainly prove vourself a useful and patriotic 
citizen. 

This page is going to press as these lines are 
written on the morning of Saturday, April 28. 
The question of raising an army by selective draft 
will probably have been settled before this issue 
reaches our readers. 
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Will o’ the 
Wisps of 
Advertising 


FRANK ADAMS 
MITCHELL 


Copyright 1417 by, 
The Crawford Paolishing Oo 
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DVERTISING is the most powerful and pro 
P ductive force in the science of selling. This is 
not a new thought, vet we are still so ignorant of 
+] 


we possibilities of this form of merchandising that its 
power is often misunderstood and under-rated. 
Illy 


than none 


conceived and misdirected advertising is wors¢ 


at all \n unproductive advertising campaign 
i 


destroys confidence in the ability of this form of selling 
More than this of excit interest in the mate 


Millions 


ually spent in campaigns to create pub 


instead ing 
rials advertised, it 


of dollars 


creates an active prejudice. 


are ann 


licity and to sell merchandise, and each year a certain 
percentage of this amount never returns as an asset 
either in orders received or prestige gained. 

It would not be fair to place all the responsibility for 
the sum spent in misplaced advertising on the advertising 
manager. He is subject to orders from a higher source 
In many cases, and very often is the victim of circum 


stances, 


Boards of directors too frequently are obsessed with 
the mania for placing their firm and its products on the 
pedestal of national recognition, and knowing nothing 


themselves about the scientific method of reaching the 


ear of millions of prospective purchasers, give the adver 
tising manager an order to make them commercially 
famous, and the advertising man wants to make good. 
A large sum of money has been placed in his hands with 
to The and 
opulent board of directors believe the mere spending of 
The 


advertising manager has no other course to pursue with 


instructions scatter it broadcast. smug 


money in an advertising campaign means success. 


the lavish appropriations given to him for that express 
purpose. 

The diagnosis of the case is simple. National maga- 
zines having a circulation of a million or more present 
the easiest solution of his problem. He takes pages and 
double spreads, and in a very short time the business of 
check writing is begun. 

In a general way this indicates the process carried out 
by the average firm large enough to consider national 
publicity and wealthy enough to develop it. It is so well 
known that it is unnecessary more than to indicate the 
method. 

An analysis of the proposition in a general way is 


interesting. The advertising of tooth paste, shaving 


cream, talcum powder or, in fact, any of the individual 
necessities or luxuries, does not enter into this discus- 
sion. 

There is no cheaper way of advertising such materials 
than through national media going to the homes of the 


average American. Products appealing to the manu- 


facturer only, present difficulties and require a more 
careful study to carry conviction that large sums spent 


lavishly have justification in results obtained. Let us 


take any popular publication read by the entire family. 


It is axiomatical that waste circulation cannot be pro- 


ductive. Out of one hundred readers of each so-called 


popular publication not over twenty-five at the most can 


be prospective purchasers of materials or supplies appeal- 


ing to a manufacturing concern. In other words, 75% 


of such circulation is waste. If the advertiser considers 


that he can afford to spend money in publicity and have 


it 25% efficient, there is no reason why he should not go 


his way contented in the fact that he is a national ; 


tiser. When it comes down to too ma 


Cases, 


pride themselves on being national advertisers without 


considering the economic question involved. 


to its 


every line of business has publications devoted 


own industry exclusively and known as trade papers. 
It is recognized that these publications present the 


Con 


logical advertising highway to the jobber or the 


sumer. Yet it is true that firms carrying on a national 


campaign will take but quarter page and half page space 
in the trade publications which thoroughly cover their 


held. By carrying page advertisements and doubk 


page 

in these publication the ld get results com 

1) Lilie publica Ms, they would get resu om 

mensurate with the amount of money expended and add 

to ti 


leir prestige among the same buyers they are 


trying 
to reach by spending ten times the amount of money in 
national media. 

There is 
out of ten. 


another phase which is overlooked nine times 
\dvertisments in popular magazines bring 
answers sometimes in surprising numbers. Every request 
for information or a catalog means follow-up work which 
is expensive, involving as it does dictation, stenographic 
time, advertising literature and postage. It is safe to say 
that each inquiry demands an expenditure of from 25c 
to 


0c before it can be determined whether the request 
In trade 
advertising these difficulties are not encountered, because 


is one of idle curiosity or real interest. paper 
it is a foregone conclusion that every inquiry must be 
from an interested prospect since that is the class reading 
the publication. 

It must not be overlooked that each manufacturing 
firm has its own problems to solve, its own ideas as to 
methods, and its own ambitions as to establishing its 
business prestige and reputation. But is it sound busi- 
ness on a strictly economic basis to spend large sums of 
money for the express purpose of getting talked about, 
just because the profits of the business warrant such 
expenditure ? 

The national advertiser, and we are referring only to 
the advertiser whose materials are sold to manufacturers, 
creates one of two impressions in the minds of the reader. 
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A at once puts this manufacturer on the desired pedestal 
as a “whale” of a concern whose products are known 
universally and therefore must be first class. B, on the 
other hand, figures out that if such a firm can afford to 
invest several thousand dollars in this form of indirect 
publicity, its prices must be sufficiently high to warrant 
a profligate expenditure of its earnings and Mr. B at 
once makes up his mind to buy of a competitor whose 
modest advertising in the trade publications he reads 
every month, impresses him with the quality of the prod- 
ucts there offered for sale. This is not a theory, because 
it can be easily demonstrated. Ask any ten men their 
opinion of national publicity for technical products and 
determine for yourself the truth of the statements above. 

The science of advertising is too little understood by 
the average business man and its force overestimated. 
Most of us have a sublime confidence in the ability of 
advertising in any form to develop business and produce 
results. It is only partially true. There is no method 
of selling which requires more careful analysis, more 
sound judgment of media and more careful preparation 
than the carrying out of a successful advertising cam- 
paign, 

It is 
paigns are the result of lack of judgment. 


not difficult to show how many advertising cam- 


Some time 


They Will Serve Tosether 


Younger Sons of Paul Armstrong Volunteer in Submarine Chasing Service 


\\ hen his two younger sons, Paul, aged 20, and Horace, 
ged 21, announced early in April that they intended to 
otter their services to Uncle Sam, Paul Armstrong, secre 


‘ the Armstrong Bros. Tool Co., Chicago, got busy 
and made it possible for the boys to volunteer in the 
service that will be of greatest assistance to the govern 
ment. 

In company with his brother, Hugh J. Armstrong, 
Paul Arm- 
strong is having a Type A fast patrol cruiser, the Terrier, 
built by the Great Lakes Boat Building Co., Milwaukee, 
and the boat and the services of Paul and Horace have 


treasurer of the Armstrong Bros. Tool Co., 


been tendered to the government. 4 


QUPPLIES 


ago a well known manufacturer started a national cam- 
paign in one of the most influential and popular of our 
national magazines. The first copy used was a full page 
costing considerably more than $4,000. Two weeks from 
that date a competitor trailed along with space of the 
same size. It is not reasonable to suppose that these 
competing firms appeared in that publication within a 
period of a few weeks by coincidence. On the contrary, 
it is quite evident that the second advertisement was 
inserted because the advertiser did not want to be out- 
done by any of his competitors. It is the old story of 
neighborly jealousy. The Browns get a Packard because 
the Jones have a Pierce-Arrow, when they both would be 
just as happy with a car commensurate with their income. 
In discussing this question, we have ignored entirely 
the direct by mail merchandising, and mention it now 
because it is a corollary of trade paper publicity. Well 
conducted and well written trade paper campaigns, 
bolstered up by a comprehensive and well followed up 
direct by mail propaganda, will produce results and at a 
much less expense than any national campaign so far 
devised. This general statement applies, of course, to 
products which do not appeal to the individual, referring 
only to manufactured articles of use in the average plant, 
factory or mill. 


The young men are juniors at the University of Illinois 
and are experienced motor boat sailors. They are at 
present taking a course of instruction in navigation as 
members of the Yachtmen’s Naval Auxiliary, which was 
organized to man a fleet of fast motor boat scouts and 
submarine chasers under the auspices of the Chicago 
Yacht Club. 

The Terrier will conform to government specifications 
for boats of its class, which provide that Type A boats 
shall be “‘sufficiently seaworthy to keep the sea in a 
moderate gale, to have a length of not less than 40 feet, 
a speed of not less than 16 knots, to mount one 1-pounder 
R. F. gun and one machine gun, and to be self-sustaining 
for four men for four days.” 

It is expected that the boat will be completed between 
when it will be put into commission on 
and subsequently sailed to the Atlantic 
its own power. 


June 1 and 15, 
Lake Michigan 
seaboard under 


ARMSTRONG’S PATROL CRUISER TERRIER 
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i | Have | 
j Confidence | 
in Yourself 


RALPH H. BUTZ 


Copyright 1917 by 
The Crawford Publishing Co 


¥ HE reason so many of us are dragging along in 
T inferior and poorly paid positions is because we 
do not have enough confidence in ourselves. We 

are continually overestimating the abilities and opportu- 
nities of other men, while our own opportunities are 
unnoticed and our abilities are undeveloped. We envy the 
successful men their just rewards, never thinking that 
we can achieve the same measure of success if we will 
only work as hard as they worked. When there is some 
difficult work to do we immediately think of John or 
Henry, and how well they are qualified to do it. No 
matter what happens, what there is to do, we can always 
think of some one else who can do it easier than we can. 
If we ever intend to occupy those positions that seem 
so desirable; if we ever intend to rise above the low 
level of mediocrity, 


then it is imperative that we cultivate 
a different attitude. We must develop more confidence 
in ourselves. We must awake to the fact that every man 
has more opportunities than he can possibly avail himself 
of in a lifetime. We must realize that every man has the 
ability to become a leader instead of a follower, if he will 
only make an effort to develop that ability properly. 
Every one of us has within himself enough of the divine 
energy that will enable him to soar to heights as yet 
unknown, but as long as it is lying dormant it is of no 
benefit. 

The :man of self-reliance wins out over his com- 
petitors because he has unbounded confidence in himself 
and his ability to make good. His competitors may con- 
sider themselves better fitted, but they lack the one indis- 
pensable requisite—power of will and a firm determina 
tion to win against all odds. 

While speaking of General Grant and the military 
successes he had attained, General Sherman once said: 
“IT know more about war, about law, and about most 
other things than Grant. I can see things a great deal 
quicker than he can. But I'll tell you where he beats 
me,—and beats the world. He don’t give a d—— for 
what he can’t see the enemy doing, and it scares me 
like h——!” 

It isn’t always the aptitude or the education a man 
possesses that enables him to rise, although these are a 
great advantage when coupled with the necessary quali- 
ties. You may complain that Joe has a college education 
and is therefore ahead of you in the game, but you are 


wrong. He is only as far ahead as you are content to 


32 


stay behind. The world-beater class does not consist of 
college graduates alone, for there are quite a number 
who never had the advantages of a higher education. 
The man who acquires his education as he comes up 
from the ranks is liable to have just as useful and prac- 
tical a knowledge as his college companion. 

Quite recently two young men applied for a position of 
importance with a well-known organization. Maybe the 
young man who failed to get the position had more 
knowledge, better ability, and was more industrious than 
the successful applicant. But it didn’t take the employer 
a long time to decide which one of the two men he 
wanted in his establishment. One showed that he had 
confidence in himself, and the other did not. 

Suppose an aviator asked you to accompany him on 
a little journey above the clouds. Possibly you might 
inquire whether he was going to bring you safely back 
or “I'll do the 
best I can,” you might hesitate because you'd feel as 


to earth. If he should say, “I hope so,” 
But it 
he should answer with a determined, “I will,” you'd feel 


though he wasn’t confident that he could do it. 


as though your safety was assured. 

Your employer may be in very much the same posi 
tion. He employs you to do his business, and he wants 
to know whether you feel confident of keeping his inter 
ests safe. 


He doesn’t want to speculate. Looping-the 


loop doesn’t interest him. He isn’t in business to take 
any absurd chances. He wants you to keep on the safe 
side and push ahead where there’s lots of room. 

It isn’t the quantity of your talk that accomplishes 
results; it’s the 


quality. Listening is another accom 


plishment that is not to be despised. There are quite a 
number of business men who are short on conversation 
and long on accomplishments. After all, if you are a 
salesman and have a thorough knowledge of your mer 
chandise you can do all the talking that is necessary. 
The good salesman has no desire to waste his time on 
parlor talk and aimless conversation. There is always 
a possibility that the man who can talk so well will waste 
his powers by applying them in the wrong direction. 
There’s no use enumerating all the special qualities 
that others possess. The question is what can you do? 
Surely there is something in your favor, something that 
should engage your attention. You may have a hun- 
dred advantages that others do not possess. Cultivate 
them. Educate yourself for the place you desire to 
attain. Conquer the fear of yourself and develop the 
proper attitude. Think success and you will be suc- 
cessful. You can be a leader instead of a follower. But 


you must work, and work brings success. 


Gave Him the Wrong Office 

In an announcement occurring last month covering 
the matter of a division of the business of the Chandler 
& Farquhar Co., Boston, we gave the officials of the 
machine tool department, which will hereafter be handled 
by the Lynd-Farquhar Co., and announced that Harold 
S. Ferber had been elected treasurer of the latter com- 
pany. M. Ferber is secretary, and not treasurer. 
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G. D. CRAIN, Jr. 


Copyright 1917 by The 
Crawford Publishing Co. 


+ most popular man in the mill supply business 


just now is the jobber who can deliver the goods 
his customers want. 

And the man who is unable to furnish anything except 
excuses—no matter of how rare a vintage or fine a flavor 
the latter may be—rapidly becomes persona non grata 
with his trade. The best line of excuses in the world 
won't keep a factory going. 

Well-bought is half-sold, according to the aphorism 
current in the epoch before the war. That is less than 
three years ago, but it seems like a long, long time ago 
now. Instead of well-bought being half-sold at present, 
it’s all sold. That is, the mill supply house which can 
keep its stocks well filled, and maintain an adequate, if 
not a large stock of the items it needs, is having no 
difficulty in doing business. The loud pedal is undoubt- 
edly placed just at present on buying. 

Hence “watch your stock” is the best of good advice 
right now. The jobber must look further ahead than 
formerly if he expects to get the goods in time for use 
in this generation. All of these things mean that he must 
keep in close touch with his stock all the time. Orders 
must be placed much further in advance than heretofore, 
and manufacturers must be given months instead of 
weeks or days in which to fill them. Add to the shortage 
of stock at mill points, the constant difficulties which 
shippers have had with cars, and you have a situation 
which calls for constant attention and a degree of watch- 
fulness which never before has been demanded of those 
in the mill supply business. 

The buyer must have a stock-sheet of his own, cover- 
ing the principal lines, and correct this as sales are made, 
so that he will have a private memorandum at all times 
showing just what goods he has available for immediate 
delivery. Likewise, he can keep at hand a record of orders 
placed, of shipments that have been made from the fac- 
tories, so that a check of these two kinds of information 
will keep him posted always as to the situation on any 
item. 

This means a little more work, but it means a lot 
more satisfaction. Actual inventory of the stock helps, 
and more frequent inventories are necessary in times 
like these. 

This situation also means that it is necessary to get in 


IDLNES 
PPLUES 


touch with more sources of supply than the jobber may 
have used formerly. In fact the war period has been one 
of the greatest things for stirring up new trade, for 
breaking down old connections, and for establishing 
desirable sources of supply that could possibly have hap- 
pened. It is a fine thing to run along in the old groove, 
doing business with a few concerns, but a house can 
overlook opportunities by not keeping in touch with new, 
growing, up-and-coming concerns, and present conditions 
have served to bring the latter into the foreground. It 
has been a good thing for everybody. 

Many jobbers have made a point of placing orders for 
the same goods with several concerns, if they anticipate 
difficulty in getting deliveries, so that the combined ship- 
ments of all of them will result in a sufficient stock to 
tide them over. Perhaps this may be one reason why 
manufacturers are not always shipping the full amount 
of the goods ordered, but as this is the situation it seems 
to be good policy to place liberal, if not excessive orders 
for goods which are in steady demand. 

As the market has been entirely favorable to the holder 
of stock, those who have anticipated their requirements 
for some time ahead have profited to the extent of the 
increased value of the goods. Those who have had good 
stocks, as the result of their foresight in looking ahead 
and watching the condition of their stores, have been 
tempted to fare forth into territory outside of the section 
which they regularly serve. In fact nearly every mem- 
ber of the trade has had the experience of receiving 
inquiries from markets hundreds of miles away, indicat- 
ing, of course, a shortage of the particular goods inquired 
for in those industrial centers. Some distributors have 
quoted on these inquiries, if they had a sufficient stock 
to do so, but others have rigidly refrained from attempt- 
ing to do business outside, feeling that it was the part of 
wisdom to conserve their supplies, as their own regular 
customers were sure to need them later. 

There are numerous disadvantages attached to han- 
dling business which does not belong in the. trade 
territory of the jobber. In the first place, the credit 
information which must be obtained is not so easily 
secured as is the case with a local buyer. Second, ship- 
ping conditions are more difficult, and the increased time 
required to make deliveries interferes with satisfactory 
service. Finally, accounts of this kind are profitable only 
to the extent of the contributions which they make imme- 
diately to the profits of the concern, as it is hardly logical 
to believe that these buyers will continue to purchase 
away from home when their own local supply houses get 
in a position to take care of their wants. The profit 
involved may look good, but the wise jobber will take 
care of his home customers first, rather than accept trade 


which is not logically in his own territory, and which is 


essentially transient in its character. 


It may even be necessary, in some instances, to limit 
the buying of customers who are inclined to plunge—all 
in the interest of conservation. 
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Pipe and Supplies Convention 


National Association Will Meet in Philadelphia on May 9 and 10 


GEORGE D 


Secretary-Treasurer 


Che annual meeting of The National Pipe and Supplies 
Association will be held in Philadelphia, Wednesday and 


May 9 and 10, 


Bellevue-Stratford Hotel. 


Thursday, 


with headquarters at The 


Indications now point to a large attendance of mem- 


bers and of manufacturers’ representatives who are 


always welcome guests. Representatives of all recog 
nized trade journals are also cordially invited to attend 
this meeting, and will be accorded le courtesies 


of the 


convention. 


Che meeting will open at 10 o'clock on Wednesday 


morning, May Y, this session being open to all manufac 
turers, ladies and other visitors. As the principal speaker 
for this session, a man of national reputation has been 


secured, but owing to the momentous questions now 
engaging the attention of our public men, it is deemed 
Wise not to make public the name of the speaker at this 


i 
time. It is hoped, however, that nothing may arise to 


prevent fulfillment of the engagement as tentatively 
arranged for. 

At this session opportunity will be given to both manu 
facturers and members for a free and frank expression 


OI 


opinion regarding the condition of the industry in 
which they are alike interested. It is hoped that at this 
time much useful information may be brought out. 

The sessions of Wednesday afternoon and of Thurs- 
day will be limited to regularly delegated members of 
the association. 

The Philadelphia members of the association and a 
number of manufacturers of 
wrought pipe felt that they would like to provide some 


entertainment for the ladies who may come to Philadel 


representatives of the 


phia, and also for the representatives of the various 
manufacturing attendance. 


Of necessity, the latter are excluded from the strictly 


concerns who may be in 
executive sessions, and the committee felt that it would 
be a privilege to entertain them during such time. They 
have, therefore, arranged for the following program, 
subject, of course, to changes that may be found advisa- 
ble prior to the opening of the meeting. 

On Wednesday evening, May 9, a special motion pic- 
ture entertainment will be held in the grand ball room of 
The Bellevue-Stratford from eight-thirty to ten P. M., 
for which tickets will be issued to members and guests. 
This is not to be the usual entertainment of this char- 
acter, but will be special in many features, and we feel 
justified in predicting that it will be of great interest to 
all the members. 

On Thursday morning, May 10, at eleven o’clock, all 
visiting manufacturers and ladies will be taken by auto- 
mobile to Valley Forge, where luncheon will be served 


Nationa 


McILVAINE 


Pipe and Supplies \ssociation 


at one o'clock. The party will be returned in the same 


manner to the hotel, arriving about four P. M. 


On Thursday evening, May 10, beginning at nine 


o’clock, a formal ball will be given in the rose ball room 
on the 


top floor of The Bellevue-Stratford—admission 


by ticket. This will be a formal dance, and it is hoped 


that all of our members and invited guests who can pos- 
sibly do so will bring with them some lady member of 
their household. 


It is felt that the selection of Philadelphia for this 
meeting 


is particularly opportune in view of present 


world-wide conditions, and that our members ai 


d guests 
will derive much pleasure during their stay in this his 


torical city, containing, as it does, the “Cradle of 


American Liberty.” There are many points of interest 
in and about Philadelphia, particularly the world famous 
Park and Wissahickon Drive. 


It is hardly necessary to add that many members and 


Fairmont 
guests will close the week at Atlantic City, which, as is 
well known, is only an hour by train from Philadelphia. 

\ cordial invitation is extended to all manufacturers, 
whose products the jobbers assemble and distribute, to 
attend this meeting. 

In anticipation that all of our members and many of 
our manufacturing friends in the Middle West will 
attend the Convention, we beg to advise that many will 
leave Chicago on the “Manhattan Limited,” leaving over 
the Pennsylvania Railroad at 10:30 A. M., Tuesday, 
May 8, and arriving at Philadelphia the following morn- 
ing at 7:20, 

For a party of ten or more the Pennsylvania Company 
will make a special one way rate of $17.39, plus extra 
fare of $5.00, plus Pullman fare of $4.50 for a lower 
berth or $3.60 for upper berth. These rates would make 
a total one way fare of $26.89, including lower berth. 

We therefore suggest that all who intend leaving Chi- 
cago on this train will make Pullman reservations at 
once through E. K. Bixby, district passenger agent, 
Pennsylvania Company, 175 West Jackson Boulevard, 
Chicago. It will not be necessary to lift these reserva- 
tions, but Mr. Bixby will take care of them and collect 
both Pullman and ticket fare when train leaves Chicago, 
issuing one ticket at the special rate for the entire party. 

As this is a limited train, it is necessary that the rail- 
road know at an early date just how many will avail 
themselves of this special rate in order that sufficient 
Pullmans may be provided. 

Undoubtedly the coming convention will be one of the 
most important ever held by the National Pipe and Sup- 
plies Association, with the greatest attendance on record. 
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Triple Joint Convention 
Goes on Record in 


Utxs 


Support of Government 


Dealers and Manufacturers 


Southern Supply and Machinery Dealers’ Association, 


Who Attended Joint Convention of the 


the National 


Supply and Machinery Dealers’ Association and the American Supply 


and Machinery Manufacturers’ Association at Memphis, on April 12, 


13 and 14, Placed Stocks and Plants at Disposal of the 


7overn- 
Govern 


ment—Patriotism the Keynote of Large and Enthusiastic Gathering 


\leeting at a time when the country is mobilizing its 
resources in men, machinery and money for the greatest 
crisis 


in its history, the Triple Joint Convention of the 


Southern Supply and Machinery Dealers’ Association, 
the National Supply and Machinery Dealers’ Association, 
and the American Supply and Machinery Manufac- 


turers’ Association demonstrated conclusively that the 
supply dealers and manufacturers are a unit in support- 
ing the government's plans for adequate preparation and 
vigorous prosecution of the war for international liberty. 
Patriotism was the dominant note of the convention- 
that kind of patriotism that counts not the cost but looks 
forward to victory because its cause is just. [rom the 
singing of “America,” which marked the opening of the 
first joint session on Thursday morning, April 12, to 
the close of the meeting, a serious purpose marked the 
of the 
how the supply trade could best serve the interests of 


deliberations three associations. To determine 
the government at this time was the thought uppermost 
in the minds of all delegates, and the readiness with 


which the representative men in the trade pledged their 


THE CONVENTION IN JOINT SESSION AT MEMPHIS 


plants, their stocks and themselves, if necessary, showed 
that the mill supply industry can be counted on to “do its 
bit.” 

The attendance was large, being well over the 400 
mark, and this was significant under the circumstances. 
\Vith business affairs in their present critical condition, 
the great number of dealers and manufacturers in attend- 
ance was convincing proof of the interest in association 
work on the part of the supply trade. Undoubtedly many 
were attracted to the convention by the fame of Memphis 
as a convention city and the reputation of their Southern 
But back of this was 
the desire to confer with one another on the problems 
developed by our entrance into the war and to formulate 
plans that would place at the disposal of the government 
the enormous resources of the mill supply industry. 


hosts for open-handed hospitality. 


The convention opened on Thursday morning, April 
12, with a joint session of the Southern Supply and 
Machinery Dealers’ Association, the National Supply 
and Machinery Dealers’ Association and the American 
Supply and Association. 


Machinery Manufacturers’ 
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R. F. Valentine, of the Boston Woven Hose & Rubber 
Co., Boston, presided, and at his request the convention 
rose and sang “America.” 

The invocation was delivered by Rey. Walter D. Buck- 
ner, after which Chairman Valentine introduced Judge 
James M. Greer, who welcomed the visiting dealers and 
manufacturers on behalf of the business and civic inter- 
ests of Memphis and the South. 

Judge Greer, who is one of the leading jurists of the 
South and a renowned orator, expressed the pleasure that 
it gave the men of the South to have their confreres 
from other sections meeting with them, and called atten 
tion to the remarkable development of Memphis as a 
commercial center. Since the great yellow fever epi- 
demic, which took a toll of thousands of lives, Memphis 
has steadily grown until the city now has a population of 


R. F. VALENTINE 


President the American Association 
over 175,000. 


population each year, but it is also growing in wealth 


Not only does Memphis show a gain in 


There are more 
than 600 manufacturing industries in the city at the 


and from a manufacturing standpoint. 


present time and because of the unexcelled railroad 
facilities, ample labor supply and access to raw material 
the development of Memphis as a manufacturing center 
is assured. 

The speaker stated that not only was this section of 
the country blessed with a population whose patriotism 
would bear any test, but that there was no such thing 
as a hyphenated American in the Southland. “Refer to 
our Negroes as ‘Afro-Americans’ and they will not know 
what you mean, but call them Americans and they will 
understand,” he said. 

Continuing, Judge Greer assured the visitors their wel- 
come was heartfelt. Formerly, he said, “welcome” meant 
literally “well come.” It was an expression by which 
the host assured the visitor that his coming was timely. 
When the convention adjourned he hoped that all would 


be able to say that it had been “well come” in every 
sense of the term. 

Hon. George Puchta, mayor of Cincinnati and presi- 
dent of the Queen City Supply Co., responded to the 
address of welcome on behalf of the Triple Joint Con- 
vention. He stated that meetings of this kind cemented 
old friendships and permitted the formation of new ones. 
They bring together men who have the same interests, 
Associations such as those then meeting in Memphis 
have modified competition and resulted in competitors 
counting each other as friends. The supply trade asso- 
ciations were firmly established and he hoped the good 
work would go on. They were meeting under trying 
conditions that were testing the loyalty of the American 
Two thou- 


people. Thank God we are all Americans. 


sand years ago the star of Bethlehem had led the wise 


H. W. STRONG 


President the National Association 


men of the last to the Apostle of Peace. Today the 
stars in “Old Glory” were leading the world on to vic- 
tory and the establishment of a great democracy through- 
out the entire world. 

The lines of industry represented at this convention 
were of great and vital importance at this time, Mr. 
Puchta continued, and he hoped that serious thought 
would be given to helping the country with the full 
resources of the supply trade. In conclusion, he said 
that the supply dealers were proud to be in Memphis and 
hoped that their hosts would be proud of them. 

John G. Christopher, of the J. G. Christopher Co., 
Jacksonville, Fla., responded on behalf of the Southern 
Supply and Machinery Dealers’ Association. To empha- 
size the growth of the association spirit, he cited the 
original meeting of his organization, at which only 18 
members were present. Today there was a great and 
growing spirit of helpfulness between members of the 
individual associations and between those belonging to 
the affiliated organizations. This co-operation would be 
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felt in the present crisis. The supply trade was looking 
forward to the carrying of the war to a successful end 
regardless of its influence on business. “The call to arms 
will take our young men and we must make the neces- 
sary sacrifices to let them go. If it is necessary to close 
the doors of my place of business my men shall go. 
We should be ready to spend our last dollar for the 
freedom of America and Europe.” 

The H. W. 


National Supply and Machinery Dealers’ Association, was 


response of Strong, president of the 
as follows: 


“Judge Greer, Mr. Chairman, Ladies and Gentle- 


men: In acknowledging your very courteous remarks, 
permit me, as president of the National Supply and 
Machinery Dealers’ Association, to assure you of our 
appreciation of the many kindly references to our mem 
bers and to further assure you of our entire loyalty to 
the cause which we have as a nation so recently espoused. 

“It does not matter from which part of the country 
we come, we are all Americans and proud of it, and in 
getting together in your city to take counsel with our 
friends from the South and with our friends, the manu 
facturers, the chief thought we have is by means of 
conversing with each other and absorbing the different 
viewpoints that arise from difference in location and 
environment, to decide on such methods as may be of 
the most assistance to our government at Washington, 
and how under the present conditions we may so handle 
our business afiairs as to be an asset to the government 
and not a liability. 

“We are glad we have come to Memphis, and we know 
that we will enjoy, as your guests, the next three days, 
and we want you to feel sure that our welcome to you 
next year at some Northern city will be as hearty and 
sincere as yours has been today.” 

When H. E. 


Supply and Machinery Manufacturers’ Association, rose 


Dickerman, president of the American 


to respond to the address of welcome on the part of his 
This 


was a tribute alike to Mr. Dickerman’s popularity and 


organization there was an outburst of applause. 


> 


He said: 
“Mr. Chairman, Ladies and Gentlemen: 


to his modesty. 
You will 
understand why it is so gratifying to me to meet and 
greet so many here this morning. I am sure that we 
all appreciate most highly the generous hospitality 
extended to us by Judge Greer, and I am also sure that 
we are all going to have a pleasant and rewarding visit 
in this grand old city, so famous for its entertainment of 
its guests. May I hope that when we start for our homes 
next Saturday night we shall all feel that it is the ending 
of a perfect week. I thank you.” 

Chairman Valentine then called for a general discus- 
“The Our Duties 


sion of the topic: National Crisis 


and Obligations.” 

\lvin M. Smith, secretary of the Southern Supply and 
Machinery Dealers’ Association, asked for the privilege 
He 
Was surprised that the previous speakers had been so 
remiss in their duty. 


of the floor to welcome the ladies to the convention. 


\Without the guiding influence of 
the ladies, man would not be fit to live. In welcoming 
them to the convention and hoping their visit would be a 
pleasant one, he was not performing a duty but enjoying 
a pleasure. 

Referring to the business situation, Mr. Smith stated 
that during the past two years mill supply dealers have 
had the greatest opportunity of their livés, but not all 
of them have taken advantage of it. Dealers in some 
territories were selling goods at less than they could buy 
them for today, and in some instances the intelligent 
dealer was forced to meet this kind of competition. 

Chairman Valentine, in again referring to the subject 
up for discussion, stated that it would be desirable to 
hear from representatives of different sections of the 
country. 

Chas. H. Farquhar, of Chandler & Farquhar Co., 
Boston, said there was great prosperity in all lines in the 
New England States. He was pleased to state that 
dealers in his territory were not confronted with the 
condition that Mr. Smith complained of. This was a 
proper time to realize profits on the cost to replace lines 
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Dealers have been forced to carry 


that were being sold. 
larger stocks than ever before, and will be compelled to 
take the other side of the proposition when prices decline. 
New England dealers and manufacturers have pledged 
their stocks and looked up conditions in order to be of 
service to the government. It was the duty of all of us, 
Mr. Farquhar asserted, to stand firmly and assist the 
government in the crisis. 


John W. 


stated that this is a war of mechanics and that no country 


Trix, of the American Injector Co., Detroit, 


in the world equalled America in manufacturing facilities. 
We should go into the war with all our might and mar- 
shall our entire forces. 

T. James Fernley, advisory secretary of the American 
Manufacturers’ Association, 


Supply and Machinery 


spoke on the ready response of supply manufacturers to 


GEORGE H. MANNING 


President the Southern 


\ssociation 


the call of the government and pointed out some of the 
ways in which they expected to be of service. 

Edward P. Welles, of Chas. H. Besly & Co., Chicago, 
stated that his city would do its part. Business organi- 
zations are educating the people to the true situation and 
are trying to find out what the government wants. Local 
industries are being mobilized through the Chicago Asso- 


Incidentally, Mr. Welles thanked 


the manufacturers and dealers for their assistance follow- 


ciation of Commerce. 


ing the fire which destroyed the Besly store some months 
ago. 

J. O. Buford, of the Peden Iron & Steel Co., Houston, 
Texas, stated that while his section of the country was 
somewhat removed from the great industrial centers they 
were preparing to give precedence to government require- 
ments. As an incident of co-operation, he cited the fact 
that when the troops were massed on the border some 
months ago they were supplied with water through miles 
of pipe furnished from Texas warehouses. Supply deal- 
ers in his section would willingly give up their young 


men to their country when the call came. In the mean- 
time salesmen were being urged not to talk war. 

Chairman Valentine called on George D. Mellvaine, 
secretary of the National Pipe and Supplies Association, 
for his views of the situation, but Mr. McIlvaine declined 
to express himself, on the plea that he was merely a 
guest of the associations in convention, and was not 
entitled to take part in the discussion. Nevertheless, he 
said, he was gratified to be able to meet with the members 
of the supply trade associations, and appreciated the 
honor of being called on. 

J. C. Miller, of the Miller Supply Co., Huntington, 
W. Va., stated that there had been a fine spirit of 
co-operation among dealers in his locality during the 
past two years. He attributed this to the local meetings 
of dealers. 


ALVIN M. SMITH 
Smith-Courtney Co., Richmond, Va. 


Ik. I. Strong, of Strong, Carlisle & Hammond Co., 
Cleveland, the dean of the National Supply and Machinery 
Dealers’ Association, stated that association work meant 
co-operation, maintenance of prices, and doing as you 
would be done by. At this time all must forget personal 
interest and stand by the government. 

David C. Jones, of the Lunkenheimer Co., Cincinnati, 
said that the machine tool manufacturers of his city have 
a definite understanding among themselves as to what 
they will do for the government. The supply trade is 
facing a serious situation in the matter of prices. Manu- 
facturers must place orders in advance to insure produc- 
tion. In many cases they are compelled to buy for 
delivery in from three to six months. Supply dealers also 
Having in mind business 
conditions at the close of the war, he believed that the 
government should close its eyes, forget the Sherman 
law and Clayton act, and permit manufacturers and job- 
bers to get together and readjust prices, so that there 
would be no serious effect on business. 


must anticipate their wants. 
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N. A. Gladding, of E. C. Atkins Co., Inc., Indianapolis, 
endorsed Mr. Jones’ suggestion. He stated that the gov- 
ernment should back up business in the same measure 
that business men are now backing up the government. 

Crannell Morgan, of the Hardware and Supply Co., 
Akron, Ohio, and president of the Akron Chamber of 
Commerce, stated that it was expected that the govern- 
ment would take over the manufacturing plants of his 
citv. He also called attention to the fact that a number 
of the larger Akron factories were already at work on 
supplies for the government. 

Alvin M. Smith then called attention to the program 
of entertainment that had been arranged for the ladies. 
He also moved that a vote of sympathy be extended to 
H. C. Clark, of the Charlotte Supply Co., Charlotte, 
S. C., former president of the Southern Supply and 


EDWARD P. BROWNING 
The Ohio Valley Pulley Works, Maysville, Ky. 


Machinery Dealers’ Association, who was unable to be 
present on account of illness. This was the first conven- 
tion that Mr. Clark had failed to attend. 
was seconded and carried. 


The motion 


Chairman Valentine led in the singing of the “Star 
Spangled Banner,” after which the meeting adjourned. 
JOINT BUSINESS SESSION 


Three Associations Hold Joint Business Session on Friday 
Morning, April 13, and Listen to Masterly Paper on 
“Trade Acceptances,” by Louis E. Pierson—Closer Co- 
operation Between Dealers and Mnaufacturers Dis- 
cussed. 


The joint business session of the Southern Supply and 
Machinery Dealers’ Association, the National Supply 
and Machinery Dealers’ Association, and the American 
Supply and Machinery Dealers’ Association was called 
to order at 10 o’clock on Friday morning, April 13, with 
John W. Trix, of the American Injector Co., Detroit, 
presiding. 

The first order of business was a paper on “Trade 


CA 


UPPLUES 
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Acceptance” by Louis E. Pierson, chairman of the 
Irving National Bank, New York City. Mr. Pierson’s 
paper follows: 

The “Trade Acceptance,” which is causing so much discus- 
sion in commercial circles just now, comes to us, not in the 
least as a stranger, but rather as an old and once highly valued 
and trusted friend which, for some reason or other, certainly 
not any fault of its own, has been allowed to fall into disuse in 
the country’s business. Naturally, our present interest is to 
find out whether in the national commercial situation as it 
now exists there is anything which might justify us in denying 
to the acceptance any part of the favorable consideration which 
it was accorded in former years. The task is not easy. When 
the acceptance passed out of active use its place was taken by 


other less meritorious methods which, in the existing emergency, 


served a fairly satisfactory purpose. 

Among these were the open book account, the cash discount 
and single name paper. If they had passed out of existence 
with the national emergency which brought them in, the ac- 
ceptance would have returned to use, in part at least, and our 
present task of getting it before the business of the country 
fully upon a basis of merit and for use under the federal re- 
serve system would be much easier than we find it. As it was, 


J. H. FISHER 


Fisher Governor Co., Marshalltown. lowa 


these methods, after serving their proper emergency purpose, 
stayed with us without any apparently good reason—they just 
stayed. It may be that there was no one or no institution whose 
particular business it was to eliminate them and_ re-introduce 
the more logical, because more highly efficient and _ scientific, 
trade acceptance. It may be that business was so comfortable 
and business success so easy that there was developed a sort of 
national disposition to leave good enough alone. It may be 
that a natural result of the employment of these not altogether 
scientific methods has been that out of them have grown privileges 
and advantages not fully justified in fairness, but which certain 
classes of favored individuals and concerns are not disposed to 
yield without a struggle. 
THE OPEN BOOK ACCOUNT 

In any event, the open book account, the cash discount and 
the single name paper are with us, definitely appearing through- 
out our commercial institutions in some form—good, indifferent 
or bad. It is probable also that they will continue so to appear 
until national necessity or a national educational campaign upon 
this point will drive business back again to the trade acceptance 
as the best and safest means of conducting commercial credit 
transactions. 

With the history of the rise of the trade acceptance in early 
American business we need not concern ourselves. It came to us 
as it has come to the people of other countries, as the logical 
method of conducting the class of business transactions which is 
based upon credit. It carried on its face the evidence of effi- 
ciency—of economy—of security—of a proper and rational rela- 
tionship of all parties concerned. Obviously, it served its par- 
ticular purpose better than could be done by any other method. 
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Its popularity was unqualified. As in Europe at present, it was 
considered almost indispensable in commercial operations. 

Its fall from popularity in American business practically 
dates from the Civil War. It appears to have been due prin- 
cipally to two conditions. One, naturally growing out of the 
necessities of war, an unreasonable scramble for cash almost re- 

gardless of the sacrifice of face value of commercial paper. The 
thes, the devolopment of an entirely unreasonable national preju- 
dice which for two generations blinded the people of the country 
to the merit and necessity of a central bank, which would give to 
our financial system a head and provide the final and adequate 
re-discount facilities required for the effective absorption of com- 
mercial paper produced by the country’s business. 

It was the combination of these two conditions which forced 
the trade acceptance out of the field. Had the country pos- 
sessed an institution like the Bank of England, the Bank of 
France, the German Reichsbank, or our present Federal Reserve 

3ank, standing ready to re-discount such commercial paper as 
carried on its face Be Tia evidence of character, it 1s fair 
to assume that the trade acceptance would have held its proper 
position in the business of the country, regardless of any national 
suspicion against commercial mnece; and regardless also of a 


temporary condition of national financial weakness. In such a 


situation, the acceptance would serve its own distinct purpose: 


C. 8. FARQUHAR 
Chandler & Farquhar Co., Boston 


that is, would cover credit obligations based upon actual com 
mercial transactions, and avould represent inestimable value as 
an asset against which currency could be’issued, thereby render- 
ing the resources of the country fully available for either ordinary 
or emergency purposes. 
INVOLVED CREDIT SYSTEM 

Instead of this we now have a national commercial credit 
situation which is filled with difficulties. Commercial transactions 
which are clean-cut and businesslike until they reach the point of 
credit arrangement, at that point are put into open book accounts, 
in which form they develop a variety of absurdities which would 
be amusing if the situation were not so serious. The date of 
maturity of the obligation, while understood, is left wide open. 
If at any time before payment of the account it becomes necessary 
to convert it into cash, it is found that a large portion of its 
value is frozen and not available for any effective immediate pur- 
pose. The seller, in effect, performs a gratuitous banking service 
for the buyer, and, in addition, assumes the burden of proof when- 
ever the buyer is disposed to question the correctness of the ac- 
count on a basis of deliveries, quality, etc. The cash discount 
has lost much of its proper significance as a trade argument and 
has wandered far from the use it originally was intended should 
be made of it. The promissory note, or what bankers regard as 
a customer’s receiv: b le, once an eminently respectable means of 
expressing an open obligation, has been used to cover such a 
variety of widely differing purposes, running all the way from a 
perfectly sound commercial transaction, through all sorts of spec- 
ulative enterprises, down to the closing out of a perfectly worth- 
less account, that its present real character is something exceed- 
ingly difficult to define. 

The continuation of such a situation would have been im- 


possible had the business of the country been obliged to proceed 
under different conditions. Business carelessness developed 
rapidly, in spite of the frequent warnings of failures and panics. 
The evidences of national prosperity were so great and business 
successes apparently so easy as to furnish an almost ideal field for 
the development of loose and slipshod business methods. It ap- 
parently was not necessary that business men employ the very best 
business methods when there were easily available other methods 
which appeared to serve their necile fairly well. Undeveloped 
wealth was inexhaustible- opportunities unlimited—markets were 
active—prices high. If the business man did not succeed in one 
tield, there were a dozen others open to him. If the individual or 
community failed in one section, there always was another to 
which they could move. Profits were liberal and occasional losses 
not taken seriously in the face of a general average which was 
favorable. Even flat failure lacked much of the fatal quality be- 
cause of the ever-present promise of opportunity. Competition 
was easy—good-natured business rivalry there was, but none of 
the deadly commercial strife such as characterized the history of 
the German-English struggle for commercial mastery in the Far 
East or in South America. 
BUSINESS INTERNATION ALIZED 

Now we find this situation changing and possessing ever) 

evidence of greater change in the future. The era of special com- 


CHARLES BOND 
Chas. Bond Co., Philadelphia 


mercial privilege is passing. All that the war will do to us we do 
not know. We do know, however, that one of its effects will be 
to internationalize our bus siness—to put it on a broader basis—to 
introduce into it more severe methods of competition than we 
have known in the past. Business men are beginning to realize 
that at last we have become an active clement in the commerce 
of the world. 

There are a number of different grounds upon which the gen- 
eral use of the trade acceptance might be justified. It might 
be said that it helps the buyer by placing and keeping him in a 
position in which he constantly can keep track of and measure his 
outstanding obligations, and thereby conduct his business upon a 
safer and more effective basis. It might be said that it operates 
to the proper advantage of the seller by tending to furnish relief 
from the unreasonable burden that he bears in connection with the 
financing of his customers—a burden which has come to him 
through the traditions of an unfortunate business practice and in 
return for which he receives no compensation unless in the form 
of a rarely expressed customer's gratitude. 

It might be said of the acceptance that it operates in the 
interest of banking and of general finance, because it makes 
better business, creates a better class of accounts, develops a 
keener sense of obligation, insures more prompt attention to pay- 
ments when due, and, in general, tends toward the elimination 
from financial transactions of many of the elements of difficulty 
and annoyance which now embarrass them. It might be said that 
it operates in the favorable interest of general business because 
of the check which it provides against carelessness, recklessness 
and extravagance; because of the constant suggestion it brings to 
the debtor of the fact that if he does not meet his obligations 
promptly when due his credit will be put to the test. It is be- 
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lieved though that its greatest significance and fullest justifica- 

tion are to be found in a theory larger, more important, more 

filled with meaning for us just now than in any of these referred 

to—the theory of national preparedness. No reference is had to 

military or naval preparedness, as consideration of these consist- 

ently may be left to others. The prepiredress referred t+ the 
OUR TRUE CONDITION 

It would be delightful if we might assume that our present 
condition of né tional prosperity is soundly based—or the result 
of our own merit or effort—or under our control—or that its 
present momentum will carry it on indefinitely. It would be 
pleasant to believe that our present national tendencies are safe 
tendencies; that the relation between government and business 
has been fully worked out and properly adjusted; that the spirit 
of national co-operation has been properly developed; that our 
financial and business institutions and methods are proceeding 
along soundly scientific lines and, in general, that we are fully 
prepared for even the worst the future may bring. 

Unfortunately, however, the case is quite otherwise: The 
genius of our people—their patriotism their willingness to make 
whatever sacrifice may be required in. the national interest—our 
great stocks of gold—the immense business wealth of the nation 


and its even greater undeveloped wealth—these assets, we possess, 


CRANNELL MORGAN 
The Hardware & Supply Co., Akron, Ohio 


but in 


such form and under such conditions and in such relation 
with each other as to represent an effective total which falls far 
short of constituting a true condition of national and financial 
preparedness. 

Che trade acceptance means more to the future of American 
commerce than we can realize at present. It should be taken 
seriously and its merit considered almost in a patriotic sense. It 
can be justified from the viewpoint of your own personal interest 
and that of others in the commercial field in which you may be 
interested, but you should consider it also in terms of its bear- 
ing upon the business of the country and upon national prosperity. 
Just as we should insist upon the essentially democratic doctrine 
of universal militz iry training to protect the rights of our people, 
the honor and integrity and future of our nation, so should we 
insist upon the employment of sound and economical commercial 
methods to protect the resources of our country and our com- 
mercial interests wherever they may be and however expressed. 

Speaking to a body of practical and experienced business men, 
it should not be necessary to dwell at any length upon the import- 
ance of the element of credit in all scientifically conducted com- 
mercial operations. In a way, it is more important even than 
money itself, money being only an arbitrary measure of value, 
while credit, though measurable in terms of money, is of the very 
substance of value. If, even for one day, we were forced to con- 
duct the business of the nation upon a spot cash basis, the relative 
importance of credit and money quickly would become disagree- 
ably apparent. 


REVELLING IN NATIONAL LUXURY 
Just now, while we are revelling in national luxury, with our 


natural national competitors showering favors upon us regardless 
of whether we deserve them or not, the question of national 


credit, unfortunately, appears to interest us in an academic way ° 


only. With the gold of the world fl6wing in our direction with- 
out effort on our part—with the nations of the world clamoring 
for our products at any price—with our exchange at a premium 
in all the great money markets of the world—Nt is difficult to 
realize that there will come a time when economy all along 
the line, scientific utilization of our assets and proper considera- 
tion for the wishes of the other fellow, will be glements of con- 
trolling importance in our commercial "relations with the world. 
But, just as surely as we are here to-day, that time will come, 
and when it does come we will cut a sorry figure before the 
world with our pretentions in world finance and commerce unless 
we shall have eliminated the slipshod commercial methods to 
which we have become a and unless we shall have re- 
placed them with others which are sound, economical and 
scientific. 

In the entire list of methods and 
ployed in the class of business which‘is conducted upon a credit 
basis, | know of none more safely founded, more logically ar- 
ranged, more economical in operation, or better calculated to pro- 
tect the proper interests of all parties concerned, than the trade 
acceptance. Its plan of operation is simple in the extreme and 
its understanding need not be in the least difficult unless we bring 
into its discussion elements | which, while they may affect trans- 


expedients commonly em- 


DIXON C. WILLIAMS 
Chicago Nipple Mfg. Co., Chicago 
actions out of which the trade acceptance comes, are no part of 
the acceptance itself and should be considered, if at all, in an 
entirely separate connection. I refer to cash discounts, trade dis- 
counts and other details which, after all, are only trade argu- 
ments or trade inducements employed in the consummation of the 
transaction upon which the trade acceptance is based. 
TRADE ACCEPTANCE DEFINED 
The trade acceptance has no quarrel with any respectable 
trade or commercial method which is being properly employed: 
Its path and that of the cash discount never need cross. If the 
purchaser, in settlement, is allowed an option between accepting 
a discount for cash and signing an acceptance, he can take his 
choice and leave the other. If the seller, in his efforts to impress 
customers with the merit of the acceptance and its business value, 
offers discount inducements conditional upon its use, the case is 
equally clear and there need be no conflict of methods. It the 
seller, in his sales campaign, uses the trade discount as an argu- 
ment or an inducement, it is his privilege to do so. In such case, 
the use of the acceptance is entirely practicable. It will be neces- 
sary only that discount arguments, inducements and arrangements 
be fully completed before the acceptance arrangement begins 
In other words, the acceptance will not enter the field until every 
process of bargaining has been consummated. It serves a definite 
purpose and deals with definite things, 


At this point, it might be well to decide just what the trade 
acceptance is and to fix for it a definite and unmistakable place 
among forms and methods commonly employed in conducting bus- 
iness transactions upon a credit basis. First of all, it has nothing 
to do with any but the credit features of a transaction and it 
should have nothing to do with any class of transactions except 
those concerning the purchase and sale of merchandise, with a 
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| rather broad construction upon the term merchandise 
It should not be referred to as an accepted drait, although 
| in form it is a draft which has been accepted, but there can be 
| accepted drafts which are furthest from any purpose contemplated 
} in the plan upon which the trade acceptance is based. It 1s not 
} necessary that we attempt to j fy its use upon its history in 
} gnnectior he commerce of other countries, nor even in con- 
lection witl ow commnmierc receding e Civil War—the 
source of its origin is of no controlling importance to us, 
the histo of its developm« lt ypens be here ts 
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tinction, howe s based upon 
fact that with the promissory note the elet hich the 
purchaser bases his confidence is his faith in pported abil 
and integrity of the maker. With the t ce, the 
purchaser’s protection is not contined alone whicl 
he may possess concerning names appearing, but is supported also 
by commercially accepted, fully protected, and legally approved 
theory to the effect that a certain commercial instr ‘ument ide 
in a certain form and possessing certain other iracteristics, sub- 
ject to determination by the Federal Reserve Board, oe appear 
on its face, and known as a trade acceptance, shall be eligible fo1 
re-discount at federal reserve banks 
Naturally, this marked distinction which has been conferred 
upon the trade acceptance is not the result of mere arbitrary 
choice, but is based upon substantial grounds. The theory of 
eligibility must be fully protected if ~ acceptance is to serve 
its proper purpose and be easily recogn able as eligible. This 
protection is expressed in the following sate lca all of which 
demand compliance before the full-fledged acceptance can be pu 
into circulation; that is, before it can pass through federal re- 
|} serve banks: First, it must arise from an actual commercial 
transaction, domestic or foreign. Second, it must be uncondi- 
tional; that is, an unconditional bill unconditionally accepted 
Third, it must be for a definite amount of money; and, fourth, 
it must possess a definite maturity. It will be seen that each of 
these requirements operates in the interest of eligibility and for 
the protection of the third party, the purchaser. The seller and 


buyer of the merchandise concerned, both personally familiar with 
the details of the transaction covered, can protect their interest by 


special arrangement. 
HOW ACCEPTANCES OPERATE 
In practice, the — ration of the acceptance is simple in the 
xtreme if confined to its proper field; that is, to credit arrange- 
ments growing out a actual commercial transactions. In its 
simplest manner of employment it has no necessary relation to 


any but the two original ties to the transaction of purchase 
and sale—the seller and the buyer. At the conclusion of the trans- 
action it is decided between these two parties that 
the seller a certain sum of money to be paid at a certain future 
date. The seller draws a bill upon the buyer covering the definite 
amount of money due and definitely indicating the date of ma- 
turity. The buyer accepts this bill by writing across its face 
“Accepted,” the date and place where payable, and his signature, 
and returns it to the seller. The seller, if so disposed can put 
it in his safe and hold it until maturity for payment. If it is not 
paid at maturity an a> og can be arranged for by means of 
a renewal, or, preferably by means of a promissory note—the 
latter because of the theory that the acceptance should be used to 


part 


the buyer owes 


live, commercial transactions instead of past due obliga- 


tions resulting from non- payment. 


cover 


If the seller finds it necessary or desirable that a more ex- 
tensive use of the acceptance shall be made, he takes it to his 
bank and discounts it, upon which there comes into the trans- 
action immediately a third party, the purchaser for value, and 
it is in the*interest of this and possibly subsequent purchasers 
on up to final re-discount at a federal reserve bank that the re- 
quirements indicated ire insisted upon before the accept- 
nee is eligible purchase. It is believed that the best under- 
standing o subject will be possible if we keep in mind an 

‘ nee i aaa that is, executed, delivered and 
‘ ne which does not circulate beyond the 

lhe one expresses the true function of 
h ‘ept only a part of it. 

[ dif to imagine a class of interests in any way re- 

ed to commer ‘redit operations wll not be benefited 

the general development of the trade acceptance 
THE SELLER 

t will be helpful to the seller. Commercial tr: apie nig will 
ompleted pron ptly instead ot being a Ik wed t a lain open 
oughout possibly long drawn out credit period, with the 
d evils of extensions, counterclaims, unwarranted return 
eoods, et \t the time of settlement all equities tween 

CHARLES E. McFARLAN 

Wm. Powell Co., Cincinnati 
buyer and seller are definitely determined, and the buyer by ac- 


cepting furnishes an implied acknowledgment of the correctness 
of the account. If, later, possible objection to payment should 
based upon a claim of improper deliveries, the burden of 
proof will rest where it belongs, upon the buyer, instead of upon 
the seller, as at present. Business can be transacted and ac- 
commodation extended practically without impairment of the 
seller’s capital, each transaction virtually will automatically 
linance itself because of the eligible quality of the credit instru- 
ment employed. This lessens the need for working capital and 
increases the ratio of earnings to c apit il actually employed. Be- 
cause of the practical certainty that money will come in more 
regularly and borrowing power be greater, the seller will be able 
to conduct his business upon a more systematic basis. Business 
capital will be kept in properly liquid form instead of being tied 
up as at present in open book account. The present difficulties 
attending ‘the collection of accounts will be eliminated, or at least 
greatly reduced—this, particularly, if the acceptance is made pay- 
able at the seller’s bank, in which case collection becomes a de- 
tail in the machinery of banking and is accomplished without any 
effort or action upon the part of the seller. 
THE BUYER 

use of the acceptance should represent substantial value 
to the buyer, particularly if he belong to the better class. By 
giving to the seller a negotiable evidence of indebtedness, with 
the full understanding that it will be negotiated, he virtually 
serves notice upon the business community to the effect that he 
has not formed the dangerous habit of overbuying—that he is 
prepared to meet his obligations promptly at maturity—and that 
he expects to receive the fullest measure of consideration as 
a preferred buyer. By assuming an obligation in this form he 
establishes rather than weakens his credit. His paper when nego- 
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tiated will receive the benefit of the best preferential discount 
rates and the obligation throughout will be carried upon his own 
integrity and responsibility, rather than upon a basis of special 


favors. 
THE BANKER 

The general use of the acceptance will help banking generally. 
Commercial paper will be more soundly based, more nearly uni- 
form in quality; will be presented for discount with greater 
regularity, thereby avoiding congestion; will progress upwards 
a re-discount channels more freely; will be more helpful 
in showing the true credit standing of both seller and buyer. 
Banking resources will be rendered more flexible and. their 
commercial possibilities for the benefit of the business com- 
munity materially extended. Loans by banks to customers no 
longer will constitute a direct drain upon resources, but, in 
effect, will represent a guarantee by the bank of the soundness 
of a ceptances, which, because of their eligibility, can be converted 


into cash quickly and economically. 
The country bank, the bank modest capitalization, oper- 
ing, for illustration, in a manufacturing community, in which 


demand for accommodation is active, no longer will be obliged 


to confine its loaning activities within the narrow — of re 
strictions on singh name paper at present provided by law, but 
under the federal reserve regulation sayeth acceptances, will 


D. J. CAMPBELL 
Dodge Sales & Engineering Co., Mishawaka, Ind. 
be able to provide customer accommodation to an extent more 


fully in harmony with the needs of the community. The value of 
this to both customer and banker is obvious. The customer will 
be able to follow his natural inclination to deal more exclusively 
with his local bank in matters of credit instead of resorting to 
outside financial sources’ in which he may possess no particular 
friendly interest. The banker will find that the increase in his 
business and profits resulting from the use of acceptances will 
constitute most convincing proof of the value to him of member- 
ship in the federal reserve system. 
AN EFFECTIVE CREDIT INSTRUMENT 

If merit alone were to control, the future of the acceptance 
in American business would be assured. With such a record of 
effective accomplishment back of it and bearing upon its face 
such unmistakable evidences of superiority, it should be in a 
position to demand immediately a leading place in the financing 
of the country’s business. The claims of competing methods- 
the open book account and single name paper—would receive but 
slight consideration. Unfortunately, however, in its treatment, 
merit alone will not control. The inertia which has resulted from 
years of employment of other, even though less meritorious 
methods, cannot be removed easily or in a day. Human interest 
and human selfishness must be served. The privileges and ad- 
vantages conferred by long established custom will not give up 
the field in favor of the new method without a struggle. Then, 
too, there is the danger that we may view the acceptance in too 
small a way—may overlook its value for larger or national pur- 
poses—may fail to realize that while it effectively serves simple, 
every-day local needs, its highest purpose is to be found in the 
part it may play in making more elastic the national currency. 

It is believed, however, that the wise forethought which has 
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provided effective means for the absorption of the country’s com- 
mercial paper has reduced this danger to a minimum, With 
government interest and private enterprise working together in 
a national financial plan, with federal reserve facilities always 
available to the fullest extent for the re- Yast of eligible paper, 
as the federal reserve act intended they should be, we shall 
have convenient and secure a final resting place for the accept- 
ance in which it will prove to be a source of effective national 


value, against which federal reserve notes can be issued and 
redeemed with the rising and falling of the tide of commercial 
activity. 


It is hoped that the intentions of the Federal Reserve Board 
expressed in the above plan will find fullest realization in results 
and that no serious consideration will be given at this or any 
future time, to any plan of government financing, which, in the 
slightest degree, might tend to clog the facilities of that great 
financial reservoir now so fully and so effectively at the service 
of the nation’s commercial needs. The folly of any other course 
becomes obvious when we read the great object lesson expressed 
in European achievements of the last two and a half years in 
government financing, in which the cardinal principle has been 
the normal distribution of government obligations to the in- 


vestors without interfering in the least with the facilities pro- 
vided for the final re-discount of commercial obligations. The 
nances of the nation then will be fully safeguarded. The con- 


tinuz . Process of transformation of the vast commercial credit of 
the country from its present more or less frozen condition into 
ine, ele ible trade acceptances moving easily through the channels 
of business, practically upon a currency basis, will exert a power- 


ful stabilizing influence upon the nation’s resources in times of 
financial stress. 

It may seem that the trade acceptance is a small and un- 
important thing to talk about in times like these, when men’s 


minds are filled with thoughts of the world struggle which is upon 
us, and men’s hearts are heavy with the sense of impending con- 
flict. We shall tind, though, that the acceptance will prove neither 
small nor unimportant, if our work in the interest of its develop- 
ment be well done and if the full power it represents be turned to 
the purposes ot preparation for the di vs of trial to come, which, 
even now, are here. We are in war—the war of all time—a war 
which is searching the corners of the earth for victims, which 
threatens to let no nation escape. For us the arguments of in- 
difference, of neutrality, of self-sufficiency no longer have a mean- 
ing. Not the uses of peace, of comfort, of convenience, must be 
served, but those of war, of suffering, of adversity. How deeply 
we shall enter this maelstrom of destruction—what price we shall 
pay in en of the principle upon which we stand and when 
we shall emerge again into days of peace—no man may say. 
COMMERCIAL PREPAREDNESS NECESSARY 

Today, calmly and dispassionately, we are able to discuss the 
merits of our fellow-sufferers in this world-calamity, even of 
those we are forced to call our foes. Tomorrow, tonight, this 
very minute, it may be, some act of frightfulness, launched when 
we least expect it, may change the whole current of our national 
thought; may drive from our hearts every sentiment but that of 
deadly determination to make whatever sacrifice may be required 
to crush the power which threatens us. At such a time the war, 
indeed, will have been brought home to us, as it was brought 
home to Belgium, to France, to Russia, to England. Our iine of 
duty then will be so well defined that none may mistake it, and 
national preparedness, commercial as well as military, will aban- 
don the ranks of academic discussion for all time, it is hoped, 
and assert its true position as the foundation upon which are 
built the honor and security and power of our nation. 

We boast of the democr: atic quality of our institutions. Are 
we ready to pay the price of democracy? To insist that every 
youth in the land in time of peace shall be trained to serve his 
country in time of war—that every man of proper age, regard- 
less of his station in life, shall be forced to recognize in his duty 
to the nation the obligation to be able effectively to bear arms 
in his country’s defense—that every institution throughout this 
land, which, in its operation, affects ‘the national resources—shall, 
by the elimination of methods of inefficiency and the substitution 
of others of sounder business quality, play its part in preparing 
the nation for whatever trial may come. 


The general discussion which followed Mr. Pierson’s 
paper showed keen interest on the part of the members 
of the associations in the subject of trade acceptances. 
On a motion, duly seconded and carried, a vote of thanks 
was extended to Mr. Pierson, and it was ordered that his 
paper be printed in pamphlet form for distribution to 
the members of the three associations, the cost to be 
borne by the manufacturers’ organization. 
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Chairman Trix suggested that the meeting could profit- 
ably discuss the subject of catalog house competition. 

Alvin Smith stated that catalog competition would not 
affect the business of his company. Mill supply dealers 
should be able to convince their customers that their 
prices were lower than those of the catalog concerns. 

The chairman said that manufacturers desire to sup- 
port the dealer all along the line, and that the time to 
adjust grievances was at these annual meetings. 

John Gi, Christopher expressed the opinion that the 
catalog houses do a great deal of injury to many dealers. 
While the manufacturer has a perfect right to sell to the 
catalog house, he should also have the right to control the 
resale price on his product, but this the government does 
not permit. “The catalog house can buy anything that | 
can buy, and the problem that confronts the supply trade 
is how to control the selling price of the catalog house.” 
Mr. Christopher wanted to know how many manufac 
turers would go on record as refusing to sell to catalog 
houses. 

l‘urther discussion of this subject brought out the 
statement that catalog houses make a practice of quoting 
on standard goods and then substitute inferior products. 
The opinion was expressed that reputable manufacturers 
should take steps to stop the practice by prohibiting mail 
order concerns from cataloging their lines. 

Mr. Christopher stated that the dealer was injured to 
a greater extent 


by the so-called manufacturers’ agent 


than by the catalog house. The former frequently sells 
in the dealer’s territory at prices which the dealer cannot 
meet. Mr. Christopher contended the manufacturers’ 
slogan should be “We sell to the dealer and the dealer 
only.” He urged manufacturers to co-operate with deal 
ers to the fullest possible extent, and to give them the 
protection to which they are entitled. 

George Vonnegut, of the Vonnegut Hardware Co., 
Indianapolis, said that another source by which jobbers 
are losers from the operation of the catalog houses was 
the latter’s ability to buy supplies for their factories direct 
at jobbing prices. 

A member complained of the practice of manufac- 
turers in excepting large consumers and quoting them as 
good prices as any jobbing house is able to secure. 

Chairman Trix reminded those present that the dealers 
do not always play fair, and that the manufacturers are 
also entitled to protection. 

At this point President Dickerman of the American 
Supply and Machinery Manufacturers’ Association read 
the following letter from Paul Armstrong, secretary of 
the Armstrong Bros. Tool Co., Chicago. 

“Just a word to express my sincere regret at 
being unable to be with you in Memphis. Up to 
Saturday last I had no idea of anything coming 
up to stop me and had everything arranged 
nicely but just then my two younger boys, who 
are juniors at Illinois University, announced 
their intention of going to work for Uncle Sam 


44 


and that broke up my plans. I got busy and 
have ordered a forty-foot patrol cruiser which 
will be ready June 1, and the boys have volun- 
teered the boat and themselves in the submarine 
chasing service. Wish I could go too.” 

The chairman then called attention to the next subject 
on the program, which was “Cash Discount.” 

Alvin Smith said that every manufacturer should allow 
a discount of 2% for cash in 10 days, even if he is com- 
pelled to raise his prices 2% in order to do it. 

H. \W. Strong pointed out that the reason the jobbers 
wanted the cash discount was because they were compelled 
to sell on these terms. When the cash discount is with- 
drawn by the manufacturer, the dealer is giving away 
more than he is receiving. The cash discount also is an 
index as to credit. 

Chas. E. Mclarlan, of the Wm. Powell Co., Cincin 
nati, spoke on this subject from the standpoint of the 
manufacturer. He condemned the practice of certain 
buyers of fixing the terms of payment in their orders 
and then insisting on the cash premium. Jobbers are 
largely to blame for the attitude of the manufacturers in 
the matter of the cash premium, because they have abused 
the privilege. No dealer was entitled to the cash premium 
if he did not strictly observe the terms of the invoice. 

Alvin Smith stated that the interests of the manufac 
turers and jobbers are the same in this matter. Those 
who failed to take advantage of the cash premium were 
paying too much interest for the use of money. 

George Puchta declared that no man has the legal or 
moral right to expect both the cash discount and the 
time. The abuse of the cash discount should be abolished. 
This method of trading has become a custom, and it 
would be difficult for the dealers to abolish the practice 
of giving their customer a discount. Most of the dealers 
have big catalogs, listing 1,000 or more items, on which a 
cash discount is quoted. It is comparatively easy for 
manufacturers to make a change of this character, as 
The 
speaker hoped that manufacturers would continue to give 
the discount, even if they are compelled to raise prices. 

T. James Fernley stated that the cash discount should 
not be confused with the interest rate. 


they haven’t the same problems as the dealer. 


The cash dis- 
count is an attractive premium for prompt payment. He 
said that it would be possible to enlarge indefinitely on 
the “immorality of the cash discount.” The cash pre- 
mium should not be asked unless the dealer has complied 
with the terms of the sale. The National Supply and 
Machinery Dealers’ Association, Mr. Fernley pointed out, 
was on record as being opposed to abolishing the cash 
premium. He said that in every case where a dealer took 
off 2% after the expiration of the 10 day limit, his check 
should be returned by the manufacturer. The manufac- 
turers are not honest with other dealers if they do not 
enforce the discount terms. 


Alvin Smith stated that this also was the policy of the 
Southern Supply and Machinery Dealers’ Association. 


i 


: 
} 
j 
| 
| 
| 
| 


They held that the good members of the organization for he manufacturer to add 5% or 10% to the price of 
should not be penalized for the sins of the bad ones. his product, and continue to allow the dealer 2% for cash 
This discussion, Mr. Smith said, should have the effect in 10 days. 
of stiffening the backbones of the manufacturers. Mr. Clark, representing the Postal Progress League, 
Chris. Atkinson, of the Columbia Supply Co., Columbia, told of the efforts of his organization to secure one cent 
South Carolina, said that a solution of the problem was letter postage, after which the convention adjourned. 
—tor 


Executive Sessions of American Association 


Members of the American Supply and Machinery Manufacturers’ 
Association Held Two Interesting and Instructive Meetings 


The 
and Machinery 


order at 2 


of the 
Association was called to 
April 12, the first 
annual address of 


first executive session American Supply 
Manufacturers’ 
o'clock p. ™. 


on Thursday, 


order of business being the President 


Dickerman, as follows: 

Gentlemen: Do you know how close you came to not be- 
ing here today? Very close, I can tell you. For a time I 
was afraid we should have no Memphis convention—no 1917 
triple convention. 

Three weeks 
facturers and among 
the different 


friends among the 
and some of the 
organizations, brought up the 
seriously whether in view of the war it would not be the 
wise course to give up the convention. For a time this 
idea almost prevailed. I have felt all along, however, that if 
should have war there would be all the more reason why 
manufacturers should get together at this time. Others 
with me in this, and in fact I think a large majority of 
the officers and executives of the three associations were 
with me. The other association officers believed that the 
dealers should get together too. 

Toward the end last month we sent you a kind of 
declaration of principles as an appeal to all of you to be 
here today: 

“If war 
Machinery 
ernment? 

“What 


te rials, 


some of our 
the dealers, 


ago manu- 
office rs 


que stion 


ot 


Wwe 
the 


were 


of 


can the 
ition 


declared, whi ut 
Manufacturers’ 


is and 
gov- 


American Supply 
do to help the 
effect will war have labor and 
transportation? 

Reo will the individual manufacturer 
supplies be affected? 

“Can the mill supply dealers and manufacturers benefit by 
a conference on these questions? 

“We believe the Memp his triple convention must be 
most important in the history of the industry.’ 

It seemed to me then, and I believe you will agree with 
me now, that we are especially fortunate in holding this 
big convention just at this time at the outbreak of what may 
be the most serious war the nation has ever had, and what 
must be in any event one of the serious crises of the nation. 
I am sure we must all feel that it will be wise for us to de- 
liberate thoughtfully on all these questions that have been 


on contracts, ma- 


and dealer in mill 


the 


suggested for us to consider. 

I am not going to attempt here to outline any special 
program along these lines, but I will suggest one or two 
thoughts at this time. Some of our plants already have 
been taken over by the government. Many others will be 
taken over. Many of them will as a patriotic duty put their 
energies into the manufacture of entirely different lines. 
This may mean the wholesale cancellation of contracts. 
What effect will this have, not on themselves, but on the 
people with whom they have contracts, and to go a step 


further, on the companies with whom their customers have 
contracts? 

There is also the great question of labor. 
have an army of half a million young men, 
a million young men, many of our plants are going to lose 
a large proportion of their labor. That is one side of the 
question. There is another, and perhaps we should consider 
it a more important side: If in your plant, Mr. Manufacturer, 
there are a thousand young men who want to volunteer for 
the army, and if several hundred of them have wives and 
families or dependents, what is going to happen to these 
families and dependents? 


If we are to 
or an army ot 


The magnitude of the government’s naval, military, 
financial and industrial preparations make very plain to us 
the extent of our participation in the war. It is clear that 
we are going to fight with all the forces at our command. 
The first war budget calls for an expenditure of three bil- 
lions four hundred millions of dollars for the army and navy 
alone, in addition to five hundred and seventeen millions al- 
ready provided for naval action during the next fiscal year. 

The taxes which are about to be levied on individuals and 
corporations will undoubtedly be far in excess of anything 
this country has ever had. 

I said I would not suggest any special course of action for 


you. I have one idea, however, that I should like to offer 
you. It is this: In view of the war, and in view of the 
rigid economy that is certain to be the practice before very 
long, let us as an association set a good example by en- 


couraging a sentiment in opposition to individual entertain- 
ment and extravagancies at this convention. I do not sug- 
gest the adopton of any formal resolution, but what I hope 
is that we can all observe a kind of gentlemen’s agreement 
that it is not good form to spend our money in that way at 


this time. I am sure that our dealer friends generally will 
join heartily in this sentiment. Gentlemen, are you with me 
in this? It is a small matter perhaps, but I am sure it is 
a big one also. 


| hope that our triple convention will take a forward posi- 
tion with reference to the whole war situation. This asso- 
ciation yields to no one in admiration of the inspiring ap- 


peal of President Wilson which has so profoundly moved 
the civilized world—nor in recognition of the obligations 
that are on us all in this great crisis. 

The annual report of Secretary-Treasurer IT. D. 


Mitchell showed a substantial gain in membership and 
that the association was in a flourishing condition finan- 
cially. 

After the reading of the report of the entertainment 
committee by R. F. Valentine, of the Boston Woven Hose 
& Rubber Co., Boston, John W. Trix, of the American 
Injector Co., Detroit, was called to the chair. In opening 
the discussion the chairman suggested that the members 
might profitably devote some time to a consideration of 
the need of greater efficiency in making sales. 

At this point C. W. Beaver, of Yale & Towne Mfg. Co., 
New York, obtained recognition and called attention to 
the fact that the report of the export committee had been 
overlooked. As chairman of the committee Mr. 
presented the report as follows: 


On behalf of the American Supply and Machinery Manu- 
facturers’ Association, the export committee has the honor 
to report to the members of the association in annual meet- 
ing assembled as follows: 

Your export committee has been represented at various 
export meetings during the past twelve months and has 
obtained various information for the use of our association. 
Your committee was represented at the twenty-first annual 
convention of the National Association of Manufacturers at 
the Waldorf-Astoria Hotel, New York City, May 15, 16 and 
17, 1916. Your committee was represented at the seventh 


Beaver 
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annual convention of the American Manufacturers’ Export 
Association, held at the Hotel Biltmore in New York on 
October 31, 1916. Your committee was represented at the 
Fourth National Foreign Trade Convention held at the 
William Penn Hotel in Pittsburgh on January 25, 26 and 
27, 1917. Your committee has also been actively connected 
with the committee on foreign patents and trade marks of 
the American Manufacturers’ Export Association. 

[It is the committee to record in this 
report information which may be of value and assistance 
to our members in connection with their present or future 
activities in the export field. 

Based on experience during the past twelve months, your 
committee can heartily recommend the following associations 
and government departments all of which can be of great 
assistance to the American manufacturer in the export field. 
Those members of our association who are interested in ex- 
port trade could not do better than become members of the 
first five following mentioned associations: 


intention of your 


American Asiatic Association, 280 Madison avenue, New 
York City. 

American Manufacturers’ Export Association, 160 Broad- 

iv, New York City 

Japan Society, 165 Broadway, New York City. 

National Association of Manufacturers, 30 Church street, 
New York City. 

National Foreign Trade Council, 1 Hanover square, New 
York City. 

Pan-American Union, 17th and B streets, N. W., Washine- 
ton, D. C. 

Department of Commerce and Labor, Bureau of Foreig: 

1 Domestic Commerce, Washington, D. C 

Philadelphia Commercial Museum, Philadelphia, Pa 

lo those members who e interested in making a be- 
ni s stud n, your committee recom- 

nds tl b he Business Training 
Corp i York City. This 
course ¢ in vas prepared with 
the Department of 
Commer¢ sureau of Foreign 
nd De 

Thos 


protection of 


tries will find 


e Marks and 
\\ iwrence L ier, foreig1 
ent a , New York City. This 
| nation lating to classifi 
catiol stration and piracy of trade marks, together 
lation of particulars and requirements covering 
eigthy toreign countries. 
During the months of September and October, 1916, the 
Americar Manufacturers’ Export Association sent the 
\merican Industrial Commission to France to study the re- 


uirements of France with relation to American manu- 
facturers after the war. The report of this commission has 
recently been published and is now available with the 
\merican Manufacturers’ Export Association, of 160 Broad- 
New York City Those of our members who are in- 
terested in export trade with France, will find this an in- 
teresting volume and one which will be 

tion with future plans for export trade with France. 
At the time of the fourth annual convention of the Na- 
tional Foreign Trade Council in Pittsburgh on January 25, 
27, 1917, the following papers were contributed and 


Way, 


of value in connec- 


26 and 27, 
copies should be available from the secretary of the National 
Foreign Trade Council at 1 Hanover square, New York City. 
These papers contain valuable information for the Ameri- 
can manufacturer interested in export trade: 

“Problems of the Smaller Manufacturer and Merchant in 
Foreign Trade.” 

“World Trade Conditions after the European War.” 

“American Banking in Foreign Trade,” by Louis E. 
Pearson, chairman, Irving National Bank, New York City. 

“The Foreign Trade Aspects of the Tariff,” by Willard 
Straight, vice-president American International Corporation, 
New York City. 

“An Inquiry into Credit Conditions in Latin-America,” by 
C. E. McGuire, assistant secretary-general International 
High Commission. 

The governing board of the Pan-American Union com- 
prises the secretary of state of the United States and the 


ambassadors, ministers and charges d’affaries of twenty 
Latin-American countries. The monthly bulletin of the 
Pan-American Union is obtainable by subscription from 


Washington, D. C. This bulletin is of vital interest to our 


members who are selling or contemplating selling to Latin- 
American countries. 
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Your committee recommends for your attention, the 
“Report on Co-operation in American Export Trade” by the 
Federal Trade Commission, dated June 30, 1916. This report 
is in two parts and can be obtained from the government 
printing office in Washington. 

The possible activities of your export committee have 
been considerably curtailed during the past twelve months 
on account of the unusual activity existing in domestic fields. 
Because of this unusual activity in home markets, many of 
our members have found it impossible to give attention to 
the export field. 

Your committee has stood ready at all times to supply 
information or offer suggestions based on actual contact 
with export conditions and developments throughout the 
world. 

Your committee takes this opportunity to recommend to 
you the careful consideration of export opportunities and 
the formulation of individual export selling and distributing 
policies based on your careful study of the before mentioned 
publications and sources of information. The opportunities 
have never been so great heretofore, nor will they exist in 
such a great measure again for American manufacturers to 
develop export business along the lines of quality, service 
and confidence. It is unfair to ask export 
meet you more than half way 


customers to 


G. L. REEVES 
Reeves Pulley Co., Columbus, Ind. 


On motion of D. Kk. Swartwout, of the Ohio Blower 
Co., Cleveland, a resolution was adopted ordering that 
the report be printed in pamphlet form and distributed to 
all of the associations. 

Chairman Trix thanked Mr. fellow 
members of the export committee for their able report. 
Ours was a wasteful nation, he said, and he hoped that 
in the present crisis we would learn to economize. In ten 
months the United States can manufacture all that is 
consumed in twelve; in fact, it was said that we do even 
better. 


Jeaver and his 


It was necessary to find an outlet for our surplus 
manufactured products and we could profitably study the 
methods of countries that are successful exporters. 

J. K. Broderick, of Broderick & Bascom Rope Co., 
St. Louis, spoke on the work that is being done by an 
organization of sales managers in his city to increase the 
efficiency of traveling salesmen. The activities of this 
organization had resulted in the adoption of a standard 
form of daily reports, better railroad and hotel accom- 
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modations, and are educating the salesmen to cut out 
waste efforts. 
Mr. 


sion of salesmen and sales effort, in which a number of 


3roderick’s remarks resulted in a general discus- 


those present took part. 
LD). 


salesmen, stated that men of possibilities could command 


Kk. Swartwout, speaking of the compensation of 
their own price. It was the policy of his company to 
train salesmen by giving them one or two months in the 
shop and then sending them out with an old man. 

John T. Bulkley, of Jenkins Bros., New York, said 
that his company had very little trouble over expenses. 
They aimed to secure clean, sober chaps as salesmen, but 
it was not always possible to judge by appearances. 

\\. Beaver said that in export selling the American 


idea was to get the right man and then give him his head. 


f 
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HATHAWAY 


Stanley. Belting Corporation, Chicago 


CHARLES E. 


Che matter of trade acceptances had an important bearing 


on our export business. Prior to the war South and 


Central American countries sent their young men to 
Iurope to be educated. They are now sending them to 
this country and it is important to get hold of these young 
men and cultivate and encourage them. 

B. 


| Conn., called attention to the fact that the problems of the 


Lewis Curtis, of Curtis & Curtis Co., Bridgeport, 
big executive are much more easily solved than are those 
of the small business head. The former has merely to 
give an order to a high-priced department head and then 
forget it, knowing that his instructions will be carried out. 
| The head of a small business must do things himself. 
N. A. Gladding, of E. C. Atkins & Co., Inc., Indian- 
| apolis, said that one of the real questions before the mem- 
bers was how manufacturers could work with jobbers 
and dealers on a less expensive basis. Every line has its 
own problems and these must be worked out more or less 
individually. 
Dixon C. Williams, of the Chicago Nipple Manufac- 


turing Co., Chicago, closed the discussion on salesmanship 
with a brilliant and witty’talk in which he paid a high 
tribute to the American salesman. 

The chair then announced the following committees : 
N. A. Gladding, E. C. Atkins 
& Co., Inc., Indianapolis; D. K. Swartwout, The Ohio 
Blower Co., Cleveland; Frederick Pease, Charles Parker 
Co., Meriden, Conn. ; 


Nominating Committee : 


A. B. Peck, American Screw Co., 
Providence, R. 1.; H. S. Madden, Sherwood Manufactur- 
ing Co., Buffalo; A. H. Dillon, Youngstown Sheet & Tube 
Youngstown. 
Resolutions Committee: John W. Trix. American In- 
jector Co., Detroit; E. P. Browning, Ohio Valley Pulley 
Works, Maysville, Ky.; M. L. 


ing Co., New Britain, Conn. 


sailey, Union Manufactur- 


There being no further business the session was 


adjourned. 


FRIDAY AFTERNOON, APRIL 13 


An Address on “Some Results of Open Price Competition,” 
by A. A. Ainsworth, Is Feature of Session and Brings 
Out General Discussion—Reports of Committees and 
Election of Officers. 


The executive session of the American Supply and 
Machinery Manufacturers’ Association on [Friday was 
called to order promptly at two o'clock in the afternoon 
by John W. Trix, of the American Injector Co., Detroit. 
\With a few well chosen words he introduced the principal 
speaker of the afternoon, A. A. Ainsworth, of the Pipe 
Fittings and Valve Exchange, New York City. 

Mr. Ainsworth had for his subject “Some Results of 
Open Price Competition.” After going over the situation 
Mr. stated that the 
Webb bill now before congress provided that nothing in 
the Sherman anti-trust law shall prevent exporters from 
The bill 


has passed the house, and as it is strongly backed by the 


in considerable detail, Ainsworth 


agreeing On prices on purely export business. 


president, the speaker believed it was very likely to 
become a law as soon as it can be given consideration 
in the senate. 

Mr. Ainsworth called attention to the fact that Edwin 
I’. Hurley, formerly at the head of the Federal Trade 


Commission, stated that as a result of exhaustive investi- 


gation it had been proved that not more than 10% of the 
manufacturers of the United States had any system of 
arriving at the actual cost of doing business. A consid- 
erable larger percentage of the manufacturers had a 
system of cost computation which was practically value- 
less, owing to its lack of uniformity on overhead expense, 
depreciation, productive and non-productive labor, etc. 
He made it very clear that it was not at all necessary to 
have a uniform cost for any given line or unit, as that 
varied greatly in different lines and in different sections 
of the country. What was sadly needed was a uniform 
method of computation. 

A member of the association, representing a large 
manufacturer, stated to the convention, after Mr. Ains- 
‘vorth had announced he was ready to answer questions 


17 


| 
| 
| 
‘ 
4 
i 
| 
| 
| ; 
i 
| 
me 
: 
| 
3 
434 
| 
xf 
= 


and hear from members, that the company in which he 
was interested had taken up with six other manufacturers 
in the same line the cost of producing their product on a 
certain named unit basis. This developed the fact that 
cost per unit in seven factories ranged from $85 to $140, 
It was very apparent to all that it was hardly possible 
the real cost varied to such a degree, and that results 
must be due to the variation in the system of carrying 
costs. Asa result there was organized a cost conference 
and a well known cost expert was engaged for a period 
of 12 months. He visited all the plants, went into the 
conditions there at great length, and as a result a large 
percentage of the organization now use exactly the same 
system of cost accounting, and the remainder are prepar 
ng to adopt the system at the earliest possible moment. 
It was the belief of the speaker that the only efficient way 
to eliminate unfair competition was co-operation to secure 
a uniform system of carrying costs. Unfair competition, 
in the speaker’s mind, was more often the result of ignor- 
ance of true conditions than an intent to cut profits. 
There followed a Very full and free discussion of the 


question of the treatment « 


f salesmen by buyers every- 
where, but the final decision was that it was a matter of 
personality both on the side of the buyer and the seller, 
and that it was impossible to lay down any rule which 
would operate broadly. 

At this stage, Alvin M. Smith, secretary of the 
Southern Supply and Machinery Dealers’ Association, 
announced to the chair that his association was about to 
pass a resolution placing the resources of the members 
at the disposal of the president of the United States, and 
requested it be embodied in the resolution that it was 
understood was about to be passed by the American asso- 
ciation covering the same subject. 

C. W. Beaver, of the Yale & Towne Manufacturing 
Co., New York, was thereupon appointed by the chair 
as an additional member of the resolutions committee, 
and that committee was instructed to confer with the 
Southern association in the preparation of a joint resolu- 
tion. The resolution as finally prepared by the joint 
committee, and as passed unanimously by the three asso 
ciations, declared that ‘‘as the United States is now in a 
state of war, that the resources of the members of the 
American Supply and Machinery Manufacturers’ Asso- 
ciation, the National Supply and Machinery Dealers’ 
Association, and the Southern Supply and Machinery 
Dealers’ Association be and hereby are placed at the 
service of the United States government for the period 
of the war.” This resolution was at once telegraphed to 
President Wilson. 

Chairman of the nominating committee, N. A. Glad- 
ding, of the EF. C. Atkins & Co., Inc., Indianapolis, then 
announced the result of the work of his committee, 
stating that they had found extreme difficulty in preparing 
their ticket for presentation to the association, owing to 
the fact that there was so much excellent timber in sight. 

The names of the following officers and members of the 


various committees were then presented, and on motion 
the secretary was instructed to cast the unanimous vote 
of the convention for the nominees, and they were thus 
elected as follows: 

President, R. I. Valentine, Boston Woven Hose & 
kubber Co., Boston. 

l-irst Vice President, George T. Bailey, Oliver Iron & 
Steel Co., Pittsburgh. 

Second Vice President, Charles E. McFarland, The 
William Powell Co., Cincinnati. 

Third Vice President, Charles \W. Beaver, Yale & 
Towne Manufacturing Co., New York. 

I’xecutive Committee: B. \W. Waring, chairman, Yar- 
nall-\WWaring Co., Philadelphia; E. P. Browning, Ohio 
Valley Pulley Works, Maysville, Ky.; A. H. Dillon, 


Youngstown Sheet & Tube Co., Youngstown, O.; |. H. 


EDGAR E. STRONG 
Strong, Carlisle & Hammond Co., Cleveland 


lisher, Fisher Governor Co., Marshalltown, lowa; Muir 
B. Snow, Detroit Twist Drill Co., Detroit. 

Advisory Board: Willard Parker, chairman, Pennsyl- 
vania Shafting Co., Spring City, Pa.; N. A. Gladding, 
C. Atkins & Co., Inc., Indianapolis ; D. Kk. Swartwout, 
The Ohio Blower Co., Cleveland; Farnham Yardley, 
Jenkins Bros., New York; H. E. Dickerman, The Chis- 
holm-Moore Manufacturing Co., Cleveland. 

Secretary-Treasurer, Ff. D. Mitchell, 4106 Woolworth 
Building, New York. 

Mr. Valentine was then called to the chair by Chairman 
Trix. The newly elected president expressed his appre- 
ciation of the honor conferred on him, and pledged him- 
self to maintain the high standard of efficiency which had 
been secured by his predecessors. He stated that he felt 
assured of the aid of all members, and hoped a year hence 
to be able to give a satisfactory report of his stewardship. 

At this stage C. W. Beaver appeared, and called on 
H. E. Dickerman, the retiring president, to appear before 
the bar of the association. Mr. Dickerman was told that 
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he was charged with being guilty of having rendered 
loyal service to the association during the past two years, 
and that as a result it had been decided to condemn him 
to use and care for a Parker trap gun, which incidentally 
carried all the modern improvements and the highest type 
of finish. 


Mr. Dickerman 
looked guilty as charged, and after a few 


The gun was then presented. 
strenuous 
efforts to swallow something that evidently had stuck in 
his throat, stated that he was appreciative of the gift, was 
dead sure it was a mighty good gun, and that he would 
see that it did not rust from lack of use. 

All the officers of the executive committee were then 
called to the platform. 

David C. Jones, of the Lunkenheimer Co., Cincinnati, 
chairman of a special committee, was then called on for 
his report. The function of this committee was to take 
up with the other associations the matter of deciding on 
a definite time of the year for changing list prices. Owing 
to unusual business conditions during the past two years, 
changes had been made so frequently in list prices that 
many jobbers complained they had found their catalogs 
obsolete before the ink was fairly 


dry on the newly 
printed pages. 


Chairman Jones stated briefly that it was the belief of 
the committee that if notice was now given to all manu- 
facturers that by the end of the year an agreement could 
be made whereby list prices would not thereafter be made 
at more frequent intervals than every 12 months. 

A leading eastern manufacturer stated that his list was 
established in 1882, and despite that fact, until the war 
came, he had found it perfectly easy to arrange his dis- 
counts on the basis of the 1882 list. Not long after the 
war commenced he carried 20% off list. Later his goods 
were sold at net list, and still later as high as 
list. 


25% plus 
He said that while this system had been all right 
for temporary purposes, it could not continue longer. 
After considerable discussion a resolution was framed 
embodying various suggestions made by the members, 
and was finally passed in the following form: 
“That the American Supply and Machinery Manufac- 
turers’ Association recommends to its membership that 
after January 1, 1918, all changes in list prices be 
announced and be made effective, as far as possible, on a 
definite date, and that the date of such change or changes, 
and announcements thereof, be as of January first of each 


The meeting then adjourned. 


National Association 


Held Two Important Meetings in 
to Membership Were Discussed 


The initial executive session of the National Supply 
and Machinery Dealers’ Association was called to order at 
two o'clock P. M. Thursday, April 12, with President 
H.. W. 


was the president’s address as follows: 


Strong in the chair. The first order of business 


We meet today under extraordinary conditions 
at the convention in Pittsburgh we were on-lookers, 
we are participants in the greatest and most 
the world has ever seen. 

4 year ago the conditions under which we were working while 
distinctly abnormal, were still such as could be forecast to some 
extent, while to-day the conditions into which we are entering 
are entirely new in the experience of any of us. That we are 
all thoroughly imbued with the same spirit of loyalty and de 
votion to our country goes without saying, and there no 
question in the minds of any of us, [ feel sure, but that we 
are embarking on an enterprise in which we are entirely justified 
and in which we shall be entirely successful. 

As you will recall, the support of the association was offered 
to the President on February 6, following the dismissal of 
the German ambassador, and on April 2 we sent to the Secre- 
tary of War and the Secretary of the Navy an offer of any 
assistance that we could render, not with the thought of 
profit. but from a sense of good citizenship and from a feeling 
that this action would be not only justified but urged by all 
our members if we could have communicated be 
forehand, 

There will be undoubtedly a considerable amount of further 
discussion of ways and means in connection with the war 
during the next two days, and T will, therefore, touch now on 
a few matters having to do with the activities of the association 
during the past year. 


SCOPE OF 


Last year 
while today 
destructive war 


is 


with them 


ot 


fHE SUPPLY BUSINESS 

The supply business is a very broad business. In the first 
place there are a great many ramifications to it, and they lead 
along a great many different pathways. At one of the 
list vou have raw material—bars, sheets and shapes—and at the 
other end such finely diversified and highly organized materials 
as measuring instruments which read to ten-thousandths of an 


end 


in Executive Sessions 


Which Problems of Vital Interest 


‘Reports of Officers Show Progress 


inch. From pig iron to micrometers is the scope of the supply 
business in the steel line and it is almost as fully diversitied in 
copper. 

So many of the industries call for specialties that no two mill 
supply houses are exactly alike, or carry exactly the same 
materials. In some sections the textile trades make almost a 
complete business of their own and in some sections pumps 
and agricultural machinery are added to the general list of 
the average supply dealer. There are perhaps two or three 
thousand items which are fairly common among most supply 
houses and beyond these the different concerns carry a varied 
stock with certain articles predominating in different sections 

One of the most interesting parts of my own experience in 
the supply business has been the contact which it has forced 
upon me with a great many different kinds of business. It has 
been impossible to grow up in the supply business without a very 
considerable knowledge of a good many other kinds of business, 
not only their manufacturing processes but their business 
methods as well, and these are features that are constantly in 
evidence in the experience of ev eryone of us. 

In general the supply business should be a fine place for train 
ing the minds of voung men. There is no business which 
really comes more vitally in contact with a great many different 
lines than the supply business, and there is no kind of manu- 
facturing to the interests of which we do not minister. There 
are very few lines of human endeavor in which our business 
does not have a part, and this should tend to make us interested 
in a great many different kinds of things. 

BROADENING INFLUENCE OF ASSOCIATION WORK 

\fter two years’ experience in connection with association 
work I have come to the conclusion that it is one reason for 
the generally broad and comprehensive attitude of the mem- 
bers of our business who are members of the association. 
Whether it is because they are still outside of the association, 
or because of the fact that they are naturally not as broad- 
minded, it seems to me that I find in some supply dealers, with 
whom I have had some correspondence, a tendency toward 
narrowness, which I hope can be eradicated by their becoming 
members of our organization. 

As a matter of fact, the jobber in mill supplies is really an 
integral part of the manufacturer. There are two wavs a 
manufacturer can market his wares. One is by direct sale to 
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the consumer 


wholesaler, and it has been proven that in our line 
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The ve ot he membership committee has been equally 
effective during the past year, and the increase in the number 
of members has been 44, which makes the present memby rship 
130, the total increase in the last two vears being something over 
60 per cent. This is not as rapid an increase as we had counted 
on, but there have been some features to slow up the recruiting 


dé 


of new members during the past year, and let us hope that this 


rate of increase at least can be kept up for years 


according to its size, and it seems very possible for us 


membership of at least 200, and that T think is the goal at which 


we should aim. 


to come 


to have 


There is no question but that the association increases in value 


and the other is by means of a retailer or jobber or 
of business 
the most economical method for both the manufacturer and 


my report last year there were several suggestions which 
been made relative to activities into which the association 
light inquire during the ensuing year, and among them was a 
suggestion relative to the “Methods of Training Young Men in 
the Supply Business,” and a series of questions were sent to the 
members and the replies relative to the matter were returned to 
I , small pamphlet published giving such 


he secretary's office and 


informatio1 was quired. There are a number of. these 
pamphle ere it the meeting, and anvone who wishes to Cal 
secure he 
rhs suggestion was relative to the development of 
Vari he « ind this has been considered 
most of those wl swered in connection with the inquiry 
training the ( 1 
suggestion rel emp! ent of 
( tar | ssoel Ol a4: litte Iro 
ic] ou WwW he d eting nd final top 
vith relation » the wa s e which today is even moré 
siste d wil W¢ re now to have furth« complicated 
our ov e world strife 
Phe has he dt e€ past year a very considerable agit; 
tion in regard to the matter of trad ceptances, and the las 
eeting « ecutive was arranged so a 
D. K. SWARTWOUT 
Ohio Blower Co., Cleveland 
le with a meeting which had been called in New York for 
e mnth of March by the Nati Credit Men’s Association 
r the discussion of this subject, and the members of the 
i e in attendance enjoyed the presentation of 
( trace ( ice i b the several very interesting met 
wl spo 
lor son lines of business there appears to be a very genuin 
place for this method of handling accounts. but whether it is 
ble to the supply and machinery business will doubtless be 
t out by the discussion within the next two days. There 
s no quest but that the idea is growing in favor, and there is 
o doubt that it is being strongly urged in some lines of busi- 
Phere s been r msiderable concern during the past 
ras to tl conditions under which we would labor 
t the close var. England has become so much mort 
ient du ast two and a half years, and is now, 
rding to f authority, leaning very strongly towards 
rote ee} that there has been a considerable feeling that 
vith tl 1) 


) eclaration of Paris tending to make a hard and fast 
commercial alliance between the Entente Allies for a period of 
ten years after the war will work a source of hardship on this 
country unless steps are taken to counteract such conditions in 
the very near future. With our own advent into the war, how- 
ever, this seems to be one of the projected difficulties which will 
not accrue—in other words, it is fair to assume that we may 
become participants in the convention which drew up the declara- 
tion, and in any event it is a subject which will require much 
investigation before any action is taken. 


THE V-THREAD STANDARD 
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thread standard 
work 
and a 
been worked up among 


relative to the advisability of abandoning the V 
for set and cap screws, there has been done considerable 
by the secretary's office along the line of this discussion, 
very i amount of interest has 
manufacturers as well as jobbers. 


considerable 


\ number of manufacturers have discontinued stocking 
V-thread screws, and they now make an extra charge for any 
V-thread screws, except such as they happen to have left in 

Phe genc attitude of the manufacturers is very favorable 
owards working away from the V-thread standard in favor of 
the U. S. standard and there are a number of them who are 
ibout ready to put into effect the same idea that has been 
adopted by the manufacturers mentioned above. I have had 
lefinite advice from several of the manufacturers in Cleveland 
hat they would be very glad to put in effect the differential as 
soon tl stocks were a little reduced, and it seems that the 
idea is now spreading rapidly and only requires some encourage 
ment from the jobbers and consumers. 

In our own stock we have begun since last fall to let our 
V-thread screws run out entirely, and have been filling in with 
U. S. standards as rapidly as possib le—in fact, we have been 
specifying U. S. ieuad on some of the old set and cap screw 
orders that are anywhere from a year to two years old, and we 

EDWARD P. WELLES 
Chas. H. Besly % Co., Chicago 
nd that we can get the U. S. with a very considerable greater 
degree of promptness than V-thread. 
rhe Reed & Prince Manufacturing Company put a 10 A ag cent 
lifferential into effect the first of April. The asigpeid i Screw 
Works » adopted this —— the first of Janu: nF num- 
ber of others went into effect the first of neil, ‘achive the 
Scovill Manufacturing Camenan and the Peerless Nut Company 
Mr Hoskins of the National Acme Manufacturing Company 
told me in the fall that he expected they would be ag position 
to take it about the first of April. Recently I had a talk with 
hi undoes and he does not feel quite sure of it now, as he 


ard Screw Company and the Corin Screw Con 
inv ar r of them willing to go ahead with it at this time 
hese companies feel that the initiative in this movement 
should come trom the consumer. That is to say, ei regard 
‘ir function as being that of furnishing what is asked for and 
not what they consider best. There is, of course, reason in 
their point of view, but we hope that they may come in line a 
little later on. 
As stated before, one of the branches of the Standard, the 
Detroit Screw Works, are now makipg the extra charge for 
V-threads, and it looks as though it would be adopted with 


considerable rapidity by some of the larger concerns in the near 


future. It will probably be advisable to have some further dis- 

cussion on this subject during the meeting, and, as you will 
note, it is listed on the program a little later. 
INTRODUCING NEW ARTICLES 

On the subject of the introduction of new articles to the con- 


sumer through the mill supply jobber there have been numerous 
opinions expressed of the way in which a jobber takes hold. The 
policy which we have endeavored to follow in our own business 
has been to make a definite decision on the merits of an article 


es) 


and we try to analyze each article as it comes up in the following 
way : 

lirst—As the absolute merit of the article. 

Second—As to the demand for it. 

{hird—As to its commercial possibilities. 

Merr?—If the article is a new kind of something which has 
heen in the market under perhaps other forms or other grades, 
it is usually an easy eh to determine whether the new 
article has ty by reason of its first rate quality or not. But 


if the article is something absolutely new in the trade, then the 
question of decidin i as to whether it has merit is very much 
more perplexing, and it usually becomes necessary for us to take 
counsel with the different ones in our establishment who have 
ideas on the subject, either by reason of their general mechanical 

bility or their — vith the sales end of the business, 
or on account of their imagination being such as to enable them 
to ) the new article in its relation to the various kinds of 


to visualize 


their 


customers who look to us for supplies. 

Dimanp—In regard to the’ demand, of course there can be a 
great deal of difference of opinion, and on this point the question 
i best decided by an analysis through a conference with 


ilesmen directly in touch with the trade who are calling on 
manufacturers using a similar article or a substitute for it, or 
possibly have never had anything which will supply the 
place which this article is destined to fill. We have one old 
pessimist on our sales force of whom I am always particularly 
xious to get the opinion, not because there is any question as 
which way he is going to decide—he almost always decides 
eainst any new article that may conflict with some pet that he 
has been familiar with for twenty-five or thirty years—but be- 
cause of the interesting variations which he plays on the theme 
of why “it is not any good.” And that kind of criticism and 
objection is very valuable in starting in on the introduction of a 
new device, and it is coal better to thoroughly discuss the possi- 
bilities before committing one’s self to the effort to market an 
ticle for which there is a slight or no demand 
CoMMERCIAL PossipiLitics—This point in the analysis is always 
the crucial one, and if this decision is not correct all the care- 
ful analysis in the world on the other two points is not of any 
value. If an article has merit, and there is a fair demand 
already in sight for it, it ought not to be difficult to make a 
substantial market for it. There is perhaps no one thing that is 
more true of our American manufacturers than that they are 
almost invariably willing to buy something better than they have 
been using. In the Middle West we find it especially easy to 
introduce new articles of merit, and there are today a great 
many articles that are staples in the supply business, which, ten 
or fifteen years ago, or even less, were specialties and in the 
introductory stage. 
Our company has, from its beginning, believed that one way in 


business, our usefulness and our 
all of the new devices which 


could increase our 
carefully analyzing 


which we 
profits was by 


came to our attention and trying to promote their sale if we 
found on investigation and trial there was a place for them. We 
have gone even further than this to the extent that we have at 


times made a direct ¢ amp. ign for new articles to sell, and while 
some of them we have been disappointed, on many of them 
ave been able to build up a satisfactory business and increase 
ir manufacturing connections. We try to have the reputation 
of handling all the new lines of merit which come out. Of 
course, it is impossible for us to accomplish that exactly, but we 
do make an effort to look into everything in the supply line that 
s along, and we try to decide on the basis of the above 
lysis, and if it meets the aig approval we go ahead with 
it. The supply dealers of the country can do a great deal 
towards building up their own ae ss and that of the manuf: 1c- 


of 


turers of supplies by a considerable effort along this line. It is 

effort, of course, and there is always a tendency to drift into 
the comfortable way of handling only what you have been 
handling and letting somebody else - the hard, disagreeable 
introductory work on the new article, but the supply business is 
more like the familiar definition of genius, an “infinite capacity 
for taking pains” than Rbsis eet the writer knows of, and there is 
some evidence that the results are pretty fairly satisfactory if 
the work is well done. 

TIME OF HOLDING ANNUAL MEETING 
The chief suggestion that I have to make for the consideration 


ot the convention is in regard to the time of holding the annual 
meeting, and it seems to me very probable that if the time of 
holding this meeting were changed to October it would be 
productive of better results generally. The chief reason for this 


is the fact that with the convention in the Spring, usually in 
May, which I believe is the time set for it by the constitution, 
and frequently in June, the two or three months immediately 


following the convention, which should be most active from an 
association standpoint, are the hot months, in which it is almost 
impossible to get anyone to take on any more work than they 
are actually obliged to. In that way the entire effect of the 
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enthusiasm and interest and acquaintance that is worked up at 
the convention is lost and it becomes a question then of working 
up something in the fall to take the place of that. 

With the annual convention in the spring the members come 
together and their interest in the work of the association ,and 
the work of their fellow jobbers is very much stimulated, and 
if that could be followed up by an active campaign the best 
results would probably be obtained 

This year, of course, is possibly an exception, but consider 
what the general course is after our meeting here at Memphis. 
Ve reach home and find that we have been away four or five 
days. Our correspondence has accumulated, a lot of things have 
happened that we have to investigate, and it takes us a couple 
f weeks, and maybe three weeks, to get to the point where we 
feel that we have any leisure time at all. By that time it is well 
‘long into the warm weather and it is difficult to resuscitate ani 
of the interest and enthusiasm which came to us as the result 
of the meeting, and consequently the next time we are asked to 


do any work 


the association we perhaps do not attempt it 
with the same interest that we micht. 

On the oth 
in October 


r hand, if the convention were held the first week 
e chances are we would be no busier when we 
return from the convention than we ar this time of the vear, 
but the immediate effect of the work done at the 


convention 
would last longer at 


nd be felt further throughout the year, I am 
sure, than under the present arran; 

It is possible that this year it migh 
bers to hold a cor 
t present entering a period in which the conditions under which 
we will work are known to us very slightly, and it 
very probable that In six months fron now 
working under the new conditions sufficiently long so that we 


will be very much interested in getting together 


vention in Octol 


are 


seems to me 


we will have beer 


nd comparing 
we can arrange to have i fall 
meeting at some central point we could then go on from there 
and continue our vearl convention in the fall. | do not know 


notes. If that is the case, 


what the wish of the co vention will be in re gard to this matter. 
It has been talked over a little in the meetings of our executive 
committee, and I will be glad to have a discussion of it during 
the convention 

Of course, in the interest of holding 
would be necessary to take this up with 
American associations, and if t 
to the members we can appoint a committee to confer with them 
e to come to some decision before 


triple convention 
the Southern and the 
the suggestion is of interest 

t 
today so as to arrange to be ab 
we adjourn. 

In concluding this address I bring to a close my work for the 
past two years as your president, and in doing so I wish first 
to thank all the members of the association for having given me 
the opportunity to serve them in this capacity, and for their 
very generous support and confidence during my term of office. 
| have enjoyed the work very n 
but throu 1 


been of great benefit to me, and | 


uch. It has taken some time, 
friends and I feel that it has 


ut hope that it has been of some 
benefit to the association 
During my incumbency the work of the executive and advisor 
ommittees has been efficient and harmonious, and there has been 
apparent a very earnest desire on the part of everyone connected 
with the institution to do everything in their power for the best 
interests of the organization 

The work of the secretary and the 


advisory secretary and of 
their office force has be 


n careful and painstaking to a degree, 
and T feel sure that you will agree with me in feeling that the 
responsibility for a large share of the effective operation of the 
association is due to our highly trained secretarial organization. 


President Strong asked for a discussion of his report, 


and one of the subjects in which interest developed was 
the proposal to hold the annual meeting of the association 
in the fall. The president stated that it was impossible 
to arouse general interest in association work during the 
hot weather, and suggested that a committee be appointed 
to confer with the Southern and American associations 
with a view to obtaining an expression of opinion regard 
ing the advisability of the proposed change in the date of 
meeting. 

Upon motion, duly seconded and carried, President 
Strong appointed R. F. Blair, of the Pittsburgh Gage & 
Supply Co., Pittsburgh, and Crannell Morgan, of the 
Hardware & Supply Co., Akron, Ohio, as members of 
this committee. 


President Strong also appointed the nominating com- | 


mittee as follows: George Vonnegut, of the Vonnegut 


Hardware Co., Indianapolis, chairman; H. C. Ellsworth, | 


of the White Tool & Supply Co., Cleveland, and George 
H. Morris, of E. K. Morris & Co., Cincinnati. 

The report of the membership committee submitted by 
P. R. Helm, of Pratt-Gilbert Co., Phoenix, Arizona, 
showed that thirty-one new members had been added to 
the association since the Pittsburgh meeting, and that the 
total membership was 124. 

President Strong complimented the membership com 
mittee and stated that the results showed that this commit- 
tee had been active during the year. 

The report of the secretary-treasurer, Thomas A. lern- 
ley, was as follows: 


Che past vear in the work of this association has been 
extremely active and has been signalized by the introduction 


T. JAMES FERNLEY 
National Supply and Machinery Dealers’ Associat 


several new lines of work. The close contact of the members 
with the organization has been maintained, not only through 
vast volume of individual correspondence, but through 100 gen- 
eral letters to the members, comprising a total of 201 pages 

Your officers, executive committee and advisory board have 
held two meetings during the year, considering a program of 
work which would be productive of the greatest results for the 
mill supply distribution trade. In fact, a large part of the credit 
for the valuable work of the vear is due to the initiative and 
active co-operation of the president and executive committee to 
whom we now express our thanks and appreciation. 

PRICE PUBLICITY 
One of the most interesting innovations ever undertaken by 


the association has been that of the system of price publicity, or 
open price competition as it is sometimes called. This price 


publicity consisted in making known past selling prices so that 
the association became the medium through which publicity was 
given to prices at which merchandise had been sold. 

Previous to this time, when one supply man met another, after 
a little preliminary discussion, questions were asked regardi 
the price at which certain items had been sold in th aler’s 
city. Therefore, when this association has collected, compiled 
and distributed to the members accurate information regarding 
past transactions on over 30 leading items in the supply line, 
what a world of valuable information has been there represented. 
Numerous inquiries have been received from other organizations 
concerning the plan and the expressions of approval have been 
universal wherever the subject has been discussed. Our last 
report, which was distributed immediately prior to this conyen- 


tion, showed a total of 63 houses, pricing the list of items and | 
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facts known throughout the country. 
does not involve the 


making the 
repeated that the system 


statement 
of prices which the members would like to see quoted, nor does 
it represent a general idea of what prices are, but it gives only 


It 1 
1s 


actual past prices in the same manner as the daily newspapers 
print the past selling prices on stocks, grain, oats, ribs, leather 
and other commodities. The members are in no agreement as 
to any course to be pursued upon receipt of the prices, but they 
do consider it extremely valuable to have an authoritative source 
of information concerning the figures at which merchandise 
which they are handling have been sold. 


SELLER'S MARKET 


Obviously our members have been conducting business under 

seller's market. In fact, one manufacturer said that it was a 
quadruple seller’s market, stating that the seller. had four times 
as much advantage in transactions as was heretofore the case 
We all know of the scarcity of merchandise and of the efforts 
which have been made to secure deliveries of needed eoods. 
Possibly this condition has had something to do with the sub 


ject on which we next wish to report. 
CASH PREMIUM 

fhe members of this association are on record as favoring a 

premium of 2 per cent to those who comply with the manufac- 


THOMAS A. 


Vational Supply 


FERNLEY 


and Machinery Dealers’ Associatior 


rers terms under which such premium is offered. Some manu 


acturers have felt that was probably a good time to withdra 
his premium and remove from the buyer all incentive to pay 
s Is promptly. The members of this association are anxious 
to see the cash premium of 2 per cent perpetuated for many 
sons 
One important reason that it is considered necessary to buy 
lise on the same terms as those on which it is sold. 


guide in the extension of 
responsibility the 
There are 
erous other reasons which have been printed by the i 
hlet form and which have been liberally supplied the 


cent premium is a valuable 
limited tixed financial 


“dit to those of 


premium greatly facilitates payment by such persons. 


alssocla- 


re have been numerous cases come to our attention where 
the effort on the part of the manuf: = to lessen the premium 
ot 2 per cent has not been unifor Some buyers have been 
given the 2 per cent and to some "it has been refused. The 
association has been the medium of revealing the facts in such 
cases to the members. One of our members figured that in one 
line alone the reduction in cash premium from 2 to 1 per cent 
eant «a loss of $500 per annum. Therefore, this loss, extended 
o othe would represent a very substantial sum and inas- 
nuch as changes in prices have been made in great number and 
no substantial reason has been set forth for a change in cash 
premium terms, we have bitterly contested the attempt at a change 
on the part of some few manufacturers. 
CREDIT INSURANCI 


members of the association have submitted information 
regard to credit insurance indicating that in the main credit 
not a paying proposition for the mill hth trade. 


The companies appear to assume only the good risks, which the 


tirade itself does not fear, and the insurance does not cover 
tnrated risks which give the most concern. 
The association has been most active in the credit bureau 


which it maintains for the listing of accounts of those who do 
not pay their bills in accordance with the terms of sale. 

There have been listed 314 names. The figures of the work 
show as follows: 


Number of houses participating in the listing 
Number of names removed from list........... 134 
\mount of money listed for collection............ .- $19,561.23 


Those members who are not now using the credit bureau are 
urged to do so as it is apparent that this feature places a valua- 
ble service at the disposal of the member and is an added means 

benefit from the organization. 

lhe association reports numerous new 

ear, 32 members having been added since the last convention. 

\ll of these new members are very active in the work and some 

of them are here present in this convention. 
INVENTORY 


members during the 


The association has distributed important information regard- 
ing inventory and fire insurance and praia concerning the method 
eon by the government for figuring the inventory when 

viking corporation income tax returns. These letters have been 
highly valuable, representing as they do, in both cases, official 
expressions both on the fire insurance matter and the corpora- 
tion income tax returns. 

Numerous overstock lists have been distributed among the 
members of the association and it is reported to us that many 
slow selling lines of goods have found ready buyers at attractive 
Goods which are obsolete in one section are often good 
scllers in another and benefit has resulted to both buyer and 
~cller through this overstock exchange department of the associa- 
tion, 

There has also been valuable work done in lists of goods 
wanted, Some important goods have been supplied through an 
inquiry of this character through the office of the association. 


prices. 


(me inquiry which was made by telegraph brought a large 
quantity of goods which were badly needed by one member but 
hich were not selling so fast clsewhere. 
CHANGES IN LIST PRICES 
Committees were appointed by the American Supply and 
Machinery Manufacturers Association, the Southern Supply and 
Machinery Dealers’ Association and this association on the sub- 


ect of a change in list prices, the thought being that certain 
notice should be given in this respect. This meeting has not yet 
been held and possibly the convention will wish to express some 
view on this subject. 

Progress is reported in the matter of the more general adop- 
tion of the U. S. thread as opposed to the V thread. Our 
special committee will report on this matter in detail later in the 
nice ‘ting. 

rhe association has opposed efforts which were made to amend 
he federal reserve act so that the federal reserve check collec- 
tion system would be disturbed. It will be recalled that under 
the federal reserve system, moderate charges are permitted but 
extortionate prices are condemned and prohibited. This change 
has been bitterly fought by some of the country bankers and the 
ght will probably be continued during the coming session of 
cong Our opposition will continue and we predict no suc- 
‘ess on the part of those who wish to re-establish toll gates on 
¢ highways of commerce and who wish the seller to accept less 
han one hundred cents on the dollar in the payment of accounts. 


OVERHEAD COST 


cures are 


1¢ overhead cost matter has received continued attention and 
presented covering the overhead cost insofar as we 
have been able to secure it from the members. 

There are certain conditions which complicate uniformity in 
cost Information and one of these conditions results from the 
diversified character of business conducted by some houses in 
the supply business. We might mention the following classes of 
houses: 

l‘irst—General supply and machinery houses handling a 
line of supplies and also a full line of machine tools. 

Second—General supply houses handling a full line of supplies 
nd not handling machinery. 


full 


lhird—Houses handling machine tools only 

Fourth—Houses specializing in pulleys, shafting trans- 
mission. 

l'ifth—Houses representing four or five manufacturers of 


spe clk iltic Ss. 
Sixth 
Seventh 


Houses handling rubber goods and brass goods only. 
Houses handling a large stock of hardware with 
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supply department, specializing in what might be called “hard- 
ware items 
Eighth—Houses handling pumps, belting, agricultural ma- 


chinery, ete. 

In any event, the association has established the fact that there 
is a certain average percentage of overhead cost in the distribu- 
tion of supplies and this information has done much to encourage 
individual inquiry on the part of s pron to their resultant 
benefit. 


houses 


FRAINING YOUN( MEN 


The association oe information concerning work which 


is being done in various supply uses throughout the country 
toward the education of you men in the supply business. It 
is admittedly true that the future of the business and its conduct 


at a minimum of expense are dependent upon the caliber of the 
voung men who enter the 
The ability of these young men successfully to master the details 


business 


of the business, governs the question of success and it has there- 
fore been a privilege place in the hand of the members a 
pamphlet describing efforts whicl e being de in various 
p of the count ‘ te Q ( so that they may be 


ssocl oO t thei for the oO on neecder ( 
lise which could ni ind throug ordinary char s 

This matter of 1 t the ¢ ent he « ot 

e organization to the dealers in suppli n this present seriot 

tional crisis, is presented in the of this con tle 
for discussion and it is our confid that o1 tion 
vork will gain considerable headway from the proof which has 
been presented to the effect that associations are the most con 
enient mediums for reaching the business 1 general publ 
in times of national Stress 

It is not to individual yacht and power boat owners that the 
overnment comes for submarine chasers, but the government 
gets in touch with the organized boat owners and throu the 
organization secures thei opel 

Chere ire numerous othe sti n vhic ¢ ( 
the organization | been demonstt d to be of not onl 
to the members of the organization, but to the country and ti 
the trade in v embers engaged 

Our machit er tment has held its meetings in New York 
Cit the me tl as the meetings of the National Machine 
Tool Builders’ \ssociation. Our first vice-president, W. J. Rad 
cliffe, is in charge of machinery interests and has been active in 
the work a an machine tool lines 

The association has received helpful publicity tl rough 
the trade journals such as Mitr S Lies, Age 
trade publications. To them the association extends sts Net 


co-operation. 
Che organization has conducted a most active work during th 
past year, our 


thanks and its complete 


e 
expenditures for postage being practically twice 
the expenditure of any previous year. 


Your secretaries have traveled many thousands of miles during 
the past year calling on the members at their places of business 
and con ger with them concerning the activities of the organ- 
ization. Numerous calls have been made on supply houses eligible 


to membership in the various distributing centers and it has been 
very helpful to receive the co-operation of executives of local 


houses in such calls on supply houses to which invitations to 
membership were extended. 

Supply houses eligible to membership have been informed con- 
cerning the work of the organization and this fact has c aused 
many of the applications for membership .which have been re- 
ceived. 

The association is not only prepared to continue its activities, 
but has every opportunity for continuing such activities for its 
members. 

Crannell 


Morgan called attention to the fact that the 


subject of the cash discount was to be taken up by the 


American Supply and Machinery Manufacturers’ Asso- 


ciation, and he believed that the National Supply and 


Machinery Dealers’ Association should go on record 


being opposed to the withdrawal of the cash premium by 
President 


supply manufacturers Strong stated that a 


resolution to this effect would prepared by the sec- 


GEORGE PUCHTA 


Queen City Supply Oe. 


Cincinnati 


Che chair then announced that discussion of the various 
topics on the program was in order. 
Puchta, of 


Hon. George the Queen City Supply Co., 


Cincinnati, was of the opinion that it would be advisable 
to discuss the reports on comparative prices on supplies 
He thought that 


to make some changes in the method 


issued from the office of the secretary. 
it might be advisable 
of issuing these reports. 

President 


\fter a general discussion of the subject, 


Strong appointed the following committee to consider 
the proposed changes, with instructions to report it at a 
later meeting: 

Hon. George Puchta, Queen City Supply Co., Cincin- 
nati, chairman; Charles Farquhar, 
har Co., Boston; FE. FE. 
mond Co., 

H. C. Ellsworth, of the White Tool & Supply Co., 


Cleveland, that it 


Chandler & Furqu- 


Strong, Strong, Carlisle & Ham- 


Cleveland. 
stated was desirable to hear from 
members present on the subject of profit sharing. In 
this connection, George Vonnegut explained the profit 


sharing system of the Vonnegut Hardware Co., Indian- 
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apolis, which has been in effect for five years. L-mployes 
of this company receive annually a percentage of profit 
based on their salaries. 

The first subject in the question box was: “Is Heavy 
If So, 
How Far in Advance?” which brought out remarks by 
of Sond Co., Philadelphia, 
Hon. George Puchta, and E. E. the 


consensus of opinion that present conditions warranted 


Buying at Present Market Prices Advisable? 


Charles Bond the Charles 


Strong. It was 
liberal buying and that there was nothing in the present 
business situation to justify hesitancy in purchasing for 
future requirements. 

As to whether or not manufacturers are slighting cus 
tomers who have purchased for years under contract, in 
favor of those from whom they can obtain larger prices, 
because of present market conditions, President Strong 
said that manufacturers generally were taking care of 
their old customers in a satisfactory manner. 

Charles Bond was of the opinion that the manufac- 
turers have done remarkably well and are entitled to 
credit. 

E. FE. 


checked up their back orders with manufacturers who 


Strong stated that his company had recently 


owed them merchandise on contract, and that in no 
instance had there been a disposition to repudiate the 
orders. In every case, he said, the manufacturer stated 
that the order would be filled as soon as possible. 
There being no further business, the meeting was 


adjourned. 


FRIDAY AFTERNOON, APRIL 13 


Members Discuss a Number of Important Topics, Including 
the Effect of Present Conditions in the Supply Business 
and the Outlook for the Future—President H. W. Strong 
and Fellow Officers Re-elected. 

The second executive session of the National Supply 
and Machinery Dealers’ Association convened promptly 
at two o'clock on Friday afternoon, April 13. President 
Strong called attention to the first topic for discussion, 
which was an interchange of information regarding 
means which members have employed to use the reports 
of comparative prices on supplies advantageously. The 
discussion on this subject was general, and while a 
number of suggestions were made regarding the report 
ing of past prices, it was generally conceded that the 
present plan was satisfactory. 

Under head of “Report and Discussion Concerning 
Overhead Expense Account,” the secretary distributed a 
statement of selling expense compiled from reports sub 
mitted by 19 houses. President Strong stated that this 
report was self-explanatory, and that it fully covered the 
subject. 

Crannell Morgan was called upon by President Strong 
to open the discussion on the following subject: ‘What 
Change in Supply Distributing Methods Should Be 
Adopted as a Result of the Experience of Members 
During the Past Two Years.” 

Mr. Morgan stated that overhead expense has increased 
tremendously during the past two years. He pointed out 


the fact that while a great many supply dealers were 
doing a larger volume of business, they were not selling 
any more merchandise than in normal times. He declared 
that houses that have not decreased their selling expense 
in accordance with the increased cost of merchandise are 


treading on 
shrinks in value, as it is bound to do, the proportion of 


dangerous ground. merchandise 
fixed cost to volume of sales will be too high. He had 
investigated the subject carefully, and found that his 
company was not buying as much goods as formerly, 
although the volume of sales is materially higher. He 
had been startled at the increase in values on standard 
goods. 

President Strong wanted to know if any of the mem- 
bers present had figured the percentage of increase on 
all lines. An inventory taken by one Cleveland supply 
house this year had, he said, showed an increase of 50%, 
as compared with two and a half years ago. 

Mr. Morgan said fhat in his opinion there would be a 
period of stagnation after the war, followed by a period 
of buoyancy. He looks for a year or two of good busi- 
ness. 

George H. Morris said that he no longer required his 
bookkeeping department to give him reports on the 
amount of sales. He insists on having figures on the 
quantities sold, in dozens, pounds, etc. This enables him 
to keep accurate check on sales, and does not lead to 
false reasoning. 

\t this point the representative of a special committee 
of the American Supply and Machinery Manufacturers’ 
Association was introduced, and called attention to the 
fact that his organization was preparing action in the 
matter of systematizing changes in list prices. A com- 
mittee of the American association would, he stated, 
recommend that changes in list prices be made once a 
year. The matter had been taken up by the committee 
with representatives of the Southern Supply and 
Machinery Dealers’ Association, and it was desirable to 
secure an expression of opinion from the National asso- 
ciation on the matter. 

On motion of George H. Morris, a committee was 
appointed with power to act. This committee was com- 
prised of Mr. Morris and P. R. Helm. 

The report of the trade acceptance’ committee was 
submutted by Charles S. Farquhar and, in the main, was 
favorable to this method of handling accounts. 

Hon. George Puchta stated that the trade acceptance 
was an ideal. He was interested in banking, as well as 
in the sale of supplies, and was in a position to give an 
unbiased opinion on both sides of the question. The 
present tendency is away from acceptances. This is the 
day of the cash discount. Banks are encouraging their 
depositors to take cash discounts wherever possible, and 
in Mr. Puchta’s opinion, the custom is too strong to be 
easily changed. It is one thing to suggest reforms, and 
another thing to bring them about. 

President Strong stated that the trade acceptance is 
not a competitor of the cash discount. 

Crannell Morgan thought that the present agitation in 
favor of the trade acceptance was a banking propaganda, 
and that it would prove a barrier to the opening of new 
accounts. 

Wm. K. Toole, of the Wm. K. Toole Co., Pawtucket, 
R. I., wanted to know what would happen when trade 
acceptances are not honored. 

Charles Bond, of the Charles Bond Co., Philadelphia, 
who was slated to present a subject for discussion, 
thought that it might be advisable at this time to consider 
the subject of “Economy in Selling Supplies.” He pointed 
out that wages of all labor employed in supply houses 
have increased, but that the amount of work performed 
by the individual has not increased. Advances in rentals 
are an incentive to economy in space. In his own place 
of business he had found that he could double the size of 
his shelving and greatly decrease his storage space. 
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Stocks had been re-arranged for economical handling. 
The higher cost of labor was an incentive to installing 
conveyors, hoists, and other labor saving machinery. 
lhe perpetual inventory was, he said, a check on reckless 
buying. At this time, it might be advisable to work out 
the plan of co-operative purchasing, and it was also a 
good time to consider the best method of advertising for 
local business. 

Edward P. Welles, of Charles H. Besly & Co., Chi 
cago, endorsed Mr. Bond’s views on the necessity for 
economical arrangement and handling of stocks. 

The report of the nominating 
mitted by George Vonnegut, 


committee was sub 
chairman, Recognizing that 
President Strong had — two years to the work of 
the association, the committee had endeavored to induce 
Crannell Morgan, of the & Supply Co., Akron, 
Ohio, to accept the presidency of the association. Because 
Mr. Morgan did not feel able to assume these duties at 
the present time, the committee had prevailed on President 
Strong to serve another year. This was with the distinct 
understanding that Mr. Morgan was to take up the 
responsibilities of the presidency in 1918. 

The committee also recommended that W. J. 
of the E. A. Kinsey Co., Cincinnati, be re-elected first 
vice-president, and Crannell Morgan second vice- 
president. E. B. Hunn of the C. S. Mersick & Co., New 
Haven, Connecticut, was nominated to succeed himself as 


Radcliffe 


a member of the executive committee, and J. D. Nicklis 
of Manning, Maxwell & Moore, New York City, was 


named to succeed A. M. Maddock 
committee. 

Ek. E. Strong then took the chair, and put a motion to 
accept the report of the nominating committee, which 
was carried unanimously. 


Hon. Puchta then asked for the 


as a member of this 


( 1eOTge priv lege of 


the floor, and in an eloquent address, reviewed the work 
that had been accomplished during past two years by 
President H. W. Strong in the interest of the National 
Supply and Machinery Dealers’ Association. Mr. Puchta 
said that the National association was a power in the 
trade, and that if it had done nothing more than to teach 
the members to realize the cost of doing business, it had 
justihed its existence. In all association work, some 
must lead, and others must follow. During the past 
two years the National association has been under the 
guidance of a gentleman who was “Strong” in name, 
strong in nature, and strong in purpose. As an appre- 
ciation of his able efforts as president, the members of 
the association desired to present him with concrete 
evidence of their esteem. This took the form of a hand- 
some set of fine china plates. 

President Strong, in acknowledging the gift, said that 
it was entirely unexpected, and that it was doubly accept- 
able because of the expression of heartfelt sentiment. He 
has always felt that the work of the National association 
was valuable, and wanted to do his part. 

T. James lernley presented the financial report cover- 
ing in detail the expenditures and receipts for the past 
vear, accompanied by the endorsement of the auditors. 
Upon motion the report was accepted. 

Mr. Fernley called the attention to the advantages of 
the credit bureau maintained by the association and urged 
that the members make greater use of it. 

\Vm. kK. Toole, chairman of the committee appointed 
to consider the change of convention date to October, 

said that the committee was of the opinion that the secre- 
taries of the three associations should be instructed to 
take the matter up with their members. It was so ordered. 

\fter a consideration of some additional routine busi- 


ness, the meeting adjourned. 


Southern Association's Executive Meetings 


Interest Largely 


Alvin M. Smith, 


rhe first executive session of the Southern Supply and 
Machinery Dealers’ Association was held on 
afternoon at o'clock. Owing to the 
President Ernest Howell of the 
Supply Company, Charleston, W. Va 


Thursday 
unavoidable 
Capital City 
his annual report 


two 
absence of 


was read by the secretary. This was followed by the 
report of Secretary-Treasurer Alvin M. Smith, as fol- 
lows: 

It is unnecessary for me to relate to you the business 
situation since our last convention. You are as familiar with 


as | am and know of the tremendous advances in all com- 
modities in our line, the delays incurred in securing material, 
due to the manufacturers inability to make shiaente and 

e hold-ups on the railroads due to embargoes, so I will not 
go into this situation except to remark that despite it I still 
receive many complaints from our members of price cutting 
not only among the members of our association but from job- 
bers not allied with us and cutside of our territory. 

The Trade Information Bureau which covers the distribu 
tion of information regarding stocks on hand which our 
members have wished to dispose of to each other, and the 
dissemination of other information, has been extremely active 
throughout the year. We received two hundred and _ sixty 
seven letters from members offering goods for sale or seek- 
ing goods to purchase, each letter going to one hundred and 
eight members, showing a total distribution of 28,836 bulle- 
tins in addition to which we sent out several thousand reports 
of sight draft B/L and C. O. D. shipments returned and other 
miscellaneous information. 


Centered inthe Annual Report of Secretary- Treasurer 
and in Discussions 


His 


Recommendations 


call your attention to the fact that we have been called on in 
many instances to assist our members in disposing of con- 
tracts, and this I do not think is within the scope of our 
work. The original intent of this bureau was to assist our 
members in disposing of odd stocks and overstocks in their 
warehouses, and not to assist them in disposing of factory 
contracts or of second-hand material which some customer 
of a member has listed with such member for sale, and I 
would recommend that you pass a resolution at this meeting 
confining this work to actual stocks in members’ warchouses. 

Despite the fact that at our last convention the card base 
price F, O. B. Pittsburgh on wrought pipe, sizes 34 to 3 in 
black, was 70%, and it has steadily advanced until today it is 
35 off, the pipe situation seems to be in a demoralized state. 
JTobbers who hz ve followed the three and four point advance 
on black and galvanized did not seem to realize until last 
November that as pipe steadily advanced, and they in turn 
continued using the three and four point advance, their profit 
was becoming correspondingly lower. In November four 
and five points advance was made, but it has failed to take 
care of the steady advance on pipe, and until now those job- 
bers who sell on that plan are not beginning to get the profits 
to which they are entitled. 

In some sections I find jobbers are getting an adequate 
profit on their pipe by ignoring any arbitrary advance in 
points on the base and using a flat gross profit price above 
their actual cost, and such jobbers are enjoying the fruits of 
the many pipe advances. 

In other sections the market is wide open and the jobbers 
are falling over themselves trying to see how much under 
their market cost they can sell their pipe. Now most of the 


In connection with this Trade Information Bureau I wouldmills claim that they are not only getting further behind on 


th 
| 
he 
| si 
at 
| al 
i 
th 
| th 
; ql 
| Si 
| 
; 
ac 
i be 
} at 
m 
; th 
di 
in 
in 
| te 
me 
di 
| 
| 
| 
| 
| 
| 
| 
| 
| 
} 
| 
| | 
| | 
| 
| 
cl 
i 
m 
cl 
al 
| 
tk 
cl 
Hl 
| al 
| o 
| 
of 
tl 
th 
ou 
O} 
iow 
al 
| be 
al 
th 
cl 
al 
at 
4 Si 
{ 
56 


their orders on tubular goods (in fact practically all of rea 
have discontinued accepting orders for boiler tubes) but the 
situation is becoming worse on both butt and lap weld sizes, 
and they doubt their ability to continue to fill ordérs with 
any degree of promptness. So, under the circumstances, it 
would certainly scem to be good policy for every member of 
this association to base his selling prices on tubular goods on 
the market card issued by the manufacturers, getting an ade- 
quate advance above that card to take care of the future 
situation 

Bitter complaints also reach me regarding the situation on 
cast iron and malleable fittings, which commodities have also 
advanced very much and are being sold entire ly too cheap. 

Withdrawal of cash discounts by the manufacturers has 
been greater during the past year than for time past, 
and while we have in some instances secured their re-instate- 
ment we have in others failed in our efforts, and I am sure 
that our members must realize that every cash discount with- 
drawal made to us by the manufacturers means a correspond- 
ing loss to us, as you all know that we are extremely liberal 
in our terms with our customers, permitting them not only 
to take off a cash discount of 2% on goods which we receive 
no discount whatever on, but we go further and permit cash 
diseount on the tenth to fifteenth of the month ialeuantine pur- 


some 


W. H. BANKS 
Banks Supply Co., Huntington, W. Va. 
chase. Now if the manufacturers continue their practice of 


withdrawing cash discounts (and it looks as if they are deter- 
mined to do so) and we do not make the same terms to our 
customers, we will have one more overhead cost to add to our 
already quite large one. 
We are too liberal, 
the manufacturers’ 
customers. Many 


too, in our terms, and do not follow 
terms to us when selling his goods to our 
manufacturers formerly allowing terms of 
60 days are now allowing but 30 days, with no discount off, 
and we are continuing to give our customers 60 and 90 days 
on thirty-day goods, and frequently wait three to four months 
for our money, securing no charge for interest. 

(only recently I received information that the largest firm 
of its kind in the world had written to the people from whom 


they purchased their supplies stating that on all orders for 
them the shipper would not receive payment for the goods 
until the fifteenth of the month following date of the receipt 


of the material. Now, gentlemen, of course as long as we 
continue to permit such people to impose on us, just so long 
will they It seems to me that this matter of discount 
and terms is one which we could easily adjust if we would 
be fair with each other. Unfortunately it seems that in our 


do so. 


eagerness to secure more business we make concessions that 
are unbusinesslike because we fear our competitor will get 
the business unless we do. Why not get together on this, 
play the game fair with each other; make our terms to our 
customers the same as the manufacturers make them to us, 
and insist on their maintenance. Possibly if our customers 
are made to understand that we will enforce our terms, and 
that if we do enforce them they may be able to get their 
goods a little cheaper, that we can by co-operating bring 


about a and adjustment of this vexing 


situation 


prompt satisfactory 


I do not know if you have given any thought in a serious 
tanner to the question of compensation of employees during 
an abnormal period such as we have been passing and are 
now going through. If not, it will be well for use to do so 
because the increased cost of living, together with the more 
satisfactory profit which most of us are getting has already 


caused heavy demands to be made on many of us by our 
emp jloyees. There is justice on both sides of the question, 
and we should meet the issue fairly and work out some 


satisfactory plan whereby both employer and employee can 


share the burden when hard times come, as of course they 
are sure to come. There are no doubt a number of you 
present who have some ideas on this line and it would be 


well to bring them out. 

I am sorry to say that efforts to increase the number of 
local associations in our territory have met with poor suc- 
cess. Several that were in operation have broken up, and no 
new ones that I have heard of have been organized. As | 
have frequently stated in former reports, | know of no better 
method of improving trade conditions in any community than 
through local associations of jobbers in the same line, and 
in every instance where they have been in existence and 
broken up profits have immediately declined and costs have 


gone up, so I again urge on you all the formation and 


GEORGE 
Vonnegut Hardware 


VONNEGUT 


Co., Indianapolis 


operation ot local associations in every city and section of om 
territory. 

Despite our reference of last vear to members consigning 
stocks to consumers, at least two reports reached us the past 
year of a similar action on the part of some members of this 
association. We have frequently discussed this matter and 
the opinion not only of those of us who have suffered from 
it, but those who have considered it, is that it is an extremely 
bad, unbusinesslike and costly practice, and I sincerely hope 
that if there is any member of our association now consigning 
goods to his customers that he will immediately discontinue 
it. for I am sure that a thorough investigation will convince 
him that such business is done at a loss. 

A number of manufacturers have changed their list prices 
since we last met, and it looks as if this evil will continuc 
indefinitely. Our Manufacturers’ and C onference Committee 
was authorized at the last convention to work in conjunction 
with the other associations towards working out a plan to 
correct it. 

While the country banks are still fighting to have set 
aside the ruling issued by the federal reserve banks requir- 
ing member banks in the reserve family to receive checks for 
deposit at par and without payment for collection, they have 
not succeeded in their effort. It is to our interest to support 
the present situation which gives the federal reserve board 
the power to regulate rates of exchange between banks and 
their depositors. 

We appeared before congress in opposition to the 8% 
excess tax, but as you know the business interests of the 
country failed in their efforts to prevent this piece of legisla- 
tion. Doubtless some success would have attended their 
efforts had it not been for the strained relations existing 
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QUPPLUES 


between our country and Germany, which caused our people 
o make insistent demands on congress for large expendi- 
tures for preparedness Through our membership in the 
Chamber of Commerce of the United States of America, | 
lave kept you posted from time to time on matters of 
mal policy and requested your views on such matters 
sorry to say I ta large majority of our mem- 
bers have failed to answe letters regarding such matters 
() elations with the mat icturers continue in the main 
very s Stacte hot e hay ot course, | | some com- 
plaints su 1 suc manutacturers 
selli irect to cons ers hout protectin he jobber, of 
thers arbitrarily raisir ices and changing lists without 
xivin Is any notice oO s apparently holding orders 
place 1 at low prices nd giving later orders preference [n 
some instances these compl: s have been verified, in others 
they have not. I feel cor ent that the great majority of 
the manufacturers are as anxious to give us a square busi- 
ness deal as we are to give them one, and the best treatment 
e can give those manufacturers who refuse to play fair with 
us is to decline to make any purchases from them 1 feel 
sure that they will find that the expense of going direct for 
their business will be much greater than the effort is worth, 
and they will very soon be only too glad to do business with 


for advances in both freight and 
doubt they will be awarded the advances they ask. Too 
many of us overlook the item of freight in putting costs on 
our goods, and | would advise all of our members to carefully 
look into this particular overhead cost and see that rates and 
weights on all carefully so that not only 
overcharges 1 prevented but cost put on our 
eoods 
Several 
me that 


passenger rates, and no 


goods are checked 


nay be correct 
during the 
members of our 


times | year complaint has been made to 

association have endeavored to 
secure thr other’s employees without first 
writing to ascertain if it was agreeable to negotiate with such 
employee for his services. This practice is not good business 
ethics and every member of our association should be above 
attempting to secure another member’s employees, unless it 
is agreeable to the other member. Certainly members of 
the same business organization should feel friendly enough 
towards each other in such matters and not attempt to inter- 
fere with each other’s organizations. 

\Ve are meeting during a momentous period pregnant with 
future possibilities beyond the ken of any of us here present, 
and it is quite re le that the crisis through which the 
entire world is now passing will either — in our nation 
becoming the leader in the business and political world. We 
must not allow ourselves to overlook the seriousness of the 


services Of each 


W. H. FISHER 
T. B. Woods Sons Co., Chambersburg, Pa. 
There continues to be a class of manufacturers who ap- 
parently consider consumers’ purchasing agents as jobbers, 
and who sell direct to the consumer on order from these 


purchasing agents and give the jobbers quantity prices on 
these orders. Possibly some of these manufacturers consider 
that the aggregate annual purchases in these lines through 
consumers’ purchasing agents justifies their action in selling 
direct in various small quantities throughout the year. Are 
they not fooling themselves in this belief? for it is certainly 
cheaper for a manufacturer to sell a jobber a stock of a given 
article than it is for him to supply small monthly require- 
ments of a consumer and have to make a great many small 
shipments to the consumer where he can sell many times the 
volume to the jobber, thereby cutting down his overhead. 

We should consider here the new contract 
National Association of Sheet and Tin Plate Manufacturers. 
This new contract was not a surprise, as the manufacturers 
for some time had been feeling that contracts without specifi- 
cations or binding shipping terms were not contracts but 
options. However, the condition that has existed for so many 
years was not caused by the jobbers, but by the manufacturers 
themselves who adopted these optional contracts as a method 
of securing business from their competitors. I would suggest 
a full discussion of this matter here. 

I have been advised by a number of our members that on 
checking up express shipments that the goods are found to 
come in with an overcharge of ten to twenty-five cents in 
the rate and from five to fifteen pounds overweight. If you 


issued by the 


JOHN TRIX 


American Injector Co., Detroit 


situation because of the unparalleled prosperity which the 
manufacturers and dealers in our line have enjoyed since the 
beginning of the great world conflict. We should rather 
pause and consider what we can do as individuals and as an 
organization towards assisting the government at Washing- 
ton to carry out its plans for the welfare of our country and 
its allies. The troublous times through which we are now 
passing should also encourage us to conserve our resources 
to the limit, to practice economy in our private and business 
life; to be prepared to make any sacrifices we may be called 
on to go through with. 

I desire to extend the usual thanks to the trade journals 
who have aided and co-operated with us in our work, and to 
especially express my thanks to the officers and members of 
the various committees of the association for their generous 
co-operation and advice. 

I still cling to tke belief that the entire trade is greatly 
benefited by associations like ours, and that the work re- 
dounds not only to the benefit of ‘those who are members 
of our association but to all the jobbers who are on the out- 
side, and I can see no reason why those who are in our trade 
and w - refuse to join with us should continue in that atti- 
tude. I do believe that numbers of outsiders could be brought 
into the association if the personal efforts of our present 
members located near them could be exerted towards bring- 
ing them in. 


At the executive session on Friday afternoon there 


a looked into this matter it might be well for you was « fell end tree Gacomion of the question of the 
The railroads are already beginning to make applications 2% 10 day discount. It was the concensus of opinion 
58 


tk 
is 
bi 
| 
m 
se 
} 
dd 
I 
p! 
tl 
| al 
| 
- 
, 
| 
| 
| of 
th 
fr 
re 
su 
} ar 
Bi 
} 
| 
| th 
| 
Ce 
| Hi 
| Ce 
Ca 
| ing 
4 


that the cash discount is a trade custom which the jobber 
is forced to give to his customer, and that it is good 
business policy and right that the manufacturer should 
continue to give cash discount, and not to withdraw it as 
many have done. 

The association also heartily approved of legalized 
selling prices, believing it to be essential to the welfare 
of the country. It was also believed that if this is not 
done that, following the war, there will be many serious 
business crashes, 

There were lively discussions on the subject of a 
proper method of compensating employees during the 
present abnormal conditions. There was also considera 
tion of the best method of compensating traveling sales 
men. 

The manufacturers’ and conference committee was 
abolished and the duties of that office placed in the hands 


N. A. GLADDING 
E. C. Atkins & Co., Inc., Indianapolis 


of the secretary-treasurer, under the direction of the 
executive committee. This was due to the fact that 
W. fH. Banks, who has so ably served the association on 
that committee during the eleven years, having retired 
from business, tendered his resignation. Resolutions of 
regret upon the retirement of Major Banks from the 
supply and machinery business were unanimously passed, 
and Major Banks and C. B. Hancock, president of the 
Bluefields Hardware Co., Bluefields, W. Va., were 
unanimously elected honorary members of the associa- 
tion for life. 

Manufacturers who are selling direct to consumers 
through purchasing agents and giving them jobbers’ 
prices were severely criticised. 

The officers elected for the ensuing year are as follows: 

C. H. Manning, president, Tennessee Mill & Mine 
Supply Co., Knoxville, Tenn. 

W. P. Simpson, first vice-president, C. T. Patterson 
Co., Ltd., New Orleans, La. 

W. J. Schaefer, second vice-president, McAlester 
Hardware Co., McAlester, Okla. 

Alvin M. Smith, secretary-treasurer, Smith-Courtney 
Co., Richmond, Va. 

Executive Committee: Ernest Howell, chairman, 
Capital City Supply Co., Charleston, W. Va.; J. G. Beld- 
ing, Lombard Iron Works & Supply Co., Augusta, Ga. ; 
J. H. Haslam, Georgia Supply Co., Savannah, Ga.; 


\V. Marshall Turner, ‘Turner Supply Co., Mobile, Ala. 
I’. W. Glover, chairman, textile committee, Textile 
Supply Co., Charlotte, N. C. 


CONVENTION SiDELIGHTS 
Vaudeville-Smoker, Barbecue and Grand Ball were features 
of the entertainment offered. 
The feature of the convention entertainment easily 
was the vaudeville-smoker on Wednesday evening, 
April 12. This was held in the spacious ball room of 
the Hotel Chisca, and consisted of a program’ of profes- 
sional entertainment, followed by talent recruited from 
the ranks of the three associations. A Dutch luncheon 
was served together with a plentiful supply of the stuff 
that made Milwaukee famous. Owing to the fact that 
Tennessee is “bone-dry,” this was in the nature of an 
unexpected pleasure. 


— — 


GEORGE C. HORST 
Jeffrey Mfg. Co., Columbus, Ohio 


Following the singing of the “Star Spangled Banner,” 
Judge James M. Greer was introduced as toastmaster. 
Judge Greer greatly added to the laurels with which the 
convention had crowned him, as the result of his wel- 
coming .address earlier in the day. He proved a witty 
and entertaining toastmaster, and the joy of the evening 
was largely enhanced by his original introductions. 

After the professional entertainers were through with 
their acts, the Judge announced that the real entertain- 
ment was about to begin. He introduced N. A. Glad- 
ding of E. C. Atkins & Co., Inc., Indianapolis, who told 
several Scotch dialect stories in a manner that put Harry 
Lauder to shame. 

R. F. Valentine, of the Boston Woven Hose & Rubber 
Co., Boston, rendered a number of baritone solos, and 
it is not giving away any secret to state that the operatic 
stage lost a shining light when Mr. Valentine cast his lot 
with the merchandising of mill supplies. 

Hugo Wiedeman, of the National Tube Company, 
Pittsburgh, led the orchestra while it played a number 
of selections. Creatore may have something on Hugo 
when it comes to leading, but it would be hard to con- 
vince any delegate to the Triple Joint Convention that 
this is the case. 

Judge Greer and his story of the “amphibious 
alligator” probably caused more amusement than any 
other feature of the entertainment. The evening ended 
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with songs in which all of those present took part, under 
the leadership of Mr. Valentine. 
THE BARBECUI 

The Southern barbecue which was held at the fair 
grounds on Saturday afternoon, Apri! 14, was a novelty 
to most of the visitors from the north, east, and west. 

A genuine southern Jass band provided music during 
the repast, and subsequently furnished the necessary 
incentive for those who desired to dance. A photograph 
of the barbecue is a feature of this issue of Mint. Sup- 
PLIES. 

FOR THE LADIES 

The ladies of the convention were entertained Thurs 
day afternoon, April 13, at cards at the Colonial ‘Club, 
with prizes both for bridge whist and five hundred 
players. At the five hundred tables, the first prize’ was 
won by Mrs. H. HH. Smith, Cleveland. Mrs. Smith's 
reward was a hammered silver cheese and cracker dish. 
The most expert bridge whist player was Mrs. Clayton 
Johnson, Monroe, Louisiana, her prize being a large 
silver platter. The consolation prize was won by Mrs. 
D. C. Baker, Columbus, Indiana, the reward being a 
handsomely carved and decorated candle stick. 

Friday the ladies were given an automobile ride around 
the city and through the parks. Refreshments were later 
served to them at the country club. 


The grand ball on Thursday evening, April 13, in the 
ball room of the Hotel Chisca, was a brilliant attair. 
Dancing began at 9 o’clock and lasted into the wee sma’ 
hours. 

THE CHICAGO SPECIAL 


Charles Ik. Hathaway of the Stanley Belting Corpora- 
tion, Chicago, is entitled to great credit for the manner 
in which he handled a special party from Chicago. There 
were twenty-six delegates in this party, and two special 
cars were placed at their disposal. Mr. Hathaway was 
guide, philosopher, and friend to all of the pilgrims from 
his section of the country, and looked after the details 
of the trip in an efficient manner. Mr. Hathaway, who 
was accompanied by Mrs. Hathaway, did not return to 
Chicago with the original party, having planned a south 
ern trip, but was instrumental in securing special accom 
modations for those who made the journey from Chicago 
to Memphis with him. 

SPLENDID PARKS AND BOULEVARDS 

Memphis is certainly to be congratulated on her splen 
did system of parks, with an elaborate double boulevard 
system paved with asphalt. The city’s zoological garden 
is as complete as that of any other city in the country, 
and the park that houses it contains hundreds of acres 
of original forest. 


Complete List of Registrations at Memphis 


Following Is an Official Copy of the Register at the Triple 
Joint Convention of the Supply Trade Associations 


Ajay Metal Co., Philadelphia, Frank C. Pierce. 

Albany Mill Supply Co., Albany, Ga., J. C. Pulford 

Alexander Brothers, Philadelphia, W. T. McLeod, G. S. 
nington, P. Torchiana 


DAVID C. JONES 


The Lunkenhe mer Co., Cincinnati 


American Artisan, Chicago, Daniel Stern. 

American Blower Co., Detroit, Rawson Vaile. 

American Injector Co., Detroit, John Trix, J. J. B. Trix and 
wife. 


-lmerican Sheet and Tin Plate Co., Pittsburgh, C. H. Fitz 
wilson, C. J. Willis, L. P. Myers. 
Amertcan Pulley Co,, Philadelphia, B. E. Baker and wife. F. E. 


Huxley, W. R. Simpson. 


CHAS. W. BEAVER 
Yale & Towne Mfg. Co.. New York 


American Screw Co., Providence, R. 1. W. FF. Henning. A. B. 
Peck, Walter Bromley. 
American Lumberman, Chicago, E. H. Defebaugh. 


(Continued on page 65) 
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A Big Message to Dealers From 


Dodge Sales and Engineering Company 


The Dodge message to any dealer in power transmission appliances 
is one of products and service; the Dodge line contains everything for 
the mechanical transmission of power. 

To a dealer this has a most important significance; it means the 
association with an industry which has led the entire field of transmis- 
sion equipment for 35 ycars; it means an association with a firm that is 
willing to recognize nothing but the best as a part of its line. 


Our ability to render service to industrial plants, 
to their superintendents, master mechanics and work- 
men; to dealers in power transmission equipment; to 
power users the world over; is a matter of country- 
wide recognition. 

Dodge service is never doubted. It is the gather- 
ing together of tremendous human and mechanical 
forces to work promptly and faithfully for those who 


depend upon them. 

We can lay before any dealer who contemplates 
the representation of Dodge products, a weight of evi- 
dence in favor of that step which will convince him 
beyond all doubt. We would welcome the opportunity 
to place before you the plain facts and figures showing 
just how you would profit from an association with 
the Dodge line. May we have it? 


ability, easy erection, perfect alignment, and general 

mechanical quality there has never been produced an 
equal to the Dodge brace, ball-and-socket hanger, made on 
both “drop” and “post” styles. 

Designed for the utmost strength in form and propor- 
tions, it is, never- 
theless, of ple: asing 


appearance in its 


lines of symmetry 


Fi pleasing appearance, ample strength, wide adjust- 


actually come in contact with the babbitt. 

Lubrication, therefore, is the first essential of a bearing; 
the satisfactory solution of keeping bearings properly oiled 
means the difference between an efficient bearing and a poor 
or ordinary bearing. 

in the t-odge Self-Oiling Bearing the problem of lubrica- 
tion is solved thor- 
oughly and for all 
time. 

A copious supply 


and its distribution 


mechanical eye 
these features are 
all quite har- 


f “Dodge” Bearing metal is in- 
of metal. lo the tended for use under all gen- 
eral conditions, 
Hardened” brand being better 
suited for places where there 
is considerable 


of oil is carried 
from the reservoir 
by rings to a dis- 
tributing channel 
cut the liner 


the “Copper 


vibration, 


mony, each having knock or pound to contend nearl y the full 
its share in creat- with, length of the bear- 
Our “Genuine” brand in- ine A | oil 
ng art sustaining ing yath of o1 
id Suse : tended for use in bearings tl hs 
an impression ot where heavy strains are in- is thus suppliec 
confidence in the volved. We make a brand of the journ: 
general excellence. metal for every service condi- P oint where the 
ldjustabl Each frame with Idjustable 
Rall-and-Socket a given jaw. size The turning shaft R Sacked 
TTanger will receive the draws the oil from vf Hows 
hanger boxes for a range of !2 inch this channel in just sufficient quantity ot 


of shaft diameters. For example, the 
“G” frame will accommodate all diam- 
eters from 2); to 2% inches. All 
hangers for these shaft sizes have 
jaws of same dimensions, the various 
“drop” distance being provided by 
different lengths of legs. The longer 
legs naturally give the greater spread 
and larger feet desirable for the 
longer drops. 

In the new Dodge Book C-16 the 
subject of hangers and bearings is 
discussed fully. Correct engineering 


Dodge 
Rigid Post 


ip . tables are given as well as sugges- 


tions for a wide number of unusual 
uses of hangers; pillow blocks, floor 
stands, ete. 

In Dodge Self-Oiling Bearings, the 
aft runs ona film of oil, it does not 


s 


Dodge Dodge 


Idjustable Pillow Ring-Oiling 
Block Bearing 


to build up a film upon which to run. 
The surplus oil is carried to the bear- 
ings by the rings, is wiped off at the 
ends and returned to reservoir. 

One filling of the oil reservoir will 
last from three months to a year, de- 
pending on the speed and service con- 
ditions. 

Dodge bearings are bored = and 
reamed with a proper clearance for 
the shaft to permit free distribution 
of oil over the entire bearing surface. 

One user reports an entire shop 
equipment of over 250 bearings in Dod 
operation over 15 years. carrying 
shafting at high speed, driving wood- 
working machinery, without a single 
hot-box, or a re-lined bearing during 
that time. 


Bracket Hanger 


Dodge Self-Oiling 
Capillary-Oiling Rigid Pillow 
Bearing Block 
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Dodge 
“Independence” 
Hood Split 
Pulley 


Pulley 
( Flanged ) 


Dodge Step Cone 


made in 
3” to 6” faces inclusive. 
Crown and flat face. 


and 6” diameters. 


i “ood Pulleys 


Now sold exclusively by the 


Dodge 
Split 
Tron 
Cente, 
W ood 
va Rim 


@ Pulley 


Dodge 
“Standard” 
Split Iron 
Pulley 


“A Perfect Pulley 


N THESE DAYS when “DELIVERY” is considered of equal 
importance with “QUALITY”, there is a double reason for 
your specifying ‘Dodge’ pulleys. 
Fourteen ‘“‘first-line trenches’? supported 

‘Shase”’ ; Mish: re all ready ly 
vase) at Mishawaka are all ready to supply 
instant notice. 

A great many manufacturers who received big contracts for 
certain specified dates of delivery would have failed hopelessly in 
their shipments had it not been pos- 
sible to draw the necessary opera- = 
ting equipment from the Dodge 
warehouses almost over night. 

Emergencies are constantly arising 
in any big plant, causing delays which 
may mean thousands of dollars an hour; 
one day’s shut-down will often wipe the 
profit out of a whole order. 

What the ‘‘red-cross” is to the 
to the disabled manufacturer. 

Remember this: When your customers need pulleys in a hurry, it is a 
pretty good chance that the Dodge z2gent will be able to take care of their 
requirements; if you are the Dodge agent, and do not have the needed sizes 
in stock ‘phone the nearest Dodge Branch warehouse; they will probably 
mzke shipment the same day. 

When a Dodge Salesman is asked to recommend a pulley for a certain 
job, the power user may be sure he will recommend that type which will 
give him the best service. 

He has no reason for doing anything else. 

Dodge pulleys mean pulley service without limitation; * 
pulley for every place.” 

‘Always recommend the proper type of pulley for the job.” 
the instructions given by the 
or salesmen. 


by a magnificent 
Dodge pulleys on 


wounded soldier, so is the red diamond 


The perfect 


These are 
General Sales Manager to branches, agents, 


Dodge Sales anc 


“Everything for the Mechanic: 


PHILADELPHIA PROVIDENCE, R. I. 
815 Arch St. 170 Pine St. 


CHICAGO BOSTON 
208 S. Clinton St. 137 Purchase St. 


ST. LOUIS PORTLAND, ORE., 


408 N. Fourth St. 
When writing to Advertisers please mention MIL L SUPPLIES 


INDIANAPOLIS 


MINNEAPOLIS 
100 N. Third St. 


AND SEATTLE 


A 


| 


DISTRIBUTER OF THE PRODUCTS OF 
AND DODGE STEEL 


General Offices and Works: 


Merchants Bank Bldg. 


Agents in all Leading Cities | 


‘Sol 
Tr 
Pull 
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‘ities 


Solid . 
Pulley Ste 
Split 
Pulley 


Keystone 
Steel Split 


‘or Every Place” 


SA DODGE DEALER, you have two distinct advantages 
over your competitors. First, you represent the only pulley 
manufacturer who may offer, without prejudice, the proper 

type of pulley for the work in hand; and, second, you are furnish- 
ing, in every place, the highest development of pulley construct- 
ion, whether wood, iron or steel. 

‘Independence’? Dodge Wood Split Pulleys are 40 per cent 

lower in price than any pulley made from any kind of metal. 

= They will stand up under any 
double belt service and will run suc- 
cessfully at any practicable speed. 


The tractive pull of a leather — 
| belt is greater on a wood pulley than Pull ‘ 
. bal 
wil on any kind of metal pulley at equal ($s p/i¢ double arm) 


belt tension. 

The Dodge “Standard” Split Pulley is America’s ideal service 
pulley. It is easily put up or taken down; and will fit shafting of 
all regular sizes. There are no rivets to shear or joints to work loose. 

The Dodge “Standard” Split Pulley is impervious to the weather, to 
water, steam or acid fumes. 

The Dodge ‘‘Standard”’ Split Pulley does not become distorted under 
strain; they are perfectly round and give a full 100 per cent belt contact. 

The “Oneida” and ‘“‘Keystone”’ pulleys represent the highest type of 
split steel construction. : 

Through the recent acquisition of this plant, Dodge agents are able to 
furnish ‘‘Oneida”’ and ‘‘Keystone”’ pulleys from stock in all sizes of face and 
diameter. 


Many manufacturers require steel pulleys for their work; Dodge facili- 
ties for delivering this type of pulley at the present are practicably unlimited 
-x decided advantage to Dodge dealers. 


ngineering Co. 
DODGE MANUFACTURING COMPANY 
PULLEY CORPORATION 


ansmission of Power 


MISHAWAKA, INDIANA 


Taper Cone Wood Pulleys 


| PITTSBURGH ATLANTA NEW YORK SMALI 
Second Avenue 28 S. Forsythe St. 21 Murray Street 
j DALLAS NEWARK, N. J. CINCINNATI the the Wood 
Busch Building 126 W. Third St. Split Pulley up to anc including eig vt 1eS In diameter. 
Buseh Building All sizes of the Dodge ‘‘Independence”’ are carried in Branch and 
§ Link Belt and Dodge Products Co, UTICA, Ne ¥. Dealer’s stocks for quick delivery. 
of the United States 211-18 John St. 


When writing to Advertisers please mention MILL SUPPLIES. 
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Dodge Patent Split Friction 
Clutches make possible two 
things of great importance and 
value: 

(1) The easy and ready in- 
stallation of the equipment 
upon a shaft already in place 
without taking down the shaft 
or disturbing any of the equip- 
ment upon same, and 
The greatest possible facility in the taking off of old 
parts and the substitution of new, in the event that any re- 
pairs or renewals are necessary. 


(2) 


| 


Dodge 


and 


Friction Clutches 
and Cut-Off Couplings 


The Dodge Solid Fric- 
tion Clutch is particularly 
adapted for countershati 
use, and such other places 


where a_ solid type of 
clutch can be advantag- 
eously employed, and 


where the power require- 
ments are within the 
range of capacities of- 
fered in this style of construction. 

Any kind of a pulley—wood, iron center wood rim or iron, 
either solid or split—or any gear, sprocket 
wheel, can be used upon this clutch. 


or sheave 


Dodge Split Friction Clutch, Split Frictto Dodge Split Fricti 

With Dodge Split Iron Pulley Clutch With Spur Gea With Rope Shea: 
HE Dodge Patent Split Friction Cut-Ott Coup sprockets. Instead, howe, er, of the extended loose 
ling is used for the purpose of connecting to sleeve, a hub part is used, which is keyed to one of 


gether two sections of shafting in such a way 

that one section can be stopped or started at will while 
the other section is operated continuously. 

The mechanism of the Dodge Patent Split Friction 

Cut-off Coupling is the same as is employed with the 


friction clutch for use with pulleys, gears, sheaves, or 


i 
| 


the shafts and provides a bronze bushing for receiving 
the extended part of the other shaft to which is keyed 
the driving plate of the mechanism. 

The subject of clutches is an important one and is 
fully described in the Dodge Book C-16, in addition 
to other special literature devoted to the subject It 
will be sent on request. 


Te 


Qn October 19th our New York Branch got this 
order from 2 New Jersey Manufacturing Company: 


333—2,';”" Collars 
/6—2,5," Keyless Couplings 
458—2 4," x 14” Capillary Oiling Hangers 


The order was shipped the next day! 
On October 27th they wired this order: 


ODGE SERVICE has surely demonstrated its un 
usual value to manufacturers, during the past year. 
With plants all over the country being rushed in 
three and four fold capacity to meet the deliveries of 
certain large contracts, Dodge has met with instant ship- 
ment, orders that in most factories would be considered 
sensational. 


D 


The last two years have proven beyond the shadow of 
a doubt, the great value of a central reserve stock and 
district warehouses carrying transmission equipment. 
Just for a moment glance over the unusual demands for 
equipment which have become ordinary in the past year. 
Dodge hangers, 27,’ x 30’ were shipped in full carload 
lots to a motor car manufacturer on the day the order 
was received. 


And this not once, but three times to the same company ! 


617—Ring Oiling Hangers 
114—Keyless Couplings 
170—Split Iron Pulleys in four sizes 


This shipment weighed 56,000 Ibs., 
from stock on October 30th. 
Qn a Philadelphia order, for a Locomotive Company, 
we shipped from stock 400—2;,’"" Keyless Couplings and 
on another Philadelphia order 200—2432” x 30” Ring 
Oiling Hangers. 


but it) went 


This sort of service has been given continuously for 


months. 


Don’t wait until some other dealer in your terri- 
tory signs up for the Dodge representation. 


Get in touch with the General Sales Manager (Mr. 
D. J. Campbell) at Mishawaka today; write or wire 
(collect), just how you are able to represent the Dodge 
line; you will be much interested in the plans we have 
prepared for all Dodge dealers. 


Dodge Sales and Engineering Company 


Mishawaka, Indiana 


When writing to Advertisers please mention MILL SUPPLIES. 


(See Inside for District Branch Warehouses ( 
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almerican 
American Steam Gauge and Valve 


(Continued from page 60 
Machinist, New York, Mason Britton. 


Manufacturing Co., Boston, 


W. W. Wischmeyer, C. C. Kilander and wife. 

American Sapety and Machinery Manufacturers’ Association, 
New York, F. D. Mitchell, Harry C. Oechsler. 

-lppleton Car Mover Co., Appleton, Wis., J. C. Harrington. 

Appomattor Iron Works and Supply Co., Petersburg, Va., A. L. 
Steere 

Armstrong Manufacturing Co., Bridgeport, ¢ conn, R. Way. 

-lsheroft Manufacturing Co., Chicago, L. H. Van Nes. 

Isheville Supply & Foundry Co., Asheville, N. C., W. C. 
Britt 

Atha Tool Co., Newark, N. J., Edw. Ingalls, A. W. Peck, Jr. 

ltkins & Co: Indianapolis, N. A. Gladding. 

C. Atkins & Ca. Memphis, J. E. Dilworth, L. C. Cato and 


wite, 


Badger-Packard Machinery Co., Milwaukee, W. L. Romaine, 
C. A. Schumar. 
Bailey-Burruss Manufacturing Co., Atlanta, Ga., M. P. Smith, 
1.. W. ikin. 
iV —- Machinery Co., Detroit, E. B. Tompkins 
Bald Tool Works, Parkersburg, W. Va., Chas. B. Chan- 
ellor 
T. BULKLEY 
Jenkins Bros., New York City 
Banks Supply Co., Huntington, W. Va., W. H. Banks, Thos. 
Baily 
Beck ¢ Corbett Iron Co., St. Louis, Geo. H. Nickamp. 
Beck Gregq Hardware Co., Atlanta, Ga.. W. N. Cochran and 
wife 
Belmont Packing & Rubber Co., Philadelphia, Clement Restein, 
J. F. Clark, C. R. Rhodes. 
Beltine Company, Chicago, R. H. Burlingame, W. K. Earle. 
Charles H, Besly & Co., Chicago, Edward P. Welles. 
Middle Purchasing New York, Robert Nelson. 
Bluefield Hardware Co., Bluefield, W. Va., E. R. Burks, C. B. 
Hlancock and wife. 
‘harles Bond Co., Philadelphia, Charles 3ond. 
Bond Foundry ¢& Machine Co., Manheim, Pa., William D 
(aross 
Bonner Barnwell, Inc., New York, E. O. Floyd. 
The Borden Co., Warren, Ohio, Alfred F. Howe. 
Boston Belting Co., Boston, G. F. Switzer, K. E. Kersten, H. 
Hi. Whitsel, W. E. Hardy. 
Boston Lockport Block Co., East Boston, Mass., Geo. L. 
Cook. 
“es I}oven Hose & Rubber Co., Boston, R. F. Valentine, 


Sons. Hoshall, J. M. Gladding. 


W: ilke 
FB Campbell Co., Detroit, Wm. P. Goudie, Jr., 
Briggs-W eaver Machinery Co., Dallas, 
Broderick & Bascom Rope Co., 
Hardware 


Texas, A. U. Smith. 


and Supply Co., 


SUPPLIES 


A. R. Smith. 


St. Louis, John K. Broderick. 
Alexandria, La., 


Curborundum Co., 


Inglesby. 
R. 
Blauvelt. 


Carter & 


Central Cay 


handler & 
HI. Channon Co., ¢ 
Charlotte Leather 


Niagara. Falls, N. 
Carolina Supply Co., ( 
Co., 


Farquhar Co. 


Manufacturing Co., 


ireenville, iP 


New York, Walter FE. Rapp, 
ittle Rock, Ark., 

. Boston, C. 
B. Berntsen. 
Co., Charlotte, 


C. Rose. 
‘hicago, 
Relting 
Kk. 


Chicago, L. Goble, 


Chicago. 


bery, R. Cochrane. 
Chicago Belting Co., 
J. Weis. 
Chicago Nipple 
liams. 


Chicago Pulley 

Chisholm-M oore 
If. E. Dickerman, 

G. 
and wife, E. 

Cincinnati Tron & 
Little. 


James Clark, Jr., E 


Cleveland Tz 
Clipper Belt Lace) 


Shafting Co 
Manufacturing Co., 
Harry 
Christopher Co., 
MeCarthy 


vist Drill Co., 


, Chicago, S. A. 
Cleveland, E. 
Jarrett, Jr. 
Ji icksonville, 
and wife. 

Steel Co., Cincinnati, 


Fla., 
Don V. 


lectric Co., Louisville, 
Cleveland, F. 


Grand Rapids, Mich., F. A. 


Ky 


Co.; 


Luther 
P. Cogswell, 


Robt. Car 
Dixon 


Ellison. 
J. Newton, 


John G. Christopher 
Sawhill. 


.. James Clark, Jr. 
G. Buckwell. 


Frank R. 


J. Guth- 
penter, A. 


Wil- 


red 


Stone. 


Chisholm-Moore 


Columbia Supply Co., 


Rub 


Combination 
Rk. S. Sanders. 


H. E. DICKERMAN 


Mfg. Co., Cleveland 


Cos 


Columbia, 


ber Manufacturing 


Corbin Supply Co., Macon, Ga., C. C. Corbin. 

Cotton States Belting & Supply Co., Atlanta, 
Disosway, R. E. Rushton. 

Thomas Cox & Son Machinery Co., Little Rock, 


Cox, Geo. P. 
Curtis & 

and daughter. 
Danser 

C. Danser, 


Delta File 


W. J. 
IVorks, 


Detroit Lubricator Co., Detroit, J. S. Crane. 

Detroit Oak Belting Co., Garnett Starr. 

Detroit Twist Drill Co., Detroit, Muir B. Snow. 

Diamond a Co., Akron, Ohio, J. F. Rawls, Jr., J. H. 
Garrison, H. Warren. 

R. & J. Dick. Ltd., Passaic, N. J., Benj. A. Keiley, S. A. 
Pardee. 

Henry Disston & Sons, Philadelphia, E. F. Cooper, L. L. 
Mather, A. B. Keasey, J. C. McCauslan. 

Dodge Sales and Engineering Co., Mishawaka, Ind., D. J. 

Campbell, WwW . E. Galway, Chas. A. Mattison, J. A. Beynon. 

R. Doanelies & Sons Co., Chicago, A. F. Gott, C. F. 


Beezley. Jr. 


Manufacturing & 


Ballard. 


Darby. 
Curtis Co.. 


Bridgeport, Conn., Lewis B. 


Supply Co., Weston, 


Philadelphia, ee. M. Hottel. 


Atkinson. 
Bloomfield, 


N. 


Ga, J. 
Ark., A. -B. 
Curtis, wife 


W. 


1H. McDonald. Duff Manufacturing Co., Pittsburgh, G. E. Watts. 
Byrnes Belting Co., St. Louis, Lee M. Byrnes Duncan & Goodell Co., Worcester, Mass., B. M. Scott. 
am 
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Screw Cutting Tools 


kor Every Purpose 


"1 


Little Gtant Full Mounted Plat: ; nk r Single Stocked Plate Combination Asst. Both U.S.S.& S.A.E.Threads 
A! I. Green River Screw Plates C OMBINATION assortments 
there is, besides the tap W rench ire furnished with the Green save the expense of buying a 

: ; River style of die separate outfit for each thread 
and taps for each cutting size, a 
tock for -— ri; wea. th Green River Dies are universal standard and the conseque 

| avorites because of their easy cut- plication stocks and tap 

bother and time in changing dies ting and lasting qualities wrenches. 

and enables several workmen to The Green River Die may be ad- Combination assortments are 

use the set at the same time justed in the stock, without re a —% such as garage 

reps sho ‘re taps and dies 
All Little Giant Screw Plates are moving by urning the taper- repalr Shops, where taps and 
tarnished with + ; Littl head screw. Thread can be cut of both standards are in demand 
through the guide or from the Combination Screw Plates can 

Giant Dies—double beveled, rever face, close to the shoulder as de- be furnished with either the Little 

sible, adjustable. sired Giant or Green River style of die 


A G.T.D. Screw Plate for Every Need 


Trio Die Stock 


HE Trio Die Stock and the Ratchet Stock (both shown here) are most useful tools for the 
plumber, steamfitter, electrician, etc. 


The Ratchet Stock is handy for working in hard-to-get-at places, ceiling work, etc., 
particularly on conduit work. 


The Trio contains three sizes of Little Giant double beveled dies—reversible in the stock. 
adjustable—all ready for use. 


Ask for copy of No. 37 Catalog showing these and other screw cutting tools. 


Greenfield Tap and Die Corporation 


GREENFIELD, MASS. 


New York, 28 Warren St. Chicago, 13 So. Clinton St. 
a Canadian factory, Wells Brothers Company London, 149 Queen Victoria St. 
Ratchet ae of Canada, Ltd., Galt, Ontario. 
66 When writing to Advertisers please mention MILL SUPPLIES 
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E. 1. Dupont Co., Wilmington, Del., T. E. Doremus, C. N. 
Wray. 

Electric Hos: Rubber Co., Wilmington, Del., Henry D. 
Archer 

Empire Machiiery & Supply Co., Norfolk, Va., W. L. Gra- 
ham. 

Fatrbanks Company, Baltimore, Md., Robert E. Post, W. T. 
Williams. 

Fairbanks Company, New Orleans, La., W. E. Blessey, P. H. 
Troth 

Fairbanks, Morse & Co., Chicago, E. D. West. 

Fisher Governor Co., Marshalltown, lowa, J. H. Fisher and 

Flexible Steel Lacing Co., Chicago, H. L. Coats 

iW’. J. Foss Co., Springfield, Mass., C. H. Bump, Jr., and wife, 
Dana R. Johnson. 

Frictionless Metal Co., Chattanoog Penn., W. H. Marshall, 
DD. M. Hanes. 

Fulton Supply Co., Atlanta, Ga., George Winship, W. M. Mce- 
Donald. 

General Asbestos « Rubber Co., Charleston, S. C., C. B 
Jenkins, Jr.. Walter A. Hanna, E. O. rshall. 

Geometric Tool Co., New Haven, Conn., Howard E. Adt and 
wife, Geo. T Case and wife. 


W. H. GLATT 
Victor-Balata & Textile Belting Co., New York City 
Georgia Supply Co., Savannah, Ga., W. L. Schwansbeck, J. H. 


Haslam and wife and daughters. 

B. F. Goodrich Co., Akron, Ohio, C. E. 
E. Kelley, R. W. Stanton. 

Grafton & Knight Manufacturing Co., 


Cook, A. J. Doran, H. 


Worcester, Mass., J. 


R. Fox, A. R. Hooker, B. Frank Hall. 
Phillip Gross Hardware Co., Milwaukee, re E. Mueller. 
— Percha & Rubber Co., New York, H. Buck. 


Milton Hagy Waste Works, Philadelphia, ier P. Sheane. 
Pens Rubber Manufacturing Co., Trenton, N. J., R. J. 
Martinez. 


A. Hankey & Co., Inc., Rochdale, Mass., James J. Linus. 


Hardware ¢& Supply Co., Akron, Ohio, Crannell Morgan, 
H. H. Kuhn. 

Hardwicke-Etter Co., Sherman, Texas, James Biggs. 

Samuel Harris & Co., Chicago, Louis A. Clark. 

Hayden-Corbett Chain Co., Columbus, Ohio, W. H. Hayden 
and wife. 

R. Hoe & Co., New York, Edward Foster. 

Hoggson & Pettis Manufacturing Co., New Haven, Conn., 
J. J. Chandler. 

Home Rubber Co., Trenton, N. J., Chas. F. Green. 

Hyman Supply Co., Wilmington, N. C. gone B. Rice. 


Indianapolis Brush & Broom Co., Indian: ipolis, F. R. 
Iron Age, New York, Charles Lundberg, C. S. Baur. 


Jefferson Union Co., Lexington, Mass., Daniel T. Groff. 


Lay, 


Jettrey Manufacturing Co., Columbus, Ohio, G. C. Horst and 
WITe. 
Jenkins Bros., New York, B. R. Wofford, A. C. Langston, J. 


T. Bulkley and wife. 
Jewell Belting Co., 
Hullcranz. 


Hartford, Conn., E. 


Jones & Laughlin Steel Co., Pittsburgh, E. D. Batchelor, Geo. 
B wes Boyden Kinsey. 

E. Kinsey Co., Cincinnati, W. J. Radcliffe, A. E. Douglass. 

Kelly & Jones Co., Greensburg, Pa., E. G. Grant. 

Komp Machine Works, Hattiesburg, Miss., J. J. Pymm. 

La Belle Iron Works, Steubenville, Ohio, H. W. Bishop, Jr. 
D. M. Montgomery. 

Edward R. Ladew Co., Glen Cove, N. Y., L. ,s Kearns. 

Landreth Machinery Co., Joplin, Mo., W. H. Landreth 

A. Leschen & Sons Rope Co., St. Louis, E. E. ¢ “ole, Rs 


May and wife. 
A, M. Lockett & Co., Ltd., New Orleans, R. P. 
Lombard Iron Works & Supply Co 
Belding. 
Ludlow & Squier, Newark, N. J., Chas. 


Lumen Bearing Co., 
Lukenheimer Co., Cincinnati, 
R. Anderson. 


3uffalo, L. S. Jones, 
David C. Je 


F. BLAIR 
Pittsburgh Gage & Supply 


Maddox & Co., 
Magnolia Metal Co., New York, Mallory 
Mahan Grocery & Supply Co. 


Manhattan Rubber Manufacturing Passaic, 
Mullen. 

Manufacturers Record, Baltimore, A. C. Boughton. 

Mark Manufacturing Co., Chicago, W. W. Ford, Bert M. 
Meadows, E. A. Eichel. 

Mason hina Co., Boston, Frank A. Morrison. 

Massachusetts Saw Works, Springfield, Mass., H. W. Reis, C. 


C. Strout. 

M. McClung & Co., Knoxville, 
McComb Supply Co., Jellico, Tenn., H. 
McCrosky Reamer Co., Meadville, Pa., 
Laib Company, Louisville, Ky., 
McKee-Richardson Hardware 

Richardson. 


McMullen Machinery Co., Grand Rapids, 
Mullen and wife. 
Mechanical Rubber Co., Cleveland, A. 


Dyke, C. W. Stanton. 
Medart Patent Pulley Co., St. Louis, E. 
Miller Supply Co., Huntington, W. Va., 
Mill Supplies, Chicago, Clay C. Cooper 
nell. 
Mine & Supply Co., Fia., 


Mulberry, 


Augusta, 


R. Wilcox. 


Philadelphia, Henry A. Maddox. 
Winchester, Ky., J. 


Tenn., 


e C. M. Sutton. 
George H. 
Co., Washington, N. C., C. H. 


Amos H. Norris. 
Minnesota Mining and Manufacturing Co., 


S. Cheney, A. H. 


Lockett. 


Ga.., 


Kester Barr. 
mes and wife, James 


Pittsburgh 


Bedingfield. 
H. 
J. 


Frank F, 


Blakely. 
B. 


McComb. 


Laib. 


Mich., G. 


Lewis; 
T. Gregier. 
J. C. Miller. 


and wife, W. 


Chicago, A. G 


| 
? 
| 

- 
| 
i 
|| H. Bur- 
| 
ay 
67 


HULL QUPPLIES 


@e Original 


Pyott Pulleys 


fen WELL-KNOWN PYOTT TRADEMARK is a 
guarantee of quality in cast-iron pulleys, sheaves, 

sprockets and gears. Pyott products made under 
this trademark today are as dependable as ever. They 
are scientifically proportioned, accurately machined and 


guaranteed in service. In buying pulleys be sure to get 
original Pyott Pulleys. 


Greatly Enlarged 
Facilities 
In our newly acquired plant at North Avenue and 
Noble Street, Chicago, we have greatly enlarged facilities 
in both foundry and finishing departments. Additional 
equipment and a greater force of skilled operatives en- 
able us to give the kind of service that is appreciated by 


the trade—to execute orders promptly and make deliv- 
eries when promised. 


A Full Line of 
Power Transmission 


We are manufacturers of, and dealers in, a full line of 
power transmission machinery and are prepared to quote 
on all your requirement for Cast-lron Pulleys, Steel Pul- 
leys, Wood Pulleys, Gears, Sprockets, Sheaves, Clutches, 
Shafting, Hangers, Couplings, Collars, Pillow Blocks, 
Base Plates, ‘‘Sells’’ Roller Bearings, etc. 


We have been rapidly enlarging our gear department since its inception several 
years ago, and are now able to quote on spur, bevel, miter and worm gears, cast 


and cut teeth. 


Write for literature 
and prices 


North Avenue and Noble Street 
CHICAGO 


YOTT CO. 
YOTT PULLEYS 


68 


When writing to Advertisers please mention MILL SUPPLIES 


3 
1 
| 
| 
| 
(4 
| 
if | 
| 
| 
| 
| 
| 
| 4: | 
| | 
| 
| 
| 
| 
| 
| 


Mitchell-Powerg Hardware Co., Bristol, Va., Geo. K. Taylor. 

Moore & Lorenz Co., Chicago, P. G. Hinkley. 

Moran Flexible Steam Joint Co., Louisville, Thos. W. Moran 
and wife. 

E. Kk. Morris & Co., Cincinnati, George H. Morris and wife. 

National Pipe and Supplies -lssociation, Pittsburgh, A. B. 
Pierce, George D. Mellvaine. 

National Supply and Machinery Dealers’ Association, Phila- 
delphia, Thomas A. Fernley, T. James Fernley and wife. 

National Tube Co., Pittsburgh, T. W. Thorne, Henry P. Nelson, 
G. KF. Benson, Julius Schoekel, Edward Worcester, Jr., Hugo 
Weideman and wife, W. V. Wrightson, C. W. Kennedy. 

NV. O. Nelson Co., Memphis, R. C. Beaver. 

Nelson Valve Co., Philadelphia, C. R. McGahey. 

New Jersey Car Spring & Rubber Co., Jersey City. N. J. 
Chas. L. Bowly. 

New York Belting & 
T. H. Dickinson. 

New York Leather Belting Co., 

Northern Machinery 
Weitzel. 

Norton Company, Worcester, Mass., C. Brown. 

Norvell-Wilder Hardware Co., Beaumont, Texas, R. G. Wilder. 

Ohio Blower Co., Cleveland, D. K. Swartwout and wife, E. F. 
Scott, H. T. Rieley, J. C. Smith. 


Packing Co.. New York, J. W. Macomb, 


Brooklyn, C. H. Ellyson. 
Minneapolis, K. H. Hals, Carl T. 


JOSEPH M. HOTTEL 
Delta File Works, Philadelphia 


Ohio Valley Pulley Works, Maysville, Ky., E. P. 
M. McCarthey. 

Oliver Brothers, Inc., New York, Samuel H. Groser. 

Oliver Iron & Steel Co., Pittsburgh, George T. Bailey. 

O’Malley-Beate Valve Co., Chicago, G. A. MacLean. 

Page Belting Co., Concord, N. H., A. K. Morris and ‘wife, 
Charles A. Steele, W. H. Tobey, L. J. Clezie. 

Charles Parker Co., Meriden, Conn., Frederick Pease, A. W 
Proudman. 

E. O. Partridge, Chicago, E. O. Partridge. 

C. T. Patterson Co., New Orleans, W. P. Simpson. 

W. M. Pattison Supply Co., Cleveland, W. H. Smith. 

Peden Iron & Steel Co., Houston, Texas, J. O. Buford. 

Peerless Rubber Manufacturing Co., New York, E. F. Berry, 
A. H. Sommers, L. S. Hungerford, Jr., A. C. Kingston. 

Penberthy Injector Co., Detroit, A. D. Thomas. 

Pidgeon-Thomas Iron Co., Memphis, Phil Pidgeon, W. G. 
Thomas, B. M. Gladding. 

Pittsburgh Gage & Supply Co., Pittsburgh, Robert F. Blair. 

Wm. Powell Co., Cincinnati, Charles E. McFarlan, Robert D. 
Allen. 

Power, New York, G. E. Andrews. 

Pratt-Gilbert Co., Phoenix, Ariz., Charles H. Pratt, P. R. Helm. 

Quaker City Rubber Co., Philadelphia, C. Disosway. 

Queen City Supply Co., Cincinnati, George Puchta. 

W. A. Ray Hardware Co., Pensacola, Fla., W. A. Ray. 

T. B. Rayl Co., Detroit, Alex. Paton, B. H. Ackles. 


Browning, L. 


Reed & Duecker, Memphis, C. C. 
CGcorge Hare. 

Reed Manufacturing Co., Erie, Pa., Wright, E. C. 
Barnett, A. M. Johnston. : 

Reeves Pulley Co., Columbus, Ind., G. L. Reeves, C. L. Irwin. 

Republic Iron & Steel Co., Youngstown, Ohio, Robert M. 


Reed, William Duecker, 


Paul D; 


Jones. 


Republic Rubber Co., Youngstown, Ohio, E. K. O’Brien. 

Revere Rubber Co., New York, W. W. Starr, Jr. 

Riechman-Crosby Co., Memphis, J. A. Riechman, T. F. Raines 
C. F. Jameson, R. Alcott. 

M. W. Robinson Co., Brooklyn, E. Harry Lewis. 

Royersford Foundry & Machine Co., Philadelphia, John D. 
Sells. 

Russell Hardware Co., McAlester, Okla., W. J. Schaefer. 

Sabine Supply Co., Orange, Texas, B. F. Brown. 

Savannah Supply Co., Savannah, Ga., H. A. Butterfield. 

Chas. A. Schieren Co., New York, N. E. Haga. 

J. S. Schofield’s Sons Co., Macon, Ga., G. B. Jennings. 

H. B. Sherman Manufacturing Co., Battle Creek, Mich., A. R. 
Webber. 

Sherwood Manufacturing Co., Buffalo, H. S. Madden. 

Sidney Tool Co., Sidney, Ohio, A. C. Gets. 

Simonds Manufacturing Co., Fitchburg, Mass.. J. E. 
Wm. L. Maver. 


Kelley, 


E. F. COOPER 
Henry Disston & Sons Co., Philadelphia 


Skillin & 
derson. 

Skinner Chuck Co., New Britain, Conn., E. J. Skinner. 

Smith-Courtney Co., Richmond, Va., Alvin M. Smith and wife. 

W. R. C. Smith Publishing Co., Atlanta, Ga., L. L. Arnold, 
T. W. McAllister, Wm. J. Rooke. 

Southern Engineer, Atlanta, Ga., Wm. Edgeworth. 

Southern Engine & Boiler Works, Jackson, Tenn., C. 
Morris. 

Southern Lumberman, Nashville, Tenn., E. R. Cooledge. 

Southern Rubber & Supply Co., Atlanta, Ga., J. M. Tull. 

Spang, Chalfant & Co., Pittsburgh, E. F. Seaman, J. D. Hard- 
castle. 

Standard Paint Co., New York, W. H. Mullen. 

Standard Pressed Steel Co., Philadelphia, J. W. Friel. 

Standard Supply Co., Portsmouth, Ohio, F. A. Ruhlman. 

Standard Tool Co., Cleveland, H. C. McKean and wife, R. T. 
Lane. 

Stanley Belting Corporation, Chicago, Charles E. Hathaway 
and wife. 

Stockdell-Myers Hardware Co., 
Norton. 

Stockham Pipe & Fittings Co., Birmingham, Ala., E. R. Ross, 
R. C. Foster. 

Strong, Carlisle & Hammond Co., Cleveland, E. E. Strong, H. 
W. Strong, G. W. McEwen, H. H. Smith and wife. 


Richards Manufacturing Co., Chicago, Guy Hen- 


W. 


Petersburg, 


Va., Thomas 
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6 Wrenches, each size, 


Length over all, 54" 


Silent 
Salesman 


16 sizes and classes 


Automobile “A” 


tractive and profitable. 


WRENCH 
ge 


Socket Wrench Board 
3 Wrenches each size 
22 sizes and classes 
Board Size, 18”x3'11” 


and your trade.| 


You Buy the Wrenches— 


a carefully selected assortment that provides the widest 
range of usefulness. Their finish and physical qualities 
are unexcelled and they enjoy a larger consumer de- 
mand among mechanics than all others combined. 


We expend our advertising appropriation to 
introduce tool buyers to your store and we 
expend our payroll to make them your regular 
customers. 


* * * * * * * * * * 


We have a larger Board of the same type as 
the ‘‘A’’ Board, containing six Wrenches 
of each size, 22 sizes and classes, with an 
over all length of 90". 


A.WILLIAMS & CO. 


THE WRENCH PEOPLE, 


RIGHARDS STREEP BROOKIVN, N.Y CITY’ 


This Is No Free Offer 


It is but another evidence of J. H. Williams & Co’s policy 
to make your display and sale of Williams Wrenches at- 
We shall be well paid for the 
board in the increased business we acquire through your 
use of it, and in the added satisfaction it affords you 


Silent 
Salesman 


6 Wrenches, each size, 
16 sizes and classes 
Length over all 54" 
Machine Shop “B”’ 


assortments 
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Summers-Parrott Hardware Co., Johnson City, Tenn., W. B. 
Johnson. 

Sunderland Machinery 
Edgerly. 

Sydnor Pump and Well Co., Richmond, Va., D. M. Taylor. 

Syracuse Smelting Works, Brooklyn, George Stoll. 

Taylor Iron Works & Supply Co., Macon, Ga., Ff. E. Adams. 

Taylor-Parker Co., Norfolk, Va., E. L. Parker. 

Tennessee Mill & Mine Supply Co., Knoxville, Tenn., George 
H. Manning. 

HT. C. Tennent Supply Co., Augusta, Ga., H. C. Tennent. 

Toledo Pipe Threading Machine Co., Toledo. Ohio, W. D. 
Hardee, S. S. Thornberry. 

I'm. K. Toole Co., Pawtucket, R. I. Wm. K. Toole. 

Towner & Co., Memphis, R. Paul Towner. 

Transmission Ball Bearing Co., Buffalo, A. C. Schroth. 

Turner Supply Co., Mobile, Ala. F. J. Spaulding, W. Mar- 
shall Turner. 

Union Manufacturing Co., New Britain, Conn., M. L. Bagley. 

U. S. Graphite Co., Saginaw, Mich., W. R. Starr, R. A. 
Peoples, Jr., C. D. McIntosh. 

l’alley lron Works, Williamsport, Pa., W. H. Mills. 

lictor Balata & Textile Belting Co., New York, William H. 
Glatt, J. R. Stine. 

Vonnegut Hardware Co., Indianapolis, E. G. Vonnegut, George 
Vonnegut, C. Rust, Jr. 

l“oorhees Rubber Manufacturing Co., Jersey City, N. 
Dunn, J. C. Preacher. 

Waco Machinery & Supply Co., Waco, Texas, C. W. Orr. 


Supply Co., Omaha, Neb., G. C. 


JOHN C. RUF 
I. B. Williams Sons Co., Dover, N. H. 


Walworth Manufacturing Co., Ayer, F4- 
mund B. Keane. 

IVaterbury Co., New York. J. M. Wood, W. R. Peete. 

Weake Supply Co., Monroe, La., J. Clayton Johnson. 


Boston, Wm. C. F. 


Western Tool Manufacturing Co., Springfield, Ohio, Henry 
Morris, Frank R. Anderson. 
West Haven Manufacturing Co., New Haven, Conn., Frank 


S. Bradley, Chas. E. Graham. 

White Tool & Supply Co., Cleveland, H. C. 
J. Christman. 

D. T. Williams Valve Co., Cincinnati, Frank X. Pund, Harry 
J. Ernst. 

I. B. Williams & Sons, Dover, N. H., John C. Ruf. 

!, H. Williams & Co., Brooklyn, J. H. Williams, A. S. Max- 
well, N. P. Linde. 

E. L. Wilson Hardware Co., Beaumont, Texas, V. L. Keith. 

Wirthlin-Mann Co., Cincinnati, Edwin N. Wirthlin. 

I’. R. Wood’s Sons Co., Chambersburg, Pa., W. H. Fisher. 

Wright Manufacturing Co., Lisbon, Ohio, H. F. Wright. 


Ellsworth, W. 


Yale & Towne Manufacturing Co., New York, D. R. Smith, 


C. W. Beaver, J. H. Bricker. 
Yarnall-Waring Co., Philadelphia, B. G. Waring. 
Yost Manufacturing Co., Meadville, Pa., F. M. McArthur. 


Young & J’ann Supply Co., Birmingham, Ala., N. W. Shannon 
and wife. 

Youngstown Sheet & Tube Co., Youngstown, Ohio, A. H. 
Dillon, W. W. Brown, H. L. Miller. 


EXPORTING TO ITALY 


H. T. Dempster, New York, Has an Efficient and Economical 
Plan to Aid Manufacturers 

The manufacturers of this country are today devoting 

an unusual amount of thought to the question of increas- 


‘ing their export trade at the end of the war. 


We have a communication from H. T. Dempster, an 
exporter and importer, with offices at 7 East 42d Street, 
New York City. Mr. Dempster calls attention to the 
fact that there is ample opportunity at the present time 
for profitable and permanent trade with Italy, and very 
great possibilities after peace is declared. 

It is a well demonstrated fact that the failure of Amer- 
ican manufacturers to take advantage of European mar- 
kets is not so much due to their indifference or inability 


JOHN F. RAWLS, JR. 
Diamond Rubber Co., Akron, Ohio 


t. meet competition, as it is to a lack of confidence in 
handling export business understandingly, and through 
reliable mediums familiar with American methods and 
foreign commercial usages. 

Mr. Dempster states that after a twenty-five years’ 
residence in Italy, he has a thorough knowledge of the 
economic conditions existing therein, and desires to give 
manufacturers the benefit of his knowledge with a view 
of supervising their merchandising projects in an ad- 
visory capacity. He states that he has devised a plan 
that is simple, practicable, and effective in its opera- 
tion, involving little expense and no risk. 

There has never been a time in the history of the 
United States when the opportunity for establishing satis- 
factory business relations with the leading European 
countries was greater than it is today and manufacturers 
should hasten to take advantage of it. 
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Style 655 
‘‘Calibestos’’ 


Sheet Packing 


Style 405 
‘‘Semi Bronze”’ 


Style 830 
Re-enforced Flat Gaskets 


Style 210 
Spiral Packing with Red Rubber Back 


Style 550 
‘‘Valbestine’’ Valve Stem Packing 


High Pressure Packing 


‘‘Sumpter”’ Coil Packing 


ARCO Packings are made in 


a complete line —— designed to meet 
every condition of engineering practice. 


Back of Garco Packings is the experience 
gained through more than fifteen years’ manu- 
facture of this class of products. The methods of 
manufacture and the materials used have been 
chosen on the basis of actual'service requirements. 
No one style or;kind of ‘packing will satisfactorily 
meet all conditions. It is our aim wherever possible to 
recommend the one best suited to the service for which 
it is intended. All Garco ‘packings are guaranteed. 


We will gladly quote you prices and give you full 
information regarding our’goods and their uses. 


GENERAL ASBESTOS & RUBBER COMPANY 


Largest Manufacturers of Asbestos Textile Products in the World 


BRANCHES: 
58 Warren St., 
New York, N. Y. 
311 Water St., 
Pittsburgh, Pa. 
106 W. Lake St., 
Chicago, Ill. 


Main Offices 
and Factories 


Charleston, S. C. 
u. & A. 


Style 550 
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Howard I. Coffin, a member of the advisory board of 
the Council of National Defense, has given some war 
time advice that all ought to read thoughtfully, and then 
put his suggestions into immediate practice. [He warns 
the country against indiscriminate economy, calling at 
tention to the need for continued prosperity as well as 
Mr. Coffin fears the nation 
may be injured by a wave of hysterical and misguided 


the elimination of waste. 
patriotism. 

“After nearly three years of refusal to take the uro 
“we sud 


pean war and its lessons seriously,” he said, 


denly launched forth in a most feverish activity to save 


GEORGE T. BAILEY 


Oliver Iron & Steel Co., Pittsburgh, Pa. 


the country overnight. Patriotic organizations, almost 
without number, are milling around, noisily, and, while 
intentions are good, the results are often far from prac 
tical. Because of an impending and possible shortage 
of foodstuffs we have hysterical demands for economy 
in every line of human endeavor. Waste is bad, but an 


undiscriminating economy is worse. 

“Some states and municipalities are stopping road 
building and other public work. General business is be- 
ing slowed down because of the emotional response of 
the trading public to these misguided campaigns for 
economy ; savings are being withdrawn from the banks ; 
reports show that some people have begun to hoard food 
supplies, and thousands of workers are being thrown 
needlessly out of employment. All this is wrong. Un- 
employment and closed factories, brought about by fitful 


Hysterical Saving Is a Peril to the Country 


Howard E. Coffin, of the National Defense Board, Warns the 
Nation A gainst the Grave Danger of Indiscriminate Economy 


and ill-advised campaigns for public and private econ- 
omy, will prove a veritable foundation of quicksand for | 
the serious work we have at hand. It is true that the’ ; 
President has said that this is a time to correct our habits 
of wastefulness. Certainly! But the keynote of his 
message to the people was this paragraph: ‘ 

““Tt is evident to every thinking man that our indus- 
iries, on the farm, in the shipyards, in the mines, in the 
factories, must be made more prolific and more effi- 
cient.’ 

“We need prosperity in war time even more than when 


we are at peace. Business depressions are always bad, 


kK. R. Donnelley & Sons Co., Chicago a. Oe 


BEEZEE 


but doubly so when we have a fight on our hands. The 
declaration of war can have no real evil effect on busi- 
ness, 


What bad effects are apparent are purely psycho- yr 
logic and largely of our own foolish making, for our 
markets are the same in April that they were in March. 
\We need more business, not less. There is real danger 
Indiscriminate will be ruinous. 


in hysteria. economy 


Now is the time to epen the throttle. 

“In this country of vast resources we already have a 
tremendous equipment for munitions making, built up on 
foreign orders, and now immediately available through 
expiration of these orders. Except in limited cases, there 
is little need for the development of new sources of 
supply. The dictates of common business sense requires 
the utilization, as far as possible, of existing machinery. 


“Tt seems to me, therefore, that a plain statement of 
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Goulds Pumps are Known by the 
Company They Keep 


What better recommendation could any product have, than to be used by such 
prominent and careful buyers of quality equipment, as those given below: 


Crucible Steel Company American Tobacco Company 

Pennsylvania Railroad American Smelting & Refining Co. 

Baltimore and Ohio Railroad Remington Arms Company 

National Tube Company Edison Storage Battery Company 

Kelly-Springfield Tire Co. H. W. Johns-Manville Company 

American Steel and Wire Company Anaconda Copper Mining Co. 

Texas Company Kennecott Mines Co. 

Western Electric Company Ray Consolidated Copper Co. 

All of these and hundreds of other concerns equally as prominent, are using Goulds Pumps, for a 

great variety of pumping services because of their unquestioned quality. 


If YOU want the best pump value obtainable it will pay you to give us an opportunity to acquaint 
you with the complete Goulds line and the types of pumps which will fill your particular needs. 


THE GOULDS MANUFACTURING COMPANY 


Branch Houses Main Office and Works Seneca Falls, N Y District Offices. 


Boston, New York Pittsburgh, Atlanta 
Philadelphia, Chicago Baltimore, Houston 
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general policy is most desirable. Upon the industrial 
side of the war three great problems, or perhaps I should 
better say tasks, confront us. 

“First facilitate the flow of 


raw materials and finished products to our allies, and 


and foremost, we must 


must provide the means of rail and water transportation 
therefor. 

“Second, we must meet our own great military and 
naval building schedules. 

“Third, we must plan to do all this with the least 
possible disarrangement of our own vast commercial and 
industrial machines. 

“Through it all we must keep a close eye upon the 
possible conditions of peace following the present war. 
We must insure the business success and general pros- 
perity of the country during the war if we are to hold 


L. &. JONES 
Lumen Bearing Co., Buffalo 


our present strong place among nations in the commer- 
cial competition of the future. 

“There is no doubt of the willingness of any manufac- 
turing plant or individual to serve should the call come. 
But until the call does come, it is best to stick to the job. 
Let us make ‘Better Business’ our watchword and keep 
our factory fires burning. 
confront us. 


No radically new conditions 
We are still cut off from business relations 
with the Central Powers, but that does not mean that we 
have lost any markets. With the rest of the world we 
will continue to do a volume of business greater than 
ever before. To the billions which have been spent here 
by foreign powers are now to be added the billions of 
our own. State activities, road building, public works, 
private industries, all must go on as before. Business 
must be increased, labor employed, and the country kept 
going strongly ahead as a successful economic machine. 
We must have successful industries if successful tax 
levies are to be received.” 


SUPPLUES 


BUYS LARGE PLANT 


The Pyott Co., Long Established in Chicazo, Has Secured 
Greater Manufacturing Facilities 
The 


pulleys, sheaves, fly-wheels, ete., and dealer in power 


Pyott Company, manufacturer of cast iron 


transmission equipment, for a number of years located 
at Morgan street and Carroll avenue, Chicago, has re- 
cently purchased the plant of the W. A. Jones Foun- 
dry and Machine Company at the southwest corner 
of North avenue and Noble street, this city. The 
property measures 240x582x530 feet with 582% feet 
on the right of way of the Chicago and Northwestern 
railway. The improvements comprise a machine shop, 
power house, foundry and some smaller buildings. 

In the new location the Pyott Company will have 


ARTHUR C. LANGSTON 
Jenkins Bros., New York City 


greatly enlarged facilities for manufacturing and ma- 
chining its product, and will be able to increase its 
output materially. The company, in addition to manu- 
facturing cast iron pulleys and the like, has the agency 
for the line of wood pulleys manufactured by the Ohio 
Valley Pulley Works, Inc., Maysville, Kentucky, and 
for the Sells roller bearing, manufactured by the 


Royersford Foundry & Machine Co., Royersford, Pa. 
> 


INTO NEW QUARTERS 
Toledo Pipe Threading Machine Co.’s New York Office Now 
in Hudson Terminal Building 


The Toledo Pipe Threading Machine Co., Toledo, 
Ohio, has recently moved its New York office to larger 
and more commodious quarters at 369 Hudson Terminal, 
50 Church St., to care for its increasing eastern business. 
Clarence A. Popp, its eastern manager, has been with the 
company a good many years, and is ready at all times to 
co-operate with users and jobbers in any matters per- 
taining to “Toledo” pipe threading devices. 
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The Jobber’s 
Most Efficient Aid 


The most powerful aid in reducing a jobber’s cost of 
selling supplies is a clean-cut, up-to-date catalogue. 


Such a catalogue will concentrate your customers’ orders 
along the lines of goods you are selling. It will translate their 
needs into terms of your stock. 


It will increase your mail orders—the orders that are 
most profitable to you. 


Your catalogue-salesman will have only one pay day— 
the first one. He will work effectively thereafter without 
weekly hotel bills or railroad tickets. 


He will keep everlastingly at it—everywhere. 
He will not lose time through illness. 


He will work as hard at five in the evening as at ten 
in the morning. 


He will be the best friend and strongest aid your road 
salesman ever had. If you doubt this, ask your own roadmen. 


We can enable you to issue a catalogue that you will be proud to have rep- 
resent you in any company. And we can furnish it more rapidly, more easily 


and more economically, all things considered, than you could issue a catalogue 


of equal efficiency in any other way. 


For less than it is now costing you to have a sdlesman call even once 
or twice at a plant, we can enable you to put a catalogue of, say, 800 to 1000 
pages of your own selected goods in the hands of the buyer for that plant. 


Full information with samples of what we are doing 
for other jobbers will be yours for the asking. 


TRADE CATALOGUE DEPARTMENT 


R. R. DONNELLEY & SONS CO. 


The Largest Makers of Jobbers’ Catalogues in America 
Plymouth Court, 


Chicago 
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Succe ssfu Salesmansh 


By Frank Farrington 


Wall ‘‘For the Period of the War’’ 


All Rights Reserved 


No doubt you were a patriotic citizen and salesman 
through the “piping times of peace,” and have behaved 
yourself in such a way as would do your country the 
most credit and give it the most help. Now it is time for 
you to consider what you may do during times of war. 

It is not my business to urge you to enlist as a fighting 
man, but | am at liberty to suggest that until you do turn 
soldier or sailor, you enlist for the period of the war to 
help your country in every way you can connected with 
your business. 

Of course it is up to all of us to help conserve the 
energies and the material products of our country. 
However little may be the danger that attends our entry 
into the war—danger of loss of life—there is a very 
certain danger of having our supply of the necessities 
of life curtailed. 

The mere entry into war of our big nation is going to 
increase tremendously the cost of the war to the world. 
It is going to mean vast expenditures for equipment and 
supplies for the army and navy we are to produce. What 
ever the result may be in loss of life, there will be a loss 
of productive power on the part of this country. The 
consumption of our products will increase and their out 
put will decrease. So we are all going to feel the effects 
of the war and suffer inconveniences from it, if we are 
fortunate enough to suffer nothing more. 

Therefore it is manifestly up to all of us to do all in 
our power to curtail wasteful use of supplies of all kinds. 
It is up to all of us to enlist for the war in the economic 
army of the United States. 

Just how this concerns the salesman of mill supplies 
is what is of interest to us, and it may be that it con- 
cerns itself more directly than would appear at careless 
first thought. 

The salesman is anxious to sell all the goods he can. 
His income is dependent upon what he does as a sales- 
man. Well, incomes are going to be reduced in the cases 
of many of us during the war. Also the manufacturer 
wants to sell all the goods he can sell, and he may not 
take kindly to a salesman whose sales drop off. Let’s 
consider the matter for a minute. 

The buyers of the supplies you sell are finding costs 
continually rising. If they are munition makers, the gov- 
ernment may have obliged them to cut their profits on 


what they are making for their own government. This 
is going to make it necessary for those manufacturers 
who are buyers to use every care in their buying. They 
are going to be on the lookout for help in buying to 
better advantage. This will tend to make competition 
keener, and you will have to hustle harder to maintain 
your sales average. There will be some excuse for les- 
sened sales. 

The house you represent, unless it is exceptional, is 
having trouble in getting raw material or supplies of one 
kind or another. Possibly you are having more difficulty 
in keeping your trade supplied with your product than in 
getting them to buy it. 
today. 


This condition is not uncommon 
even if thus far you have experienced no such 
difficulties, there are excellent chances that you will do 
so sooner or later. Under such conditions your sales will 
logically enough fall off without blame attaching to you. 

But the big reason for taking less sales, and even less 
salary if that naturally follows, is that you are going to 
enlist to help your country in your work. That means 
that you are going to put service in front of income, 
ahead of sales or salary. It means that in addition to 
the effort to serve your country, you are going to try 
harder to serve your trade and to help your employer to 
make his plant economically a help to the nation. - 

\When you go to a buyer who is a large user, if you can 
show him how he can make your product go farther, use 
less of it, cut his costs, you may be reducing your sales, 
but you will be adding to the efficiency of the manufac- 
turing interests of the country. 

When you see a manufacturer wasting some of your 
product, or handling it in such ways as not to get the 
full use out of it, if you tell him about it, you will help 
all along the line and you will be entitled to moral credit 
even if you do reduce your sales somewhat. 

Where there is a shortage of one thing or another, 
where you are unable to take care of the demand satis- 
factorily, do all you can to get buyers to take smaller 
quantities. In some instances you can absolutely refuse 
to sell one man more than a specified quantity. Thus you 
are going to help to keep more men working, and you 
will keep anyone from hoarding up supplies for future 
use. 


Many men, when they learn of a shortage of anything, 
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Jeffrey Machinery 
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Sells and Satisfies 


The Jeffrey Line 


contains features and refinements that have 
been gained in nearly Forty Years of Concentration 


and Experience in the design and manufacture of 
Equipment for practically every field of industry. 


A complete line of Standard Sizes of Elevating, 
Conveying and Power Transmission Machinery for every pur- 
pose You can readily supply the ENTIRE requirements of 
your customer from YOUR OWN STOCK. 


Correctness of Design and High Quality of Materials 
are essentials that have always governed Jeffrey Products. 
Their successful Performance Records prove their Dependa- 


bility and Satisfactory Service to the thousands of users. 


Jeffrey Co-operation with Dealers, through the 
medium of unusual Advertising service, the supplying of 


Mechanical and Sales argument, and the Advisory Service of 
Expert Engineers, is of great assistance in gaining and retain- 


ing customers, 


Our Agency Proposition will interest you. Write 
us for the details and copy of our latest Catalog. 


The Jeffrey Mfg. Co. 


928 N. Fourth St. Columbus, Ohio 


BRANCH OFFICES 
New York Pittsburgh Birmingham Denver 
Boston Chicago Dallas Seattle 


Philadelphia St. Louis Milwaukee Montreal 


When writing to Advertisers please mention MILL SUPPLIES 
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hurry right to the source of supply and try to gobble up 
all the visible stock for their own subsequent use, giving 
no thought to the fact that by so doing they may be cur- 
tailing or even stopping the operations of someone else. 
At a time like the present when we ought all to be 
working together for the common good, hoarding that 
hampers the operations of someone else ought to be 
discouraged, and absolutely prevented when possible. 

The salesman can do a great deal to prevent this sort 
of thing. In fact, he can educate buyers to a higher 
standard if he is tactful about it. When a man wants 
to buy up the whole visible supply of something for 
future use, it will not make him feel right, nor will it 
increase his patriotism to be told that he is doing an 
unpatriotic thing. The time to educate him is before he 
has taken that position which will place him open to 
your censure. You never get a man to think with you 
by censuring him either directly or indirectly. 

The least that we can do, those of us who cannot go 
and fight, is to see that we follow such methods in our 
work, whatever that may be, as will help directly or 
indirectly the fellows who do the fighting. It is up to 
us to keep everything moving smoothly and efficiently 
back behind the firing lines. In the extent to which this 
is the job of the manufacturing industries of the country, 
it is also the job of the salesmen who represent those 
industries. The salesman is the point of contact between 
the manufacturer and the buying public who purchase 
and use his products. 

Traveling salesmen have long been regarded as busi- 
ness missionaries, and they have merited the title. The 
opportunity is now theirs to become economic mission- 
aries, preaching wherever they go the doctrine of econom- 
ical use of their own products and the salvage of waste 
in all lines. In spite of the fact that efficiency and 
economy of operations in the manufacturing and pro- 
ductive lines of work have been talked and written about 
for some years in all kinds of business and popular 
publications, there are still plenty of men, some of them 
large operators, who are not getting right down to the 
brass tacks of waste elimination. 


A MATTER OF POLICY 


The New York Leather Belting Co. Clearly Outlines Its 
Position in Regard to the Dealer 

C. H. Ellyson, manager of sales, New York Leather 
Belting Co., New York, writes as follows regarding the 
policy of his company: 

“We are very glad at this time to have the opportunity 
you have given us of saying a few words through your 
valuable publication, to the jobbers and dealers of the 
country, as there have been so many rumors concerning 
what policy the New York Leather Belting Company 
would pursue under the new management that it gives us 
a chance to set at rest any erroneous ideas which may 
be afloat. 

“The New York Leather Belting Company is to be run 
separately and distinct from any other corporation, and 


SUPPLIES 


will concentrate all its efforts on leather belting and lace 
leather. The policies under which the company grew 
with the old management will be maintained in every 
respect. If it is possible to improve on any of these poli- 
cies, we will do so. The high standard of quality will be 
absolutely maintained. The service of assisting our dis- 
tributors in every way possible will be greatly improved. 
The method of reaching the consumer through the jobber 
and dealer, and giving both the latter thorough protection 
will be strictly adhered to. 

“The writer having represented the New York Leather 
Belting Company in the south for a number of years, and 
having been very closely associated with Alvin M. Smith, 
secretary and treasurer of the Southern Supply and 
Machinery Dealers’ Association, and with Maj. W. H. 
Banks, chairman of the conference committee of the same 
organization, is thoroughly inoculated with their views 
regarding the protection and assistance that the manu- 
facturer should give to the jobber. 

“We intend to advertise our agencies extensively in 
their exclusive territories. 

“Owing to the abnormal condition of the leather market 
at this time we believe that the most effective assistance 
we can give our jobbers is by personal solicitation by 
competent leather belting salesmen, and by so doing build 
up their business as well as our own. Every jobber 
knows that this is absolutely necessary in order to meet 
So, the motto of the new 
management of the New York Leather Belting Company 
will be ‘Quality, Service and Protection.’ 


the present day conditions. 


We are going 
to expand by reason of the fact of our distributing our 
products through the jobbers.” 


WOULD YOU DO IT? 
Ford Motor People Want Invoices to Practically Date from 
Receipt of Goods by Buyer 

There is not the slightest\doubt that the Ford motor 
people, Detroit, are thoroughly up-to-date. The latest 
evidencé of this was the submission of an agreement by 
which the firms from which they purchased goods were 
to consent that payment should not be made for goods 
shipped until the 15th of the month following the date 
of the receipt of the material, the bill then to be subject 
to usual cash discount. It naturally is not known how 
many concerns fell for this, but it has been a well estab- 
lished principle of trade for many years that the shipper’s 
responsibility ceases when merchandise is turned over to 
a common carrier, and when there was a claim for loss, 
or delay, the consignee is supposed to take the matter up 
with the transportation company. 

The matter is of importance at the present time, not 
only because of the unusual delays that have taken piace 
during the past year, but on account of the probabilities 
that transportation in the future will still be more uncer- 
tain, owing to the demand made by the government on 
the railway systems of the country. The arrangement 
proposed by Ford would compel the shipper to “follow 
through” every consignment. 
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‘VERMONT FARM | 
MACHINERY COMPANY 
| BELLOWS FALLS 
CHANDLER & FARQUHAR 
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BEALS & COMPANY | 
BUFFALO NY. J 
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“MACHINISTS 


CHICAGO ILLS. 


THE E.AKINSEY CO. & | 


CINCINNATI. O. 


| CLEVELAND TOOL 
&SUPPLY CO 
CLEVELAI ©. 


THETB.RAYL CO. 
DETROIT MICH. 
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EASTON PA. 

| MeMULLEN MACHINERY 
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| J. RUSSEL LL COMPANY 
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Prestige and Profit 


Dealers who stock MACHINEBRONZE 
enjoy the prestige that results from the handling of 
a quality product, and at the same time are assured an at- 
tractive profit. MACHINEBRONZE bars and bushings 
are in demand for machinery and auto repairs, and in ad- 
dition to this desirable business our dealers are finding it 
easy to sell consumers their full requirements of bronze. 


Machinebronze Superiority 
We unhesitatingly claim that MACHINEBRONZE 


is the best general purpose bronze on the market. It is 
made from a time-tested formula and is guaranteed to be 
uniform and free from melting and molding defects. Pro- 
duced in the largest Jobbing brass foundry in America, 
under the supervision of a laboratory which has no equal 
in this field, MACHINEBRONZE cannot fail to be right 


in every particular. 


Some Open Territory 


The well-known supply firms listed on this page are 
selling MACHINEBRONZE successfully in their terri- 
tories. We desire to hear from reliable firms in other see- 
tions who appreciate the advantages of an exclusive agency 
proposition on a meritorious product backed by intelligent 
and intensive sales co-operation. 


Lumen Bearing Company 


BRASS FOUNDERS 
BUFFALO, N. Y. 


SMITH-COURTNEY Co. 
RICHMOND VA. 


BADGER-PACKARD 
MACHINERY COMPANY 
MILWAUKEE WIS. 
MERIDEN CONN. 
MANNING, 
MAXWELL & MOOREInc. 
NEW YORK CITY 


FRANK WHEELER 
& SON 


LUTHER MFG.CO. 
OLEAN NW. 


SHERRITT & STOER Co. Inc. 
PHILADELPHIA, PA. 


BROWN &ZORTMAN 
MACHINERY COMPANY 
PITTSBURGH PA. 


BELCHER &LOOMIS 
HARDWARE Co. 


PROVIDENCE B.1. 


STRONG & HERY Co, 
ROCHESTER NY. 


 F.O.STALLMAN | 
SUPPLY CO, 
FRANCISCO, CAL. 
\ SYRACUSE SUPPLY Co. 
SYRACUSE N.Y. 
\ YOUR 
NAME HERE 


When writing to 


Advertisers please mention MILL SUPPLIES. 
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QUPPLIES 


Position of Steel Industry in the Great War 


Resources of the Allies and the United States Compared with Teutonic 


Powers—What Mobilization of the Steel Industry Really Means 


EDWIN IRVINE HAINES 


As steel is the chief element of war munitions, and 
the products of steel will play a most important part in 
the great war into which the United States has entered, 
the position that steel will play is of paramount interest 
and importance to the readers of Mitt Suppiies at this 
time. In the first place let us get away from the thought 
suggested by much of the newspaper talk of late that 
“munitions” are shells or projectiles. Webster defines 
the word as “whatever materials are used in war for 
defense, or for annoying the enemy,” and all that this 
implies. The steel used in the railroads is a war muni- 
tion. So is the tin plate used to can food products for 
the army and navy. If merchant ships for carrying food 
to our troops and allies are required, the steel used is a 
munition. 

The United States is fortunate in having today an 
actual production of steel equal to the steel productive 
capacity of all the present belligerents at the time the 
war started. We are making steel at the rate of 43,000, 
000 or 44,000,000 tons of ingots a year, with a million 
tons or more of steel castings, making about +5,000,000 
tons altogether in the crude form. The ingot tonnage 
stands for about 31,000,000 gross tons annually of 
finished steel products, or more than 2,500,000 tons a 
month. 

The steel making capacity of the belligerents before 
the [European war commenced is shown in the table 
helow of production throughout the world prior to the 
war. The figures represent the output of steel ingots, 
castings being included in the case of some countries. 
The figures do not represent commercial steel, as there 
is a loss of about one-fourth in converting ingots to fin- 
ished commercial steel, but adequate statistics of com- 
mercial steel production are not available, and the ingot 
basis is by far the most useful comparison of the steel 
strength of the different countries. The maximum pro- 
duction in any year, before 1914, is given. Some of the 
figures represent metric tons of 2,204.6 pounds, and oth- 
ers to gross tons of 2.240 pounds: 


United States (1913).... 
United Kingdom (1913) 
France (1913) 

Russia (1913) 

Relgium (1912) 

Canada (1913) 

Italy (1913) 


.31,300,874 tons 
.17,663,876 tons 

4,939,000 tons 

....... 4,837,000 tons 
2,915,040 tons 
.11,042,503 tons 

933,500 tons 


Germany (1913) . .18,958,819 tons 
Sweden 590,887 tons 


Taking these outputs as representative of capacity, 
the production in August, 1914, when the European war 
started, were as follows: 


Central Powers ......21,744,000 tons......... 28.8 per cent 
Entente Allies: 20,997,000 tons......... 27.8 per cent 
32,860,000 tons......... 43.4 per cent 


The changes that occurred during the first twelve 
months of the war were intricate. Italy joined the 
entente allies, adding 1.2 per cent, and subtracting as 
much from the neutrals. Germany occupied all of Bel- 
gium engaged in steel making, about 3.3 .per cent. and 
territory on which was located almost, if not quite, 
three-fourths, of the French steel industry, or about 
5 pervcent. The one gain and the two losses made a net 
loss to the entente allies of 7.1 per cent, reducing them 
to 20.7 per cent. Then came the large orders for Ameri- 
can steel. How much of the 8.3 per cent loss to the 
entente allies was a gain for the central powers is not 
known. Some of the works could be, and were, oper 
ated, but probably not all. 

As to what the belligerent countries are now. pro 
ducing is uncertain. Germany’s steel output in 1916 
may be estimated roughly at 16,000,000 tons, or a loss 
of 3,000,000 tons. 


2,686,226 tons. 


Austria-Hungary in 1915 produced 
The pig iron production of Russia in 
1916 was 23 per cent less than in 1913, suggesting a 
decrease of 1,100,000 tons in steel production. 
3ritain’s steel production’ in 1915 was 684,000 tons 
greater than in 1913, and the present rate undoubtesily 
involves a further and important increase. 

Among the neutrals Sweden fell off a few thousand 
tons in 1915, and probably has not gained much since. 
There is no information available as to the steel pro 
duction Germany secures from occupied, territory in 
I'rance and Belgium. The German production reported 
is the production of the works formerly reporting for 
statistical purposes. It is more than likely that the 
Germans are getting steel from occupied territory in 
lrance and Belgium about equal to one-half of the 
capacity the works had when the territory was captured, 
There is no information whatsoever as to the steel pro- 
duction of France, but there is every reason to believe 
that there has been considerable new construction. 

The United States enters the war with the total pro- 
duction of about 45,000,000 tons, and this. with the 
production of the entente allies, give a steel capacity 
which in proportion to all other possible requirements 1s 
enormous. 

The entire steel making capacity of the United States 
is at the command of the government. The mills are 
filled with obligations to various customers, for a total 
equal to nearly ten months of production. The filling 
of such obligations need not be greatly delayed in order 


Great 
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LEATHER 


Tanned by us fo 


Graton & Knight Leather 


\ 
\ 


Because Graton & Knight a 
because they purchase and 


A ANN 


highest degree of uniforn 
supply of raw material. 


Uniformity is the most in 
quality. A belt, like a ch 


por piece. 


Only a big firm like Graton 
& Knight could establish 
and maintain an equal de- 
gree of uniformity in its 
belting. 


And Graton & Knight are 
= the largest leather belt mak 
ers in America. 


This minute control of uni- 
formity is possible only be 
cause of their large supply 
of leather tanned by them 
for belting use. 


smaller supply would 
prove a constant temptation 
to put dissimilar pieces of 
leather into the same belt. 
Graton & Knight hides are 
tanned in the ‘Graton & 
/ | = - = Knight tannery, especially 

>. for belting purposes, by 
processes perfected in 53 
vears of belting tannage. It 
would be impossible for 


This is no time 


and continuous operati« 


The Graton & Knight 


for a copy today. 


\ 


Atlanta Detroit 
Boston Fall River 
Cleveland Kansas City 
Chicago Minneapolis 


Wis. Graton & Knight Mfg. Co 


GRATON & KNIGHT 


Standardized Series 


Graton & Knight bigness insures { 
Graton & Knight uniformity 


because their brands are selected and graded to the 


with untried belting. High-speed production 

= quality, the preved strength and ruggedness 
|! = which have been built into Graton & Knight 
= Leather Beltings for three generations. 


authority on modern belting practice. Write 


| The Graton & Knight Mfg. Co. 
: Worcester, Mass., U. S. A. 


Oak Leather Tanners and Belt Makers 
BRANCHES: 


Selling Agents: Graton & Knight Mfg. Co., of Texas, Dal- 
las, Texas. Graton & Knight Mfg. Co., of Wis., Milwaukee, | J] 


BELTING | 


or belting use. 


Beltings are uniform 


re the largest belt makers, 
tan 285,000 hides a year, 


lity. from this enormous 


iportant factor belting 
ain, is no better than its 


them to maintain equal uni- 
formity if they used several 
different tannages. 


Finally, Graton & Knight 
in the manufacture of their 
by-products use _ bellies, | 
shoulders and other parts | 
| 
| 


of hides not suited for belt- 
ing—there is no temptation 
to include these in Graton 
& Knight Belting. 


This is why Graton & 
Knight can make a com- 
plete standardized 
series of leather belting; 
and maintain so high and 
so fixed a degree of uni- 
formity in brand. 


It is why Graton & Knight 
First Quality means first 
quality — absolutely free 
from any mixture of sec- 
onds, siioulders or worse. 


to experiment 


yn demand the known 


Book on Belting ts 


New York St. Louis 
Philadelphia Seattle 
Pittsburgh Leicester, Eng. 


Portland, Ore. 


.. of Cal., San Francisco, Cal. 


hab! 
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to furnish for government account all of the steel that 
can be used. 

We shall not err to our injury if we enter this war 
with the feeling that it is the greatest thing that we can 
The 


sacrifice of the steel producers is in profits, and the loss 


conceive. Sacrifices must be made on all hands. 
of profit, due to the deferring of deliveries. In _ the 
aggregate this will be very considerable, even though the 
present restriction of ordinary consumption is relatively 
small. 

\What is required first is strict regulation of the move- 
ment of steel. In the dealings between producer and 
consumer the producer must be assured in case the steel 
is required for government account, and the consumer 
must be fortified with the proper credentials. The rail- 
roads will need to be refurbished at once. Under gov 
ernment supervision the necessary cars and locomotives 
can be produced in relatively short order, to the end that 
the production of our industries may be increased some 
what, and the prompt movement of all government sup 
plies be assured. 

To sum up, the steel capacities on the two sides were 
approximately balanced at the moment the war started. 
Now the proportion is twenty to seven against Germany, 


the result of the German autocracy’s crimes against the 
laws of humanity. : 

We learned long ago that this war is one of steel. 
At the moment when the war started 45 per cent of the 
world’s 76,000,000 tons of steel making capacity was 
neutral, and about 55 per cent was at war, and, as I said 
above, almost equally divided. Through various changes 
in the alignment, and through increases in, the produc- 
tion in some countries, and decreases in others, pro- 
duction before the United States entered the war had 
reached a rate of about 85,000,000 tons a year, divided 
roughly as follows: Entente allies, 17,500,000 tons; 
central powers, 21,750,000 tons; United States, 45,000,- 
tons; and other China, etc., 
750,000 tons. The entered the 
war lays down on one side a greater tonnage than had 
been employed on both sides. 


neutrals, Sweden, 
neutral that has now 
Less than one per cent of 
the world’s steel is now neutral, and the proportion 
against the central powers is almost three to one. 

Clearly the United States has no problem as to the 
manufacture of the crude steel or metals in unwrought 
form. It is what we can 
fabricate to apply to the use of war that will constitute 
the real problem. 


We have an abundant supply. 


—ter 


BIG “‘REEVES”’ PULLEY 


The Manner in Which the Reeves Pulley Co., Columbus, 
Ind., Builds Its Huge Wood- Split Pulleys 

\s Pyrassus built the pyramids of Egypt and Octrovis 

built the aqueducts of Rome, so “Reeves” builds a wood 


split pulley. It’s piece by piece, each accurately cut. 


perfectly fitted and bedded in highest grade cabinet 


maker’s hot glue and then immediately a handful of long 
cemented wire nails is driven through and forever sets 
the block. Notice the big arms running entirely through 
the face and built up therewith; notice the clinching rim 
nails and remember a like number goes in each layer. 

“The Reeves” pulleys in such sizes have been installed 
in over 100 plants, and not one “The Reeves” has given 
anybody a single moment of anxiety. 

The pulley above shown is 16 feet in diameter, 30-inch 
face, and was completed and shipped within 45 working 
hours after receipt of order. 


IT’S A PIECE OF PIPE 


What Happened to Eight-Inch Piece of ‘‘National’’ Under 
Torsional Strain of 713,000 Inch Pounds 

The halftone shown below at first glance looks like a re- 

production of a piece of rubber, but it is not. It is a piece 

of eight-inch “National” line pipe after being subjected to 


a torsional stress of 713,000 inch pounds. An eight-inch 


line pipe weighs in the neighborhood of 29 pounds per 
foot, with a thickness of walls of approximately % of an 
inch. When one realizes the enormous strain to which 
this piece of pipe was put, and its excellent condition after 
the experiment, it can readily be understood that the 
tested material must have been of the very highest qual- 
ity. It will be an eye opener to realize that the material 
could be subjected to such extraordinary punishment 
without breaking. 
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DUN PLUMBERS, TRADE JOURNAL 
AMER TER INFERS 

BxXPO 


~~ _ TADOR 
\ AMERIC ANO 


DOMESTIC 
ENGINEERING 


Helping YOUR Salesmen 


During the coming year, Beaver Tools will be aggressively advertised in trade papers having a total annual circulation of 
3,000,000 copies. Thousands of these magazines will go to your customers helping to make it easy for your men to sel 


Die Stocks BEAVER Pipe Cutters 


Your salesman will tell you that everyone boosts Beaver Cutters and Threaders! He wil! tell you that he has never seen 


or heard of 2 dissatisfied user of Beaver Tools! That's a standing of which we are justly proud and whieh we watehfulls 
guard. It’s worth money to you, too. Bulletin your men to make « special of Beaver Tools this month. Youll be surprize 
at the profit realized. 


2 
The Borden Company St 


Warren, Ohio, U. S. A. 


Empire \N” Solid Woven Cotton 


Belting offers the dealer a product with which to The leeway between profit and loss is often so limited 
successfully meet the demand for a satisfactory that the buying of accessories, which enter into manu- 
substitute for leather. ios | facturing processes, demands efficient performance 
Empire NUBIAN Belting is made from | of the materials. 

the strongest long fibre yarn obtainable and is wov- 

enso as to produce a belt of the utmost density = Assurance of this performance makes Gandy Belting 
and strength. After leaving the looms it is sub- sell readily to your customers. Quality built into 
jected to a hot filling treatment of oils and gums Gandy Belts insures the actual accomplishment. of 
which render it absolutely waterproof and imperv- efficient power transmission. Gandy quality develops 
ious to general factory and weather conditions. prestige for the dealer who handles it. 


FOR ALL DRIVES Nearly 40 years of continuous development and im- 


rovement are concentrated in the making of Gandy 
Empire **NUBIAN rives res prov' a} 
lea } : ives re sults not Belting with the result that its resiliency remains 
equalled by any other form of belting for elevating almost unaffeeted by water, steam, dust or oil. Even 
a ying purposes, and can be used with eco- after years of use, Gandy Belting continues to hug 
nomical and satisfactory results on practically all pulleys closely with negligible slip or stretch. 
drives requiring leather or rubber belts. Unequall- 
ed for conveying crushed 
rock, sand or coal. Chese, and the reasonable first cost of Gandy Belts, 
Empir NUBPEAN’: are the attractive features to your customers, while 
i 8 = the liberal dealer discounts and our consumer adver- 
guaranteed to remain pliable = foo 
to. tee out or hac den tising make this business profi‘able for vou, 
with age service 
carrie. in stoe 


proposition, 
The Gandy Belting Company 
757 West Pratt Street 
Md. 
New York Pranc 6 Warren Street 
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PERSONALS. 

H. b. Ibsen has organized Ibsen & Co., Milwaukee, Wis.. 
to manufacture gage standards. 

Ralph Donaldson, of Pittsburgh, Pa., has been appointed 
superintendent of the Ohio Foundries plant in Bucyrus, Ohio. 

J. E. Henry, identified for many years with the Medart 
Patent Pulley Company of St. Louis, has been elected secre- 
tary of that company 

Carl A, Smarling has been made superintendent of the 
Rider-Ericson Engine Co., at Walden, N, Y., following the 
recent re-organization. 

W. Catchings, formerly connected with the J. P. Morgan 
Co., has been elected president of the Sloss-Sheffield Steel 
& Iron Company, Philadelphia. 

\. E. Woolsey has severed his connection with the Annis- 
ton Steel Company, Anniston, Ala., and is now located at 30 
Church St., New York City, Room 325E. 

IF. E. Russell, president and general manager of the Etna 
Foundry & Machine Co., Warren, Ohio, has sold-his inter- 
ests and will retire on account of poor health. 

ambert T. Ericson, formerly connected with the American 
(reosoting Co., New York City, has accepted the position of 


consulting engineer with the Jennison-Wright Co 


Toledo. 
H. G. Schaefer, formerly connected with the Technical Sup- 
Co., Scranton, Pa., has been placed in charge of the sales 


Toledo 


department of the Economy Drawing Table Co : 
\. Davison, formerly general manager of the Toledo 
plant of the National Malleable Castings Co., has been elected 
ice-president of the company and is now in the Cleveland 


mee 
G. M. Strombeck, for several vears designing engineer for 
the Root & Vandervoort Engineering Co.. Moline, Hl. has 
resigned to join the Strombeck-Becker Manufacturing Co.. 
also of Moline 

Richard P. Vell, president and general manager of the 
National Brake & Electric Co.. Milwaukee, Wis., has been 
elected president of the Milwaukee Metal Trades and Found 


ers’ Associdtion. 

W. H. Eshleman, formerly with the Portsmouth Steel Co., 
Portsmouth, Ohio, has been made superintendent of the plate 
mill department of the Youngstown Iron & Steel Co.. 
Youngstown, Ohio. 

Edward Salts has resigned from his position with the 
Jetfrey Manufacturing Co., Columbus, Ohio, to become 
superintendent of the plant of the Lewis Foundry & Machine 
Company, Pittsburgh. 

F. S$. Crumley, formerly connected with the Minneapolis 
branch of the J. L. Mott Iron Works, has become associated 
with the Chicago office of the Youngstown Sheet & Tribe 
Co.. Youngstown, Ohio. 


Continued on page 93) 


John W. Perry, superintendent of the mining department 
of the Republic Iron & Steel Co., Youngstown, Ohio, has 
resigned to accept a similar position with the Brier Hill Steel 
Company, Youngstown. 

H. P. Eilers, formerly with Manning, Maxwell & Moore, 
Inc.. New York City, has opened an office in the Singer 
Building, New York, where he will handle machine tools. for 
domestic and export trade. 


W. H. Thauvette, superintendent of the Kelly Reamer 
Company, Cleveland, has resigned to accept a like position 
with F. W. Straehle & Co., builders of special machinery and 
manufacturers of tools, Cleveland. 

\W. B. Catheart, formerly western salesman for the Ameri- 
can Humidifier Co., Holland, Mich., has just been promoted 
to the office of manager of the Chicago branch of the com- 
pany, at 175 West Jackson Boulevard. ; 

Emery Vose, one of the most skillful of the mechanics in 
the employ of the American Steel & Wire Company, at 
Waukegan, Ill, has been promoted to the office of assistant 
superintendent of the DeKalb, Illinois, mills. 

1.. D. Brown, recently cashier of the First-Second National 
sank, Akron, Ohio, is now treasurer of the B. F. Goodrich 
Company, at its New York office, succeeding W. A. Means, 
who has been elected second vice-president. 


The resignation of F. D. Wilkerson as superintendent of 
the department of mining and transportation of the Brier Hill 
Steel Company, Youngstown, Ohio, has been announced. Mr. 
\Wilkerson is retiring on account of ill health. 

+ ~ 

Harry E. Dennie, formerly located at Salt Lake City, Utah, 
for the Imperial Belting Co., Chicago, has been promoted to 
the position of western manager for his company and is now 
located at 525 Market Street, San ‘Francisco, Cal. 

J. H. MeNary, formerly superintendent of the Magee Fur- 
nace Company, has purchased the patterns, flasks, good will 
and trade marks of the Dighton Furnace Company, of Digh- 
ton, Mass., and will continue the business in Chelsea. 


Paul M. Lincoln, commercial engineer of the Westinghouse 
Electric & Manufacturing Co., Pittsburgh, with whom he has 
been associated for the past twenty-four years, has been ap- 
pointed a Captain in the Engineers’ Corps of the United 
States Army. 


Walter H. Wood, mechanical engineer, and until recently, 
superintendent of power plants for the Baltimore & Ohio 
Railroad Company, has been appointed Engineer of Tests 
and Research for the Combustion Engineering Corporation, 
New York City. 

H. P. Roby, for the last four years manager of the Pitts- 
burgh office of the Bourne-Fuller Co., Cleveland, Ohio, has 
tendered his resignation, to become assistant secretary and 
assistant treasurer of the Interstate Pipe & Cordage Co., 
Oliver Building, Pittsburgh. 
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For Every Power Use 
One of the most fertile fields for the investigator of 
losses in yards and shops is the power field. 


Investigations generally take time, and while they are 

going on losses are doing business. Start your inves- 

tigation right. Instead of starting at the boiler and 

fuel end of an investigation, start with the belts. Belts 
| are easiest and quickest to fix and nine times out of 
| ten will show a greater saving when properly installed 
| than any other one thing. 


Belts that can be depended on to retain their length, 


| 
| 
| BELTIN 
} TRADE MARK 

e 


Tanners, 
Belt Manufacturers 
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evenness and strength in wet or dry weather or 
places, and have the perfect pulling power of 
Schieren’s uxbak Waterproof Leather Belting, pre- 
venting slip and irregular output, will astonish you 
with their results in savings. 


Belts like Duxbaks that never get uneven and only 
part, at their lacings save many valuable hours 
yearly-and cost next to nothing to keep in order— 


Of course you know Duxbak is the waterproof belt- 
ing, but you may not understand that it is equally 
serviceable and efficient on a high speed drive. 


Use “DUXBAK”---Saving Power and Bearings 


42 Ferry Street, New York 


Boston, 232 Summer St. Seattle, Wash., 305 First Ave., South 
opposite South Station. The Texas Chas. A. Schieren Co., Inc., 


Philadelphia, 226 North Third St. 205 So. Market St., Dallas, Texas 
Denver, 1752 Arapahoe St. 


New Orleans, La., 404-406 Canal St. 
St. Louis, 18 So. Broadway 


Pittsburgh, 337 Second Ave. : 
128 W. St. Memphis, 475 50. Main St. 
Detroit. 72 Congress St., West Salt Lake City, 115 W. 2nd So. St. 


Kansas City, 1324-26 W. 12th St. Oak Leather Tanneries, Bristol, Tenn. 


Atlanta, 272 Marietta St. 


il 


When writing to Advertisers please mention MILL SUPPLIES. 


H 
— 
ae 
4) 
| 
| 
| 
» 
4 
4 
4 4 
Rey 
wae 


TIMKEN -DETROIT AXLE CoO. | 


Makers of the Timken Detroit’ 
axle -- used in more than 125 
leading pleasure cars and 
motor trucks 


DETROIT LUBRICATOR 


Manufacturers of the Stewart" 

carburetor--standard equip- 
ment on the a Brothers 

Four: theHollierFight-the | 

Denmo Motor Truck ete. 


nce — 
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MOTOR | 


A giant merger of five | - | 


Producers of Hub Caps, 
RadiatorParts, Windshiclds 


in the tield 
etc. Chormous quantitics 


i 
> 
| 


DRILL COMPANY 
AN. 
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Soft Fleecy Waste 
Thoroughly Machined 


@ Your customers demand quality in 
Wiping waste as well as in other products. 
The consumer has been educated to distin 
euish between poorly machined, dirty waste 
ind the soft, fleecy thoroughly machined 
product that characterizes the output of the 


Chicago Waste Company. 


@ Vhe manufacture of wiping waste is a 


hiel specialized business requiring expert know! 
lg f raw material and careful attention to details 
pr tion \\ te stock as it comes fro 
: ills must sorted and graded to meet special re- 
One of the Machines That Insure Chicago Quality > and then ighly irked 
@ This is one of a battery of British engihe-working 


type of waste machines used to insure the quality of Chica; 


y 


Waste. These machines are the most efficient known. The on @ Chicago Cotten and Wool Waste is pro 


illustrated has a capacity of 5 tons daily. It contains a series of 
ecthed rollers and large cylinders clothed with teeth through of waste experts who watch every detail from 

which the thread waste passes in a continuous stream. Thesi lassification of the raw material to the final packing 
rollers comb or card the threads, straightening them out and cn td s careful, painstaking care in the 
eliminating all dirt and foreign matter. 


To insure that the finished product will run uniformly, sumer satisfaction and a constantly growit 
all Chicago Waste is machined twice. waste business 


CHICAGO WASTE 319 


WASTE 
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Seven Grades of White 
Seven. Grades of Colored 


@ To meet all requirements for wiping 
waste, We manufacture seven grades of white 
and seven grades of colored. Each grade is 
admirably adapted to the purpose for which it 
is designed, and all of them are up to the 
Chicago standard of quality. 


@ This means that all of the seven grades of 
white and seven grades of colored are free from impuri- 
ties of all kinds and are machined to a point of highest 
eficiency. Pound for pound, Chicago Waste has greater 
absorption qualities and will go farther than any other 


waste on the market. 


@ Chicago Waste is packed uniformly in 600 
pound, 300-pound, 200-pound, 50-pound, and 25-pound 
packages. Full weight is guaranteed and tare is as low 
as is consistent with good packing. This wide diversity 

packing enables you to give your customers just the 
quantity of waste they desire. Large consumers can be 
accommodated with big bales, while the requirements 
of the user of limited quantities can be met without 
breaking a large package This is a feature that both 


id vour trade will appreciate 


When writing to AdvertiSers please 


ASTE 


mention MILL SUPPLIES. 


Waste Without Waste 
For All Mechanical Purposes 


@ In selling Chicago Cotton and \Wool 
\Waste, you are giving your customers the best 
possible product for all mechanical purposes. 
If you have not heretofore featured wiping 
waste, let us tell you how a quality product 
like Chicago Waste will stimulate sales all 
along the line. 


@ Chicago Cotton and Wool Waste is sold 
strictly on merit and the customer invariably comes 
back for more. Waste satisfaction means more and 
larger orders, not only for waste but for other supplies 
as well. In all industrial plants, large and small, there 


is a growing demand for quality waste—for waste of 
the Chicago standard. Give your salesmen Chicago 
Cotton and Wool Waste and watch their waste business 
grow. Wherever power is used and machinery hums, 
Chicago Waste is needed. Why not get vour share of 
the business? 


@ Our central location and unexcelled manu- 
facturing facilities insure prompt deliveries and the kind 
of service that makes for your satisfaction and ours 


Write us today for samples and prices and prepare to 


dominate the waste business of your territory. 
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13 Original “White Star” Facts Regarding Powell Regrinding Valves 


FACT 1—T-Brass Hexagon’  wheel-locknut 
tapped standard thread. 


FACT 2—D-Stem machined accurately with 
full acme thread. 


FACT 3—Ample space provided for packing 

material, can be repacked when 
valve is wide open under pressure. 
Note: Thickness of metal and 
liberal proportions allowed for 
bonnet. 


FACT 4 


FACT 5—Threads on outside of valve body 


neck where steam cannot reach 
them. 


NOTE: 


Selling Points ' 


For You 
Mr. Dealer 


FACT 6 


FACT 7 


FACT 8 


FACT 9 


R-Horse-shoe disc-holder slips over 
head of stem, convenient when 
regrinding, reversing or renewing 

isc. 


Uniform thickness of metal in 
body shell and diaphragm. 


W-Non-heating iron 
enameled white. 


hand-wheel 


G-Drive gland in stuffing box to 
hold packing secure, around the 
stem. 


FACT 10—P-Deep stuffing box nut milled 
specially on all sides for easy 
adjustment with wrench. 
A-Valve bonnet patent beveled 
ground face, red lead or cement 
is unnecessary to make it tight. 
FACT 12-—-a-Hexagonal union joint swivel 
nut. The large sides afford a 
firm grip for the wrench. 

FACT 13-—V-Powellium Disc, is cast of nickel, 
and regrindable, reversible 
and renewable, an_ invaluable, 
feature found only in Powell 
“White Star’’ Valves. 


FACT 11 


Dealers all over the country are finding Powell ‘‘White Star’’ valves in demand 
and easy to sell. It will pay you to get in touch with ‘Powell.’ 


Write For Catalog and Dealers’ Discount 


The Wm. Powell Company 


Dependable Engineering Specialties Cincinnati, Ohio 


VALVES 


(Especially The White Star’Valve 
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Continued from page 85 The Crouse-Hinds Co., Syracuse, N. Y., has let contract 

J. H. Bacon, Jr., who has been identified with the heating {or a cupola addition to its foundry to be 32x33 feet. 

trade in both engineering and selling fields for the past six- Harrisburg Welding & Brazing Co., 87th St., Harrisburg, 

teen years, has just become associated with the Mouat-Squires Pa., has awarded contract for an addition to its plant. 

Co., of Cleveland, as manager of its Detroit branch, with The Miller-Kemper Co., Richmond, Ind., has been granted 

offices at 307 Majestic Bldg., Detroit. a permit for the erection of an addition to cost $6,000. 
W. F. Schaphorst, M. E., advertising engineer, and author The Wise Furnace Co., Hamilton Building, Akron, Ohio, 

of technical articles some of which have been published in pas awarded contract for an addition to its foundry. 

Mut Supptiges, has established an engineering advertising : 

Che J. W. Hewitt Machine Co., Neenah, Wis.. is having 
service office in the Woolworth Building, New York City. , ae a 

plans prepared for a two-story addition, 60x120 feet. 
He solicits business with manufacturers of high grade engin- 
Ohio Knife Co., Cincinnati, Ohio, has let contract for 
: the erection of addition to its plant on the South Side. 
S. S. MacIntosh, formerly connected with the Strong, Car 
lisle & Hammond Co., Cleveland. Ohio, is now a micted International Motor Car Co., Allefitown, Pa., has let con- a: 
é am d leveland, 10, 1s associated 

: 1 tr tforao -stor additio 50x 2- ree its 
with the Cleveland office of Manning, Maxwell & Moore, Inc., sig ae a one-story addition, 50x240 feet, to its plant. fe 
New York. James G. Nixon, formerly with the Chambers The Swayne-Robinson Co., Richmond, Ind., will construct 
burg Engineering Co., Chambersburg, [’a., has also accepted 4 $10,000 addition to its plant on North Second Street. 

a position in the same office The Co-operative Foundry Co., Rochester, N. Y., has let 
contract for a boiler house, one-story high, 48x72 feet. 
- The Fosdick Machine Tool Company, Cincinnati, Ohio, has 
FACTORY ADDITIONS had plans prepared for a two-story addition, 50x250 feet. 
The Faultless Anchor Co., Fostoria, Ohio, has let contract Mhe Cordis Mills, Millbury, Mass., have let contract for a 
for a plant addition fireproof, 50x145-foot addition to their plant on Elm St. 
Baltic Clay Products Co., Baltic, Ohio, has let contracts The Keokuk Electro-Metals Co., Keokuk, Iowa, has 
for additions to its plant awarded contract for a one-story addition to its factory. 
Remy Electric Co., Anderson, Ind., is completing a $70,000 Williams Tool Co.. Erie, Pa., has let contract for the erec- 
addition to their big factory. tion of an $18,000 addition to its factory on 12th Street. 
American Furniture Co., Martinsville. Va., has let contract The Nichols Copper Co., Hobson Ave., Long Island City, 
for a four-story plant addition. N. Y., has plans for a 100x114-foot addition to its plant. 
The Dayton Malleable Iron Co.. Ironton, Ohio, is building The Blanchard Machine Co., Cambridge, Mass., has awarded 
a 100x160-foot foundry addition. the contract for a two-story factory addition, 60x90 feet. 
The Carver Cotton Gin Co., Bridgeport, Conn., is building The C. & B. Clay Company, Canton, Ohio, is making ex- 
a one-story addition to its plant. tensive additions to its plant No. 2, near Massillon, Ohio 
Merit Manufacturing Co., Mayfield. Ky., has let contract The Germann Bronze Co., Erie, Pa., has had plans pre- 
for a $10,000 addition to its plant. pared for a 59x60-foot addition, estimated cost to be $8,000. 
The Standard Aero Co., Plainfield, N. J., has had plans pre- The Benner Drilling Tool Co., Swissvale, Pa., plans to 
pared for an addition, 80x100 feet. build a one-story addition to its machine shop, 40x50 feet. 
Baltimore Tube Co., Baltimore. Md., has let contract for a Havana Metal Wheel Co., Peoria, Ill., is completing the hs i 
machine shop addition, 63x141 feet. new pattern vault and core room addition to its large plant. 
Ironton Malleable Foundry Co., Ironton, Ohio, has let Valley Iron Works, Williamsport, Pa., has filed permit 
contract for an addition to its plant. to erect a factory addition of brick. estimated to cost $1,500. 
Gillman Brothers. Norwood, Ky., have let contract for the The Garland-Carroll Foundry Co., West Monroe St., 
erection of a mill addition, 46x96 feet. Sandusky, Ohio, has started work on an addition to its plant. 
The Climax Machine Co., Indianapolis, Ind., has awarded MeCairns Foundry Co., Connellsville, Pa.. has had plans 
contract for an addition to its factory completed for a one-story addition to its foundry, 60x65 feet. 
Star Manufacturing Co.. New Lexington, Ohio. will build Excelsior Hardware Co., Stamford, Conn., has let general i 
an addition to its plant to cost $75,000 tion, two-story, 40x230 feet and 58x320 feet, to cost $150,000. 
Newport Rolling Mills Co., Cincinnati, Ohio, has awarded The Wadsworth Watch Case Co., Dayton, Ky., has had igs 
contract for a $50,000 addition to its plant. plans prepared for a one-story addition to its factory, 66x230 ee 
E.S. Gerhardt, Allentown, Pa., will build a three-story addi- 1S ae 
tion, 16x75 feet, to his plant on East 10th St The Thompson Manufacturing Co., East Palestine, Ohio, | a 
has let ract for srecti a $20,000 additi its | 
The Nutting Truck Co., Faribault, Minn., is building an re let contract for the erection of a $20, iddition to its | 
addition to its plant on West Division Strect. PEARS. 

Ox70 fee ac an -treating 

prepared fora three-story addition, 20x70 feet. = iddition, 20x70 teet, to its machine hop aes 
The Fort Wayne Oil Tank & Pump Co., Fort Wayne, 
P India Refining Co., Swanson St., Philadelphia, Pa., has 
Ind., will build a one-story addition, 100x230 feet. 
: ; awarded contract for a one-story addition, 64x45 feet, to its 
} ; Enterprise Pottery Co., Philadelphia, Pa., has let contract plant. 
| for the erection of a $14,000 addition to its plant. Erie Forge & Steel Co., 15th and Cranberry Sts., Erie, Pa., 
i American Brass Co., Ansonia, Conn., is erecting an addi- has started work on the erection of a large addition to its 
i contract for a two-story plant addition, 25x50 feet. plant 
j American Car & Foundry Co., Chicago, Ill, has let con- The Crown Smelting Co., Concord Ave. and Patterson St., 
| | tract for the erection of a one-story brick factory. Chester, Pa., is building a two-story brick addition to its 
| | Vulcan Iron Works, Wilkes-Barre, Pa., has given orders plant. 
| for the erection of a $1,500,000 addition to its plant. Pfau Manufacturing Co., Cincinnati, Ohio, has awarded 
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Good Leather 
Belting 


Is Economy 
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Crder “Shield” (non-waterproof) 
“Marine” (waterproof) and get the best 


McCAULEY BELTING COMPANY 


412-420 Orleans St. - - Chicago, Ill. 
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contract for the addition to be erected to its plant at Nor- 
wood. 

Chainpion Ignition Co., Flint, Michigan, is building a third 
story addition to its factory on Industrial Avenue, to cost 
$12,000. 

The Canton Provision Co., Canton, Ohio, has awarded 
contract for an addition, 30x40 feet, three stories high, to cost 
$10,500. 

The Hood Rubber Co., Watertown, Mass.. has let contract 
for a brick and wood, three-story, 80x96-foot addition to its 
lactory. 

The Washburn Wire Co., 528 East 118th St., New York 
City, has let contract for an addition to its factory to cost 
$50,000 

Hauser-Owen & Aimes of Grand Rapids, Mich., have let 
contract for an addition, 65x100 feet, to their plant on Front 
Avenue 

The Bristol Brass Co., Bristol. Conn., has awarded the 
contract for a steel addition, 48x240 feet, one-story, to its 
foundry. 

Iinois Malleable Iron Co., 1801 Diversey Blvd., Chicago, 
Ill. has filed permit to erect a one-story brick foundry 
building 

The Syracuse Malleable Iron Works, Syracuse, N. Y., has 
let contract for a one-story addition, 87x183 feet, to its 
foundry. 

the 
for a brick, two-story, 45x100-foot addition to its plant on 


Slocomb Co., Providence, R. I., has let contract 


xtord St 


l 


Phe Hendce Machine Company, Torrington, Conn., has had 


plans prepared for two additions, 80x125 feet each and four 
stories high 


Vhe Royal Pioneer Box Manufacturing Co., Philadelphia. 


contract for the erection of a three-story addition, 


\kron, Ohio, has had plans prepared 


e erection of a two-story addition to its plant at 2172 


The Parker Roller Bearing Machine Co., Cincinnati, Ohio, 


ior a two-story addition to its plant on 


Colton Street 


Phe MaeIntosh-Sevmour Co., Auburn, N. Y.. has let con 


ct tor an addition, 180x190 feet, one-story, to be used as an 
recting shop 

he NKeuffel & Esser Co., 300 Adams St., Hoboken, N. J., 
has tiled plans for a five-story brick addition at 312-16 Grand 
cost $25,000 


The Textile Finishing Machine Co., 171 Westminster St., 


Providence, R. [., has awarded contract for a one-story, 
| Hanson-Van Winkle Co., Newark, N. J., has beer 
nte permission to erect an extension to its foundry at 
321 est stree 


Brazil, Ind., has completed an 


at will increase its manufacturing 


Brown, Thomson & Co., Hartford, Conn., have let contract 
brick and steel, fireproof cight-story addition, 78x139 
cost $250,000. 


& Socket Co., Cheshire, Conn., has awarded con- 
tract for the erection of an addition, 40x120 feet, with ell, 


10x60 feet. two stories. 


The Elmira Foundry Co., Elmira, New York, has pur- 


chased eleven plots of land desired for the extension and 
enlargement of its plant. 


L. P. Reddinger Co., Evansville, Ind., carving works, has 
had plans prepared for an addition to its plant. Work on the 
addition will begin at once. 

The Geneva Foundry & Machine Co., Geneva, Ill, has 
awarded contract for an addition, 75x145 feet, to its foundry 
at Illinois and Stevens Sts. 

Industrial Foundry & Machine Co., Laurel & Washington 
Sts., Pottstown, Pa., has awarded contract for foundry addi- 
tions, 50x135 and 30x30 feet. 

American Metal Works, 314 Armat St., Philddelphia, Pa., 
has had plans prepared for a two-story addition, 60x320 feet, 
to its plant in Germantown. 

F. A. Poth & Sons Inc., 3lst & Jefferson Sts., Philadelphia, 
Pa., have let contract for the erection of a one-story addition, 
46x50 feet, to their boiler plant. 

The Foster Machine Co., Elkhart, Ind., has broken ground 
for five new additions to its main plant, to be erected at a 
cost of approximately $125,000. 

F. H. Lovell & Co., Arlington, N. J., manufacturer of brass 
goods, have awarded contract for a one-story addition to 
their machine-shop on Forest Ave. 

The Essex Brass Smelting & Refining Works, 196 Newark 
St.. Irvington, N. J.. has awarded contract for a one- and 
two-story brass foundry, 22x152 feet. 

The Milwaukee Corrugating Co., Milwaukee, Wis., has 
plans for the erection of a steel, brick and concrete factory 
addition, 120x250 feet, to cost $40,000. 

The Manhattan Rubber Mfg. Co., Willett St.. Passaic, N. J., 
manufacturer of mechanical rubber goods, has had plans 
prepared for an addition to cost $140,000. 

The Newark Gear Cutting Machine Co., 71 Prospect St., 
Newark, N. J., manufacturer of gear-cutting machinery, will 
build a one-story addition, to cost about $4,000. 

The Saginaw Malleable Iron Company, Saginaw, Mich., 
has awarded contract for the erection of its malleable iron 
plant addition, to be built at a cost of $170,000. 

The Grand Rapids Blow Pipe & Dust Arrester Co., Grand 
Rapids, Mich., plans to build a brick factory addition, to be 
two stories high, 50x120 feet, estimated cost, $25,000. 

lhe Griswold Worsted Co., Darby, Pa., is taking estimates 
on an extensive addition to its factory buildings. The addi- 
tion proposed will be one-story, 48x84 feet, of steel and 
brick. 

Runkel Brothers, New York City, chocolate manufacturers, 
have had plans prepared for the erection of a six-story brick 
and steel addition to be built on a plot 133.4x97 feet, at 442-54 
West 34th Street. 


Jackson Machine Tool Co.. 
of die-sinking machines, is erecting a new building, 280x132 


Jackson, Mich., manufacturer 


eet, to provide additional space for the rapidly growing de- 
mand for its machines. 

Plans have been prepared by the W. D. Gibson Co., Cly- 
bourn Ave. and Willow St., Chicago, Ill, maker of steel 
springs, for a one-story addition to its plant. It will be of 
mill construction and will cost about $90,000. 


The Superior Steel Castings Company, Benton Harbor, 
Mich.. has purchased seventeen acres of ground in the most 
desirable manufacturing section of the city and will begin 
at once to erect an immense addition to its plant. 


Hoover Suction Sweeper Co., New Berlin, Ohio, has started 
work on a new L-shaped structure that will triple the 
capacity of the foundry. The new building will be an addi- 


tion to the company’s present plant on East Maple St. 


The Lenoir City Car Works, Lenoir City, Tenn., is com- 
pleting the brick smoke stack for a new addition to its plant 


| 
i 
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} 
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American Steam Gauge & Valve Mfg. Co. 


AMERICAN STEAM GAUGE 
ax» VALVE MFG CO. 


New York General Offices and Works Atlanta 


Chicago 208-220 Camden Street, Boston, Mass. Pittsburg 
Established 1851 


Manufacturers of High Grade 


STEAM SPECIALTIES 


Stationary Heating American Ideal Trap 
Pop Valves AND 
i 
Screw Machine Products | 
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and workmen are excavating for a two-story brick building 
50x180 feet, in which will be installed a plant for making 
malleable iron castings. 


NEW FACTORIES 


Durex Chemical Co., Sweetwater. Tenn., has let contract 


for a new plant. 
Fuller & Sons Mfg. Co., Kalamazoo, Mich, has started work 
on its new plant 


Fostoria, Ohio, has awarded contract 


The Dale Body Co., 
for a $300,000 plant. 


Che Chelsea 


contract for 


Steel 
a plant. 


Ball Co., Chelsea. Mich., has 


awarded 
Che Standard Screw Co., Corry, Pa., has placed contract for 
the erection of a new plant. 

Texas Steel Co., 
the 


Beaumont, Texas, has broken ground for 
rection 
M. F. Smith & Company, Frankfort, 

plans prepared for a $50,000 plant 
Washing Machine Co., 


has awarded contract for a factory. 


of its new plant 


Indiana, are having 


The Milwaukee Wis.. 


Markesan, 


The Grant Motor Car Company, Cleveland, 


plans prepared for a factory, 260x682 feet. 


Ohio, is having 


Waynesburg Products Company, Waynesburg, Pa., 
contract for a fireproof plant, 275x210 feet. 


has let 
The Grievel Instrument Co., Carbondale, Pa., has had plans 


prepared for a two-story factory, 45x75 feet. 


Baltimore Meter Works, Holliday & Saratoga Sts., Balti- 
more, Md., has let contract for a $45,000 plant. 
The Chalmers Mfg. Co., Lima, Ohio, will build a new 


machine shop and foundry, to employ 100 men. 

The Ashland Products Co., Ashland, Ohio, has let contract 
for a two-story plant, 42x150 feet, to cost $15,000. 

The Miami Tool & Die Co., Dayton, Ohio, has awarded 
contract for a factory at Huffman and St. Paul Aves. 

The Federal Porcelain Co., Findlay, Ohio, has purchased 
a three-acre tract of land and will build a factory at once. 

Marietta Chair Co., Pittsburgh, Pa., has let 
a nine-story building at 1221 

The Franklin Mig. Co., Middletown. Conn., has 
had plans drawn for a factory, 40x200 feet four stories high. 

The Machine & Tool Corp., 
has had plans prepared for a one-story, 100x400-foot factory. 
Mfg. Co., 4937 Stenton Ave., Philadelphia, 
Pa., has let contract for a $75,000 plant at Wayne Junction, 
Pa. 

R. B. MecDanel Co., Beaver 
property 
feet. 


contract for 
Penn Avenue, to cost $150,000. 
Electric 


Bridgeford Rochester, 


Atwater-Kent 


Falls, Pa., has purchased 
on Second Ave., and will build a new plant, 50x90 
Cox Confectionery Co., 110 North St., Boston, Mass., is 
having plans prepared for a six-story factory building, 75x100 
feet. 

Holland Furnace Co., Cedar Rapids, lowa, has awarded 
contract for a new factory building, 400x200 feet, to cost 
$36,000. 

The Champion Tool Works, Cincinnati, Ohio, has let con- 
tract for the erection of a $60,000 plant at 2420 Spring Grove 
Avenue. 

The Erie Iron Fence & Wire Works, Erie, Pa., has had 
plans prepared for a new factory of brick, tile and steel, cost 
$12,000. 


The Aeromarine Plane & Motor Co.. is building a 150x300- 
foot plant at Keyport, N. J., to manufacture engines and 
aeroplanes. | 


Ellwood-Myers Company, Springfield, Ohio, is having plans 
prepared for a reinforced concrete construction factory, eight 
stories high. 

West Virginia Armature Company, Pine Street, Bluetield, 
West, Virginia, is having plans prepared for a $20,000 factory, 
63x100 feet. 

United Zine Smelter Company, Moundsville. W. Va., is 
completing its mammoth new smelter plant, and will soon be 
in operation. 

The Economy Manufacturing Co., 
granted 


Chicago, has been 
brick 4617 


permit to 
et. 


erect a one-story factory at 


Fulton 
Globe Folding Box Co., Cincinnati, Ohio, has been granted 


permit to erect a factory building at 4501-03 Mitchell 


to cost $30,000. 
Cleveland Wire Cloth 
has let contract for 


Avenue, 
Manufacturing Co., Cleveland, Ohio, 
the erection of a two-story factory build- 
ing, 105x44 feet. 

Vhe Pilling 


inmates on a 


Brass Co., Waterbury, Conn., is taking esti- 


new factory, 100x200 feet, with wings, 50x80 
feet, and 50x100 feet. 

struction work on its new plant located on the Taurel Line, 
opposite Nayaug park. 

The Mie. (0... 


N. Y., is having plans prepared for a factory building, 50x310 


Bour Refractories Co., Chester, Pa., has begun con- 


Rome manufacturer of brass goods, Rome, 


ieet, two stories high. 
F. Weber & Co., Philadelphia, Pa., are having plans pre- 
pared for an cight-story factory, 42x150 feet, at Twelfth 


and Buttonwood Streets. 


The Interstate Products & Iron Co., York, Pa., has pur- 
chased three acres of land at Ephrata, Pa., 
new factory, 40x100 feet. 


and will build a 


Machine Co., 
awarded contract for a concrete, fireproof, five-story factory, 
60x250 feet, to cost $150,000. 


The -Singer Sewing Bridgeport, Conn., has 


The Hurley Washing Machine Co., 29 S.- Clinton St. Chi- 
cago, Ill.. is having plans prepared for a three-story factory, 
estimated cost to be $400,000. 

National Umbrella , 0th & 
Philadelphia, Pa., will build a one-story factory, 56x65 feet, 
Bellefield Streets. 


Frame Co. Thompson Sts. 


at Penn and 

The Mechanical Rubber Co., Lisbon, Rd., Cleveland, Ohio, 
has had plans prepared for a seven-story, 80x200-foot fac- 
Estimated cost, $200,000. 

James A. 
a plot of ground, 266x449 feet, and plans to erect a group of 
buildings, to cost about $300,000. 

The Hind Bauch Co., 821 Water St... Sandusky, 
Ohio, has had plans prepared for three-story, 100x720-foot 
factory. Estimated cost,. $500,000. 

The Jordan & Steele Mfg. Co., 
chased a site in Charlotte, Mich., and will erect a new plant 


tory. 


Brady Foundry Co., Chicago, Ill, has purchased 


Paper 


Hastings, Mich., has pur- 


there as soon as conditions permit. 

Harris Calorific Company, 2100 Superior Viaduct, Cleve- 
land, Ohio, is having plans prepared for a two-story factory, 
70x125 feet, on Washington Street. 

The Ohio Forge Company, Cleveland, Ohio, has had plans 
prepared for a new plant, the buildings to be 40x120 feet, 
50x125 feet, and 70x150 feet, respectively. 

C. H. Wheeler Manufacturing Co., Philadelphia, Pa., has 
let contract for the erection of a two-story building, 39x160 
feet, at 18th Street and Sedgley Avenue. 

The Berhalter Health Food Company, Chicago, Il., has 
purchased 224x120 feet, 
and proposes to begin at once the erection of a two-story 


a frontage on Diversey Parkway, 


ibe 
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VOGEL Patent 


give satisfactory service, 


The material used in 
obtained. The seats are exce 
are of malleable iron galva 
good quality brass, and the 
before leaving our factory. 


weather and many thousands 


| 


VOGEL PATENT FROST- 


SUPP 


ed Frost-Proof Closets 


day in and day out, winter and summer. 


the manufacture of VOGEL closets is the best to be 


sptionally strong and durable, the operating levers 
nized and will not break, the valve bodies are of 
entire fixtures are tested under hydraulic pressure 


PROOF CLOSETS have stood the test of zero 


have been in use for years without requiring repairs. 


When repairs become necessary merely remove one valve cap in back of the 


bowl and the rod with operating parts may be 
removed in an instant. 


The VOGEL is the simplest and most durable frost- 
proof water closet made. The price is right. 


i 8 JOS. A. VOGEL COMPANY 
Wilmington, Del 
gton, Delaware 
—— —— 


The lour 
was originated in th 
imitation, but the gx 
hanger. Its succe 

design and 


To protect your 
reputation for. sellit 


It stands for “BOND DOUBLE SURE” an 
stamps the artich being unsurpassed by any « 


inguish the muplete line of Bond Power Transm 


Mr. Dealer! 


-Point Hanger, 


ss is founded the original 


plies, sell the “Bon 
ne this 
TRADE 


shown at the left, 
shops. It 


id original four 


nuine 


Is not 


-point 
nik inuf: icture 
trade and enhance your 


ig only the best in mill sup 
( 


1” Four-Point Hanger show- 


transmission 
Merit” 


d its 
the 
ission Machinery 


appearance on any piece of 
mirket, and possessing all the “Points of 


machinery 
which dis- 


Send )) talog and the supplementary book | | 
BOND FOUNDRY & MACHINE CO. | | 
| | MANHEIM, Lancaster Co., PENN., U.S. A. i 


When writing to Advertisers please mention MILL SUPPLIES. 
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brick and stone building, to cover the entire lot, to cost 
approximately $120,000. The company makes a specialty of 
whole wheat bread. 

American Chain Co., Hartford, Conn., has purchased a 
110-acre site for a plant at Norfolk. Va., to manufacture ship 
cable and heavy grades of stud link chain. 

Factory Supplies, Inc., Newark, N. J., has had plans pre- 
pared for a one-story factory building, of hollow tile block, 
to be erected at 76 and 78 Frankfort Street. 

Maino Machine Tool Co., 109-11 Hamburg St., Jackson, 
Mich., has let contract for a factory building, 52x98 feet, 
stecl and brick, composition roof, to cost $9,000. 

Metal Block Corporation, Chicago, Ill., has purchaséd a 
plot of ground, 100x558 feet, on which it proposes to erect 
a one-story concreteMactory building to. cost $25,000. 

The Mc€oy Tron Works, Perth Amboy, N. J., has pur- 

hased a tract of land on Mortimer St., Utica, N. Y., and will 
erect a structuraf iron and brick building, 46x180 feet. 


( 


Hail & Killburn Company. Philadelphia, Pa., has awarded 
contract for an eight-story light manufacturing plant, to cost 
$500,000, at 6th and Filbert Streets, to be 122x146 feet. 
Parker Rust-Proof Co. of America is erecting a large plant 
Detroit for the rust-proofing of iron and steel parts. The 
new plant will cover four and one-half acres of ground. 
John B. Semple & Co., Pittsburgh, Pa., have awarded con 
tract for the erection of their new brass factory, to cost 
$150,000. conerete construction, three or four stories high. 

Boorum & Pease Co., Brooklyn, N. Y., has awarded con- 
tract for the erection of a reinforced concrete, seven-story 
and basement factory, 72x112 feet, located at 176-80 Front St. 

The American Tire & Rubber Co., Akron, Ohio, has 
started to erect a new factory building. The company re- 
cently increased its capital stock from $500,000 to $1,000,000. 

The P. & B. Manufacturing Co., Milwaukee, Wis., will 
build a factory at the northeast corner of Fratney Street and 
Becker Avenue, to be 60x200 feet, of brick, steel and concrete. 

The Diamond Forge & Manufacturing Co., Pittsburgh, Pa., 
has purchased two plots, 650x250 feet and 50x120 feet re- 
spectively, on California Avenue, N. 
plant. 

The Newark Wire Cloth Co.. Inc., 224 Verona Ave., 
Newark, N. J., has purchased property at 848-54 Mt. Prospect 
Ave., for a four-story plant, 100x125 feet, -estimated to cost 
$50,000. 


S., as a site for a new 


Campbell Transmission Co., Chicago, Ill., has had plans 
prepared for a new factory, consisting of a forge shop and a 
machine shop, to be erected at Buchanan, Mich. 
cost, $45,000. 


Estimated 


Lansing Stamping & Tool Co., Lansing, Mich., has made 
plans for the erection of large factory to take care of the 
increased demand for the internal grinder and the stampings 
it manufactures. 

The Pacific Metal & Galvanizing Co., Seattle, Wash., has 
made application for a permit to erect a plant at 66 Hanford 
Street, to be 54x91 feet, one story high, to be used for gal- 
vanizing purposes. 

The Higrade Belting & Weaving Co. Newark, N. J., has 
purchased property 200x400 feet at Niagara and Dresden Sts., 
for a plant with 75,000 square feet of floor area for the manu- 
facture of belting. 

The Pacific Construction and Engineering Co., Seattle, 
Washington, has been organized and ground has been broken 
for a new plant, for the manufacture of heavy forgings for 
the shipbuilding industry. 


The Jackson & Gutman Company, Salisbury, Md., has 
started work on its new plant, which will replace the factory 


ALY, QUPPLi 


destroyed by fire some months ago. The new plant will be 


modern in every respect. 

R. J. Ederer' Company, Chicago, IIl., has purchased property 
at the southwest corner of Ohio & Orleans Streets, 100x 
263.26 feet, on which it will erect a new factory, four stories 
high, to cost approximately $200,000. 

The Monitor Stove & Range Co., Cincinnati, Ohio, has 
applied for a permit to erect a two-story brick factory build- 
ing, 42x129 feet, at the northwest corner of Hopkins and 
Berlin Sts. . Estimated cost, $15,000, 


The Chicago Screw Company, Chicago.. Ill., has purchased. 
twenty acres of land adjoining the Chicago and Western 
Indiana Belt Line tracks and proposes to erect a plant at a 
cost of $500,000, as soon as possible. 

The Gill Glass Co., Philadelphia, Pa., is taking estimates 
for a plant at Tioga and Amber Sts. to comprise five build- 
ngs. The main structure will be of reinforced concrete and 
rick, one and three stories, 175x330 feet. ‘ 


The Aluminum Goods Mig. Co., Manitowoc, Wis.. has 
awarded contract for the erection of a plant at Newark, 
.. J. to cost $350,000 complete. The building will be of 
brick, steel and concrete, six stories and basement. 75x374 


Che Goodman Manufacturing Co., Chicago, Ill, is erecting 
a factory building, which will cost approximately $250,000. 
This company has recently acquired the south half of the 
block bounded by 48th Street and 48th Place. Halsted Street 
and the Union Stockyards, from the Gillette Lumber & 
Wrecking Company, making the fourth purchase in this block 
by the Goodman Company. 

INCREASED CAPITAL 

The Pyott Co., Chicago, Ill., has increased its capital stock 

irom $30,000 to $150,000. 


The Weber Mfg. Co.. Toledo, Ohio, has increased its capital 
stock from $1,000 to $25,000. 

The Steel Art Tool Co., Chicago, Tl. 
ital stock from $25,000 to $50,000. 


has increased its cap- 


The Kasle Iron & Metal Co., Toledo, Ohio, has increased its 
capital stock from $10,000 to $30,000. 

The Buffalo Bolt Co., Chicago, Ill., has increased its capital 
stock from $1,000,000 to $3,500,000. 

Hansen Manufacturing Co., Cleveland, Ohio, has increased its 
capital stock from $1,000 to $50,000. 


Irvin Robbins & Co., Indianapolis, Ind., have increased their 
capital stock from $8,000 to $100,000. 
The National Wheel Co., Perrysburg, Ohio, has increased its 
capital stock from $33,800 to $125,000. 
The Acrothrust Engine Co., Laporte, Ind., has increased its © | 
capital stock from $100,000 to $500,000. 

The Scientific Heater Co., Cleveland, Ohio, has increased its | 
capital stock from $50,000 to $100,000. | 

The Burnoil Engine Co., South Bend, Ind., has ingfeased its | 
capital stock from $50,000 to $275,000. } 

The Advance Machinery Co., Toledo, Ohio, has increased its 
capital stock from $100,000 to $200,000. 

The Automatic Tool Works. New York City. has increased 
its capital stock from $5,000 to $35,000. 

The Barrett Co.. New York City, is increasing its capital 
stock from $20,000,000 to $37,500,000. 

The Walcott Lathe Co., Jackson, Mich., has increased its 
capital stock from $100,000 to $700,000. 

The Bridgeport Y. Plate Co., Bridgeport, Conn.. has increased 
crease in its capital stock to $150,000. 

International Steel & Iron Co., Evansville, Ind., has increased 
its capital stock from $10,000 to $50,000. 
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Drop Us a 
Line for the 


Hole Story 


Thirty-two Mill 
Supply Dealers 
are now 
exclusive 
selling agents 
for 


‘*OVALHOLE”’ 
Hollow Center 
Packing 


Tke HOLE’ 
STORY 


608 So. Dearborn St., CHICAGO 


Our Specialties are sold to Jobbers only 


Hanna “Ball Joint” 
Pipe Hanger 


is the 
S imple 
and 
tronges 
hanger ever made. 


@Note the ball ana 
socket joint. 

Q@Hanger can swing in 
any direction. 

@Not necessary to re- 
move hanger to raise 
or lower pipe. 


Write for 
“‘Our Silent Salesman’’ 


The Penn Engineering Co. 
Philadelphia, Pa. 


Yale Brand 
Hand Cut Steel Letters 
and Figures 


The cutting and tempering make or spoil a stamp. 
Ours are correctly shaped and properly tempered. 


Hand Cut Steel Stamps 


OF ALL KINDS FOR ALL PURPOSES 


Stamps for very particular work and Special Designs, 
Hubbing Dies, etc., are our specialty. 


Stamps 


MOE NACE 


Cutting Dies 


For cutting Cloth, Celluloid, Leather, Paper, Rub- 
ber, etc., etc. For all Purposes. 


The Hoggson & Pettis Mfg. Co. 


NEW HAVEN, CONN., U.S. A. 
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The Roberts Motor Mfg. Co., Sandusky. Ohio, has increased 
its capital stock from $50,000 to $170,000, 


The Union Iron Products Co., East Chicago, Ind., has in- 
its capital stock from $150,000 to $300,000. 
The Buffalo Mill Supply Co., Buffalo. N. Y.. has increased 


its capital stock from $100,000 to $150,000. 

The \bbott & Concord, N. H 
its capital stock from $100,000 to $200,000. 

The Western Electric Co., New York City, has 
preterred stock from $15,000,000 to $30,000,000, 


Downing Co., has inereased 


increased its 


\merican Porcelain Steel Range Co., Chicago, Ill, has in- 


‘reased its capital stock from $5,000 to $25,000. 
The Supply Co., Cleveland, Ohio, has in 
creased its capital stock from $75,000 to $125,000. 


Federal Foundry 


The Shelby Supply & Manufacturing Co., Cleveland, Ohio, has 
increased its capital stock from $25,000 to $50,000. 

The Michigan Brass & Lansing, Mich., has in- 
creased its capital stock from $10,000 to $25,000. 


Machine Tool Co., 


electric Co., 


The Internationa Cleveland, Ohio, has in 


creased its capital stock from $15,000 to $100,000 

The Highland Body Manufacturing Co., Cincinnati, Ohio. has 
increased its capital stock from $81,900 to $100,000 

lhe Bell-Jones Company, Davenport, Iowa, announces an in- 
reased its ¢ stock from $25,000 to $75,000. 


he National Drawn Steel Co., East Liverpool, Ohio. has in- 


sed its capital stock from $150,000 to $300,000. 


Cleveland Wire Spring Co., Cleveland, Ohio, has in- 
eased its capital stock from $200,000 to $500,000 
he Standard Nut & Bolt Co., Valley Falls. R. I.. has in 
sed its capital stock from $100,000 to $200,000 
he Cineint Pulley Machinery Co., Cincinnati, Qhio, has in 
reased it pital stock f $50,000 to $150,000 
Koren Manufacturing Co., Cleveland, Ohio, announces an 
‘rease in its capital stock from $100,000 to $200,000 


Continental Machine & Foundry Co., Chicago, Il.. has in- 


créased its capital stock from $400,000 to $500.000. 

he Shelder-Excel Manufacturing Co. Clyde. Ohio. has in 
creased its capital stock from $5,000 to $50,000. 

Cen rv Plate Conipany, St. Louis, Mo., announces 

eis its capital stock from $125,000 to $250,000 

Phe Hydraulic Machinery Corporation, New York City, ha 
increased its éapital stock from $30,000 to $35.000 

pital 


Che Commanwealth Motor Co announces an 


increase 1n 


its capital, stock from $200,000 to $400,000 
Hanover Bessemer Iron & Copper Co., Philadelphia, Pa., has 
increased its capital stock from $500,000 to $1,000,000. 
Hull-Salmon Mfg. Co., 1828 Wilkens Avenue, Baltimore, Md. 
has increased its capital stock from $3,500 to $100,000 
Mfg. Co., Providence, R. I., announces an in 
‘rease in its capital stock from $5,000,000 to $6.000,000. 
The Wheeling Mold & Foundry Co., Wheeling, West, Va., has 
increased its capital stock from $1,000,000 to $1,500,000. 
The A. H. Bull Steamship Co., Trenton, N. J. has announced 
an increase in its capital stock from $2,000,000 to $5,000,000 
Whitman-Barnes Mfg. Co., Akron, Ohio, has added $300,- 
000 to its capital stock and contemplates improvements. 


The Gorham 


Peerless Foundry Co., Indianapolis, Ind., announces that 
its capital stock has been increased from $4,500 to $10,000. 

The Nydia Bank Lock Co., Cincinnati, 
its capital stock from $50,000 to $150,000, 
ments. 


Ohio, has increased 
and plans improve- 


S. F. Bowser & Co., manufacturers of tanks, etc., Fort Wayne, 


Ind.. have increased their capital stock from $800.000 to 
$1,250,000. 


A 


The Atlas Steel Castings Co., juffalo, N. Y., has increased 
its capital stock from $150,000 to $400,000, and is building ad- 
ditions to its plant. 


The Pathfinder Automobile Co.. Indianapolis, Ind., recently 
increased its capital stock to $5,000,000, and plans to build an 
addition to its plant. 

The National Steel Company, Havana, Cuba, a Del 
poration, has announced an increase in its 
$100,000 to $250,000. 


The E. C. Klipstein & Sons Company, Chrome, N. J. manu- 
facturers of chemicals, has stock 
$100,000 to $1,000,000, 


aware cor- 
capital stock from 


increased its capital from 

The Stephens Gas & Oil Co., Cleveland, Ohio, 
its capital stock from $150,000 to 
plant at Kansas City, Mo. 


has increased 
$250,000 and will build a new 


Swinehart Tire & Rubber Co.. Akron, Ohio, has increased 
its capital stock from $800,000 to $1,300,000 and will make 
extensions to its plant. 


The Holzman Silk Mig. Co.. Van Houten St., Paterson, N. J. 

has increased its capital stock from $150,000 to $600,000 and 

plans to extend its plant. 
The Famous Mfg. Co. East Chicago, Ind., has increased its 


capital stock from $205,000 to $305,000. The company manu- 


factures farming implements. 


3elleville, Ill., 1 
stock from $10,000 to $75,000 and wil 


The Cabirange Co., las increased its capital 


1 build a new plant, to 
manufacture cabinets and ranges. 

The Crescent Insulated Wire & Cable Co., Trenton, N. J. 
has increased its capital stock from $250,000 to $1,000,000, and 
will construct additions to its plant. 

The Sheet Metal Works, Milwaukee, Wis., has in- 
eased its capital stock from $10,000 to $30,000 to allow for 
l future extensions. 


Eslien 
increased business and 

The Meurer Steel 
Ivn, 
$650,000. to 


Barrel Company, 567 Flushing Ave., Brook- 
increased its capital stock from $350,000 to 
provide funds for increased capacity. 


Bros. Co., Fond du Lac, Wis.. manufacturer of 
specialties, has capital stock from 
$25,000 to $75,000 and plans to build an extension to its plant. + 

The Plentiful Mining & Milling Co., American Fork, Utah, 
has increased its capital stock from $30,000 to $40,000 for 
development purposes, and the 
Mines Co. 


has 


‘| he Jamrow 
sheet metal increased its 


has changed its name to 


Monarch 

'he Lubricating Metal Co., 2 Rector St., New York City, has 
increased its capital stock from $100,000 to $500,000. This in- 
crease is to provide for increased business and to pay for its 
new factory at Jersey City. N J. 


NEW INCORPORATIONS. 
addressing new incorporations to give 
more of the incorporators, to 


t ] hl { 
(It is advisable in the names of one 
aid postoffice in delivery.—Editor. ) 


\pponang, R. I., $20,000. 
United Roll & Foundry Co., Ravenna. Ohio, $125,000. 


The Willey Vuleanizing Machine Co., Battle Creek, Mich., 
$20,000, 


Orrell Machinery Co., 


The Pocatello Foundry & Machinery Co., P 
$25,000. 


The Broadway‘Iron & Metal Cos 
Sam Haber. 


ocatello, Idaho, 


Cleveland, Ohio, $4,000. 
The New London Broaching Machine Co., New 
Conn., $60,000. 


The Claude L. Thomas Hardware & Implement Co., Bowling 
Green, Ky., $15,000. 


London, 


The Atlas Auto Accessories Co., Brooklyn, N. Y., $50,000, 


to manufacture automobile accessories and specialties. In- 
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Uncle Sam 


R ecommends 


Preparedness 


Efficiency 


Economy 


Leather Prices Have Advanced 


WAR CONDITIONS will call for an enormous amount 
of leather, which will make the use of leather belting almost 
prohibitive. 


BI 


INVESTIGATE—Let us tell you how. Send us trial orders. 
Satisfactory service fully guaranteed. Distributing Agents in 
principal markets. Best consumers’ and dealers’ proposition 


W rite 


VICTOR BALATA AND TEXTILE BELTING CO. 


V. B. (‘‘Victor’’ Balata Belt) 
Manufacturers of - ‘‘White Seal’’, ‘‘Ampere’’ and 
“Special Grade’’ Canvas Stitched Belting 


BOSTON NEW YORK CHICAGO FACTORY 
87 High St. 38 Murray St. 167 N. Market St. Easton, Pa. 
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corporators | 


mody, 1114 Ocean 


Moline “Machinery ( 


and deal in machinery. 


| C. M. Marshall & Co. 


hardware and implements, 


The C,H. Anschutz 


\nschutz, interested 


The Chase-Gree1 Company, 


Ulacture pater 
Federal Steel 

| To manufacture 

j 


Litk« 


OOO. John A. Markley, 


Chalmes 


The Warner 


it 


fuse box 


’roducts 


Moline, HL, 


Mig 


Corporation, 


Lexington, 


India 


steel, iron, Cte 


| orge & 


hine Co., 
inter¢ sted 


Miy 


Chalmers S. Brown ind ot 


neine Co., 


| Warner, 


lhe Dan Metal Salisbuy N.C. $100,000, J. Sanders 
W. EL Hacks nd J. Somers. 
Phe 0., Waynesboro, Pa. $100,000, by 
4 N. K Lightner 
IX ¢ one Die & Tool Co 546 Federal St., Camden, N 
$30,000, O manutacture dies, tools, ete 
lhe Titus Reducing Co. Cleveland, Ohio, $1,000 To m: 
facture reducing machines. } J. L. Vaughn. 
Cotton sting chine Co., Dover, Del., $3,500,000 lo 
cotton machinery of all kinds 
Che Hopkins Boile Works, New Westminster, B. ( S10.000, 
ufactu boilers machinery, tools, ete. 
\utomatic Machine Co., Claymont. N Y:. $50,000, for th 
uracture of automatic machines of all kinds 
lhe Kilbourne & Clark Mfg. Co.. Seattle, Wash. $1,500,000, 
by Charles A. Kilbourne and Fred G Simpson 
Ileinel \ Co., Philadelphia, Pa., $100,000 Charl 
Heinel, Jr. James S. Utk nd HH. Ralph Ewart 
Phe Dayto lire Co.. Boston. Mass., $100,000 ( 
\ csident inal Joseph “Verett, clerk 
cl Products of Mansfield Company, Columbus. 
( ‘arl Oberlin amony those interested. 
The Economy Powe \ppliance ¢ Tomah, Wis., S1LO,000, 
| \\ \. Lee, E. H, Manni nd William B. Navlo; 
h Glass \lachi Co., \ lerson, Ind., $10,000, 
Dire W. E.G. Bridges and Werl 
Phuren \lfe. Co | eleth, \linn $150,000 To nu 
ture lachinery, by L. O. MeGe nd T. H. Peterson 
Works, Chicago, TL, $25,000. Tn 


Clover Le: 


Corporators \dol; 


$50,000. To 


$25,000 


napolis, Ind., 


Columbus, Ohio, S1O,Q00, 


Dover, 


Laima. ( hio, SOU OL 


Lichmond, 


if rsbure, \ a 


Anders 


| Machinery. Directors: W. | 


ufacture hardware 


Knox Stamping 


Kline. 


Small. 


the manufacture 
trucks, 


Miller Darin Sk: te Corporation, Roc 


lo manufacture and deal in 


Standard Steel Motor 
ident, John. S. Campbell, Jr.; 


of 


The Crescent Company, 


sp cialties 


Sout 


Holland 


skates. CGeor 


\eride nm 


Knox, 


novelties. Incorporators: HH. 


Pennsylvania Steel Car Co, 


Lloyd FE, 


The Charles Spring & Forge Co., Can 
Officers: H. G. Davis. president; William F. 
Ind., $3, 


Geddes, VY, 


treasurer 


GUPPLUES 


Condon, G. \ MeLaughlin and 
\venue. 


manufacture 


to deal 


S30,00) 


$1,000,000, 


Columbus, Ohio 


lol 


Pres 


Ciar- 


£ 


Man 


$50,- 


indry 


ident, 


rnard N. Anderson 


h Bend, h 
and G. A. 
hester, N 


ge Miller, 


mn., $25.00 


id., S1O.000. 


Harrold 


Y.. $25.000 


to n 


interested, 


lal) 


Jennings is president 


bridge, Ma 


ss., SIO, 


O00) 


Bleyver, treasurer 


O00 manufacture 


and clerk, 


Car Boston, Mass., $20,000. 


Wilmington, $200,000, 


motor-driven steel 


commercial 


S. Gorrell and R. W. 


res 


in 


National Refrigerator Car Co., Wilmington, 


for the manufacture of machinery appertaining to heating, cool- 


Del., $30,000, 


ing, ete. 
The Anderson Steam Vuleanizer Co 


$10,000, to manufacture vuleanizers. N. M. 
ident. 


Worthington, Ind. 
\nderson is pres 


Tool & Machinery Co., Chicago, IIL, $15,000. In- 


corporators: Clarence Cate, B. IT. Rendell and Edward A. 
Romer. 

The Eaton Engineering Corporation, Sag Harbor, N. Y 
$125,000, to manufacture combustion motors. Iaton, in- 
terested 

Metal Forming Corporation, Elkhart, Ind... $200,000 \mong 


those interested: Eyan Carter, W. F. Stanton and Edward B. 
Zeigles 


Manganese Products Co.. Wilmington, Del. $300,000, 
corporators: Herbert E. Latter. Norman P. Coffin and Clement 
M. Egnet 

Schenstrom, Inc... Ney York City, $10,000. The 
are W. Schenstrom, L. Goldstein and EF 


hocker Ave 


incorporators 
Scharwz, 415 Knicker- 


The Crab Orchard Tron & Steel Co., Sioux Falls. ee 


$10,000. Tncorporators lore Teigen, O. R. Davis and R. A. 
Teigen 


Louisville Car & Foundry 


Louisville, Ky. Tn- 
porators Scl 


cor mnpler, Chas. G. Schimpler and 
Schimpler 
Lone Star Shipbuildine ( o., Portland, Me.. $2,000,000, To build. 


repair, lit out, operate, etc. vessels, tues. barges, and 


boats of 
ll kinds, 


Lull-Warnet Corporation, Norfolk, \ 


a., $10,000, machinery 
business. Officers: |] 


l. Lull, president: Lay renee A. Culver, 
secretary, 


United States Steel ¢ istine C 


o., New Cumberland, W. Va. 
$1,000,000 lron & Steel. Interested, G. L. B 


New 
Cumberland. 
\ustin Avenuc Hardware & Sheet Metal C 
$2,500 Incorporators : llerbert 


and W. Ross. 


Che Tullis-Conklin ( 


ompany, Oak Park, 
Golden, Herman Glander 


] 


0. Kenton, Ohio, $10,000, to do sheet 
metal work, by L. Coy klin, R. Abbott. D. 1. Pullis, and 
M. Gilmor. 

Neben Mic: Co.. Jerse City, $100,000, to manu 
kicture paper, burlap, ete., by W.M Eevsdyvk, A, Singer and ( 
Hl. Weller 


New England Dobk Steam C 
President. Lyon Weyburn; 


Victoria HT, May 


ar Co., Boston, Mass., $50,000. 
treasurer, George Bourne: clerk, 


Phi Oldham New York Saw Works, Ine., New York City 
saws, machine knives, steel. metal articles, ete., $10,000. E. &. 
Oldham, interested. 

The Fremont Metal Products Co., 


Ohio, $100,000, 
by S. Proctor, Christy, 


B. Smith, Daugherty 
und George Haskell. 
Scott & Williams, Laconia, N. | $1,750,000, to manufacture 


knitting machinery Incorporators : Kugene ‘J Connolly, and 
Stewart C. Woodworth. 


Che Delagray< Co., East Orange, N. $50,000. 
facture copper rollers for cn 
Picking and C Q), Geyer. 


oO manu 
gravers’ use. Incorporators: [H. 


The Locke Steel Chain Corporation, Bridgeport, Conn., 
$600,000, John S. Pullman. edward J. MeManus and Gabriel 


Moscovitz, incorporators, 


Samuel S. The Atlas Screen Co. Wyandotte, Mich., $100,000, to man- 
ufacture wire goods. John R. Calhoun and W. F. Higgins, 
of Detroit, interested. 

~~ Harris Engineering Co.. Huntington, Pa.. $10,000, to man- 
cars and ufacture and deal in elevating power transmission and crush-- 
ing machinery. Incorporators: W. E. Deegans, W. E. Harts, 


| 
| 
| 
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T * * 
The J. Milton Hagy Waste Works 
PHILADELPHIA IS e usy eason * 
* for brick and tile factories, when new belting * 
Since 1869 we Have sold our * is being installed for the season’s work. * 

* There is o better belti for these pl: here 
ent with quality offered. * 
Ca 

nv 

Why Not Let Us Send Samples? x 
HETTRICK 
* \rrange now fot 

Ott *| @ HETTRICK 
* aay Get samples, prices * 
x 3 ind discounts, and 
CARD - BOARD * Be ee ‘ requirements — will * 
* x 
* HETTRICK * 

GA S KE S * HETTRICK BELTING * 
* i is being used in * 
Large Sizes a Specialty tories and mills 
Nothing under 3 inches diameter. Any HETTRICK 
size in fraction of inches, 6 to 34 inches = - 
diameter. Liberal discount to jobbers. tr 
* 
The Davey Fibre Products Co. || «| The HETTRICK MFG. CO., TOLEDO, OHIO | * 
1164 LAIDLAW AVE., JERSEY CITY, N. J. x x 


>‘ The Last Word in Car Movers 
| | To our long and successful record as manufacturers of 
= | car movers we have added. another triumph. We have 
x \ j perfected a car mover that is light in weight, easy to 
a | handle and powerful in action. And it positively WILL 
GRIP THE RAIL NOT SLIP ON GREASY OR ICY RAILS. 
The Never-Slip Beaver 


is an IMPROVEMENT on our well-known ‘‘Beaver’”’ car 


| » mover and has all of the good points of its predeces- 
t Can t 5 i ; sor with the added advantage of NEVER SLIP- 


PING under any conditions of service. The 
best LIGHT car mover and the quickest in 


action. 
| 
A\\ 


In addition to lugs, or guides 
to keep it on the rail when in use, the 
Never-Slip Beaver is equipped with a DOU- 
BLE or TWO-PIECE SPUR, set at an angle, 
which grips the side of the rail where it is soft 

and POSITIVELY PREVENTS SLIP. Note the construction as 
shown by the above illustration. This is the greatest improve- 


ment ever made in a car mover and places the Never-Slip BEAVER 
ahead of competition. 


Send for circular which describes the Never-Slip BEAVER and explains why it 
moves a car farther, faster and easier than any mover of its kind. 


Appleton Car-Mover Company 


APPLETON, WISCONSIN 
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O. C. Huffman and John Faulkner, all of Huntington, and O. 
Deegans of Logan. 


The Asbestos Products Co., Philadelphia, Pa., $24,000, to 
mManutacture asbestos goods. Hl. R. W. Smith, Norristown is 
the principal incorporator. 

The Biard Pneumatic Tool Co., Kansas City, Mo., $250,000, 
by I. W Lukins, A. M. Biard and J. F. taskell, to manu- 


facture metal-working tools. 


The A ‘olumbia = Matlleable Casting Co., New York City, $50,- 
OOO. Gearn, W. Wood, and FF. M. Clute, 100° Broad- 


Way, are the incorporators. 


Phe John C. Frederickson Mfg. Co., Miller, Ind., $25,000, to 
manufacture air compressors, engines and other devices. A. 
Thompson, interested 

Phe Northern Foundry Co., 


Laporte, Ind., $15,000 lo do 


general foundry work. Directors, Jl. Krause, Mollie 
Krause and Ben C. Rees. 
S \ Woods Machine Ce Boston, Mass., $5,000 Ss A. 


Woods, lroy N. 


Phomas are the mecorporators 


The Westeard 


Heath, and William A. 


Faxon, Jr. 


Machine Co., 
Cowlec, 


Wakefield, Mass., $10,000 
Otheers: John G president ; Ole Westeard, treasurer; 
also William French, interested, 

Phe Warsaw Wood Products Co., Warsaw, Ind., STUO,000, to 
build cabinets, tables and toys. ‘lhe directors are C. H. Ker, 
W. LL. Groth and A. W. Wenger 

Ihe A. B. Howell Co., Wilmington, Del., $25,000. to man- 
Ufacture machinery and engines. Incorporators: A. B. T 

nd ti. tlowell, all of Wilmington 

The Standard Steering Wheel Co., 
by Edgerly, Thomas A 
Brothers, and Charles M. Buss 

Phe Highlands Belting & Weavine Co.. 
$175,000, to manufacture fabric belts. 
Fenwick, A. C. Hart and_V. A. Hart 

kischman & Simon, New York City, $15,000, to do 
a construction and manutacturing business. John C. Dengler 
Jamaica, N. Y., is amone the directors 

Phe Randall Metal Mfg. Co., 39 S 
$10,000 Lhe incorporators ire: 
Walter kk Lyon and \ubrey Pearre, 

The Hopkins & Allen Machine Gun Co., Boston, 
$500,000 Samuel Vaughn, president; 
Boyd, treasurer; John Noble, director, 

The Monarch Furniture Co., Jamestown, N. Y., $50,000, for 
the manufacture of furniture. The incorporators are O. FE 
and I. O. Anderson and M. J. Norquist 

The Acme-Greaves Machine Tool Co., Columbus, Ohio, 
$1,000,000. This company was incorporated to take over the 
\eme Machine Tool Company and the Greaves-Klusman ‘Tool 
Company, both of Cincinnati. Incorporators: C. H. M. Atkins, 
B. B. Quillen, George Langen, A. J. Jones and William A. 
(arc ives, 


Cleveland, Ohio, $150,000, 
Lind, William A. MeAfee, H. E. 


Newark, N. jf. 
Incorporators 


Charles St., 


William 


Baltimore, 
Randall, 


Mass., 


Officers francis’ R, 


National Fender Co., Wilmington, Del., $75,000; to manufacture 
fenders for trucks, automobiles, ete. M. L. Gatchell, L. A. Irwin, 
Hlarry W. Davis, all of Wilmington, Del. 

Stewart Wire Wheel Corporation, Dover, Del., $500,000. For 
the manufacture of wire wheels. Incorporators: J. B. Bailey, 
\rthur J. Kingsbury, both of Dover, Del. 

Che Gus Habich Co., Indianapolis, Ind., $100,000, to manu- 
facture guns, gun parts, ete.; directors, Harry C. Stutz, W. N 
Thompson, O. J. Holaday and A. C. Byerly. 

Hlercules Ore Corporation, New York City, $100,000, to mine 
for minerals of all kinds. S. B. Howard, A. W. Britton, Harry 
Davis, incorporators, all of Wilmington. 

The Toledo Machinery Patents Co., Toledo, Ohio, $60,000, In- 
corporators: Robert M. Ellery, Chas. Hartmann, Sholto M., 
Douglas, Rob. V. Phillips and F. Kk. Denny. . 

Metal Weather Strip & Screen Co., Ine., Brooklyn, N. Y., 
$5,000. Metal strips, screens for doors, windows, ete. L, Atkins, 
and C. A, Hall, 114 Prospect Place, Brooklyn. 

“The Franklin Machine & Tool Co., Springtield, 
$50,000... Officers: president, Robert Andrew Johnson; 
urer, Robert Molin; clerk, Oscar Sven Johnson. 

The C. J. Weinman Company, Dayton, Ohio, $15,000, machine 
shop. Clarence C. Peoples, Carl G. Falkner, John G. Collison, 
C. J. Weinman and A. J. Krehbiel, incorporators. 

L. FF. Dengler Machine Co., Rochester, N. Y., $20,000. To 
manufacture machinery, tools, ete. Incorporated by Leo F. 
Dengler, Valentine Dengler and Frank B. Messmer. 


Mass., 


treas- 


( 
MULE 


The John H. Pauley Machine Co., Youngstown, Ohio, 
$10,000. Incorporators: John H. Pauley, Minnie E. Pauley. 
Maud E. Pauley, Kenneth H. Pauley and A. M. Henderson. — 
The Gould Motor & Mfg. Co., Marion, Ind., $100,000, to 
manulacture a new type of gasoline engine. The incorporators 
are: J. A. Hardman, O. M. Scarborough and Frank Barr. 
The Abrasive Machine Tool Co., Prov idence, R. [., $150,000, 
by Frank M., Norman D., and Calin G. MacLeod, 290 Irving 
Avenue, Providence, and Elmer E. Dawson, Winthrop, Mass. 
Barnett, Inec., Newark, N. J., $100,000, to 
jewelry specialties. J. G. Barnett, H. Z. 


manufacture 
Steiner and M. H., 
Checkley, 31 Clinton Street, Newark, are the incdrporators. 
The Automatic Machine & Tool Co. New York, N. Y., 
$10,000, to manufacture tools, dies, ete. Incorporators: A. S. 
\leinkoff, S. Mucher and A. Lashkaretf, 182 Center Street. 
indlay Steel Castings Co., Findlay, Ohio, $200,000, to man- 
ufacture steel castings. Officers: president, E. J. Edwards; A. 
Il. A, Tilden, treasurer; H. Gage, chemist. 
Overseas [Engineering Corporation, New York City, $10,000; 
to manufacture nrechanical equipment, iron implements and 
metal products. G. Santi, interested, 233 Broadway, Manhattan. 
Roanoke Iron & Steel Corporation, Wilmington, Del., $3,500,- 
(0, to manufacture iron, steel, ete. Incorporators: Herbert 
IX. Latter, Norman P. Coffin, Clement M. Egner, all of Wilming- 
ton. 


Pelton, Secretary ; 


rhe Cawley Glare Control Co., Buffalo, N. Y., $100,000 
W. J Reddington, 110 Bedford \venue, is interested, The 
company will manufacture an automobile-light controlling de 
vice. 

loote-Pierson & Co., Inc., Manhattan, N. Y 
manufacture all kinds of electrical machines, ete 
G. Pierson, M. N. Liebmann, \W 


$100,000. To 
Incorporators : 
R. Stout, all ot New York 


The Hercules Mfe. 
forging machines and 
Laurance J. Berkley, John 
corporators 

The Rooney Wyckoff Company, Los \ngeles, Calg $50,000 
Incorporators: J. H. Rooney, B. Wyckoff and L. Schenek 
The company will construct a foundry and machine shop at 
San Pedro, Cal 

Che Wortman Roller Co., Cincinnati, Ohio, $10,000; printers’ 
rollers. August R. Wortman, Charles H. Edwards, Richard E. 
Simmonds, Jr. Edna R. Finch and William J. McCauley are 
the incorporators. 

The Church Street Machinery & Engineering Corporation, 
New York City, $10,000, to manufacture engines and aero- 
planes, by KE. PF. Walker, A. D. Sanderson and G. Kroto, 30 
Church Street. 

Tri-State Fd@ndry & Machine Co., Wellsburg, West Va., 
$50,000, to operate a foundry. Incorporators: Matthew J. 
Nonold, Edgar D. Mason, Edw \. Johnston, E. R. Wende 
muth and Alex MeInnes. 

Mays Calculating Machine Co., Wilmington, Del., $2,500,000, 
to manufacture calculating machines of all kinds. W.. F. 
O’Keefe, George B. Steigler and M. P. Parsons, all of 
Wilmington, are the incorporators. 

Cage Engine Syndicate, Inc., Wilmington, Del., $250,000. In- 
corporators, George L. Townsend, Edward G. Cook and Julian 
C. Walker, all of Wilmington, Del. The company will manu- 
facture combustion engines, machines, etc. 

The Ohio Security Tube Co., Columbus, Ohio, $50,000. 
Officers of the company are as follows: H. D. Culp, president; 
\. H. Wahler, vice-president; D, B. Sharp, secretary; Murray 
G. Edelston, treasurer; W. G. Grant, manager. 

The H. E. Crook Co., 28 Light St., Baltimore, Md., $120,000, 
to take over the firm of Crook, Kries & Co., machinists and 
contractors. Howard E. and Clarance H. Crook are interested 
in the company. Henry A. Kries of the dissolved firm of 
Crook, Kries & Company, will engage in the same business at 
207 Union Trust Bldg. 


Racine, Wis., $50,000, to manufacture 
other metal working machinery 
M. Scott and C. C. Gittings, in- 


GENERAL NEWS. 

Oliver Instrument Co., 1168 Cass Avenue, Detroit, Mich., has 
moved its plant to Adrian, Mich. 

The Worcester Lathe Co., Worcester, Mass., has moved from 
134 Gold St., to 68 Prescott St. 

The Holdfast Nut Co., Chicago, Ill., has changed its name to 
the Central West Manufacturing Co. 

The Saint Louis Machine Tool Co., 2607-09 South Broadway, 
Saint Louis, Mo., plans to erect a plant this spring and would 
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Diamond 


Fairness 


to the 


Jobber and 


Distributor 


The most important paragraph in the creed of 
the Diamond organization is one of the corner 
stones on which Success is built. 


Without it more than one out- 
wardly strong and well-knit organ- 
ization has gone on the rocks. 


With it small businesses have 
grown upward and outward stead- 
ily approaching the coveted “end 
of the rainbow.”’ 


This important factor is called 
Fairness —sometimes Square Deal. 


Diamond Rubber has written 
many interesting chapters in the 
history of the rubber industry for 
many years—and is still busy 
doing it. 


The best part of its Success is 
based on its Square Deal treatment 
of jobbers and distributors selling 
its goods—and it backs them to 
the limit. 


It has nothing to conceal. It is 
honest and above-board in its 
methods. 


Fair treatment, honest products 
and hearty, whole-souled co-oper- 
ation with jobbers and distributors— 
that is what the Diamond organi- 
zation offers today, as in the past, 
without reservation or stint. 


Gentlemen:— 

It isa pleasure and source of real gratifi- 
cation to advise you that our experience with 
the Diamond line of goods has been most sat- 
isfactory from the standpoint of the jobber, 
as we have been able to make many new 
accounts, and give such service for greatly 


A Result of FAIRNESS 


WE WILL DO THE SAME FOR YOU 


differing conditions that we easily hold the WW Vy /) 
trade, and have been able to increase our vol. Wetlekd-ak 
ume and profits in a handsome manner. a, 
We appreciate also your effective co-operation, Ades Martager. 
which isof great value in caring for an increasing trade, 


and a SQUARE DEAL 


and with best wishes for your continued successful 
efforts in behalf of the jobbing trade in rubber 
goods, we are, 

Yours very truly, 


SAVANNAH SUPPLY COMPANY 


We are for YOU Mr. Jobber—and YOU Mr. Distributor 
ARE YOU WITH US? 


Diamond Rubber Goods Factories 


AKRON OHIO 


Distributors Everywhere 


When writing to Advertisers please 


mention MILL SUPPLIES 
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he pleased to receive catalogs of material, 
veniences in an up-to-date 


Standard Mfe, Co.., 


equipment, and con- 


machine tool plant. 
Bridgeport, 


Conn., has changed its name 


to the Bilton Machine Tool Company. 
Harris Brothers Co.. Chicago, IL. has purchased the works 
ot the Kennicott Co. at Chicago Lleights 


Chase 


Metal \\ orks, 


Waterbury, Conn. 
corporate name to the Chase 


Companic Ss, Ine 


has changed its 


Phe Protecto Bridgeport, Conn., has 
to the American Iron & Steel Corpor: ition, 

DD. & W. Machine Co. Inc. New York City 
offices from 149 Broadway to 1472 Broadway 

The Niles Supporting Hook Co., F: irgo, N. D., has changed 
its name to the Niles Aq thle Tanger ompany. 


change d its Name 


, has moved its 


Master WW ichine Words, 110-12 W. 40th Street, New York 
City, has changed its name to the Master Machine Fool Co 
The Tennessee ( ast Iron P ipe Co., lenn., recently 


organized with $100,000 capital building a new plant, 
Vhe Sav-A-Life Fender Co., Cleveland, Ohio, will remove 


at once to Ashtabula, Ohio, where a new foundry building will 
be erected, 


stock, is 


The Lafayette Metal & Machinery Co., Jersey City, N. J., has 
organized to operate at 456 Pacitic Avenir Barn 
Ing Is president 

Edward R. Ladew Co., Inec., manufacturer of leather belting 
has removed its New York offices to larger quarters at 54-56 


Franklin Street 


The Blackwell Welding Co., Voledo, Jhio, a branch of the 


Vavton Welding Company, will open a repair plant at 1012 
Jefferson Avenue 

The pr ope rty ot the Hamilton Tron & Steel Hamilton, 
Ohio, has ¢ hanved hands and is now owned bh thre Hamilton 
Co 


Cor solidated lenging 


Stop Co., 350 West 38th St. New 
York City, is ren 


loving to 511 West 42nd Street, to increase its 
facilities 

The name of the Shaded Welding & Cutting Co., Inc.. 1307 
Norton treet, Baltimore, has changed to the In 
dustrial Welding Co.. Ine 

The Sarco Co., Ine., Woolworth Bldg., New 
established a new branch otfice at 325 lellicott 
in charge of F. D. Harget 

The George \W 
Company have merged 
of America, New York City 

rhe firm of Davis & Krebs, Cobden, 
by Walter C. Davis and Walter 
Firm machinery of all kinds 

The rie Pump & Construction Co., Erie. Pa., has been 
purchased by the A. L. Swett Iron Works, which will at 
1 


been 


York City, has 
Square, Buffalo, 


Houk Company and the Houk 
with the Wire 


\\ ire \W hee] 
Wheel Corporation 


Minn., has been formed 


Krehs to handle tractors and 


ones 

Move the plant to Medina, Pa 
The New York office of Whitney-Felker 
1 high-pressure piping, has been removed from 350 W. 38th 


Street to 511 West 42nd Street. 


G. C. Bland has purchased the plant of the Bellwood Manu- 
facturing Co., Bellwood, Pa.. manufacturing iron steel 
castings, and will build additions. 

C. L. Hill and S. R. Zimmerman, Laneaster. Pa., have ae 


quired the plant of the United States 
Pa., and will construct additions 


\sbestos Co., Manheim. 


The Gibb Instrument Co. has moved its offices and 


laboratories from the Highland Building, Pittsburgh, to 5716 
uchid Avenue, Cleveland. Ohio. 

lhe Morgan Engineering Co. will move its New York office 
from 165 Broadway to larger quarters at 120 Broadway, with 
In. J. Parker continuing in charge 

Block & Ca. composed of Louis Block and Harry Cohen, 
have opened othees at 409 Monadnock Blde., Chie: , to deal 
In Waste materials, including metals 


Fenton-Duby Tool Co., Duluth, Minn... has filed 
ment to its articles of incorporation, authorizing the 
of its name to the Seelye Tool Company. 

Ihe main offices of the J. L. Mott Co.. 
York since the 
moved to the company’s: plant at 

The Standard Parts Co., Cleveland, Ohio, of which the Bock 
Rearing Company is a part, has acquired the holdings of the 
Western Spring & Axle Company of Cincinnati, 

The Capital Art Metal Co. San. Francisco, Cal., has taken 
over the factory of the Sterling Fixture Co., Richmond. Cal., 
and will install machinery to make steel furniture. 


amend- 
changing 


maintained in New 
corporation was organized in 1883, are to he 


Trenton, N. J. 


The Chicago office of the 


Central Steel Co., of 
Ohio, will remove 


Massillon, 
to 1370 Peoples Gas Building 


122 S: Mich- 


igan Avenue, May first. A. Schaeffer is in charge. 
W. W. Woodruff of the Jeffrey Manufacturing Co., Colun bus, 
Ohio, and others have tak n over the plant of the 


\etna Foundry 
& Machine Co., Warren, and will enlarge it at once. 
_ Jointless Fire Brick Co., Chicago., announces that 
It hits taken over the business of the Pliab le lire R rick Ea. and 
Is NOW in position to turn out a More highly developed product. 

\ Corcora Ine., 


( hio, 


manufacturer of wit dmills, pumps, tanks 

and towers, will move its othce May 1 from 1] John Street 

New York ( tv, to the hactory, 76) Jersey \venue, ‘Jersey City, 

Marlin Arms Co.. New Laven, Conn.. his taken over 


the business and plant of the Mayo 
Ilaven, and will 


radiators 

lhe Blackwood Steel Foun Co., Springtield, Ohio. has 
been taken over the Ohio Steel loundries Lima, Ohio, 
his transaction involyes no change in the operation or Manage 
ment of the plant. 


Radiator Company, 
continue the manufacture of 


New 


automobile 


lhe Phila lelphia’ Steel & Forge Co. Tacony, Philad Iphia, 
has changed its name to thre Pacony Steel Company 


change has been made to 


indicate more clearly the 
the company’s business 


scope ot 


The Pittsburgh-Des Moines Steel Co., with steel fabricating 
plants at Pittsburgh, “Pa. and Des Moines, la. has opened an 
office at 1265 rst National Bank Bide. Chicago, with Mr 


Max Whitmore in charge 
rhe Double Steel Tire Valve 


automobile tire yalves. formerly 


Company, manufacturer of 


located in New York City, 


has moved its business to Detroit, Mich. Plans hay heen pre 
pared for a new plant there 

Phe Bridveport Brass Bridgeport, Conn.. has purchased 
the business and factory buildings of the Standard Brass & 
Copper Tubs Company, New ear Conn, and intends to 
vreatly enlarge the la plant. 


South 
factory, 
comple an ad- 


Owing to increased business, the Perkins Windinill Co., 
Bend, Ind. has found it necessary to lease a new 
notwithstandine the fact th t the compan) 
dition to its foundry in J: 


arpenter and Ll. O, 


Weldon hive 


M. R formed a partner- 
ship and have opened a new office at 120] } Stock Exchange 
Bldg., Chicago, still retainine the office of M. R Carpenter, at 
62 Pickering Bldg... Cincinnati, O 

The offices of the B. M Gardner Co., Cleveland, Ohio, have 
been removed to 321-22 Guardian Building The Gardner 
Company has also opened a branch office at 704 Kord Building, 
Detroit, charge of C. E. Conover 


The hg of the Standard Chain Co 
\venues, Marion. Ind., has 
‘hain of 
for the 


+ Butler and Factory 
taken over by the ~\merican 
and plans have been made 
opened at once. 


heen 
Bridgeport, Conn... 
plant to be 


The Simplex Foundry Co.. Columbus, Ohio, has begun the 
manufacturing aluminum castings for the 
of vaciium sweepers. Thy 


and Dennison Avenue 


business ot 
Company, 1 
at Spruce 


Ramey 
company is located 

\nson-Byrne Company, Chicago sales 
dell Air Compressor, the Kingsford Centrifugal Pump, and 
other standard mechanical lines. has opened up new and larger 
offices at 10 South La Salk Street, Chicago 

Ihe Althouse Wheeler Co., Waupun, Wis., manufacturer of 
well and cistern pumps, has disposed of its plant and business 
to the Star Pointer Pump Co., Menasha. Wis., which will 
move the works to Menasha and consolidate operations 

Phe lleider 


the equalizer 


agents for the Blais- 


Manufacturing Co.. ( arroll, lowa, has purchased 
business of the Star Mfe. Co., Carpentersville, 


Hl., and is making arrangements for the crection of a large 
new plant at Carroll, to be occupied by the first of July. 

lhe Rider-Ericsson’ Engine Co., New York City, has been 
re-organized and the new officers are: Samuel \ndrews, pres 
ident; A. W. Christianson, vice president and general mana 


ger; Sanford Abrams, treasurer: D. C Dominick, secretary. 


turbo- 
Company 


The exclusive manufacturine and selling rights of the 


gear, formerly manufactured by the Turbo-Gear 


Inc., Baltimore, Md.. hay recently been acquired, through con- 
solidation, by the Pool. Engineering & Machine Company, also 
of Baltimore 

Edwin E. Bartlett, manufacturer of arbor presses, has re- 
moved to Nashua, N. H.. from 326 A Street, Boston, Mass 


The new plant is of the brick mill type, with 30,000 square 
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| THE CONSERVATION OF ENERGY AND THE TRARSLSION OF POWER |. 


Belts Dictate Output 


Transmission belts may be 


parasites absorbing much of 
the life-blood of production 
Power. 


They can be vigorous power 
arteries keeping production 
flush with expectation. 


They can decide between efh- 
ciency and inefhciency. They 
can determine output. 


Blue Streak Transmission 
Belts dictate greater produc- 
tion for‘a given volume of 
power than is possible with 
inferior belts. 


The method of construction 
and the materials used compel 
efficiency. 

To insure maximum pulley 
contact they are made extraor- 


dinarily pliable by impreg- 


nation with compounded 
rubber, forced in under enor- 
mous pressure. 


To make efficacious the con- 
tact surface thus commanded, 
the belts are provided with a 
superior friction surface 
flexible, gripping, tough. 


The specially woven duck, 
having a tested tensile 
strength far in excess of that 
commonly used,givesstrength 
without power- squandering 
weight. 


Blue Streak Belts are built to 
conserve energy. 


The cost records kept in hun- 
dreds of plants in scores of 
industries show that they do 
conserve it. 


SPA 


: 


> GOOD) 


AKRON 


And their quality is constant. 


We will not debase the mate- 
rials of which they are made, 
nor be less lavish of skillful 


work for the sake of price. 


You pay more for Blue 
Streak Belts, but they cost 
you less. 


They give you longer service, 
continual service, better service. 


The demands of satety f< r employes as 
well as the need for conserving power 
everywhere recommend the use of 
Goodyearite. The durability and heat- 
resisting qualities of this asbestos sheet 
packing prevent the dangerous and 
costly blow-outs chargeable to gaskets 


of inferior material. 


The Goodyear Tire & Rubber Co. 


Akron, Ohio 
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a : 
AINE ILL, >) UJ 
fect of floor space with siding and other conveniences for CLASSIFIED ADVERTISEMENTS 
rapid production Classified Line Advertisments under heads of Wanted, For Sale, etc., will be 
The Nagle Steel Company Pottstown Pa has purch ised published in this Department at a rate of 25 cents a line, each inseriion. Count 
trom the Pottstown Steel Company, the engine, rolls, plate alles 
shears and other equipment, which it will install in the former SALESMEN WANTED 
: 
Potts Bros. lron Works, idle over six years, recently purchased 
by the Nagle Company. WANTED—Prominent eastern leather belting manufacturer 
\t the recent annual meeting of the directors of the Na- offers position to capable traveling salesman to represent them 
tional Roll & foundry Co., Avonmore, Pa., the followine officers in the central West; one having had experience in this line or 
were clected: William Goundy, president, treasurer and gen- mill supples and hardware preferred; correspondence conti- 
eral manager of the plant; D. Hl. Slonaker and M. E. Baird. — dential \ddress 543, care of MILL SUPPLIES, 537 South 
vice-presidents; lrancis Kaib, assistant treasurer. Dearborn St., Chicago. 4-5 
The Southern Illinois Machine & Foundry Company, Mur- WANTED—Salesman to handle our Tail Stock Turret 
physboro, HL, has changed its name to the Egyptian lron attachment and Tool Post ‘Turret attachment for lathes; also 
Works Phe company manufactures brass and iron castings, adjustable light brackets for factories; also brass work, 
hoisting cages, mine cars, ete., and contemplates extensive ad- demand, easy sales, Iberal commissions. The Newman \ 
ditions to its foundry and manufacturing plants. Co., 717-19 Sveamore St., Cincinnati, Ohio : 
Phe Ashton Valve Co., Boston, Mass, has removed its ex WANTED—Experienced Mill Supply salesman. a fine 
ecutive, sales and credit departments to its factory in East opportunity for right man. State age, and give reference 
Cambridge. where Jar quarters have been provided for \ddress Sheet Metal & Supply Co., Lancaster, Pa. » 
greatly increased business \ll correspondence should be ad - 
dressed to 161-179 First St.. Cambridge “C.” Boston, Mass LEATHER BELT SALESMAN WANTED 
Phe Laneti Machin ‘o., 700 C calth : 
t to 1t8 owt Shop ake specia ) C27 nae 
n 1). 1¢ Ipanyvy Wi Mea Ke tv confidential Address 545. care MILL SUP! LIES, 537 S. Dear- 
tomatic screw machine products, spur gears and sprockets : 3 5 
1t¢ pl 1 pur ee ( procket horn St... 4 hicago. 4-5 
Phe Deshle \ute opring Wheel o., Weshler, Neb., has = 
been organized ith a paid up capital of $100,000. The com 
pany purposes to manufacture a steel spring auto wheel, SITUATIONS WANTED. 
) ited by W Nane presid ) co an Gregor 
nes is vice-president: chlamann, secreté reasurer an 
enced in selling and office management. Now employed. Good 
| | _ | i y | | N \ specialty man \ddress Box 94, ZanesviNe, Ohio. 3-4-5 
k WANTED—An American, 35 years old and married, at 
ovel business of the Boerder Process Stec 
present traveling territory in Central West for manutac- 
t | d ident lernest Wolfe will consider inside position in sales or purchasing depart 
ral \. B ment with first class concern. Have had cight years purchasing 
and general office experience. Address 544, care of MILL SUI 3 
PLIES. 537 South Dearborn St.. Chicago 4-5 
FIRE LOSSES. 
ot previ reported, were recently suffered Ei T HOOKS 
| i erns Shreve Chair Company, Spartans 
}? mill, $10,000; C. W. Campbell Company, Ston 
| 1 ( nd erist mill, $150,000 | 
| no and erist mill, : irmers & Gu 
| Cott Oil Co., Birmingham, Ala., $165,000; Central Man Write for 
Conversville, Ind. $150,000; Rockwell Manu 
| ; den, Ark., $150,000; Bethlehem Foundry & Samples 
Machine Co. South Bethlehem, Pa., $200,000; Westinghousé and 
Co., East Pittsburgh, Pa., power plant, $100,000; Jeanes 
ille Iron Works, Hazleton, Pa., $75,000; Youngstown Sheet Discounts 
e wn, Ohio, baking dept., $30,000: India 
| Retini ( Phil ua, Pa., $100,000; United States Leather 
( Old Fort, N. C., tannery, $750,000; Steiger Terra Cotta ¢ 
| Pottery Co.. South San F:1 neisco, Cal, $200,000 ; J+ Thompsoif SAWYER 
| & Sons Mig. Co., Beloit, Wis., $15,000; Cotton Seeds Products B | H k 
Co., Louisville Kv., $10,000; Canton Glass Company, Marion, elt 00 
Ind., $80,000; Durex Chemical Co., Sweetwater, Tenn., $75,000; Cc 
Shaw Batel Pipe Works, Brighton, Cal. $75,000; Hanover ompany 
Bessemer [re & Copper Hanover. N. Mex., $100,000; , P KE 
} Corry Pail Co., Corry, Pa., 10,000; Bates Leather Co. Brockton, AWTUCKET, 
Mass., Nels Wheel Co., Ontario, Canada, $10,000: 
} Decatur Box & Basket Co., Albany, Ala., $25,000. 
| 
| 
INNERDUCK 
LEATHER 
Patented August 3, 1915 
\ distinct improvement over all other types of belting, X 
insuring increased efficiency and greater profits. i » 
A Money-Maker for Jobbers 
Guaranteed 25 per cent less stretch and 40 per cent more pulling 
power than any other belt on the market. Best belt for motor drives. 
small pulleys and high speed. Note construection—chrome surface, 
innerduck and oak-tan backing. Write today for samples, prices 
and detailed information. 
LEATHER BELTING CO. 
Chicago, Illinois 
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Service, Safety, Economy 


These three essentials of pump duty are assured 
by the use of the valves and sheet packing’ that have 
proved uniformly reliable in plants throughout the world. 


EBONITE VALVES 
EBONITE ackine 


Reg. U. S. Pat. Off. 


Kbanite Valves meet every requirement of severe 
* service, and their long ‘life’? makes their cost the lowest. 

Kbonite Sheet Packing holds joints tight against 

stezm, water, air, ete., regardless of the pressure or tem- 

perature. Ebonite will not blow out, burn out, rot, ear- 

bonize or crumble, 

Write for samples of Ebonite products, 
and dealt r prices. 


Sold by dealers everywhere. 


Quaker City Rubber Company 


PHILADELPHIA CHICAGO 


629 Market Street 182 West Lake Street 
PITTSBURGH NEW YORK 
3 211 Wood Street 53 Murray Street 


| O 83 3 R S You Get Perfect Threads 
| DID YOU KNOW b 
Kew lines handled by the jobbers show a greater Wai cS 
rofit, than the 
g5 Pipe Cutting and Threading Machine 
MERCHANTS BALER This  up-to-the- 
tised and more favorably known than Hand and Power 
| | any other make, therefore, it is the Pipe Machine is a 
me most profitable baler for wonderful producer. 
thread each time you 
l operate it. So sim- 
Steel braces reinforce all ple that unskilled 
helpers can operate 
MAIL COUPON TODAY | yy it at a material Sav- 
28 ing for you. It is 
|} 3 SF light, strong and 
| No. 94 Combined Hand and Power Pipe durable. Can be bd 
453235 | Machine, Range 2% to 6” B.H. moved from place to 
place on job or in 
the shop. Reason- 
ote Write for Catalog able in first cost, too. 
operating cost It will cost you 
= nothing to investi- 
FEES gate. 
28 = THE CURTIS & CURTIS COMPANY 
75% = 120 Garden Street BRIDGEPORT, CONN. 


ay} ynoqe 


When writing to Advertisers please mention MILL SUPPLIES 


=| 
~ 
| 
| | 
4 j — 
110 


Wig 


DETROIT DEALERS 


FIND AMONG THE LARGE AUTOMOBILE PLANTS A CON- 
STANTLY INCREASING DEMAND FOR ARMSTRONG TOOLS. 
The following items are from orders received recently from one prominent 
Detroit dealer : 
646 No. 1 ARMSTRONG TOOL HOLDERS 


880 2 “ ‘6 “ ‘TO BE STAMPED 


» WHY cern speciFY ARMSTRONG? 


BECAUSE their tests backed up by YEARS OF USE IN THEIR OWN i ee” 
SHOPS PROVED TO THEIR ENTIRE SATISFACTION THAT ae: 


ARMSTRONG ARE BEST 
BEST FOR THE USER | 


and consequently 


BEST FOR THE DEALER 


PROMPT SHIPMENT FROM STOCK 


i 


When writing to Advertisers please mention MILL SUPPLIES. 
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SUP PLIDES 


A 
MISSION 


RESENT day conditions demand that every 

piece of machinery be fitted to its job — that 
there be no wastage of money through inefficient 
methods of transmitting power. 


THE vA. LINE 


VSONS COLA 


embraces power transmission equipment to meet every possible need 
for 60 years our Engineering Department has been co- operating 


A wT 

jem 


A IN ASIN 


with manufacturers in every line of industry. 


T. B. WOOD'S SONS 


BASE PLATES SHAFTING 
FLOOR STANDS ' | COUPLINGS 
PILLOW BLOCKS ares SET COLLARS 
WALL BRACKETS | PULLEYS 
TIGHTENERS CLUTCHES 


CHAMBERSBURG, PENN. 


When writing to Advertisers please 


mention MILL SUPPLIES. 
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Line of Power 


MACHINERY 


, -— you area jobber, or a dealer—on the lookout to build 
up your 1917 profits, The T. B. Wood's Line offers you 


an opportunity to form a profitable connection with the manufacturers 


of the world's largest line of transmission machinery. Every unit in 


4 LINE 
SONS COg 


<THE 


is built to give the utmost in service —and each individual piece is\ 
guaranteed to pertorm satistactorily the work for which it is designed. 


¢ On any unusual problems which may come up in figuring your customers require- 
ments, our Engineering Department 1 is at your immediate service we w ork w ith 
you to our mutual profit. 


Write for complete Dealer Plan today. 


2. S SONS CO. 


SHAFTING | BASE PLATES 
cOUPLINWNGS | FLOOR STANDS 
SET COLLARS = PILLOW BLOCKS 


CHAMBERSBURG, PENN. 


When writing to Advertisers please mention MILL SUPPLIES 
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Satisfactory Service 


under the most difficult 
conditions, is obtained 
by thousands of satisfied 
customers who are using 


Homestead Quarter-Turn Valves 


As a Dealer, you will be interested to know that we make a 
valve to meet all exacting conditions. Homestead Valves 
are made in the Straight-Way, Three-Way, Four-Way and 
Angle Patterns for pressures to 5,000 Ibs. to the square inch. 


Hor in safely recom- | HI. HOVALCO Angle Blow- ZZ" will pay you hand- 
= mend Homestead Valves Off Valve should be on SO! 
on wate li es h - eacn of your CUSTOT ers’ 
sail Thev will acquainted with the Home- 
thank you ee HO- stead Line of Quarter - Turn 
VALCO is guaranteed uncon- Plug Cocks. Write today for 


ditionally against leakage. complete information. 


nely to get better 


Homestead Valve Mfg. Company 


| baat” Homestead, Pa. 


PATENTED 


BML, 
BS 
Ay, 
Be: 
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ALPHABETICAL INDEX TO 


Niles, Mich. 

414-416 N. Third St., Philadelphia, Pa. 

Akron, Ohio 

566-570 W. Lake St., Chicago, Ill. 

Congress and Seventh Sts., Detroit, Mich. 

American Pulley Company, The 3 
4220-60 Wissahickon ‘Philadelphia, ‘Pa. 

American Steam Gauge & Valve Mfg. Co............... 96 
208-220 Camden St., Boston, Mass. 

Appleton, Wis. 

305 N. Francisco Ave., 


Chicago, 

508 S. Dearborn St., Chicago, Il. 
Biggar Brothers 


Oneida, N. Y. 

Bond Foundry Machine Co... 
Manheim, Lancaster Co., Pa. 

Warren, Ohio 

Canal St., Auburn, N. Y. 


-211 W alnut St., Cineinn: iti, “Ohio 
Se »venteenth St. and W este rn Ave., Chicago, Il. 
Campbell, J. B., Brass Works... 
Sixteenth and Cascade Sts., Erie, Pa. 
N. St., Chicago, Til. 
19 W. Ohio St., Chicago, Ill. 
Chicago, Well Supply Co.. 


117 
26-232 W. Ontario St., Chicago, III. 
Lakeside Ave., Cleveland, Ohio 


Cincinnati Rubber Mic. The... 2 


Norwood, Cincinnati, Ohio 

Cincinnati Tool Co., The. 131 
1952 Waverly Ave. Cincinnati, Ohio 

Plymouth, Ind. 

Crane Mis. Co., The............ 110 
Galesburg, Ill. 

Crescent Belt Fostencr 124 
381 Fourth Ave. New York, N. ¥ 

Crescent Machine Co., “The. 131 
96 Columbia St., Leetonia, ‘Ohio 

Curtis & Curtis Coe, The... 110 
120 Garden St., Bridge port, ‘Conn. 

Cusuman Co. 123 
Hartford, Conn. 

64 Laidlaw Ave., Jersey ‘City, NM. J. 
Davey, W. 0. & Sons.. 4 
60 Laidlaw Ave., Jersey ‘City, 

3227 Frankford Ave., Philadelphia, Pa. 

Salem, Ohio 

Detroit, Mich. 

Detroit Screw Works.. 


Riopelle and Franklin ’ Sts. Detroit, Mich. 


88-89 
Detroit, Mich. 


Detroit Valve & Fittings & Detroit Brass Works....... 1746 
Detroit, Mich. 
Diamond Rubber Goods Factories...................... 106 
Akron, Ohio 
Dodge Sales & Engineering Co................ 61, 62, 63, 64 


Mishawaka, Ind. 


Rennie R. R., & Sons Co. 


731 Plymouth Court, 


Empire Mfg. Co., The. 


76 


Lockport, N. 

1290 Stafford Road, Fall River, Mass. 

262 Fisher AV e. Marshalltow! n, ‘Ta. 

§22 S. Clinton St., Chicago, Il, 

Ford Chain Block & Mfg. Co.. eee. ag 
139 Oxford St., Priladeiphia. Pa. 

Fox Typewriter Co.. 129 
Grand Rs ipids, Mic h. 

1615 West W alnut St., ‘Chie ago, Ill. 

757 W. Pratt St., Baltimore, Md. 

General Asbestos & Rubber Co......................... 72 
Charleston, S. C. 

Goodyear Tire & Rubber Co., The..................... 108 
Akron, Ohio 

Seneca Falls, N. Y. 

Worcester, Mass, 

Greenfield, Mass. 

6-812 S. Swanson St., Philadelphia, Pa. 

Hettric Mig. Co., The. 104 
Toledo, Ohio 

Clutch: Coa... The: 118 
Cleveland, Ohio 

Hilliard &} Machinery 122 
Elmira, N. 

Hoggson & Pettis Mfg. Co., The................ 100 and 127 
New Haven, Conn. 

Hollow Center Packing Co.. 100 
608 South Dearborn St. "Chicago, 111. 

Homestead Valve Mfg. Co........... 114 
Homestead, Pa. 

Hoover Steel Ball Co.... 4 
Ann Arbor, Mich. 

Hyatt Roller pouring 25 
Newark, N. 

1801-1825 Diversey Blvd., ‘Chicago, Ill. 

Jefirey Mig. Co., The........ 78 
Columbus, Ohio 

80-88 W “hite St., New York, N. Y. 

Keystone Mfg. Co., The. 125 
41-51 Chandler St., Buffalo, 

Leffel, James, & Co., The..... 128 
Springfield, Ohio 

Lumen Bearing Co.. 80 
Buffalo, N. Y. 

Manufacturing Equipment & Engineering Co............ 131 


Framingnam, 

Mason Regulator Co 
Dorchester, 

Springfield, Ohio 

-20 Orleans St., Chicago, Ill. 
27-235 Campbell Ave., ‘Detroit, Mich 

St. Louis, Mo. 

Moore & White Co., The 
Philadelphia, Pa. 

Ashland, Ohio 


National Tube Company 


Mass. 


3oston, Mass. 


Frick Bldg., Pittsburgh, Pa. 


New Haven Screw Co., The 
New Haven, Conn. 


(Continue8 on Page 117) 
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UPPLY vour customers a 
with valves bearing the iz 
Diamond Trade Mark and 


there is no need of looking , 
further for a guarantee of 
quality. patterns, for 
high or low pressures. i 


Mechanical Rubber Goods 


for the power plant and engineering service. 
Backed by over 50 years of experience, and 
consclentious effort to produce ab- 
solutely reliable eoods. 


Jenkins ’96 Packing, in sheets or gaskets. 

Jenarco Packing, in sheets or gaskets. 

Jenkins Discs for valves, gage cocks, etc. 

Jenkins Bros. Pump Valves, Gasket Tub- 
ing, Bibb Washers, Union Rings. 


MASON 
Reducing Valves 


are standard 


Do You Carry 
Them in Stock? 


MASON REGULATOR CO. 
BOSTON, MASS. 


‘PORTER’S BOLT CLIPPERS 


EAS 


30 YEARS’ EXPERIENCE BENEFIT OF BUYER 


30 YEARS’ ADVERTISING BENEFIT OF DEALER 


THE GOODS FOR WHICH THERE IS A DEMAND 


H. K. PORTER, Everett, Mass. 


Immediate Shipment 
from Stock 


When you need good, case hardened, 
perfectly threaded machine screws, nuts 
and bolts, and need them quick, remem- 
ber that Detroit Screw Works ‘keeps a 
large stock, ready to ship. 


No Side Track for small orders. 
All orders dispatched ‘‘on time.’’ 


Detroit Screw Works 


1877 Detroit, Mich. 


ah 


1917 
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EASY-NEW EASY-ALLEN RANDALL 
j ‘ Write us whenever we can be of servic : | 
Jenkins Bros. 
| = } 
BO White Stree New York 524 Atlantic Avenue ston 
= 
| 
Re 


ANULUL Si 


Lal! 


1 Th w Ss Cc Manufacturers of 
e e aven screw O.| Automatic Screw Machine Products | | 
and 
New Haven, Conn. ““Foster’’ Safety Hollow Set Screws 
| 
AIR AND GAS RECEIVERS GALVANIZED AND PAINTED 
HYDRO-PNEUMATIC TANKS 
HOT WATER STORAGE TANKS STEEL TANKS |. 
GASOLINE STORAGE SYSTEMS 
EXPANSION TANKS RIVETED, WELDED OR BRAZED 
STEEL SHIPPING BARRELS SEND FOR NEW CATALOGUE 
Genuine “Cumming” 
8 Here's A Fast Selling Specialty 
Portable Forges 
F are sole manufacturers of Clark Soldering Tron has adjus t- 
Stationary Forges and Hand close to. flan 
Blowers. Your trade demands SAVES GAS — SAVES TIME 
ble mine _ Local gas companies are interested in pushing gas-using appliances, 
eel bo i. iron blo wer, bronze eink Phey will help vou to cell th Clark. sok s tring Iron. Write us for details 
rs, and is guaranteed to outlast any of selling plan that insures this co-operation. 
sit pe on the CHICAGO WELL SUPPLY CO. 
Blowerse W 228 W. Ontario St. Chicago 
for particulars and price list 
. Wal 
Furness Bros. Company, énicaco i 
» David Cumming : Pat. aovlied for 
| 
ALPHABETICAL INDEX TO ADVERTISERS (Continued) | 
New York Belting & Packing Co., Ltd. . 10 Sawyer Belt 
1-93 Chambers St., New York N iwtucket I 
New York Leather Belting Co. 23 Scaife, William B:, & Sons Co.........;... wee 117 
} 165 Went Av brooklyn, N. ¥ First National Bank Bldg., Pitts sburgh, Pa 
Nicholson File Company 121 Schieren, Chas. A., Company.. 
j Providence. R 12 Ferry St.. New York, NX. 
Chio Blower Co., The.... ; 129 Somers, Fitler & Todd Co.. Settee .Back Cover | 
5150 Perkins Ave., Cleveland, Ohio 327 Water St. Pittsburgh, Pa | 
Ohio Brass Co., The. 13 Stanley Belting Corporation. belay. 10 | 
Manstie!d, Ohio 10 S. Clinton St., Chicag« ill. i 
Ohio Valley Pulley Works, Inc. Starrett, S. The. 131 | 
ivsville Athe Mass. 
Partridge E. O. 127 Sterling & Skinner Co... 118 | 
039-49 W Lake St... Chicago, Ill. Grand Blvd. and Russell St ‘De ‘troit. Mich 
Penberthy Injector Company oe 24 Taylor Instrument Companies... 123 | 
Holde Ave. and GG. Ry., Detroit, Micl Rochester, N. Y. 
Penn Engineering Co., The 100 Toledo wage Threadute Machine Co., 
12 Cherry St., Philade ‘Iphia Pa. 1437 Summit St., Toledo, Ohio i 
Porter, 116 Transmission Ball Bearing Inc... 14 | 
; et Mass 32 Wells St., Buffalo, N. Y } 
Powell, Wm, Co., The. 92 Victor Balata & Textile Belting Co. 102 | 
2525 Spring Grove Ave., Cincinnati, Ohio 38 Murray St., Ne irk, N. 
Pyott Company 68 Vogel, Joseph A., 98 
N Z ‘ and Noble St Chicago, Ill Wilmington, Del 
328 North Sangamon St. : ‘Chicago, 11] Spring Grove Ave. and Township St., Cincinnati, ‘Ohio 
|} Quaker City Rubber Co. ? 110 Williams, I. B., - & Sons Co. 11 | 
} 629 Market St., Philade sIphia, Pa Dover, i 
| Randle Co., . 122 Williams, I. H. & Co. 70 
39 Powers St., Cincinnati, Ohio 12 Richards St... Brooklyn, N. 
Raniville, F., Compa 120 Wood's, T. B., Sons Co.......... 
Grand R: oH Mich. Chambersburg, Pa 
Reeves Pulley Co. 8 Woodhouse Chain Works. 125 | 
| Columbus, ind. Trenton, N. J. i 
Ross- Gould List & Letter Co..... .. 124 Wright Mfg. Co....... ..Back Cover | 
1019 W. Olive St., St. Louis. Mo Lisbon, Ohio 
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Air Cocks 
Air Valves 
_ Cylinder Cocks Priming Cocks 


The 
| Sterling & Skinner Mfg. Co. 


Our Line is the recognized standard on 


Gauge Cocks 
Water Gauges 


Write 
for 
Catalog 


DETROIT, MICH. 


ERE is the CINO 

Valve which, while mod- 
erate in price, is of much better 
quality than some of the more ex- 
pensive valves now on the market. 
It is one of the best products of 
our engineering department and 
was designed to fulfill the demand 
of the consuming trade for an iron 
gate in the small as well as the 
larger sizes, 


It is of very simple construe- 
tion, has two dises which revolve 
when the valve is opened and 
closed, making the CINO Valve 
practically self-grinding. It will 
take pressure from either side—is 
far superior to the standard 
wedge dise valve, and will give 
the best of satisfaction on all 
pressure up to 100 Ibs. 


Being made of iron, the CINO 
Valve enjoys a large demand 
among users who handle cyanides or 
other acids which ordinarily attack 
brass It is also extensively used in 
Chemical Plants, Tanneries, Oil 
Wells, Breweries, Mines, etc. It is 
made in 13 sizes, %” up to 6”, and 
is furnished with iron body and brass 
mountings or entirely of all iron. 


It ts the best gate valve value on 
the market—bar none. Send us 
a trial order so we can prove it. 


The D. T. Williams Valve Co. 


CINCINNATI, OHIO 


at 


“HILL” 


Friction Clutches 


Simple 
Powerful 
Positive 


Vanufactured 


Since 1885 


MR. DEALER: Do you know Friction Clutches well enough to diagnose your cus- 
tomer’s requirements and supply the clutch that will best meet his conditions and give him the 
service he expects? 


You should be a friction clutch specialist. 


as design, rating, the effect of suddenly 
clutches, sizes, testing, proper care, etc. 


You should be familiar with such subjects 


applied load, operative peed, starting capacity, split 


THE HILL CLUTCH CATALOG not only describes the full line of “Hill” power 
transmitting equipment, but is a text book on the subject of clutches. It is intended to give a 


better knowledge of clutches and their uses, and assist you to sell your customer the clutch he 


should have. Send for it. You will give it a place in your reference book rack after you 
have read it. 


The Hill Clutch Co., Cleveland, Ohio 


THE SMITH TYPE is our 
latest design and embodies the 
latest improvements in design 
and construction. Movement 
of jaws is positive. Simple, 
powerful and continuous toggle 
connection from cone to jaws. 
Any working part, including in- 
side jaw s, can be removed 
parallel to shaft from the 
mechanism side without dis- 
turbing hub casting or friction 
ring. [Entire clutch mechanism 
is accessible for adjustment and 
renewal of parts. 

ADVANTAGES: 


Unequalled 
mechanical stability; 


tremendous 


starting power; ease of adjustment; 
removal of wearing parts; all parts 
of toggle 
necting 
ings: self-centering. rhey 
the hardest 
tions. 


mechanism, except con- 


meet 


24-hour service condi 
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ACCESSORIES, AUTOMOBILE 
*Detroit Valve & Fittings & Detroit 
Works. 


*The Wm 


Brass 


Powell Co. 
ARBORS 
Drill Co, 

AUTO TRUCKS 
—Federal Motor Truck Co 
BABBITT METALS 

Mfg. Co. 
Bearing Co 
BALERS, WASTE 


*Detroit Twist 
‘*Federal” 
*Dodge 


*Lumen 
PAPER 


“Merchants’ Baler’’—The Crane Mfg. Co. 
Somers, Fitler & Todd Co. 
BALL BEARINGS 
Hoover Steel Ball Co. 
*Transmission Ball Bearing Co., Inc. 


BALL BEARINGS FOR POWER TABLES, 
TRUCK WHEELS, ETC. 
*Transmission Ball Bearing Co., Ine. 
BARRELS, STEEL SHIPPING 
Wm. B. Scaife & Sons Co. 
BEARINGS, BRONZE 
*Lumen Bearing Co. 
BEARINGS, ROLLER 
Reeves’’—Reeves Pulley Co, 
*Hyatt Roller Bearing Co. 
BEARINGS, SHAFT 
*Bond Foundry & Machine Co. 
*Dodge Mfg. Co 
*Transmission Ball 
BELT 
*Dodge Mfg. Co. 
BELT CLEANER 
Company. 
BELT DRESSING 
Beltine Chemical & Mfg. Co. 
*The Bradford Belting Co. ‘‘Monarch"” 
and “Bradford” (Stick). 
*“Climax’’—The Hettrick Mfg. Co. 
Gandy Belting Co, The 
*Graton & Knight Mfg. Co., 
F. Raniville Company. 
*Chas. A. Schieren Co. 
BELT FAST™NERS 
Crescent Belt Fastener Co 


Bearing Co., Inc. 
CONVEYERS 


taniville 


(liquid) 


The 


“Crescent” 


*“Alligator’’ and ‘Turtle’’—Flexible Steel Lac- 
ing Co, 
Sawyer Belt Hook Co, 
BELT LACING, LEATHER 


*The Bradford Belting Co. 
B. Williams & Sons. 
BEL T SHIFTER AND COUNTERSHAFT 
“Pullet -The Cincinnati Teol Co, 
BELT SLIPPING PREVENTED 

**‘Mor-Pul’’—The Bradford Belting Co 

BELT TIGHTENERS 
*Dodge Mfg. Co. 

BELT TREATMENT 
Beltine Chemical & Mfg. Co. 
F. Raniville Co 

BELTING, BALATA 


Victor Balata & Textile Belting Co. 
BELTING, CANVAS STITCHED 
*“Atilas’’'—Acme Belting Co. 


“‘Gandy’’—The 
*‘Hettrick” 
Victor Bal: 


Gandy Belting Co. 
The Hettrick Mfg. Co. 
ita & Textile Belting Co. 
BELTING, CONVEYOR 
*“Atlas’’—Acme Belting Co. 
City Rubber Co 
“Nubian’’—Empire Mfg. Co. 

Gandy Belting Co. 
*“Hettrick’’—The Hettrick 
**Stanley’’—Stanley 
Victor Balata & 


Mfg. Co. 

Belting Corr. 

Textile Belting Co. 

3ELTING, COTTON, SOLID WOVEN 

*“Atlas’ Acme Belting Co. 

““Nubian'’—Empire Mfg. Co. 

Rusco—The Russell Mfg. Co. 

*“Stanley’’—Stanley Belting Corp. 

Victor Balata & Textile Belting Co. 
BELTING, LEATHER 


*Alexander Bros 

W. D. Allen Mfg. Co. 

*Chicago Belting Co 

*Graton & Knight Mfg. Co., The 
**‘Inner Duck”’—The Hettrick Mfg. Co. 
*“Monarch’—The Bradford Belting Co 


*New York Leather 
F. Raniville 
*Chas, A 
*“Shield”’ 


Belting Co, 
Company. 
Schieren Co 
McCauley Belting Co. 
“Sterling’’—Chas. Bond Co., Philadelphia. 
*I. B. Williams & Sons 
Young Inner Duck Leather Belting Co. 
BELTING, LINK 
& Son Co. 
Mfg. Co. 
Schieren Co 
BELTING, 

*The Bradford Belting Co. 
*Graton & Knight Mfg. Co., 
*New York Leather 
F. Raniville 
*Chas. 
B. 


H. W. Caldwell 
*The Jeffrey 
*Chas. A. 
ROUND 


The 
Belting Co. 
Company. 
A. Schieren Co. 
Williams & Sons. 


*Members American Supply & Machinery Manufacturers’ Association. 


The 


io 


READY REFERENCE FOR BUYERS 


Classified List of the Products of Advertisers 


BELTING, 
*The Cincinnati 
*The B. F. Goodrich Co. 
*Goodyear Tire & Rubber Co. 
*New York Belting & Packing Co., 
*Quaker City Rubber Co. 
BELTING, WATERPROOF 
*Alexander Dreadnaught—Alexander 
*The Bradford Belting Co. 
*Chicago Belting Co. P 
*Graton & Knight Mfg. Co., The 
*“Marine’’—McCauley Belting Co. 
New York Leather Belting Co. 
F. Raniville Company. 
*Chas. A. Schieren Co. 
*I. B. Williams & Sons. 
Victor Balata & Textile Belting Co. 
BENCHES, WORK, AND BENCH LEGS 
Manufacturing Equipment & Engineering Co. 
BLACKSMITHS’ TOOLS 
Cincinnati Tool Co. 
BLOCKS, CHAIN 
*The Chisholm-Moore Mfg. Co. 
*“Ford'’—-Ford Chain Block & 
*“Wright’’—Wright Mfg. Co. 
*Yale & Towne Mfg. Co. 
BLOCKs, 
*Bond Foundry & Machine Co. 
*Dodge Mfg. Co. 
*Transmission Ball 


RUBBER 
Rubber Mfg. Co. 


Ltd. 


Bros. 


Mfg. Co. 


PILLOW 


Bearing Co., Inc 

BOARD, FRICTION 

W. O. Davey & Sons. 
BOILERS AND ENGINES 
The James Leffel & Co. 
The Randle Machinery Co. 
BOLT CUTTERS 

*H. K. Porter—‘Easy,” Easy,” ‘‘Alten- 


Randall.” 

BOLTS, NUTS 
*Detroit Screw Works. 
BRACKETS, ELECTRICAL CONSTRUCTION 
Illinois Malleable Iron Co. 

BRACKETS, WALL 
Foundry & Machine Co. 
BRASS GOODS, STEAM 
*American Injector Co. 
Detroit Valve & Fittings & 
Works 
*McRae & Roberts Co. 
*Penberthy Injector Co. 
National Tube Company. 
*The Wm. Powell Co. 
*Sterling & Skinner Mfg. Co 
*The D. T. Williams Valve Co. 
BUSHINGS, BRONZE 
Bearing Co 

CAR-MOVERS 

*Appleton Car-Mover Co. 
CARPENTERS’ TOOLS 


AND SCREWS 


*Bond 


Detroit 


*Lumen 


*The Cincinnati Tool Co. 
CASING, WELL 
National Tube Co. 
CASTINGS, BRASS, BRONZE AND ALUMI- 


NUM 
*Lumen Bearing Co, 
CASTINGS, 
*Detroit Valve & 
Works 
Illinois Malleable Iron Co. 
CASTINGS, MALLEABLE 
*Detroit Valve & Fittings «& 
Works 
Illinois Malleable Iron 
CATALOGS, L 


GRAY IRON 


Fittings & Detroit Brass 


IRON 


Detroit Brass 


SUPPLY 


*R. R. Donnelley & Sons Co. 
CEMENT, LEATHER BELT 
W. D. Allen Mfg. Co. 


*Cocheco—I. B. Williams & Sons 

*Graton & Knight Mfg. Co., The 

F. Raniville Co. 

*Chas. A. Schieren Co. 

*“Monarch’—The Bradford Belting Co. 
CHAIN HOISTS 

-The Chisholm-Moore Mfg. Co 

‘ord Chain Block & Mfg. Co. 

—Wright Mfg. Co. 

Towne Mfg. Co. 

CHAIN, COIL 

Mfg. Co. 

Chain Works. 

CHAIN CONVEYER 

Mfg. Co 


*Cyclone 
*“Ford’’— 
*“Wright” 
*Yale & 


*The Jeffrey 
*Woodhouse 


*The Jeffrey 


*Woodhouse Chain Works, 
CHAIN, DREDGE 
*The Jeffrey Mfg. Co. 
*Woodhouse Chain Works 
CHAIN, LOADING 
*The Jeffrey Mfg. Co. 
*Woodhouse Chain Works. 


CHAIN, LOGGING 
*The Jeffrey Mfg. Co. 
*Woodhouse Chain Works. 

CHISELS, COLD, CAPE, ETC. 

“Hargrave’—The Cincinnati Tool Co. 

CHUCKS, DRILL 
*The Cushman Chuck Co. 
*Detroit Twist Drill Co. 


CHUCKS, LATHE 
*The Cushman Chuck Co. 
*“‘Sweetland’—The Hoggson & Pettis Mfg. Co. 
CLAMPS, ADJUSTABLE, MALLEABLE IRON 
The Cincinnati Tool Co. , 
CLAMPS, BELT 
Wood's Sons Co. 
CLAMPS, “C"” 
*Armstrong Bros. Tool Co. 
The Cincinnati Tool Co. 
**Vulcan”’—J. H. Williams & Co. 
CLIPPERS, BOLT 
*H. K. Porter. 
CLOSETS, FROST PROOF 
Jos. A. Vogel Co 
CLOTHS, WIPING 
Chicago Waste Co. 
CLUTCHES, FRICTION 
H. W. Caldwell & Son Co. 
*Dodge Mfg. Co. 
*“Hill’—The Hill Clutch Co. 
Hilliard Clutch & Mach’y Co., The. 
Medart Patent Pulley Co. 
*The Moore & White Co. 
Pyott Co. 
teeves Pulley Co. 
*T. B. Wood’s Sons Co. 
COCKS, AIR 
*American Injector Co. 
*Detroit Valve & Fittings & Detroit Brass 
Works. 
*McRae & Roberts Co: 
National Tube Company. 
*Penberthy Injector Co. 
*The Wm. Powell Co. 
*The Sterling & Skinner Mfg. So. 
*The D. T. Williams Valve Co. 
COCKS, BALL 
*Detroit Lubricator Co. 
*McRae & Roberts Co. 
*The Sterling & Skinner Mfg. Co. 
COCKS, CORPORATION 
J. B. Campbell Brass Works. 
National Tube Company. 
*The Wm. Powell Co. 
COCKS, GAUGE 
*American Injector Co. 
*Jenkins Bros, 
*“Ohio’’—The Ohio Brass Co. 
*The Wm. Powell Co. 
*The D. T. Williams Valve Co. 
COCKS, STEAM AND SERVICE 


*Detroit Valve & Fittings & Detroit Brass 
Works. 
J. B. Campbell Brass Works. 


*McRae & Roberts Co. 
National Tube Company. 
*The Wm. Powell Co. 
*The D. T. Williams Valve Co. 
COLLARS, SHAFT 
*Bond Foundry & Machine Co. 
*Dodge Mfg. Co. 
*T. B. Wood's Sons Co. 
COMPRESSION TANK SYSTEMS 
*The Deming Co. 
COMPRESSORS, AIR 
Instrument Companies. 
COTTON WASTE 
Chicago Waste Co. 
Estes Mills. 
*The J. Milton Works. 
“Royal’’—Royal Mf 
COTTON WICKING, PACKING AND TWINE 
Estes Mills. 
COUNTERSHAFTS, QUICK ACTING 
The Cincinnati Tool Co. 
COUPLINGS, “GRUNDY” 
INSULATED 
Bond Co., Philadelphia, Pa. 
COUPLINGS, SHAFT 
*Dodge Mfg. Co. 
*Medart Patent Pulley Co. 
*Spiro—Bond Foundry & Machine Co. 
*T. B. Wood's Sons Co 
COUPLINGS, SH AFTS. FRICTION CUT-OFF 
*“Hill’—The Hill Clutch Co. 
Hilliard Clutch & Machinery Co., 
CRABS, HOISTING 


Taylor 


FLEXIBLE 
Chas, 


The. 


*The Yale & Towne Mfg. Co. 
CUPS, OIL AND GREASE 
W. D. Allen Mfg. Co. 


*American Injector Co. 
Bowen Mfg. Co. 
*Penberthy Injector Co. 
*Detroit Lubricator Co. 
“Oil First” Oiler—Biggar Brothers. 
*The Wm. Powell Co. 
*D. T. Williams Valve Co. 
CUT-OFFS, COUPLINGS, FRICTION 
Hilliard Clutch & Mach’y Co.. The 
CUT-OFF COUPLINGS, jERICTION, HIGH 
SPEE 
Hilliard Clutch & Mach’s The. 
CUTTERS, BOLT, RIVET AND WIRE 
*H. K. Porter. 
CUTTERS, MILLING 
*Detroit Twist Drill Co. 
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CUTTERS, PIPE 
*“Beaver Square End’’—The Borden Company. 
*The Curtis & Curtis Co 
*Toledo Pipe Threading Machine Co. 
CUTTERS, STORAGE BATTERY 
Porter 
CUTTERS, WIRE, ELECTRIC 
*H. K. Porter. 


CUTTING DIES FOR LEATHER, PAPER AND 
CLOTH 


*The Hoggson & Pettis Mfg. Co. 
CYLINDERS, WATER, BRASS 
LINED 

Chicago Well Supply Co. 

Fe. E. Myers & Bro. 

DIES, SCREW CUTTING 
Easy Working’’—The Borden Co 
“Greenfield Tap & Die Corp. 
*Toledo Pipe Threading Machine Co 

DIES, PIPE THREADING 


Easy Working’’—The Borden 


AND BRASS 


Beaver 


***Beaver 
pany. 
*Toledo Pipe Threading Machine Co. 
DOGS, LATHE 
*Armstrong Bros. Tool Co 
**“Vulcan’—J. H. Williams & Co 
DOOR HANGERS 
F. E. Myers & Bro. 
DRAINERS, CELLAR 
*Penberthy Injector Co 
DRESSERS, EMERY WHEEL 
Bros. Manufacturing Co. 
DRESSING, BELT 
Beltine Chemical & Mfg. Co. 
F. Raniville Co. 
*The Bradford Belting Co. 
DRILLING 
*Armstrong Bros. Tool Co. 
DRILLS, BIT STOCK FOR WOOD OR METAL 
*The Cincinnati Tool Co. 
*Detroit Twist Drill Co. 
DRILLS, CENTER 
*Detroit Twist Drill Co, 
DRILLS, HOT FORGED 
Twist Drill Co. 
DRILLS, POST 
*The Crescent Machine Co. 
DRILLS, RATCHET 
*The Armstrong Bros. Tool Co. 
*The Keystone Mfg. Co. 


Com- 


*Clizbe 


POSTS 


*Detroit 


DRILLS, TWIST, CARBON AND HIGH SPEED 
The Cincinnati Tool Co. 
*Detroit Twist Drill Co. 
DRILLS, WIRE 
Twist Drill Co. 
DRUMS, CAST IRON 
Foundry Co. 
EJECTORS 
Injector Co. 
Penberthy Injector Co. 
The Randle Machinery Co.—‘'The Leader.” 
ELECTRIC MOTORS AND GENERATORS 
The Randle Machinery Co, 
ELECTRICIANS’ 
*The Cincinnati Tool Co. 
ELIMINATORS, OIL 
*The D. T. Williams Valve Co. 
ENDLESS BELTS, CANVAS STITCHED 
Gandy Belting Co., The. 
ENGINE AND BOILER FITTINGS 
*American Injector Co 
McRae & Roberts Co. 
National Tube Company. 
*Penberthy Injector Co. 
*The Wm. Powell Co 
*D. T. Williams Valve Co 
ENGINEERING SPECIALTIES 
National Tube Company. 
*Penberthy Injector Co. 
Wm. Powell Co. 
*D. T. Williams ilve Co. 
ENGINES AND BOILERS 
Che James Leffel & Co, 
The Randle Machinery Co. 
ENGINES, HOISTING 
Fitler & Todd Co. 
FASTENERS, 


and ‘Turtle’ 


GAGE 
*Detroit 


Pyott 


*American 


TOOLS 


Somers, 
BELT 


Flexible 


Steel Lac- 
il Co, 
“‘Crescent’’—Crescent Belt Fastener Co. 
“Sawyer Belt Hook Co. 
FEED WATER SOFTENER AND PURIFIER 
*Dodge Mfg. Co. 
Wm. B. Seaife & Sons Co. 
FIBRE WASHERS 
Fibre Products Co. 
FILES 
*Delta File Works. 
*Nicholson File Company. 
FILTERS, FEED WATER 


American Steam Gauge & Valve Mfg. Co. 


Davey 


FITTINGS, GAS FIXTURE 


*Detroit Valve & Fittings & Detroit Brass 
Works. 
FITTINGS, PIPE, MALLEABLE 
*Detroit Valve & Fittings & Detroit Brass 


Works. 
Ilinois Malleable Iron Co. 
National Tube Company. 


FLANGES AND FLANGED FITTINGS 
National Tube Co. 


FLOOR STANDS 
*Dodge Mfg. Co. 
*T. B. Wood's Sons Co. 
FLY WHEELS, C 
Pyott Foundry Co. 
FORGES, PORTABLE 
Furness Bros, Co 
FORGINGS, DROP 
*J. H. Williams & Co. 
FOUNTAINS, DRINKING, BUBBLING 
Manufacturing Equipment & Engineering Co, 
FRAMES, WALL 
*Bond Foundry & Machine Co. 
*Dodge Mfg. Co 
FRICTION BOARDS 
Davey & Sons 
GAGES 
The L. S. Starrett Co. 
GAGES, ABSOLUTE PRESSURE DRAFT 
VACUUM 
Instrument Companies, 
GAGES, CALIPER 
*“Vulcan’—J. H. Williams & Co. 
GAGES, WATER 
*American Injector Co. € 
*Detroit Valve & Fittings & Detroit Brass ; 
Works. 
*Detroit Lubricator Co. 
*McRae & Roberts Co. 
*“Ohio’’"—The Ohio Brass Co 
*Penberthy Injector Co. 
“Penn'’’—The Penn Engineering Co. 
*The Wm. Powell Co. 
*Sterling & Skinner Mfg. Co. 
GASKETS 
Akron Metallie Gasket Co. 
*The Cincinnati Rubber Mfg. Co. 
*The B. F. Goodrich Co. 
*Goodyear Tire & Rubber Co. 
*Graton & Knight Mfg. Co., The 
*Jenkins Bros 
*New York Belting & Packing Co. 


AST IRON 


Wee 


AND 


Taylor 


*Members American Supply & Machinery Manufacturers’ Association. 


if you handle 


clusive agencies for 


Established 1874 
Main Office and Factory 


GRAND RAPIDS, 


ATTENTION! MILL SUPPLY JOBBERS 


30% PROFIT 


RANIVILLE’S 


Flexible Light Double 
Oak Tanned, Short Lapped 


Leather Belting 


WANTED —A few more ex- 


Your correspondence is solicited 


F. RANIVILLE CO. 


MICHIGAN 


a_i 


1917. 


Leather Belting 


The Driving Force of 
Industrial Preparedness 


WING to its unrivaled efficiency and 

dependability, “MONARCH” Leather Belting 
is being installed in the most important mines 
and mills of our own country and those of our 
Allies across the Atlantic Ocean. 


Dealers who cater to important 
industries should get our agency. 


THE BRADFORD BELTING COMPANY 


Eastern Branch: 8 Church Street, New York 201 Walnut Street - : CINCINNATI, OHIO 
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“BY INVITATION 
MEMBER OF 


i. 
(NEW YORK USA 


QUALITY 


S to be found in its highest de- 
gree in NICHOLSON FILES. 


This is a fact that is well known and 
fully appreciated by most file users. 


It is our reputation for Quality that 
has secured for us the business of 
many of the largest users of files 
throughout the world. 


Order your files by name and specify 


NICHOLSON FILES if you wish 
the best that money can buy. 


A copy of our catalog and booklet 
“File Filosophy” will interest you. 


NICHOLSON FILE CO. 


PROVIDENCE, U.S.A. 


AOL 
Soy 
S.A. 


(TRADE MARK) 


When writing to 


Advertisers please 


mention MILL SUPPLIES. 


121 


GASOLINE APPLIANCES 
*The Wm. Powell Co. 


*American Steam Gauge & Valve Mfg. Co. 


GAUGES RECORDING, PRESSURE OR 


HOSE, STEAM 
*T i i > 
GAUGES, PRESSURE, AIR, GAS, OIL, STEAM Rubber Mfg. Co. 
AND WATER 


*Goodyear Tire & Rubber Co. 
*New York Belting & Packing Co., Ltd. 


LEATHER BELTING, ROUND 
Raniville, F., Co. 
LETTERS, FAC-SIMILE 
Ross-Gould List & Letter Co. 
LOCKERS, METAL 


, *Quaker City Rubber Co Manufacturing Equipment & Engineering Co. 
VACUUM LONGSCREWS 
*American Steam Gauge & Valve Mfg. Co. HYDRAULAGRAPHS ae 
GEARS American Steam Gauge & Valve Mfg. Co. National Tube Sn 
H. W. Caldwell & Son Co. HYDRAULIC LEATHER Bowen Mfg. Co ee 
*Dodge Mfg. Co. *Chas. A. Schieren Co. 


*The Hill Clutch Co. 
Pyott Co. 
*The Jeffrey Mfg. Co 
GOVERNORS, PUMP 

*The Fisher Governor Co 
*Mason Regulator Co 

GRINDERS, BENCH AND FLOOR 
*Clizbe Bros. Manufacturing Co 
*E. O. Partridge. *The Wm. 

GUARDS, ELECTRIC LAMP The Randle 

Steel Lacing Co 


*The Deming Co 


HYDRAULIC RAMS 


American Steam Gauge & Valve Mfg. Co. *The D. T. Williams Valve Co. 
INJECTORS 
*American Injector Co. 
*Penberthy Injector Co. 
Powell 


Machinery Co. “The Leader.”’ 


*Detroit Lubricator Co, 
*McRae & Roberts Co. 
*Penberthy Injector Co. 
*The Wm. Powell Co. 


LUBRICATORS, GAS ENGINE AND AIR 
COMPRESSORS 
*American Injector Co. 
Bowen Mfg. Co. 
*Detroit Lubricator Co. 
*McRae & Roberts Co. 


HACK SAWS AND FRAMES INSTRUMENTS, CONTROLLING, INDICAT- *Penberthy Injector Co. 
The L. 8. Starrett Co. H ING AND RECORDING *The Wm. Powell Co. ; 
HAND SCREWS faylor Instrument Companies *The D. T. Williams Valve Uo. 
*“Reno”’—Detroit Screw Works. INSTRUMENTS OF PRECISION MACHINE TOOLS 


HANGERS, PIPE The L. S. Starrett Co. 

INSTRUMENTS, TEMPERATURE 
Instrument Companies. 
JAWS, FACE PLATE 


‘‘Ball Joint’—The Penn Engineering Co 
National Tube Company. 


HANGERS, SHAFT 


*Bond Foundry & Machine Co 
*Dodge Mfg. Co. 
*Medart Patent Pulley Co. 


*Cushman Chuck 


HEADS, EXHAUST LACE 


*The Bradford 
Navajo.”’ 
*Chicago Belting 


*“Swartwout’’—The Ohio Blower Co 
HOISTS, CHAIN 

*“Cyclone’’—The Chisholm-Moore Mfg. Co 

*Pord’’—Ford Chain Block & Mfg. Co. 


Tillis 
*The Yale & Towne Mfg. Co. 2, See 
HOISTS, ELECTRIC 
*The Jeffrey Mfg. Co. 
HOOKS, HOIST 
*"“Vulean’—J. H. Williams & Co 
HOSE CLAMPS AND ACCESSORIES *E. O. Partridge. 
W. D. Allen Mfg. Co 
HOSE, COTTON, RUBBER LINED 
“‘Empire’’—Empire Mfg. Co. 
HOSE, RUBBER 
*The Cincinnati Rubber Mfg. Co. 


*Dodge Mfg. Co. 


*E. O. Partridge. 


*Graton & Knight 
*The Jeffrey Mfg. Co. 
*“Wright’’—Wright Mfg. Co. 


LAGGINGS FOR BELT WHEELS 
Empire Mfg. Co. 
LATHE 


LATHES, BUFFING 


AND GRINDING 
*Clizbe Bros Manuf 


icturing Co 


LAVATORIES AND WASH BOWLS, FACTORY 


Somers, Fitler & Todd Co. 
MACHINERY CLUTCHES 
Hilliard Clutch & Machinery Co., The. 
*The Moore & White Co. 
MACHINERY, COAL HANDLING 
*Dodge Mfg. Co. 


LEATHER *The Jeffrey Mfg. Co. 
Co. “Monarch” and *The Yale & Towne Mfg. Co. 


MACHINERY, CONVEYING 
H. W. Caldwell & Son Co. 


. The *Dodge Mfg. Co. 
Belting Co. 


*The Jeffrey Mfg. Co. 
MACHINERY, ELEVATING 
H. W. Caldwell & Sons Co. 
*Dodge Mfg. Co. 
*The Jeffrey Mfg. Co. 
MACHINES, GRINDING AND POLISHING 


SETS *Clizbe Bros. Manufacturing Co. 


*E. O. Partridge. 
MACHINES, PIPE CUTTING AND 
THREADING 
*“Beaver’’—The Borden Company. 
*The Curtis & Curtis Co. 
*Toledo Pipe Threading Machine Co. 


*The B. F. Goodrich Co. Manufacturing Equipment & Engineering Co, MACHINERY, PAPER MILL 
*Goodyear Tire & Rubber Co LEATHER BELTING, REBUILT *The Moore & White Co. 
*New York Belting & Packing Co., Ltd. Empire Mfg. Co. 


*Quaker City Rubber Co Raniville, F 


Ce 


MACHINES, TYPEWRITING 
Fox Typewriter Co. 


*Members American Supply & Machinery Manufacturers’ Association. 


“The 
Silent 
Salesman’ 


The name “Leader” on an Injector 
or Ejector is a “‘silent salesman’’ that 
reaps results. Every steam user knows that this 
name guarantees reliability. 


The Dealer. profits by the record it) maintains. 


LET US TELL YOU 
MORE ABOUT IT. 


The Randle Machinery Co. 


1839 Powers St., CINCINNATI, OHIO j 


Is Your House the “Quality” 
Supply House of Your Territory? 


The way to make it so is to select every line you sell 
by the standard of quality and service. Hilliard 
Friction Clutches have helped many a supply house 
to secure and maintain a reputation for quality 
goods. Such a house secures the choice business re- 
gardless of price because the wise buyer knows a good 
article is worth what a reputable dealer asks for it. 


Ask for a complete set of Hilliard 
catalogs and folders and see what 
we are doing to help our dealers 


Hilliard Clutch & Machinery Company 
Elmira, N. Y. 


When writing to Advertisers please mention MILL SUPPLIES. 
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Accurate Workmanship 


MANY STYLES AND SIZES 


The Cushman Chuck Co. 


> 
S) 


Hartford, Conn., U. S. A. 


Steam and Gas Cocks 


Water Works Supplies 


J.B.CAMPBELL BRASS WORKS. 
ERIE, PA. 


Buckeye 


Power Working Heads 


ISSIGNED especially for Pumping 
large quantities of water from 
deep wells. Made in four sizes. Range 
of stroke five to twenty inches. 

We also manufacture 
line of hand, windmill 
power pumps. 
systems, 


Write today for Catalogue ‘‘H”’ 


and prices. 


Mast, Foos & Co. 


Springfield, Ohio 


a complete 
and horizontal 
Also pneumatic water 


~ 


The H&M Division 
head ment Companies 


ROCHESTER NY. 
“There's a Tycos Thermometer for Every Purpose 


Canvas Belting 


is in greater demand today than 
ever before, ae by the steadily 
increasing demand upon us for 


*‘Atlas’’ Red Stitched 
Canvas Belting 


But we believe in preparedness. We 
cansee the demand coming and we 
are € ping our plant to handle it. 

s Our Dealers will now get prompt de- 

4 liverieson Belting, w hich they will 
not hesitate to recommend to their 
most exacting customers. Madeina 
strictly up-to-date factory, thorough- 

® ly stretched and cured. 


Ask for Samples and Prices 


= Acme Belting Company 
Niles, Mich. 


Branches: Chicago, New 
La., <ansas City, Mo 


WY 


MQ 


ZN 


WIPING WASTE 


| AT PRICES THAT DEFY COMPETITION 


This is not mere bombast but an 
undeniable fact. If in need of 
machinery waste for motor, engine 
or shop use, drop us a postal and 
we will prove our assertion. 


Estes MILLS 


Manufacturers of Cotton Twines, Warps, Mops, 
Calking. Wicking, Sash Co 
Clothes Lines and Machinery Wiping Waste 


FALL RIVER, MASS.———— 


dg w—WwV 


Twenty-Nine 


Years of Experience, in learning how, has taught us what we are doing now. 
No order too small, none too large, in our standard lines of Engine and Boiler 
Trimmings, Plumbers’ Supplies, Water Gauges, Gauge Cocks, Air Cocks, 
Steam and Gas Service Cocks, Lubricators, Bibbs, etc., of which we are 


The Largest Manufacturers in the World 


The McRae & Roberts Co. DETROIT, MICH. 


When writing to Advertisers please mention MILL SUPPLIES. 
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Ls 
MACHINERY, WOODWORKING PIPE CUTTERS AND WRENCHES 
*The Crescent Machine Co. *Cincinati *“‘Beaver Square End’’—The Borden Company. 
Somers, Fitler & Todd Co. *Goodyear Tire ‘Rubber ‘Go. *Toledo Pipe Threading Machine Co. 
MAILING LISTS Hollow Center Packing Co. PIPE THREADING TOOLS 
Ross-Gould List & Letter Co. *New York Belting & Packing Co. *“Beaver Easy Working’’—The Borden Com- 
*Quaker City Rubber Co, any. 
*Th AND MATTING, RUBBER *The Curtis & Curtis Co. 
on Pn F. Goodrich Co. PACKING, ASBESTOS *Toledo Pipe Threading Machine Co. 
oNew gg & Rubber Co. *General Asbestos & Rubber Co. PIPE VISES | 
y or elting & Packing Co | 
PACKING, HYDRAULIC *Toledo Pipe Threading Machine Co. 
MERCHANDISE CONVEYERS Hollow Center Packing Co. PIPE, STEEL 


F. E. Myers & Bro. 


MERCH CON 
Empire Mfg. C VEYING BELTS 


*New York Belting 


Packing Co. National Tube Co. 
PACKING LEATHER 


*Chas. A. Schieren Co 


PIPE, WROUGHT IRON 
Somers, Fitler & Todd Co. 


. cree. BEARING *Graton & Knight Mfg. Co., The PLATES, BASE 
Dodge Mfg. Co eis *Bond Foundry & Machine Co. 
*Lumen Bearing Co, PACKING, PISTON *Dodge Mfg. Co. 
*Reeves Pulley Co W. D. Allen Mfg. Co. TRS FEF 

: MILL LE; ERS, ALL KINDS *“Cobbs’—New York Belting & Packing Model”—The Penn Engineer ; 
Chas. Bond Co., Philadelphia. Tork & Packing Tube | 
*Graton & Kni: , 
eqnton & Knisht Mfg. Co., Th *General Asbestos & Rubber Co PLUGS, BRASS AND FUSIBLE 
Chas. A. Schieren Co 

x Goodyear Tire Rubber Co. *American Injector Co. 
. MILL SUPPLIES Hollow Center Packing Co. *The Wm. Powell Co 
Somers, Fitler & Todd Co *Goodyear Tire & Rubber Co. *The D. T. Williams Valve Co 

MOTOR TRUCKS New York Belting & POLISHING AND BUFFING LATHES 

Federal’’—Federal Motor Truck *Clizbe Bros. Manufacturing Co. 

ruck Co P. P. P.”’—Quaker City Rubber Co. *E. O. Partridge 
Reeves Puller AUTOMOBILE PACKING RING PRESSES, PAPER BALING 
; *General Asbestos & Rubber Co ‘“‘Merchants’ Baler’’—The Crane Mfg. Co. 

*A MOVERS, CAR Hollow Center Packing Co. Somers, Fitler & Todd Co. 

ppleton Car-Mover Co PACKING, RUBBER PRESERVATIVE, BELT 

MULE STANDS *The Cincinnati Rubber Mfg. Co 3eltine Chemical & Mfg. Co. 
*Dodge Mfg. Co. TANDS *General Asbestos & Rubber Co *The Bradford oe Co. 
*T. B. Wood's Sons Co *The B. F. Goodrich Co Raniville, F., Ceo 
*Goodyear Tire Rubber Co. > BL Ss 
*The Key NAIL SETS Hollow Center Packing Co. *“Rord” Co 
““Wright"—Wright Mfg. Co. 
ake tubber oO. 

etroit Screw Works = ACKING, SHEET Bradford Belting Co 

: *The Cincinnati Rubber Mfg. Co. Raniville. F., Co. 
OAKUM ***Ebonite’’—Quaker City Rubber Co. 


W. O. Davey & Sons. *General Asbestos & 


*Goodyear Tire 
OIL WELL ACCESS 2s 


Rubber Co, 
& Rubber Co. 
Jenkins Bros 
*The B. F. Goodrich Co. 


PULLEYS 
*American Pulley Co. 
*Dodge Sales & Engineering Co 
*Jeffrey Mfg. Co 


OIL ING *New York 3143 ee *Medart Patent Pulley Co. 
*American Injector Co. DEVICES New York Belting & Packing. Co. *The Ohio Valley Pulley Works 
*Bowen Mfg. Co. PACKING, VALVE STEM Pyott Co. 
“Oil First” Oiler—Riggar Brothers *The Cincinnati Rubber Mfg. Co. Pyott Foundry Co 
*The D. T. Williams Vaive oh ners. *General Asbestos Rubber Co. *Reeves Pulley Co. 
*The Wm. Powell Co. _ = *Goodyear Tire & Rubber Co. Somers. Fitler & Todd Co. 
. *New York Belting & Packing Co. *T. B. Woods Sons Co. 


Members American Supply & Machinery Manufacturers’ Association. 


BELT FASTENERS 


A Money Making Proposition 


Crescents give such perfect satisfaction that you don't 
have to sell a man but once—after that he keep n 


kind of a line that brings profits. 


The Crescent Proposition will in- 
terest you. Please write for it and 
mention Mill Supplies. 


Crescent Belt Fastener Company 


Cre S) 381 Fourth Avenue, N. Y., U. S. A. 


ordering of his own accord. That’s the W/; 


The OIL FIRST Oiler 


It Can’t Forget! HE Oil First Oiler, 


for Loose Pulleys, 
Friction Clutches, 
Press Flywheels, au- 
tomatically applies 
oils every time the 
pulley starts, just 
when itis needed and 
the right quantity. 
It pays for itself 
many In 
the saving of oil and <x 
labor, the OILFIRST 
OILER insures prop- w 
er lubrication. It 
can’t forget. Write 
us for descriptive lit- 


erature and prices 
Brothers, fi 


ONEIDA, 


GOLDEN RULE °c” 


Steel and Iron 


Perfect fit between 
top and base—no 
wobbling. 


A clean, die-cut 
thread on the 
shank. 


Drawn Steel Top Malleable Iron Base 


W. D. Allen Mfg. Co., 566-570 W. Lake St, Chicago 


Do Business by Mail 
It’s profitable, with accurate lists of prospects. Our catalogue 
contains vital information on Mail Advertising. Also prices and 
quantity on 6,000 national mailing lists, 99% guaranteed. Such as: 
War Material Mfrs. Wealthy Men Fly Paper Mfrs. 
Cheese Box Mfrs. Ice Mfrs. Foundries 
Shoe Retailers Doctors Farmers 
Auto Owners Axle Grease Mfrs. Fish Hook Mfrs. 
Write for this valuable reference book. Also prices and 
samples of Fac-simile Letters. 
Have us write or revise your Sales Letters. 
Ross-Gould, 1019W Olive Street, St. Louis. 


When writing to Advertisers please mention MILL SUPPLIES. 
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Jt Patented in U, S. Patent Office 


“Keystone” Reversible Ratchet 


COMB!NATION NO, M-200, 
FOUR COMPLETE RATCHETS IN ONE 


Has Long and Short Feed for all Styles of Morse Taper, 
Square Shank or Flat Drill. Made in all Standard Sizes. 
All parts Interchangeable. 


Malleable Handle—Forged Steel Jaws 
SEND FOR CATALOG 


THE KEYSTONE MFC. CO. 


BUFFALO, N. Y. 


= 


= 


WOODHOUSE 


Chains are Standard 


The Standard of Quality by which other sorts may 
safely be judged. 
Made on honor. Sold on merit. 


Meant for par- 
ticular buyers and users. 


And they stand the most rigid test. 
SPECIALTIES 


Cable, Crane, Dredge, Steam-shovel, 

Hoisting, Rigging, Conveyor, Sling 

and Stud Chains. All hand-welded. 
Proof Coil Chain, German Coil and 


Machine Chain, Too. Agricultural 
Chains, Harness and Saddlery Chains 


Chains made to sample for special purposes. 
Unsurpassed workmanship. 
Send for Catalogues and Testimonials. 


Woodhouse Chain Works 


TRENTON, N. J. 


= 


Emergency Car 


Yale Hoists 


What ‘‘ Yale’’ means 


Each part of the Yale Triplex 
Block is made with a complete 
knowledge of chain block needs 
and manufacture from the begin- 
ning of the industry. 

Science and test under working 
conditions govern the material and 
design. Nothing is left to chance 
or hasty Judgment. 

Every improvement in material 
and manufacture is studied from 
the chain block standpoint and is 
used to maintain the safety and 
durability of the Yale Triplex Block. 


For Sale by Machinery 
Supply Houses 


Put your hoisting problems up to us 


ASK FOR NEW CATALOG 


Yale Master - key System. Write us 
for particulars. 


For factory locking equipment use a | 


The Yale & Towne 
Mfg. Co. 


9 East 40th Street 
New York 


Triplex Block on 


When writing to Advertisers please mention MILL SUPPLIES. 
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PULLEYS, CAST IRON 
*Dodge Mfg. Co. 
*The Hill Clutch Co. 
*Jeffrey Mfg. Co. 
*Medart Patent Pulley Co. 
Pyott Co. 
Pyott Foundry Co. 
*T. B. Wood’s Sons Co 
PULLEYS, CONVEYLR 
Pyott Foundry Co. 
PULLEYS, FLANGE 
*Dodge Mfg. Co. 
*The Ohio Valley Pulley Works 
Pyott Foundry Co, 
*Reeves Pulley Co. 
PULLEYS, FRICTION CLUTCH 
*Dodge Mfg. Co. 
**Hill’’—The Hill Clutch Co. 
The Hilliard Clutch & Machinery Co. 
*Medart Patent Pulley Co. 
*Moore & White Co. 
Transmission Ball Bearing Co., Inc. 
*T. B. Wood's Sons Co. 
*“The Reeves’’Reeves Pulley Co. 
PULLEYS, GROOVED 
*Dodge Mfg. Co. 
*The Ohio Valley Pulley Works. 
Pyott Foundry Co. 
*Reeves Pulley Co. 
PULLEYS, HEADED 
*Dodge Mfg. Co. 
*Reeves Pulley Co. 
PULLEYS, IRON CENTER 
*Dodge Mfg. Co. 
*The Ohio Valley Pulley Works. 
*Medart Patent Pulley Co. 
*Reeves Pulley Co 
*T. B. Wood’s Sons Co. 
PULLEYS, LOOSE 
*Dodge Mfg. Co. 
*The Ohio Valley Pulley Works. 
Pyott Foundry Co. 
*Reeves Pulley Co. 
PULLEYS, SASH 
*The American Pulley Co. 
PULLEYS, STEEL 
*The American Pulley Co 
PULLEYS, RIM 
*Medart Patent Pulley C 
PULLEYS, STEP CONE 
*Dodge Mfg. Co. 
*The Ohio Valley Pulley Works. 
Pyott Foundry Co. 
*Reeves Pulley Co 


*Members American Supply & Machinery Manufacturers’ 


PULLEYS, TAPER CONE 
*Dodge Mfg. Co. 
*The Ohio Valley Pulley Works. 
Pyott Foundry Co. 
*Reeves Pulley Co. 
PULLEYS, WOOD SPLIT 

*Dodge Mfg. Co. 
*Medart Patent Pulley Co. 
*The Ohio Valley Pulley Works. 
*Reeves Pulley Co 

PUMPS, AIR 
The Goulds Mfg. Co. 
F. E. Myers & Bro. 

PUMPS, COMPOUND 
*The Deming Co. 
PUMPS, DUPLEX 
Mast, Foos & Co. 
PUMPS, ELEVATOR 
*The Deming Co. 
The Goulds Mfg. Co. 
F. E. Myers & Bro. 
PUMPS, HAND AND WINDMILL 
*The Deming Co. 
The Goulds Mfg. Co. 
Mast, Foos & Co. 
F. E. Myers & Bro. 
PUMPS, HYDRAULIC PRESSURE 

*The Deming Co. 
The Goulds Mfg. Co. 
F, E. Myers & Bro. 

PUMPS, JET 
*American Injector Co. 
*Penberthy Injector Co. 

PUMPS, MINE 
*The Deming Co. 
The Goulds Mfg. Co. 
Mast, Foos & Co. 
F. E. Myers & Bro. 

PUMPS, OIL 
*Detroit Lubricator Co. 
*Penberthy Injector Co. 

PUMPS, POW = = AND MOTOR 
VEN 
*The Deming Co. 
The Goulds Mfg. Co. 
Mast, Foos & Co. 
F. E. Myers & Bro. 
PUMPS, REBUILT AND NEW 

Furness Bros. Co. 

PUMPS, TANK 
The Goulds Mfg. Co. 
F. E. Myers & Bro 


PUMPS, VACUUM 
*The Deming Co. 
The Goulds Mfg. Co. 

PUMP VALVE SEAT REFACING TOOL 
Furness Bros. Co. 
PUMPING ENGINES, 

WORKS SERVICE 
*The Deming Co. 
The Goulds Mfg. Co. 
Chicago Well Supply Co. 
Mast, Foos & Co. 
PUNCHES, CENTER OR PRICK 

*The Keystone Mfg. Co. 

PYROMETERS 
Taylor Instrument Companies. 


RACKS, METAL STOCK AND PATTERN 


STORAGE 
Manufacturing Equipment & Engineering Co. 
RADIATORS, HIGH PRESSURE 
National Tube Co. 
RASPS 
*Delta File Works. 
*Nicholson File Company 
RATCHETS 
*Armstrong Bros. Tool Co. 
*The Keystone Mfg. Co. 
REAMERS, ADJUSTABLE 
*Detroit Twist Drill Co. 
REAMERS, MACHINE AND HAND 
*Detroit Twist Drill Co. 
REGULATORS, PRESSURE 
*The Fisher Governor Co. 
*The Ohio Brass Co. 
Taylor Instrument Companies. 
REGULATORS, TEMPERATURE 
Taylor Instrument Companies. 
ROLLER BEARINGS 
*Hyatt Roller Bearing Co. 
ROPE DRIVES 
*Dodge Mfg. Co. 
H. W. Caldwell & Son Co. 
*The Hill Clutch Co. 
*Medart Patent Pulley Co. 
*T. B. Wood's Sons Co. 
RUBBER GOODS, MECHANICAL 
*The Cincinnati Rubber Mfg. Co. 
*General Asbestos & Rubber Co. 
*The B. F. Goodrich Co. 
*Goodyear Tire & Rubber Co 
*Jenkins Bros. 
*New York Belting & Packing Co 
*Quaker City Rubber Co. 


Association. 


DEEP WELL, WATER 


S FITTINGS 


o\t Ss 


P, 


IN 
UNION 

THERE IS 

STRENGTH 


HE RECENT CONSOLIDATION of the Detroit Valve & Fittings Company and 


the Detroit Brass 


Works has given us an organization with a capital stock of Two 


Millions and two of the best equipped plants in the country for the manufacture of 


Brass and Malleable Iron Goods for Steam, Water, Air and 
Gas, Supplies for the Power Plant, for Steam and Gas En- 
gines—Plumbing, Heating, Gas Fitting, Waterworks, Etc. 


The reputation of these two plants, gained after many years of successful manufac- 


turing, will be jealously guarded by the new joint management. 
rigidly tested, will leave our plants. 


of the highest quality, 


Nothing but products 


To DEALERS who have represented us in the past we will continue to give 


the goods and service that they have found so satisfactory. 


To NEW DEALERS is offered an unusual opportunity to represent an AAAI 
line. May we send our illustrated catalog? 


DETROIT VALVE & FITTINGS and DETROIT BRASS WORKS 
MICHIGAN 


DETROIT 


When writing to Advertisers please mention MILL SUPPLIES. 
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QUPPLUES 


Increase Your Sales 


There is a demand in your territory for good emery grinders 
that you cannot satisfy with machine whose sole recom- 
mendation is price. Users want grinders that can be de- 
pended upon to stand up under 
hard service and give satisfac- 
tory results day after day — 
grinders that have quality 
built into them. 


PARTRIDGE 


: Bench and floor grinders are the re- 
sult of years of specializing in this type of equipment. 
Every machine we turn out is correctly designed, properly 
proportioned and machined and finished with exacting care. 


There is a Partridge grinder for every service and dealers 
who take on the line are assured of large sales to particular 
buyers. 


Write us for particulars 


E.0. Partridge 


2039-49 W. Lake St. 
CHICAGO 


GASKETS 


Guaranteed 


5 Years 


Corrugated AkrO Metal Gaskets 


are mede of 2 combination of three metals. 
They stand high superheat as well as low 
pressure saturated steam. 

If they blow out in five years, send for your 
money. It will be returned without argument. 
Mind you, we don’t offer to replace the gasket. 
It would be an insult to offer another gasket 
to install after one had failed. 

DEALERS ! — Every ‘‘AkrO-Metal’’ Gasket 

you sell carries the foregoing guarantee. 

We also make Copper, Corrugated Copper, 


Copper Asbestos, Lead, Steel and Compress- 
ed Asbestos Gaskets. Shipments made same 


day order is received. 
We Shoot Them to uick 


& Ask for catalog. 
AKRON METALLIC 


we GASKET COMPANY 


© 


Geared Scroll Chucks 


With Solid Reversible Jaws 


Box Body Chucks 


=> 


It would pay you to investigate the Sweet- 
land line. It is standard and quite complete 


The Hoggson & Pettis Mfg. Co. 


NEW HAVEN, CONN., U. S. A. 


When writing to Advertisers please mention MILL SUPPLIES. 
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SAFETY DEVICES 
*The Crescent Machine Co. 
*Dodge Mfg. Co. 
SAFETY SHAFT COLLARS 
*Dodge Mfg. Co. 
SAW MANDRELS AND SAW SHARPENERS 
*Clizbe Bros. Manufacturing Co. 
SAWS, BAND 
*The Crescent Machine Co. 
SAWS, HACK 
The L. S. Starrett Co. 
SAWS, SWING, CUT-OFF 
*The Crescent Machine Co 
SCREW MACHINE PRODUCTS 
American Steam Gauge & Valve Mfg. Co. 
*Detroit Screw Works. 
The New Haven Screw Co, 
SCREWS, SAFETY SET 
*Detroit Screw Works. 
*Foster’’—The New Haven Screw Co. 
SEPARATORS, OIL AND STEAM 
*'Cookson’’—The D. T. Williams Valve Co. 
*“Swartwout’’—The Ohio Blower Co 
SHAFTING 
*Bond Foundry & Machinery Co. 
*Dodge Mfg. Co. 
*Medart Patent Pulley Co. 
Somers, Fitler & Todd Co. 
SHAFTING APPURTENANCES 
*Dodge Mfg. Co. 
*The Moore & White Co 
SHEAVES, MANILA AND WIRE ROPE 
rhe Hill Clutch Co, 
Pyott Co. 
Pyott Foundry Co 
SLEEVES, FRICTION CLUTCH 
*The Moore & White Co. 
SOLDER 
*Lumen Bearing Co. 
SOLDERING IRONS, GAS HEATED 
Chicago Well Supply Co 
SOLID WOVEN BELTING 
‘Nubian’’—Empire Mfg. Co. 
“Stanley’’—Stanley Belting Corporation 
SPEED CHANGES 
The Moore & White Co. 
SPROCKETS 


STAMPINGS, METAL 
Akron Metallic Gasket Co 


STEAM SPECIALTIES 

*American Injector Co. 

*The Fisher Governor Co. 

National Tube Company 

*Penberthy Injector Co. 

*The Wm. Powell Co. 

*The D. T. Williams Valve Co. 
STEEL STAMPS AND MARKING DIES 

*The Hoggson & Pettis Mfg. Co. 

STITCHED CANVAS BELTING 


*“Atias’—Acme Belting Co. 
Gandy Belting Co. 
***Hettrick’’—The Hettrick Bros. -Co. 


STOCKS AND DIES 


“Beaver Easy Working’’—The Borden Com- 
pany. 

Greenfield Tap & Die Corp. 

The Curtis & Curtis Co, 

Toledo Pipe Threading Machine Co 

STOCKS AND DIES, RATCHET 

*“Beaver Easy Working’’—The Borden Com- 
pany. 

*Toledo Pipe Threading Machine Co 


€ 
STOOLS AND CHAIRS, METAL 
Manufacturing Equipment & Engineering Co. 
STRAINERS 
American Injector Co. 
*Penberthy Injector Co 
STRAPS, PIPE, TINNED 
National Tube Company 
TANKS, GASOLINE STORAGE, 
GROUND 
Wm. B. Seaife & Sons Co. 
TANKS, WATER, AIR AND GAS 
National Tube Company. 
Wm. B. Seaife & Sons Co 
TAPES, STEEL 
The L. S. Starrett Co 
THERMOMETERS FOR ALL 
Taylor Instrument Companies. 
THERMOMETERS, HOT WATER 
“Penn’’—The Penn Engineering Co. 
THRESHER BELTS 
Gandy Belting Co., The. 
*New York Belting & Packing Co 
*I. B. Williams & Son 
THUMB NUTS AND SCREWS 
Williams & Co. 
TIGHUTENERS, BELT 
The Hill Clute 
*T. B. Wood's Sons Co 
TILING, RUBBER, INTERLOCKING 
*New York Belting & Packing Co., Inc, 
*Goodyear Tire & Rubber Co 


UNDER- 


PURPOSES 


H 


TOOL HOLDERS 

*Armstrong Bros. Tool Co. 

*“Agrippa’’—J. H. Williams & Co. 
TOOLS, BORING 

*Armstrong Bros. Tool Co. 

TOOLS, CARPENTERS’, MACHINISTS’ AND 
WHEELWRIGHTS’ 

The Cincinnati Tool Co. 

*Nicholson File Company. 

The L. S. Starrett Co. 

TOOLS, LATHE AND PLANER 
*Armstrong Bros. Tool Co. 
*J. H. Williams & Co. 


TOOLS, PLUMBERS’ AND STEAMFITTERS’ 
*“Beaver Easy Working’’—The Borden Com- 
pany. 


*The Curtis & Curtis Co 
Greenfield Tap & Die Corp 
*Toledo Pipe Threading Machine Co. 
TRANSMISSION, ROPE 
*Dodge Mfg. Co. 
Medart Patent Pulley Co. 
*T. B. Wood's Sons Co. 
TRANSMISSION, VARIABLE SPEED 
*The Moore & White Co 
*Reeves Pulley Co. 
TRAPS, STEAM 
American Steam Gauge & Valve Mfg. Co. 
***Cookson”—D. T. Williams Valve Co. 
*The Fisher Governor Co 
National Tube Company. 
*“Swartwout Hydromatic’’—The 
Co. 


Ohio Blower 
TROLLEYS, OVERHEAD 
*“Ford’’—Ford Chain Block & Mfg. Co. 
*“Wright’—Wright Mfg. Co. 
TRUCKS, ELEVATING 
*Transmission Ball Bearing Co., Ine, 
TRUCKS, MOTOR 
Federal Motor Truck Co 
TUBING, RUBBER 
*The B. F. Goodrich Co. 
*Goodyear Tire & Rubber Co. 
*New York Belting & Packing Co. 
TYPEWRITERS 
Fox Typewriter Co. 
UNIONS, BRASS AND IRON COMBINED 
Illinois Malleable Iron Co 
Tube Company. 
VALVE LEATHERS 


The Graton & Knight Mfg. Co. 


“Federal” 


*Members American Supply & Machinery Manufacturers’ Association. 


9” 


ENGINES and BOILERS 


are built in a large variety of sizes 
from 3-horse power up, affording 


and styles, 
a splendid 


selection and meeting a wide range of conditions 


Dealers in position to push the sale of 
“Leffel” Engines and Boilers in unoc- 
cupied territory will be given a liberal 
money-making proposition. 


We aim to carry stock for prompt shipments. 


Prices 


with full information to interested parties on application 


THE JAMES LEFFEL & COMPANY 


Box 305 


Springfield, Ohio 
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GUARDS 


are mechanically correct 
and protect electric lamps 
from breakage or theft un- 
der any service condition. 
A single broken. or stolen lamp 
will cost more than the modest 
price of these guards. 
They pay for themselves! 


The Ever Present 
Guard of Lamps 


Always on the job! Made from 
steel thoroughly coated with tin. 
Light—Strong—affords thorough pro- 
tection. Only a special key which is fur- 
nished can open the Flexco-Lok—only 
this key will lock it. The hinged shells 
are compactly arranged—when closed 
they form a rigid grasp on the socket. 

The market for the Flexco-Lok Guard 


is unlimited. We have a good proposition 
for jobbers. Write for particulars. 


Flexible Steel Lacing Co. 
522 SO. CLINTON STREET 
CHICAGO 


ALL QUPPLUES 


j TRAP more PROFITS with the 


SWARTWOUT WLiomali 
STEAM TRAP 


The Swartwout has proved a strong seller because 
there are strong points in its favor. Only the simple, 
powerful forces of Gravity and Buoyancy are employed. 
The mechanism has been reduced to two moving parts. 
The action is intermittent. Prolonged service is assured 
of the Swartwout. 


Se nd 
for 
Bulletin 
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THE OHIO BLOWER CO. 


5120 PERKINS AVE., CLEVELAND, OHIO 


|| To Your Office 


Never before in the history of typewriter sell- 
ing have values equal to these been offered. LQ 

We illustrate our very latest model, No. 24 “ 
—-a typewriter famous throughout the world 
for its beauty, its durability, and its special 
features. 

These typewriters have every feature de- 
scribed in our latest catalog. They are 
complete with any size of type, any kind of 
keyboard, 104inch carriages, rubber or metal 
covers, cleaning outfits and instruction books. 

These typewriters are not second hand nor are 
they rebuilts but are Slightly Used New Stock— 
typewriters that have been used for exhibition or 
demonstration but which look like new, write 
Wike new, and are guaranteed for three years 
the same as new. 

Send us any amount you can spare asa 
first payment and pay the balarze $5.00 
monthly. 5 per cent discount for all cash. 
F. O. B. Grand Rapids. 

Mention “Mill Supplies” for May. AB) 


FOX TYPEWRITER CO. 


The Highest Grade Typewriters in the World 
GRAND RAPIDS, MICHIGAN 


| Direct from Our Factory 


When writing to Advertisers please mention MILL SUPPLIES. 


2 
| 
MONTHLY| 
129 


VALVES, AIR 
*Homestead Valve Mfg. Co. 
National Tube Company. 
*Sterling & Skinner Mfg. Co. 
VALVES, AUTOMATIC AIR 

“Ball Joint Royal,” “Ball Joint Jr.,” ‘‘Peco” 

The Penn Engineering Co. 

VALVES, BALANCED, FLOAT 

*The Fisher Governor Co. 
*Mason Regulator Co. 

VALVES, BLOW OFF 
Valve Mfg. Co. 
*Jenkins Bros. 

National Tube Company 

*The Wm. Powell Co. 

*The D. T. Williams Valve Co. 
VALVES, CHECK 

*Detroit Valve & Fittings & 

Works 

*Jenkins Bros. 

National Tube Company. 

**“Ohio”’—The Ohio Brass Co. 

*Penberthy Injector Co. 

*The Wm. Powell Co 

*The D. T. Williams Valve Co. 
VALVES, FLOAT 

*American Steam Gauge & Valve Mfg. Co. 

VALVES, FOUR-WAY 
***Homestead’’—Homestead Valve Mfg. Co 

VALVES, GATE 


Detroit 


*Detroit Valve & Fittings & Detroit 
Works 

*Jenkins Bros. 

National Tube Company 

**“Ohio’—The Ohio Brass Co 

*Penberthy Injector Co. 

*The Wm. Powell Co. 

*The D. T. Williams Valve Co. 

VALVES, GLOBE AND ANGLE 

*Detroit Valve & Fittings & Detroit 

Works 


*Jenkins Bros 

National Tube Company. 

*The D. T. Williams Valve Co. 
*The Ohio Brass Co. 
*Penberthy Injector Co. 

*The Wm. Powell Co. 

VALVES, HIGH PRESSURE 
*“Homestead’’—Homestead Valve Mfg. Co 
*Jenkins Bros 
National Tube Company 
*The Ohio Brass Co. 

*Penberthy Injector Co. 
*The Wm. Powell Co. 
*The D. T. Williams Valve Co. 


*Members 


Brass 


Brass 


Brass 


* 


* 
* 


* 
* 


* 
* 


*Detroit Valve & Fittings & 
Works 
*Detroit Lubricator Co 
*Jenkins Bros. 
National Tube Co. 
**“Ohio’’—-The Ohio Brass Co 
*The Wm. Powell Co. 
*The D. T. Williams Valve Co. 
VALVES, POP, SAFETY AND RELIEF 
American Steam Gauge & Valve Mfg. Co. 
*Detroit Lubricator Co 
*The Fisher Governor Co. 
*The Wm. Powell Co. 
VALVES, THROTTLE 
*Detroit Lubricator Co 
*Jenkins Bros 
*The Wm. Powell Co. 


* 


A 


Jenkins Bros. 

National Tube Company. 
The Wm. Powell Co. 
The D. T. Williams Valve 


Co. 
VALVES, LOCK SHIELD 


National Tube Company. 
*“‘Ohio’’—The Ohio Brass Co. 
The Wm. Powell Co. 


VALVES, PRESSURE REGULATING AND 


REDUCING 
The Fisher Governor Co. 
Mason Regulator Co. 
“Ohio’—The Ohio Brass Co. 


VALVES, HYDRAULIC 
**‘Homestead’’—Homestead Valve Mfg. Co. 


WASHERS, RUBBER 

*The Cincinnati Rubber Mfg. Co. 
*The B. F. Goodrich Co. 
*Goodyear Tire & Rubber Co. 
*New York Belting & Packing Co. 

WASTE, COTTON 
Chicago Waste Co. 
Estes Mills. 
*The J. Milton Hagy Waste Works. 
“‘Royal’’—Royal Mfg. Co. 

WASTE, WOOL 
Chicago Waste Co. 
*The J. Milton Hagy Waste Works. 
Mfg. Co. 

WATER CLOSETS, FROST PROOF 


VALVES, PUMP OR RUBBER Jos. A. Vogel Co. 
The Cincinnati Rubber Mfg. Co. 


“Ebonite’’—Quaker City Rubber Co. 


The B. F. Goodrich Co. 
Goodyear Tire & Rubber Co 
Jenkins Bros 


New York Belting & Packing Co. 
VALVES, RADIATOR 


The D. T. Williams Valve Co 


VALVES, WATER RELIEF 


American Steam Gauge & Valve 
VENTILATORS 
“Swartwout” 
Blower Co. 
VISES, PIPE 
The Curtis & Curtis Co. 


roledo Pipe Threading Machine Co, 


“Vulecan’—J. H. Williams & Co 


WASHERS, FIBRE 


Davey Fibre Products Co 


WASHERS, LEATH ER 


The Graton & Knight Mfg. Co. 


WASHERS, METALLIC 


kron Metallic Gasket Co, 


WATER GAGES 
*American Injector Co, 
*Detroit Valve & Fittings 
Works. 
*The Ohio Brass Co. 
*Penberthy Injector Co. 
*The Wm. Powell Co. 
WELL SUPPLIES 
Chicago Well Supply Co. 
*The Wm. Powell Co. 
WELL DRILLING BELTS 
‘‘Nubian’’—Empire Mfg. Co. 
WHEELS, WATER, TURBINE 
*The James Leffel & Co. 
WHISTLES, STEAM 
*American Steam Gauge & Valve Mfg. Co. 
WINCHES 
*The Yale & Towne Mfg. Co. 
WIPING CLOTHS 
Chicago Waste Co. 
*The J. Milton Hagy Waste Works. 
WIRE CUTTERS 


& Detroit Brass 


Detroit Brass 


*H. K. Porter, 
WIRE ROPE FITTINGS 
*J. H. Williams & Co. 
WOODWORKERS, VARIETY, PORTABLE 
*The Crescent Machine Co. 
WOOL WASTE 


Mfg. Co. 


Rotary Ball-Bearing—The Ohio *The J. Milton Hagy Waste Works. 


“Royal’’—Royal Mfg. 

WRENCHES, 
*“Westcott’’—Keystone Mfg. Co. 

WRENCHES, DROP FORGED 
*Armstrong Bros. Tool Co. 
*J. H. Williams & Co. 

WRENCHES, PIPE, CHAIN 
*“Agrippa” and “Vulcan’—J. H. Williams & 

Co 
WRENCHES, RATCHET SOCKET 

*The Keystone Mfg. Co 


American Supply & Machinery Manufacturers’ Association. 


Empress 


Brass and Steel 


GREASE and 
OIL CUPS 


PLAIN COMPRESSION 


We "manufacture a full line of 
PLAIN, LEATHER PACKED, 
RATCHET, MARINE, SPRING 
COMPRESSION, and many 
other styles of GREASE CUPS. 


Our line of OIL CUPS is 
equally satisfactory and 
complete 


Patented 


Catalogue on Application 


SPRING COMPRESSION 


‘atent 


Canal Street 


BOWEN MANUFACTURING CO. 
AUBURN, N. Y. 


FACTORIES,MILLS, 
MINES, ETC. 


YERS Power Pumps - 
tS Power uMps fur 
Pee... + nish a most reliable and 
satisfactory pumping equip- 
GREENHOUSES | ment for any mill and factory. 


AND NURSERIES ~ 


Many styles and sizes, capaci- 
ties of from 160 to 7200 gallons 
per hour, adaptable for almost 


' 


any service—make the Myers 
Line Complete. Easy to install 
and operate, 
maintain, efficiency and dura- 


inexpensive to 


bility guaranteed. Our new 
Power Pump Catalog is ready 
for distributien. 

Shall we send you a copy 


YAND VINEYARDS / 


PUMPS FOR EVERY PURPOSE. HAY UNLOADING TOOLS, DOOR HANGERS. 


F. E. Myers & Bro. 


450 Orange Street, 
ASHLAND, OHIO 


ASHLAND PUMP AND HAY TOOL WORKS 
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IT’S THE BEST 
OF ITS KIND 


However the “QUICK CLAMP” 


shown below is a much better kind. 
MADE IN ALL SIZES 


It Saves Time, is Cheaper, 
Handier, Stronger, More Durable. 


Write for Catalog Showing Complete Line of Tools 


The Cincinnati Tool Company 
1952 Waverly Avenue CINCINNATI, OHIO 


Don’t Drink 
With Cups 


The installation of this Bubbler saves 
time, health and money. 
This cut shows the 


with tank. It has a cork jacket. Contains 
1519 coils of 
inch brass pipe. 
Tank contains 75 
Ibs. of ice. Weight 
200 Ibs. crated for 
shipment. Waste is 
eliminated through 
base or elbow. It’s 
thoroughly built in 
every detail. 

Get Our Catalogue 
Send for our com- 
plete Catalog show- 
ingour Wash Bowls, 
Metal Lockers, All- 
Steel Stools and 
Chairs with Inset 
Wood Seats, Stock 
Storage Racks, Met- 
al Shelving, Metal 
Vault Fixtures, Im- 
proved Soda Ket- 
tles 40 and 60 gal- 
lons, Water Heaters and 
Instantaneous Mixers, 
Bubbling Drinking 
Fountains, Work Bench- 
es, and Bench Legs, 
Drawing Stands, ete. 


Manufacturing 
Equipment and 
Engineering Co. 
136 Federal St., Boston, Mass. 


Address all communica- 
tions toF ramingham, Mass. 


USED BY 

Am. Steel and Wire Co. 
National Tube Co. 
Jeffrey Mfg. Co. 
Carnegie Steel Co. 

and hundreds of other 
similar firms, 


Starrett Tools 


Building up a business on fine measuring tools 
is not hard when you handle tools that are well known 
and in constant demand. Starrett Tools prove a 
profitable and easy line to handle because among 
mechanics they have a world-wide reputation for 
accuracy and convenience. 

Write for free catalog No. 21EG describing 


2100 styles and sizes of Starrett Tools and 
Hack Saws. 


The L. S. Starret Company 
**The World’s Greatest Toolmakers”’ 
ATHOL, MASS. 42-651 


HE Industrial Commissions of many 

States are insisting that all wood work- 
ing machines be fitted with suitable guards. 
You can give your customers all necessary 
safety guards on Crescent machines. 


THE CRESCENT MACHINE Co. 
96 Columbia Street LEETONIA, O. 


| SEE THIS CLAMP? 
| 
| 
| KEITH BUBBLER Al: 
| | 
| 
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WHEN YOU’RE IN A HURRY 


It pays to deal with a house you can depend on—a house that 
knows what you want and how to give it to you. One that 
puts its*Service and your Satisfaction ahead of everything 
else. 

ur business sense tells us that deserving your business is the best way of 
getting it—and that making good on delivery promises will go a long 
way toward giving you the Supply Service you desire. 


SOMERS, FITLER @ TODD CO. 


327 Water St. Machinery and Supplies Pittsburgh, Pa. 


— 
iz 


THE FORD TRIBLOC 


The Chain Hoist that sets anew and higher Standard 
§ Hpanid Ford Tribloe Chain Hoist was the leader in the introduction of 


such improvements as Steel Working Parts and the Loop Hand Chain 


Guide. It is one of the most widely used and easily sold Chain Hoists 
made. It has been adopted as standard by leading railroads and manu- 
facturing corporations. Our guarantees protect both dealer and purchaser. 


Send for Catalog and dealer proposition. 


FORD CHAIN BLOCK and MFG. COMPANY 


139 Oxford Street : ‘ PHILADELPHIA, PA. 


| 
| 


We made the first and 
best Cotton Belting in 
the world, and we make 
it better today. 


It is RUSCO— 


woven solid from long staple 
impregnated, coated 
and waterproofed. 


Guaranteed not to harden or crack. 


THE RUSSELL MFG. CO. 


, Conn. Wright Mfg. Co. 


Capital $900,000, Incorporated 1834. 


WRIGHT 
High Speed 


| Hoists 


e “Wright” High Speed Hoist is 
the last word in Chain Hoist con- 
struction. This hoist will outlast 
and outlift any other block on the 
market. It is 100% more efficient 
than the screw hoist and 175% more 
efficient than the differential block. 
By the ——- of the planetary 
system of gearing an efficiency of 
80% is obt se with this hoist, and 
the use of steel and malleable iron 
in every working and load sustain- 
ing part has made this hoist capable 
of withstanding loads very much 
above the rated capacity, and one 
in which repairs for broken parts 
are almost entirely eliminated. 


ue 


Also manufacturers of Screw Hoists 


and Differential Blocks. 
Send for Catalog B-16 


tee 


Lisbon, Ohio, U. S. A. 
Broadway 0 \ 
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Wes 


When writing to Advertisers please mention MILL SUPPLIES 


| 
| 
| = 
i =s 
| = 
\ 
| 
= 
| = 
| 
| | | | 
1} | 
| 
Hf 
| | 
| ] 
| 
i 
| ] 
| 
| 
A 
Middletow1 | 
‘ il 
| NEW YORK OFFICE—349 
| j 
132 


